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ne Hundred Burroughs 


to One Concern 


in One Order 


7 pyramid -contains ONE HUNDRED of the latest style Burroughs Adding and Listing Machines, repre 


senting a single sale made last month tothe Frank A. Munsey Company and associated companies, of New York 


The order was secured by the New York Sales Office of the Burroughs Adding Machine Company, and is the 


largest single order ever placed by any one concern at one time in the entire history of the adding-machine business 


The choice of the Burroughs machine by Mr. Munsey was made after a severe competitive test. When this 
purchase was first considered, the Munsey Company procured samples of practically all the adding and listing and 
bookkeeping machines on the market, and these were given a thorough trial for two or three months, side by side 
with the Burroughs. This shows that Mr. Munsey knew by test what machine was most adaptable and depend- 
able when he finally signed the order for 100 Burroughs. 


The machines included in this purchase are for the exclusive use of the Frank A. Munsey Company and its 
associated companies, including the great retail syndicate operated as the Mohican Stores—each of these stores 
is to be equipped with a Burroughs to assist the employees in their bookkeeping and in making out the detailed 
reports which are daily forwarded to the main offices. 


When Burroughs are given a practical test side by side with other kinds of adding machines, 
there is little doubt of the outcome. Just for instance, the Burroughs comprises 90 per cent 
of all the adding and listing machines that are in use to-day. 





May we send you a Burroughs on Trial?—no Charge or Obligation. 


Burroughs Adding Machine Company 


Block 39, Detroit, Michigan, U. S. A. 
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STRATHMORE 


Typewriter Papers and Manuscript Covers 











gq lt pays, pays big, to carry a line that is to be depended upon. It advertises your store and the other stocks you 
carry. The fact that STRATHMORE papers have been known for years as papers to be relied upon has helped to 


sell many of our other brands. 
@ It is just so with STRATHMORE TYPEWRITER PAPER and MANUSCRIPT COVERS. They are the 


kind that make satisfied customers. The assortment is large and desirable. Send for sample book to your wholesaler 


or to ourselves. 











MITTINEAGUE PAPER COMPANY 
MITTINEAGUE, MASSACHUSETTS. Gi 2 35 
Makers of “STRATHMORE QUALITY” Papers 
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Sanitary Vertical 
Filing Cabinets 











Imperial Sectional 
Cabinets 


Solid Oak Ticklers 


f solid oak, with dove-tailed corners. 


: Ha dsomely finished in golden oak, and fitted 

The Popular Two-Drawer Sections with<« ecia] double hinge, secured with screws. 
s These Cabinets are elastic—admitting Ma in With and With or 
may net 4. A, OT he yh Thr Without Without 
two or more sections presents Sizes Covers Supplies 





f asingie complete Cab 

After the installation of a Top Sec 

which is a complete Cabinet in itself 
juent cost is confined to the 
sive Base or Intermediats 
I-xpansion is unlimited 








Solid Card Cabinets 


Three sizes 
Made in plain and quartered 
oak, weathered and mahogany 
finishes, 1, 2, 4and 6 drawers. 

















Imperial 


Methods Co. 


Makers 


Solid Oak Trays 


Made of solid oak, with 
handsome golden oak fin- 
Corners dove-tailed, 






























CHICAGO, U.S. A. and equipped with Fol- 
‘ble Card Index and 
red Vertical Filing 
y ~ . 
; Cabinets 
i ly 
_ Sol id Made with and with- 
Se out covers and in 
: three sizes. 
‘ —- . , Furnished com- 
g Cap Siz plete with supplies, 
-< or without. 
Sa 
Ba Card 
Cards és + rd 
ai . Guides soe pe 5 
and WE MAKE IMMEDIATE DELIVERIES 
Supplies 




























Used By 


New York 


American Magazine Co. 
Chicago & North-Western Ry. 
P. F. Collier & Sons 
Equitable Life Insurance Co. 
International Paper Co. 
Lackawanna Steel Co. 

Mutual Life Insurance Co. 
Standard Oil Co. 

John Wanamaker 

Western Electric Co. 


St. Louis 


American Car & Foundry Co. 
American Stove Co. 

City of St. Louis 

May Co. 

Mercantile Trust Co. 
Merchants-Laclede Nat’] Bank 
National Bank of Commerce 
St. Louis Car Co. 

Simmons Hardware Co. 

Third Nat’! Bank 

Union Elec. Light & Power Co. 
U. S. Incandescent Lamp Co. 
Wrought Iron Range Co. 


Pittsburg 


American Steel 
Foundries 
Carnegie Steel 

Co. 
National Tube 
Co. 


Washington 
U. S. Census Bureau 
U. S. Postoffice Department 





Indianapolis 
American Central Life Insur- 
ance Co. 

G. P. McDaughal & Sons 
Reserve Loan Life Insur- 
ance Co. 

State Life Insurance Co. 


Cleveland 


City of Cleveland 
Cleveland Trust Co. 
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Universal 


The Modern 
Adding and Listing Machine 


always sells on its merits and 
its long and rapidly growing 
longer list of satisfied users 
is proof of its excellence for 
any and all kinds of work. 

















Built 
on honor. 
Prints red totals, and 
is fully guaranteed for accuracy 
and durability. Send for catalog and par- 
ticulars about a demonstration on your 
work in your office at our expense. 
Write today. 

Universal Adding Machine Co. 
3823 Laclede Avenue 
St. Louis. 


And thousands of other concerns 
and individuals everywhere 

















Used By 


Chicago 


American Trust and Savings 
Bank 
Armour & Co. 
Belden Mfg. Co. 
Chicago, Burlington & Quincy 
Ry. Co. 
Commercial National Bank 
Continental National Bank 
Corn Exchange National Bank 
Crane Co. 
Hammond 
Packing Co. 
Illinois Trust 
& Sav’s Bank 
Interstate 
Iron & Steel 
Co. 
National Bis- 
cuit Co. 
National Mal- 
leable Cast- 
ing Co. 
Sears, Roe- 
buck & Co. 
Swift & Co. 
The Fair 


Philadelphia 


American 
Pipe Mfg. Co. 
American 
Railway Co. 
Fourth Street 
Nat’al Bank 
Lit Bros. 


Penn. Mutual 
Life Ins. Co. 
Pennsylvania 
Steel Co. 
Philadelphia National Bank 
Philadelphia Rapid Transit Co. 


Kansas City 


Long-Bell Lumber Co. 
Montgomery Ward & Co. 
New England National Bank 
L. B. Price Merchandise Co. 










Cincinnati 


J. A. Fay & Egan 
Fifth National Bank 
First National Bank 
Merchants National 
Bank 





UY “7, 


ng Fan via 














Ait 


si 








AAT 





6 


OFFICE APPLIANCES 








What Other Typewriter Manufacturer 
Shows Such Confidence in His 
Typewriter as This 


Simply Write Me and Say 






W. R. FOX, President Fox Typewriter Co. 
disadvantage, every flaw in every typewriter, and there were (and are to-day) many of them. 


Then I made the Fox—dodging these defects, side- 
stepping these flaws, overcoming these disadvantages. 
I added many new features that no other typewriter 
possessed, many that no other typewriter has even today. 

The Test or Trial Will Not Cost 
You a Penny 

If you want it after the trial, I will sell you one di- 
rect on favorable terms, or my nearest representative 
will do it for me. If you already have a typewriter 
we will take it in part payment. 

This is the way I sell typewriters; it is a good, fair, 
honest way. It has not a weak link in the chain of 
fairness. 

I do not belong to any trust and nobody dictates the 
price I shall sell at or how I shall sell. 

That’s my business. 

I sell my machine strictly on its merits, not for what 
it used to be but for what it is today. 

It is no joke to successfully sell typewriters in com- 
petition with a big trust. My machine has to be better 
than others (not simply as good) to stand a chance in 
competition. It is better. 

If the machine is not as good as I say it is it would 
have been impossible for me to build up the enormous 
business I have, because today I am selling thousands 
of Fox Typewriters—in every civilized country in the 


world. 
Will You Do This? 


Let me appeal to you as a fair minded business man to at least be 
friendly enough to give me a chance to show you what I have. 
sure you would want me to give you such a chance if you had 

a —_— 


something to sell me. 





tached coupon. 


All I want you to do is fill 
out and mail me today the at- 
Send it to me 


Aral ane tvamnunstion 

Now let there be no misunderstanding—you neither agree to 

- 5 ‘ 5 - 
purchase nor obligate yourself to purchase. You make no first 
payment—no deposit—you pay no express charges. 

I simply.want you to find out for yourself, as hundreds of other shrewd 
business men have found out, just what the Fox Typewriter will do—just 
how all round superior it is to every other typewriter on the market 

I know typewriters as you know your own front hall. Before I made 
the first model of the Fox I had taken every typewriter then on the market 
and examined and studied it piece by piece. 


I knew every defect, every 


All the writing on the Fox is always in sight and di- 
rectly in the line of vision, the writing line is indicated 
and the printing point is pointed out so that the Fox is 
just what I claim a perfect visible typewriter. 

The typebar and hanger are the heart of a type- 
writer, that means they are the most vital part, a 
weak typebar means a weak typewriter. Show me a 
typebar bearing that is narrow and has no wearing sur- 
face and it tells me that under hard wear such a type- 
writer will not retain its alignment and sooner or later 
get out of order. 

On the Fox the bearing is wide and the bar heavy 
and will stand years and years of hard work. 

Then again with the Fox, one machine is equipped 
to do all kinds of work—letter writing—invoicing— 
billing—tabulating figures—stencil cutting and heavy 
maunifolding, anything any typewriter can do the Fox 
vill do—and more. 

You can buy one machine and two carriages of dif- 
ferent lengths and change them at will. 

You can lift the platen or writing cylinder right out 
and put in another in a second. You can write in two 
colors and you do not have to touch your ribbon from 
the time you put it on the machine till it is worn out. 

You can do all these things and many more and do 
them better than you can with any other typewriter. 

And remember this is the machine I want to place 
in your office for trial and examination at my expense. 
It doesn’t cost you a penny to try it. 














Iam 





READ IT 


READ ALL OF IT 








— advertisement has 

been appearing in the 
general magazines for some 
months, hundreds of Fox 
Typewriters have been 
shipped and sold as a direct 
result of it, many without 
the assistance of a sales- 
man or a _ representative 
and in the face of the keen- 
est competition. 


€ It simply proves what 
we have claimed for so 
long, that the Fox has 


no equal. 











@, If the territory near you 
is open you might secure 
the agency. Write to-day. 


personally. 
W. R. FOX, Pres. 
FOX TYPEWRITER CO., 
Front Street 

Grana Rapids, - Mich. 
Send for my catalog which 
takes up the construction in 
detail—lIts Free. 
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THE BASEMENT OUR, PRESENT QUARTERS 1907 
OF THIS HOUSE 


PACTORY~1892 .@F S WEBSTER COMPANY 
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TYPEWRITER RIBBONS CARBON PAP pg 









N the year 1892 the 
#% business of the F.S. 
» WEBSTER COMPANY 
was started in the base- 
ment of a little house —_— 
in the town of Malden, Present Floor Space, 94,052 sq. ft. 
Massachusetts. This 

was over fifteen years ago, and during that 
time it has never been possible to keep 
abreast of our orders, although we have 
increased our plant several times in order 
to secure the necessary space. 

Realizing the increasing demand made 
upon us to supply the requirements of the 
dealers in the United States, in September, 
1906, we made another addition to our then 
already very extensive floor space. Since 
that time we have been busy installing 
new machinery and getting ready to take 
care of the dealers. The result is, we have 
more than doubled our manufacturing 
capacity of one year ago, and are now pre- 
pared to handle any volume of business 





he TO O7 our 
usiness_ proves 




















we may receive. 








WRITE FOR OUR NEW PROPOSITION TO DEALERS. 


F. S. WEBSTER COMPANY 


332-342 CONGRESS ST., BOSTON, MASS. 


NEW YORK CHICAGO PHILADELPHIA PITTSBURG LONDON PARIS BERLIN 


396 Broadway 211! Madison St. 908 Walnut St 432 Diamond Street 67 King William St. Rue Saulnier 10. Friedrichstr. 60. 
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The Approval of the World 


Is but the multiplied approval of individuals. 







have a world-wide market because they 
always have met and always will best meet 
the needs of individual users wherever busi- 
ness is transacted. 


The Smith Premier Typewriter Co. 
SYRACUSE, N. Y., U.S.A. 


Branches Everywhere 
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Heart to Heart \ aanspawe. ERY W ith the Dealers 


THE PRINCIPAL DIFFERENCE BETWEEN RAMER REBUILT TYPEWRITERS 
AND NEW MACHINES IS THE PRICE 


There are distinguishing features of construction and finish in If our machines—Rebuilt—Ready to Use—and in the Rough, 
our machines that puts them in a class by themselves. The ‘ur service and our policy did not afford the trade some practi- 
dealer who does not handle our line falls short of his best oppor cal profit advantage we would not have had to double our plant 
tunity. All machines. Unlimited quantity. last mile: 


We Do Not Compete With the Dealers by Selling to the Users. 


Wholesale Typewriter Company :: 108-110 Duane St., New York 


“TO THE TRADE ONLY” WwW, W. RAMER, President 


AN 
APPROPRIATI ON 


hould be made by every Business Appliance 
Mf, inufacturer, Dealer and Retailer— 


IN ORDER 
that they can exhibit in the coming New 
York Show, Madison Square Garden, October 
17th to 24th. 














YOU ALL KNOW THE 
NEW YORK SHOW 


“You will make more money by BUYING 
our space THAN WE WILL - SELLING 


it ‘io vie 
For list of exhibitors—diagrams—contracts, 
etc., write 
National Business Show Co. 
Park Row Building New York 
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Typewriter Alignment Facts 


Something to 


Who hasn't read the old story of wide bearing 
type bars as the real secret of typewriter alignment’ 
It has been brought out and dusted regularly for the 
past fifteen years, and held up to the admiring gaze 
Some claim bearings an inch wide, others three-quar- 
ters of an inch, still others half an inch, and there are 
others who never take the trouble to mention theirs 
Yet all of them get out of alignment 


There is a slight difference between a wide bear- 
ing, and the width apart of bearings. As a matter 
of fact this wide bearing fallacy isn't a wide bearing 
at all, but two bearings wide apart. 


These wide apart bearings are all exceedingly 
small bearings—say fifty thousandths of an inch or 
or less. Isn’t it a fact well known to every mechanic 
that a large bearing is better than a small one? A 
bearing a quarter of an inch in diameter is infinitely 
better than one fifty thousandths of aninch. You 
have more bearing surface. It is the extent of bear- 
ing surface that resists wear 


Furthermore, where two bearings are necessary 
to a single or primary control there must be two 
times as much wear. In other words, any bar which 
requires two bearings to make it operative, must in 
the nature of things sustain twice as much wear 
Destroy either of these two wide apart bearings and 
you destroy the operation of the bar It can not be 
operated at all. Then the wear on them can not be 
even and uniform owing to the angle at which the 
pulling or pushing force 1s applied, and also owing to 
the constant clashing of the bars against each other 


You have heard the grey old story of ‘sacrificing 
durability for visibility?’ Well, that’s what they 
were driving at. You couldn't have two bearings 
wide apart on a visible machine owing to lack of 
assembling space in the segment Many visible in- 
ventors, urged on by frantic salesmen, determined 
to have the ‘‘wide bearings’ with all manifest de 
fects. They've got ‘em! But they haven't wide 
bearings, remember that. They have two bearings 
wide apart, each about the fifty thousandth of an 
inch in diameter, or less 


You can’t permanently control alignment on a 
typewriter merely by its type-bar’s primary bearing, 
whether it consists of two bearings wide apart or 


only one large one. Mr. Secor knew that. So does 
every other mechanic. He sought a remedy He 
made his bearing (one bearing mind you) large—a 
full quarter of an inch in diameter. Then he sup 


ported that primary bearing with two side bearings 


Think About 


one-half inch above, or toward the type end, and 
two like bearings one-third of an inch below, or 
toward the other end of the bar. How's that for 
bearing rigidity? Then remembering and regarding 
the well known mechanical principle that the closer 
to the printing point the bar can be controlled the 
more perfect and permanent its precision, he pro- 
vided a control of the bar immediately below the 
printing point by causing a pivot pointed ball ex 
tension to snugly fit into a circular hole in the ribbon 
guide front plate. The bar therefore must be per- 
fectly rigid at the printing point. That insures 
alignment control 


To demonstrate the fact that it does insure con- 
trol, the primary bearing was ground down fifteen 
thousandths of an inch, the bar assembled and put 
into a regular machine. It was absolutely impossi- 
ble to detect the slightest difference in the align- 
ment, although there was a play of fifteen thou- 
sandths of an inch in the primary bearing. This 
machine with the loose bearing was demonstrated 
at the New York Business Show last October 


The secret of bar-type alignment control is not 
found in a mere side control. The control must be 
from every direction. That is the secret of the 
Secor alignment control 


When you remember that the Secor alignment 
control is backed up with other features equally as 
valuable and important, such as the feature of be 
ing the only machine that can give uniform work 
from its ribbon; the only machine with an instantly 


removable escapement a never taliling automati« 
ribbon reverse; a non-mixing of colors, control 
when using a bi-chrome ribbon; its unequaled 
speed; its exceptionally light action, light shift, ball 
bearing carriage, decimal tabulator, back spacer; 
its perfected paper feed, removable platen; its 
billing capabilities, card writing and label writing 
features wholly without the use of attachments; its 
positive line lock, automatic paper guides; its self 
cleaning type-bar hanger being proof against eras 
ures, dirt orgummy oil; its stencil cutting switch; 
its ink distributing feature making the ribbon last 
three times as long as other machines; its correct 


mechanical makeup throughout—well you can't get 
these things without you buy a Secor, and if you 
buy one it will be only a question of time until you 
will have nothing else in your office in the writing 
machine and billing machine line 


A few additional agencies can now be supplied. 


The Secor Typewriter Co. 


277 Housatonic Avenue 


DERBY, CONN., U. S. A. 
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J. E. THOMAS, President A. K. GOODRICH, Secretary 


THE PIONEERS 


IN THE BUSINESS or REBUILDING 
TYPEWRITERS 


Mechanics’ Tools and Typewriter 
Parts Supplied to the Trade 





CYLINDERS RECOVERED 
All Makes one = oa 


ee 


TYPEWRITER INSPECTION CO. 
317 BROADWAY, NEW YORK. 


ESTABLISHED: ---1892. 
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ARE YOU A SUBSCRIBER? 


@ You may read ‘‘Office Appliances” occasionally, but you probably will not regu- 





larly unless you are a subscriber. The issue you did not see may have contained 
something of great, and perhaps VITAL interest to you 

@ EVERY ISSUE OF “OFFICE APPLIANCES” contains information that is of 
direct and vital interest to many. Every individual should protect his own interests 
by keeping posted on events at home and abroad which may create larger oppor- 
tunities for him. 

@ The columns of the magazine teem with news items, new inventions, and special 
articles of interest to everyone connected in any way with the “OFFICE APPLI- 
ANCE WORLD.” 

@ Subscribe and read it regularly, THEN YOU WILL BE SURE YOU WILL 
NOT MISS SOMETHING OF DIRECT AND PERSONAL INTEREST TO YOU. 


OFFICE APPLIANCE CO. 


303 DEARBORN STREET CHICAGO, ILL., U. S. A. 
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VISIBLE TYPEWRITER 


A Business Builder for You 


Sixty-five dollars for a standard visible typewriter looks 
too good to be true—doesn't it ? 

The Royal Standard Visible Ty pewriter is in every re- 
spect the equal and in many respects the superior of any 
$100 machine on the market. In material, w orkmanship 
and mechanical correctness it has no superior. 















Simple of mechanism —simple of operation. durable and com- 
pact. For «teady hich grade work, at low cost of mainte- 
nance, compare it with any machine, no matter what the price 






If you re a dealer. you wont sidestep this opportunity. 
You know that if you can geta standard typew riter that 
you can sell for $65 you can doa bigger typew riter busi- 
ness than you ve ever done before. 














WRITE TODAY 


ROYAL TYPEWRITER CO. 


253 Broadway, New York City 
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ONE OF THE MANY 


QUEEN 
TRADE 


WINNERS 












o 





2 \ 
a 


Patented 


No. 500 
Queen Typewriter Desk 


A 

ea 

© 
” 


e 
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Our complete line must be seen to 
Best oak lumber 
make 


be appreciated. 
—best of workmanship 
‘““Queen”’ quality. | 
Our designs combine every | 
factor of convenience and | 


completeness. 








For example—No. 300 | 
with a 


holder. 


is provided 
note - be ( Ik 


A 





No. 500 Closed 









Note the small space re- 
quired when not in use. 
Shipped folded Comes 





ready for use. 





DEALERS! 









Let 1 
like. 


‘‘we 


; show you what the Queen line is 





Let us quote you prices that show 
profit with the dealer.” 






- 7 
divide the 





Or better yet send us a sample order. 






WRITE TODAY FOR CATALOG 


The Marysville Cabinet Co. 


Marysville, Ohio, U. S. A. 
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Junior-$15 


The Smallest Complete 
Standard Keyboard Portable 


Typewriter 


The “Junior” (the carrying case is 2x5x10), 
is the aonalioss complete typewriter, with 
Universal Keyboard. 


Alignment 
It simply can’t go wrong. 
Speed 

The ‘‘Junior’’ can write 80 words a minute. 
While the big machines may write more— 
the average speed of an expert on one of 
them is less than fifty. 

Paper Size 
Standard 84-inch paper, same as any other 
high grade machine. 

Durability 
Built of pressed chilled steel and gun metal. 
No machine will wear longer. 

Simplicity 


With fewer parts— more direct stroke — 
removable type wheel (most easily cleaned), 
the ‘‘Junior’’ keeps in condition coos 

there 1s nothing to go wrong. 


Manifolding 


The ‘Junior’ will write an original and 
two copies. Some machines will do more. 
But this is more than enough for most 
business needs. 


Perfect. 


Price 


$15.00. And at $100.00 it couldn't be 
better built. 


AGENTS:—lf you want a real live 
typewriter to sell, write to-day for 
agency terms. To save time better 


: wv 


Junior Typewriter Co. 
95 Worth Street 
NEW YORK, U. % A. 
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Underwood Typewriter Co., Incorporated 


VISIBILITY 
Means 


SPEED -ABILITY 


When you see what you are doing 
There is a saving of 25% in Time. 





When you make your Sales Record and 
Bill at one operation on the 


Underwood Condensed Biller 


there is a saving of 50% in time. 


Typewritten Records and Bills mark 
The Progressive Business House. 
Each Day’s work completed every 
Evening. No hurry, worry and 
overtime complications. 


“The machine you will eventually buy.” 






241 Broadway, New York, U.S. A. 
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Hampshire 


DW Ut the new 






Bon , : Box IN 
| Your window 


a 


































Clean, strong paper, bespeaking its character 
at arms length; a national reputation for highest 
quality backed by the cumulative effect of our 
years of advertising; an unusually handsome box 
reproducing in three colors and gold the famous Old 
Hampshire Seal; and right prices to both consumer 
and dealer make the new line of Old Hampshire Bond 
Typewriter papers and manuscript covers one of the 
most attractive selling propositions that have been offered 
the Stationer in recent years. 


Hld Hampshire Hond 


It is safe to say that there is hardly a business or professional 
man of any standing who is not more or less familiar with “the 
Standard Paper for Business Stationery.” 

The demand for this paper conveniently boxed has been 
insistent and of rapid growth—both from user and dealer. The 
new form will be advertised in the leading magazines and it 
is advisable to order your stock early. You will find it one of 
the most profitable lines from every standpoint you have ever 
handled. Write us for sample book and prices. 









HAMPSHIRE PAPER COMPANY 


We are the only Paper Makers in the World 


making Bond Paper exclusively 


SOUTH HADLEY FALLS : MASSACHUSETTS 
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Important Announcement by 


TO THE READERS OF “OFFICE APPLIANCES”: 








liances a: 


About five months ago we made the first announcement regarding the Printograph in ‘‘Office Ap} 
We knew that we had a superior 











| 
c | At that time we were manufacturing about four machines a week. 
| machine, but we had intended to develop the manufacturing and marketing of these machines rather slowly 
We were entirely unprepared for the flood of orders that came to us within two weeks from the time 
| the paper was published. We received orders from all over the world, and especially fron. dealers in the 
| United States. We saw at once that we either had to quit advertising and practically sell all our machines 
| in our‘own locality, or else increase our manufacturing facilities, so as to take care of our trade and make 
prompt deliveries. We chose the latter course. Although there was supposed to be a financial stringency, 
we had no trouble in acquiring the necessary capital and getting possession of a plant suitable for the manu 
| facturing of these machines. We are building machines in lots of 100, and on the 10th of July our first lot 
| | of 100 machines will be completed and ready for delivery. Thereafter we will be able to make prompt 
| | deliveries. 
i 
|| ° 
i] Foreign Trade 
iH We owe an apology to some of our foreign trade. Several concerns from Germany, Austria and Eng 
: | land sent us orders for machines. In most cases the price of the machine was deposited with their bankers 
in New York, awaiting delivery. We were advised by our attorneys not to fill foreign orders until we had 
| filed applications for patents in those countries, and we are now informed that this matter has been taken 
| care of, and we will untertake to deliver machines not later than July the 10th. All foreign orders will 
| | receive special attention, the machine being made rust-proof and the box especially strong. Besides ever) 
t | machine will be tested several days before it leaves our factory, and copies of the work done last on the 
: | | machine will be enclosed. 
b | | 
|| Selling Plan 
|| g 
Wi | | | | 
Hy | We announced in our first advertisement that we 
Hl would sell through dealers only, and we will adhere 
iH) strictly to this policy. We have been exceedingly 


} 
Hi , , 
| careful in selecting our dealers, and we expect to meet 
every one of our dealers before closing a contract. 
. ; . } é 
i We know that the Printograph will be a big thing. 
’ . . - 
4 | We know that it will make money for the dealer, and 
| 
t} 
it 
; 





the margin of profit to the dealer is ample. We 
know, for we were dealers in office supplies Our- 





selves. 


| Quality and Value 


There is one thing that surprises everybody that sees the machine. It is so much more complete 


and so much better than they had expected. The Printograph could not be made better for a thousand 


It could not be made more durable, and it could not be made to do better work 


PRINTOGRAPH COMPANY 


dollars. 
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The Printograph Company 


Pri 

The price is exceedingly reasonable, and if there were no patent laws and we had no protection from 
that source, they could not be sold any cheaper. We have learned by years of experience that it pays in 
the long run to give good value. If the price of the Printograph would be governed by the price of other 
machines, we would get at least $500.00 for the machine instead of $150.00. 


A New Model 


We have learned through our dealers that there is a large and growing demand for a hand machine, 
which should naturally sell for less money, and in order to supply this. demand we have completed what 
will be known as the No. 3 Printograph. This machine cannot be operated by motor, but lacks no essential 
features of the Standard No. 2 Printograph. By eliminating the reduction gear and ‘‘throw off,’’we will be 
able to build this machine for considerably less money than the Standard model or power machine, and the 
next issue of ‘Office Appliances’’ will contain a full and complete description of this new model machine. 
The retail price of the machine will be about $100.00, and we will be prepared to furnish a complete outfit, 
including one No. 3 hand machine, 20 lbs. of type, etc., and one cabinet and stand for $125.00. This new 
machine will find a ready sale among small mercantile ‘houses, lodges and hotels. In fact it is the best 


Hotel-Bill-of-Fare machine that has ever been placed on the market. 


Exclusive Features 
xclusive Feat 
The Printograph has the following exclusive features that are inypossible in any other duplicating 
machine: 
Self-aligning impression roller. 
Automatic adjustment. 
Automatic safety trip. 
Perfect ribbon movement. 
Infallible paper remover. 
Perfect imitation typewriting, because it does not print the short lines heavier than the long lines. 
Great ribbon capacity—18-yard ribbon may be used. 
We have not told all the good things about the machine, but we have told enough so that you can 


get an idea whether or not it will pay you to write us for the agency. 


Fi ial Polic 
inancial Policy 

We wish to make ourselves plain regarding our financial policy. It is easy to give terms and take 
long chances in selling goods that represent a great margin of profit, but we are not in that class. We give 
bulk of the profit to the dealer. Our profit is so small that if we were to tell you what it is you would 
hardly believe it. We cannot afford to carry accounts. We are going to do business as near as possible 
on a cash basis, and we are going to put the wasted time, energy and expense, which is used in collecting 
poor accounts, to making a better machine. We do not want you to infer that we intend to do business 
with large concerns only. In fact we would sooner give a contract to an ambitious hustler, who is willing 
to get out and work, than to a concern that would put a machine in the window and wait for people to 
We are sure that any high grade salesman will be able to organize a company of his own 


business. 


come and buy. 
and get together enough capital to establish a safe and conservative 
Write us for further information regarding the machine or agency contract. 


P| 


Corn Exchange Bldg., Minneapolis, Minn. 
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AlwayS on the Job 


BUSY MANAGERS 
of 


THE 


Addressograph 


cae _nemenenee ate on The Addressing Machine 
. PAUL I ; 
2 That Stands 


for 


ECONOMY 


ao o> 


a RVSDocaan 
ai, b - 


PITTSBURG 


; 


a, 


Systematic 
Convenient 
The Addressograph combines 


all the features of a complete 
card index and perfect ad- 
dressing machine. Simple to 
operate. Always ready to do 
addressing of any kind. 


9999993 
99 99999 


Addressograph Addresses look 
exactly like Typewriting 


ADDRESSOGRAPH 
COMPANY 


234 W. Van Buren St., CHICAGO, ILL. 





CLEVELAND 


CHICAGO 


Speedy 
Accurate 


The Add ressograph prints 


3,000 


addresses per hour on anything, 
everything without 
errors or 


omi1ss10ns 


PHILADELPHIA 
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| WALKER’S 
VERTICAL CABINETS 











IN GOOD TIMES 


WORK FOR YOUR GROSS PROFITS 


double your sales, aye, treble them, if you 
can, and keep one eye on your expenses. 


IN HARD TIMES 


LOOK OUT FOR YOUR NET PROFITS 


work harder to get the business, but keep 
both eyes on your expenses. 


@ The way to reduce office expenses is to 
do with one clerk and in half time, the 
work that is now being done by two, 


THE ELLIOTT-FISHER 






































MANUFACTURERS e 4 
Lake Soot, Cewek | ne Uperation Machines 
79 Lake Street, Chicago, Ill., U. $. A. 
Two large factories devoted exclusively lo al { that and more ; ’ 
to making Vertical Cabinets. @ They do the work, billing, charging, adding, 
Made in two, three and four drawer letter size ; manifolding fHosties. Ghackias ai 
four drawer Cap, and five drawer Bill size. manifoiding, posting, checking, proving, 
solid or with detachable sides, as show: better, 
above 
neater, 
PLAN OF CONSTRUCTION . quicker and 
Built to extend laterally, sections being 
tnined tonstnes waltedame salle Gabinet more accurately 
APPEARANCE than any high-priced clerk. | . x 
Quarter sawed oak fronts, panelled oak @ Over 30,000 business houses, including some of 
side ind finished back err oxidized the largest and some of the smallest, once dubious 
brass trimmings =xtension slides on all , , . 
y vases —* me like yourself, are ready to testify as to how the 
FEATURES ELLIOTT-FISHER SYSTEMS ;have _ improved 
All drawers and slides are fitted with their methods and SAVED THEM MONEY. 
echenically perfect. ir} oy will mot warp @ Let us furnis ou with a few facts and figures. 
or bind It will cost you nothing. A postal will bring them. 
MODERATE PRICE 
HANDSOME — STRONG ELLIOTT-FISHER COMPANY 
By Brgnoy ester pred 2 ni Satay General Offices and Factory at Harrisburg,.Pa. 
= — OFFICES THROUGHOUT THE WORLD. 
DEALERS 
Write us for catalovues. term 
territory and full dealership 
proposition, the 
BEST EVER MADE DEALERS 
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Without exception, all visible writers heretofore 
laced upon the market have been recognized as 
nferior to the old standard blind machines, in ac- 
tion, speed and durability, and in their enforced 
! use of a very narrow ribbon. It has been com- 
| mon talk in the trade that the first machine to pre- 
sent, together with visible writing, the light, resil- 
jent action, the wide ribbon, the speed, power, 
durability and alignment of the high grade blind 
writers, would find great and immediate sale. We —_ ™ mer . —— — 
submit that The Soniamtem-tinahen new Models S17 RAIGH r PULL FROM KEY LEVER 
Nos. 10 and 11 have accomplished this task by vir TO TYPE BAR 
tue of FOUR distinctive advantages, illustrated and 


bars are more or less crooked, offset and of 





So far in all the “Visibles’’ yet brought out, 2 , 
whether top-strike or front-strike, the printing rib- uneven impression as between different type. _ : 
bon is shifted edgewise into the path of the type ‘The Remington-Sholes intermediate levers = bell 
bar before each stroke in order to print, then shift- cranks between the key levers and type bars, Me hich 
ed out of it again in order to disclose what has ace oF uniform =e and straight, and their con 
been printed to the eye. The ribbon, therefore, necting wires and links are so arranged that 
constantly shifts with each stroke of the keys, and vertical pull of the key lev er is transmitted dire tly 
this shift must be effected by the pressure of the and ve rtically to the bell crank, whi h, too swings 

fingers of the operator, which must overcome the in a vertical plane; its pull in turn is transmitted 
slidin friction and inertia of the ribbon shifter direct by a link substantially in line with the sw ir x 
, | and the resistance of its restoring springs of the type bar By _this arrangement the move- 
im | We have found that by lowering the printing line ene — a 4 —— 7 ere wang a 
iin | slightly below the center of the platen, and swing an” ai ~~ _ ~ . } ooh i.” an a ag 
; ing back the ribbon somewhat from the platen, it eae. the Lot pay ie — a i¢ —_ ea Pan PO 
: passes below the line of vision and the operator poe yo or y +4 - : en ing to the position of the 
4| can see all that has been printed, without shifting ad ““ ~ bg haw ee ° thn wife kee —_ 
i | it edgewise at all. This arrangement gives at once this makes the at "ie of ft tI “> ae we 
; the identical conditions of the ribbon movement tially identical with og ne ge 9M +e ' 
which have worked so admirably for many years in taken together with the e imination o slic ing ri 
the old style blind writer tion from the ribbon shift, _BIN es. a life, freedom 
: The key action is entirely freed from the slug- and speed to the touch of The Remington-Sholes 
gishness of a sliding ribbon shift, and the back 
i swing of the ribbon itself acts as a light spring to 
start the type bar back from the printing point 
’ At the same time a ribbon broad enough for three 
type tracks can be used, and it can be shifted 
i entirely out of the way for cutting stencils 
‘@ 
| 
| 
| | 
hy 
fit 
| 











SWINGING RIBBON MOVEMENT END OF SEGMENT 


These machines built for and sold to dealers only. 

















described as follows In all previous front-strike visibles the interme 
diate levers employed between key levers and type 


TINGING 3BON MOVEMEN’ equal size, so that they twist, spring and develop 
SWINGING RIBBON MOVEMENT friction unequally, as between center and side keys, 
causing more or less irregular, sluggish action and 

















WIDE TYPE BAR BEARING 


Visible equal to that of the best old lir 
Writers,’ and far superior to that of all o 
bles. 


e “Blind 


tner visi- 


UTILIZATION OF BOTH SIDES OF THE 
SEGMENT FOR ASSEMBLING 

One of the great difficulties in the manufacture 
of the front-strike visibles is the limitation in as- 
sembling surface for the type bar hangers The 
old blind writers assembled their type bars on a 
disk or complete ring, while the front-strike visi- 
bles are confined to a segment of four-tenths of a 
complete ring 

The Remington-Sholes machine has the type bars 
assembled alternately, first on one side of the seg- 
ment and then on the other. In this way there is 
gained nearly the same assembling surface on a 
segment that is secured in the old blind writer, on 
a complete ring Less assembling surface would 
mean the crowding of the type bars close together, 
necessitating very narrow bearings for the type 
bars Very narrow bearings mean rapid wear and 
lost motion that cause the alignment to vary con- 
siderably The life of the blind writer bar was 
gained by the wide bearings, which were made 
possible on account of the large assembling sur- 
face for the type bar hangers 

It can be readily understood from illustration of 
end of segment how it is you can secure so sub- 
stantial a bearing as the one illustrated below. The 
eut is a reproduction of appearance of our bar in 
actual size 
LOCATING THE SEGMENT 
UNDER THE PLATEN 


The speed and resiliency of action gained in 
the old line blind writer was partly due to the fact 
that the type bars would drop from the printing 
position of their own weight, without requiring any 
considerable amount of spring tension to bring 
them back again to the basket, or their normal 
position of rest when not in use All front-strike 
visible writers whose type bars reach or pass the 
perpendicular in coming to the printing point, re- 


quire springs to assist the return of their type bars 
to their normal! position of rest For this reason it 
has been difficult to duplicate in visible writers the 
touch or speed of the old line blind writer 

It can readily be seen that any type bar f The 
Remington-Sholes Visible will drop by gravit from 
the platen to the basket. The hangers being under 
the platen, no erasure dust or grit can get in the 
type bar bearings 


CONCLUSION 


With the four facts above illustrated befo the 
reader, the very broad claim is made that The 
Remington-Sholes is the only visible typewriter as 
vet upon the market that sacrifices nothing in r 
chanical construction to the principles of vis 





Loew ra 


CELATIVE POSITION OF BEARINGS T \ 


Exceptionally attractive proposition to financially responsible dealers 


REMINGTON-SHOLES COMPANY, 127 Rees Street, CHICAGO 
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HAT we often are pleased to call 
genius is only an earnestness of 





purpose which never dreams of 
defeat. To the genius the most 
difficult task becomes a source of 
inspiration and a _ developer of his 
individual talents. 
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EVIEWING the Field of Typewriters, 
Adding Machines, Time and Cash Re- 
corders, Leose Leaf Devices. Office 

Furniture, Supplies and Specialties, 
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Figuring the Salesman’s Time 


to work all the 
is nerve-racking con 


l is pretty hard 
It is trying; it 


tinually to keep at one’s toil. The 
salesman perhaps appreciates this fact 
more than any other laborer. He has a 


he watches that prospect daily 
ilant and faithful as it 
Finally he gets 
closing the order. The 
things that beset 
themselves; but 
His nervous 
mind. He 


prospect ; 
all the time as vig 
is possible for him to be. 
to the point of 
one hundred and one 
his path again manifest 
he works all the harder. 
feels it; so does his 
order. 

He goes upon the 


system 
lands the 
street feeling that a 
good work has been done. “Oh, but that 
a tough one,” he says to himself 
may be ten possible orders wait- 
his beat or 
can 


was 
There 

ing for 
territory, 


him somewhere on 

but for the life of him he 
not muster strength or willingness to go 
after them It is what the doctor calls 
the reaction from too great a strain. 

The apparently iatural thing for him 
to seek P sommes eet Many sales- 
diversion from a trying or- 
managers are not dis- 
salesman is a 


to do is 
men do seek 
deal. And many 
posed to say much if the 


200d one and his business is clean. This 
is not “soldiering”’ in the ordinary accep 
tation of that term. But it is an impor 


tant consideration that is often too light- 
ly overlooked. The step from one 
moment of physical or mental exhaustion 
involving even greater 
appeal to some men 
eclat and they therefore ac 
least resistance and to 
theatre or else 
do it innocently, 
to be But fail to see what is 
involved in the time thus spent. 


What Time Means. 


to another 
strength does not 
vith much 
cept the line of 
the ball game, to the 
where, they gO. They 

sure. they 


Dr. James of Harvard University has 
very succinctly and clearly shown that 
every man has what he terms a “deeper 
strata of energy,” if only there is the im- 
pulse to awaken the mind to action. He 
says that the reason so many men in a 
large city are able to do twice, even 


nan in a small town 
up under it with seemingly 
little exhaustion, is that 

man has greater energy than he 
| when the impulse once comes 


to work harder and longer, that energy 


thrice, the work of a 


every 
thinks 


and to stand 
physical 


he has: ans 


asserts 1 


W hi le ‘this mav not particu 


have any 


time. 


How House and Salesman Both Earn 


the Profit. 


By Timothy Stevens. 


lar reference to the subject under dis- 
cussion, it undoubtedly is proof ‘that the 
salesman, if he so desires, can handle as 
many big and trying orders as may rea- 
sonably be expected for one of his 
strength, with no fear of collapse and 
with greater surety of more money. 

But the disposition to take advantage 
of a few hours with a view of lessening 
the nerve tension, terribly in time 
and money to the salesman and to the 
house. It may be said to be the dividing 
line between the man who is promoted 
to the position of branch manager or even 
higher and the one who remains a sales- 
[t seems hard to ask the 


costs 


man. 
to keep to his knitting every day and for 
the requisite number of hours each day; 


opinion is that such is not ex- 
salesman. but the point 
is: how can the salesman’s time be fig- 
ured so as to yield the maximum of profit 
and efficiency? Manifestly, there is a 
loss if the salesman should leave his work 
to the ball game two afternoons 
a week; or if he should go to the theatre 
or any other place. This, so far as the 


and the 
pected from the 


and go 


company for which he works is con- 
cerned. As for himself, it is even more 
important; for the eg ey can stand 


the loss better than he; but the salesman 


has both lost the commission on the or 


der he might have got, if on a commis- 
sion basis, or the increase in his salary 
which the additional business would 
bring and, above all—promotion. In fact 


the question is more salesman-side than 
side. 


How the Question Works. 


The average typewriter salesman on 


mouse 


ity territory is supposed to sell about 
fifteen machines a month. There are 
twenty-six working days in each month. 
\nd six hours constitute a good day’s 
work. He really cannot average more 
than five hours. But, supposing it is 
figured that the salesman sells only 
twelve machines a month, which is $1,- 
200, and that he works only five hours 
each day, quickly it is seen that on the 
basis of twenty-six working days to the 
month he works 130 hours. To make it 
figure more evenly, call it 120 hours. His 


salesman. 


time, therefore, is worth $10 an hour to 
the house for which he works. 

His company must realize that much 
business—$1,200—each month to make it 
profitable for it to continue him at the 
salary it is paying. It is expected that 
every bit of time will be utilized in order 
that this result will be secured. But if 
the salesman should spend even two 
hours each week outside his work, there 
are $20 for which the salesman must ac- 
count or make up during the month; or 
there are $20 that is a dead loss to the 
company. Of course, the salesman may 
make it up during the week or the 
month; that is, it is possible for him to 
do so, but does he? The facts show be- 
yond a question that salesmen do not, as 
a rule. 

If the salesman each month does his 
$1,200 worth of business the manager 
may not kick; for how can he tell wheth- 
er he has worked each day or for only 
the last week? The sales will show just 
how this may be going. And if he (the 
salesman) were inclined to put things off 
until the last week, what assurance has 
he that he can get in his quota by the 
first of the month? In all probability the 
result would be a fall-down. 

What of the Salesman? 

But, Mr. Salesman, can you afford to 
take a chance? Do you think that it is 
worth the game for you to spare those 
two hours—even two hours—if the stake 
is large? 

Such questions really seem _ foolish. 
What’s two hours! He can make that 
back tomorrow. All right, if he can; but 
if he cannot, what then? The strife is so 
keen and the toil so exacting that to 
make it up requires just twice the energy 
it would have required if all the available 
time were spent on the sale. 

Two hours lost Monday afternoon 
could have been spent in digging out a 
new prospect. The traveler out on the 
road could have used that in calling at 
the blacksmith shop where he may have 
learned that the smithy’s daughter was a 
stenographer, and thus have increased 
the chances of sale or at least have con- 
scientiously used the company’s time. 

If you are going to figure your time, 
Mr. Salesman, figure it just as closely as 
you can for the working hours alloted 
you. If it is five hours in the city, work 
Promotion will come, in spite of you. 
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Combination of Typewriting and Loose Leaf Methods 


2 ee average office has not really 

awakened as yet to the fact that the 
typewriter can be something be- 
sides a letter-writing machine. Some of 
the more modern offices, wherein some 
advanced “spirit” dwells, have indicated 
some of the ways in which the combina 
tion of some unique system and the type- 
writer has been planned with special ref- 
erence to the most economical and com- 
prehensive way of doing things. 

The fact that the typewriter can be 
made to do something besides write let- 
ters seems scarcely to have dawned upon 
a great many individuals and concerns. 
Asked if they do their billing on the ma- 
chine, they will reply, “No, we haven't 
time to do it that way.” Just as if the 
fact that they were writing their letters 
on the machine was not on the basis of 
it being neater and quicker. 

As illustrative of how little thought 
is given to the combination of methods 
to accomplish the best and most econom- 
ical results. In a certain concern the 
billing was being done on the typewriter, 
and in addition it was necessary for a 
slip to be written for the collection de- 
partment, called a “Draft Notice,” which 
was filed in a tickler system to call up 
the date upon which it would be desired 
to make draft on the consignee for the 
amount of the bill. This was being done 
with two operations—writing the bill, 
and writing the slip. By simply printing 
their forms in register, so that the in- 
formation which was called for on both 
forms could be printed right through at 
one writing with the insertion of a sheet 
of carbon paper, this work could be cut 
in two. The saving of one operation was 
thus to be accomplished by the simple 
detail of providing the proper arrange- 
ment of the matter on the forms, so that 
they could be used with a carbon sheet. 

Observation Reveals Economical 

Methods. 

Another example of a similar nature 
was that of an insurance concern, where- 
in an immense amount of work accrued 
from the necessity of filling in blank 
notices of premium coming due for mail- 
ing to policyholders, and the subsequent 
writing out of a receipt for same when 
remitted. The method pursued without 
a thought of possible improvement, was 
to run one slip into the machine at a 
time and fill it out—the notice at the time 
it was sent—the receipt at the time it 
was sent. A bright typewriter system 
man came along.with his eyes open, and 
perceived the possibility of printing sev- 
eral forms on one sheet and saving the 
insertion and withdrawal of the form 
about five times out of six. He further 


perceived the perfect feasibility of mak- 
ing the sheet of receipt forms register 
with the notification forms, since they 
contained practically the same typewrit- 


Noting Some of the Ways in Which the 
Utility and Perfection of Both 
May Be Enhanced. 


By H. C. Tuttle. 


ten matter, i. e., name, address, policy 
number, amount of premium, ete. This 
was done. A sheet of six receipt forms, 
now register with six notification forms, 
and with the insertion of a sheet of car- 
bon paper, both are filled out at one writ- 
ing. 

A very simple matter is the develop- 
ment of such improvements as this, yet 
it is generally overlooked today. The 
saving in time effected amounts to a good 
many dollars in a month or a year, and 
is worthy of attention. 

Special Machines. 

It is pertinent here to call attention to 
some of the admirable developments due 
to the initiative of typewriter companies 
in adapting their machines to special re- 
quirements. 

In the use of the loose-leaf sales jour- 
nal, the typewriter is now adapted to 
write a bill and a journal record at one 
writing. This is accomplished by a spe- 
cial construction of the platen, which 
provides two sets of feed rolls, the outer 
‘set grasping the wider sheet, which is 
the sales journal sheet, and the inner pair 
grasping the bill. A lever operating the 
inner rolls, permits of the insertion of a 
bill, and its withdrawal independent of 
the sales journal sheet. In combination 
with a sheet of carbon the result is to 
permit the writing of one bill, the carbon 
duplicate falling on the sale journal; the 
bill being withdrawn a fresh bill-head 
inserted and another bill written, the car- 
bon duplicate falling below the previous 
one on the sales journal record, and so 
on, until the sheet is full, when it is re- 
inserted with the opposite side out, and 
this page filled with the charges, where- 
upon it is returned to the binder, and a 
fresh sheet taken. This process provides 
a typewritten journal, easily de- 
ciphered for posting, neat, legible, and 
an exact copy of the bill. It is a con- 
densed record, easily footed and carried 
forward to the end of the month, pro- 
viding a total for cross entry to the credit 
of merchandise. Compared to the obso- 
lete copy book the result is infinitely su- 
perior. 

In the preparation of monthly itemized 
bills or statements, a plan has been de- 
vised whereby a form is printed with a 
right-hand end fold perforated, the top 
form constituting a customer’s bill, and 
the duplicate of the sales record. The 
object attained is that of securing at one 
writing this customer’s bill, and a sales 
record, by the use of carbon paper be- 
tween the sheets, and the insertion of the 
form each time a _ posting is made 
throughout the month. The set of forms 


sales 


being kept in the interim in cabinets or 
binders. 

In the adaptation of the machine to 
this class of work, some manufacturers 
have provided a means of inserting the 
carbon paper with the same movement 
that inserts the sheet in the machine. In 
other words, the machine is provided 
with a carbon mechanism, an integral 
part of the typewriter itself, which ob- 
viates the necessity for inserting the car- 
bon paper in each instance by hand. The 
result is a rapid rate of posting, exceed- 
ing the speed attainable by hand. 

Typewriters are also to-day provided 
with “tally rolls,” the function of which 
is to list the total of debits or credits or 
both, one line to a bill, automatically 
without further attention than is neces- 
sary to the accomplishment of the regu- 
lar work of making out the bill. The re- 
sult secured, is that of a strip of paper 
which can be detached from the machine 
at the end of the day, or whenever de 
sired, which shows item by item, the total 
of the various bills rendered on the ma- 
chine. These are quickly run through on 
a calculator and the grand total arrived 
at, which serves as a check on the accur- 
acy of the work done, and total for cross 
posting if desired. 

Adaptable System. 

In the combination of forms, there is 
practically no limit to the variety of com- 
binations that can be secured. The best 
results being attained when all factors 
are carefully ‘considered, and the system 
made mobile as well as comprehensive. 
Bill and order sets run all the way from 
simple three or four form sets, consisting 
of unextended bill, and factory copy, with 
posting copy, and perhaps shipping copy, 
up to sets containing ten or a dozen 
forms, comprising the requirements of 
the cost, the shipping, the accounting, 
and the sale departments. In every case, 
[ repeat, the consideration of mobility as 
well as scope should rule. 

It is possible to discover from time to 
time, in every large office methods of 
utilizing the typewriter in an intelligent 
way in combination with other system 
to accomplish economical results. 


From such simple combinations as 
these, I proceed to more complicated 
cases. In the event of desiring to com- 


bine a set of forms wherein one form in 
the set is to contain but part of the in- 
formation written on the original, the re- 
sult can be accomplished in two ways: 
If it is an upper or lower corner of the 
form, from which it is desired to exclude 
the writing, the carbon paper may be cut 
out in that corner. If but a little carbon 
paper is used for this purpose it may be 
done in the office, but if required in 
quantity, it can be cut out by machinery 
in a properly equipped print shop, or 
loose-leaf factory. 


The same result can be attained, where- 
in the conditions are more difficult, as for 
instance, if the matter not desired on the 
carbon copy should be in the center of 
the page or across the top or bottom, by 
using carbon paper with an uncarbonized 
section, which can be secured from man- 
ufacturers. 

If it be desired to produce a carbon 
copy which shall be red to correspond 
with the original, as in the credit column 
of statements, or black in other sections, 
the result is secured by the use of car 
bon paper made in the two colors com- 
bined. 

Should it be desired to write on two or 
more sheets with carbon interleaved, and 
have the carbons bear matter not written 
on the original, it may be accomplished 
on machines with the two or three-color 
ribbon feature, by using a ribbon having 
an uninked portion, and throwing this 
portion into action when it is desired to 
omit any matter on the original. The 
effect of this being that the uninked rib- 
bon would make no record on the orig- 
inal, but the force of the blow would 
write through on the carbon copies just 
the same as on the inked portions. 

Preparation of Forms. 

In the manufacture of forms for the 
typewriter a small but important detail, 
is their assembling in such shape as to 
permit of their beings readily interleaved 
with carbon, and inserted in the machine 
without shuffling out of registration 
This can best be accomplished by the 
printing of at least two of the forms to 
gether, perforated at the fold, so that 
(taking the shape of a filing jacket or 
folder) it permits of the assembling of 
the other forms between. This makes a 
compact set which has the folded edge at 
the top, permitting of easy feeding into 
the machine, and convenient handling 

In this case the office boy can prepare 
the forms and have them ready for in 
stant insertion in sets, carbon paper and 
all, by the operator. Every detail should 
be planned with special reference to the 
saving of time of those whose time 1s 
more valuable or specialized, at the ex 
pense of the employes of smaller wage. 

In the preparation and keeping of city 
county records, the typewriter is 
coming more and. more into utility. The 
records being more readable, and the 
space required for record being much r¢ 


and 


duced when copying is done on the type 
writer. 

The introduction of the record work 1s 
being facilitated by the perfection of th: 
books for this purpose. A 
patented and manuffac- 


lox se leat 


loose leated 
new type recently 
tured in Chicago 
binder for record purposes, 
opened and pages inserted, until 
the final page is and then by a 
simple manipulation the binder 
forever It being impossible to open the 
binder without breaking it entirely apart 
and destroying it, after this final locking 


provides a 
which can bi 
readily 
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Diversion for Factory Employes 


Progress in Mechanical Work Depends 
on Outdoor Pastime. . 


By Charles E, Maurice. 


HE mechanic in the factory has a 


heavy responsibility. The me- 
chanic in the typewriter, the add- 
ing machine or other similar factory 
has an even heavier responsibility. The 


many parts of the machine on which he 
is working are dependent absolutely on 
his accuracy of mind—the intuitive per- 
ception of the eye; the keenness and pre- 
cision of judgment. But mind-accuracy 
is in turn dependent on body-accuracy. 
s0dy-accuracy cannot be had by going 
from home to factory and then from fac- 
tory to home. It is much like the main 
traveled road. The longer traveled the 
deeper the path. Conversely, the oftener 
the mechanic goes directly home from his 
work, the deeper the dfain on his vitality 
and the less succulent his nerve force. 

It therefore becomes apparent that the 
mechanic to sustain and to build up this 
body-accuracy, he must freely enter the 
many pastimes afforded factory em- 
ployes. The more common forms of pas- 
time or diversion are the baseball and 
football teams, boat crews, where they 
have a body of water near at hand, bands, 
glee clubs, concert organizations and the 
like. <All of which are to-day indulged 
by factory employes in the leading type- 
writer and adding machine factories of 
the country. 

There is one typewriter company in the 
central west that brags on the thorough- 
ness of its factory organization. There 
is no doubt as to the claim; for the em- 
ployes have pretty nearly every known 
form of outdoor clubs that take their 
time after factory closes and on Saturday 
afternoons and Sunday. Their baseball 
club has turned out some of the best 
stars of the diamond. Their concert and 
clubs are known to many 
fine soloists. Their band has among its 
numbers several of the former members 
of imperial bands abroad. Together they 
have formed several clever and artistic 
organizations and their triumphs are well 
known. 


glee possess 


The factories in the east have long had 


the reputation for excellence in such 
things; the Remington, the Smith Pre- 
mier and other typewriter factories and 


the Burroughs, Universal, and other add- 
well, have had 
organizations. 


factories as 
7 
ch mpiete 


ing machine 
for some time 
[hese companies make it a special point 


to foster all manner of things that will 
improve the men in addition to giving 
them the diversion that is required. Some 
have been known to exceed their reason- 


able contribution in a desire to make the 
factorv end the strongest arm of the or- 


ganization There is little or no adver 


— 


tising in these institutions, so the aim is 
wholly a health-promotion one. 

These organizations are not to be 
slighted in any sense. During the win- 
ter, for example, the concerts given by 
the glee clubs as well as by the band of 
the factory, have won prizes and been in- 
vited to participate in the social doings 
of the town. Instead of merely indulg- 
ing such diversion for the benefit it gives 
the individual, ambition-like, ideal-bent, 
they have gone about the work of build- 
ing up a creditable and artistic organiza- 
tion with eminent success. 


Down east last winter a wealthy gen- 
tleman was going home one night when 
he overheard the band of a certain factory 
practicing. He was attracted to the play- 
ing by the harmony and accuracy of the 
players. He sauntered that way so as to 
get within easy hearing and was so 
caught with the music that he asked to 
go in where they were. Throughout the 
practice hour he sat and enjoyed it much. 
The following day he sent the band a 
check for several hundred dollars in 
recognition of its value to the town and 
as an encouragement to their endeavors. 
The money, of course, was refused, as 
such things are maintained -by the men 
entirely, together with the help from the 
company. 

All of which is for the specific and im- 
measurable benefit of the factory em- 
ploye. He is the one to profit by it and 
no one else. Since he has taken to the 
line of mechanical effort for a living it 
behooves him to be as well prepared to 
meet the exactions of rapidly developing 
mechanics as possible. He is the skilled 
mechanic in more ways than one; he is 
the arbiter of the excellence of the ma- 
chine over whose parts he is daily bent. 
If his eye is wrong and it will be if his 
body is wrong, there will be inaccuracy 
in the mechanical finish of the parts of 
the machine. The article comes back to 
the company as imperfect; but it will not 
come back if the factory employe has 
his eye. 

So to those who are thus engaged it is 
necessary that he daily, if he can, but 
weekly at least, engage himself in all 
manner of diversion—if in the winter, en- 
gage in bowling, in concert and band 
work or handball; if in the summer, in 
baseball, rowing, track and field pastimes. 
Get the body right; keep it right by ex- 
ercise and the skill that enabled him to 
get his position will continue; yes, im- 
prove. 

Skill depends on judgment; judgment 
depends on bodily strength; bodily 
strength depends on diversion. 
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Extending Mutual Aid Organization 


r 4% HIS is the time of co-operative help- 
fulness. ‘This is the period ot 
mutual aid organization. s\s much 

as sociologists are inclined to deprecate 
the ultimate success of co-operative work 
as applied to the employe class, the fact 
still remains that much good has been 
done along that line and there is every 
indication that it is both stable and prac- 
tical. 

One has only to point to the different 
labor unions or unions represented in 
different lines of labor to see the effect 
of “in union there is strength.” For 
twenty-five years there has been reared 
about the laboring class an organization 
that for the most part is directly respon- 
sible for the anti-trust legislation and ef- 
fectual remedies protecting their own 
ranks. 

It would seem therefore quite perti- 
nent to ask, why should not the various 
trades of typewriter, stationery and spec- 
ialty have among the employes organ- 
izations that would be helpful and mu- 
tually beneficial? Why, for example, 
should not the typewriter salesmen of the 
country have as strong an organization 
as the factory employes of some type- 
writer companies? Typewriter salesmen 
are a big body; so are stationery sales- 
men and salesmen of specialty houses. 

Factory Employe Organization. 

The employes of most typewriter fac- 
tories have formed, separate for each fac- 
tory, mutual aid organizations that are 
one of the conspicuous successes of the 
past few years. They are banded to- 
gether in a way that if one member is 
sick he is taken care of—his medical and 
hospital expenses paid and advances 
made in other directions that prove a 
source of both happiness and help. Take, 
for instance, the Oliver Typewriter Com- 
pany’s factory: The mutual aid organ- 
ization among the factory employes is 
one of the right arms of that organiza- 
tion. The 1,000 employes are all repre- 
sented. They pay a due of $9 a year and 
in their treasury there is always the sum 
of $600 to meet urgent needs. In rare 
cases are there special assessments. 
There have been many instances where a 
needy one was taken care of to the great 
joy of his family and the inspiration of 
his associates. 

The Royal Typewriter Company has 
recently formed through its factory em- 
ployes a similar institution. The Rem- 
ington, the Smith Premier and others 
have already had such aids; and in each 
case there has not been an indication of 
dissatisfaction. These organizations 
have been at the instigation of the men 
themselves, most generally; they gather- 
ed their own idea and put it into execution. 

The principle has found greater exem- 
plification among the varied lines of ef- 
fort throughout the country. One of the 


Why Representatives of the Different 
Trades Should be Closely United 
in Co-Operative Work. 





first to appreciate the value of such an 
organization was the Proctor & Gamble 
Soap Company, established several years 
ago. The plan worked so well among 
the employes that the management ex- 
tended it farther and adopted the com- 
munity of interest idea or profit-sharing 
scheme. The step taken by the employes 
was the primary cause for the other; and 
since the institution of the latter there 
has been distributed among the men 
thousands of dollars, and the old mutual 
aid organization goes on still. 

There is no disposition in this article 
to father the idea of profit-sharing among 
employes. That is a matter that belongs 
strictly to the official side of all business. 
And this paper is not interfering with 
that side, that much can be relied on. The 
only purpose actuating this story is to 
bring the representatives together for 
their own special benefit. 

How the Plan Might Work. 

There are many thousands of type- 
writer salesmen over the country. It 
would necessarily mean in such an or- 
ganization that the typewriter men would 
have to confine themselves to their own 
company for the initial organization. But 
there might be a general body, if need 
be, that would meet once a year and re- 
ceive reports and take action along differ- 
ent lines. The local body or the com- 
pany organization would have to do with 
aiding men of that company, precisely as 
do the factory employes of the Oliver 
aid themselves and the Royal men aid 
themselves. 

One could scarce hope to extend the 
organization into one general body with- 
out local organizations as_ constituent 
units; for, in the first place, the spirit of 
mutual aid or help would perhaps find 
entanglements. In order to promote 
union among men there must be a unity 
of purpose. Competitive lines scarce 
could have unity of purpose. But that 
feature is the least important. No type- 
writer representative would care to be 
known outside his own ranks in any ca- 
pacity of a purely personal nature. 

The general organization would afford, 
however, an opportunity for the ex- 
change and interchange of ideas of 
economical and varied interest that could 
hardly fail to attract. It might have an 
insurance feature or a money loan clause 
of the character somewhat of building 
and loan associations. Thus could the 
reputable and substantial typewriter man 
find a chance for doing things that are 
now utterly beyond his grasp; quite out- 
side his domain, in fact. He has tried 
valiantly enough for many years to be- 
come established in many ways—domes- 


tic as well as business, and he has been 
prevented therefrom by virtue of the 
fact that he is an individual agent and 
without co-operative help only as he may 
have the ready means and the outside 
aid. That is true, albeit, of too few type- 
writer men. The rest must go it alone 
as best they can. 
The Ways of Help. 
The principle underlying all 
aid organizations is almost the same, if 
not entirely the same, as the principle 
underlying insurance organizations. By 
all paying a little each month a fund is 
created. And by all not getting sick or 
injured or dying at the same time, aid 
and succor can be extended. The con- 
verse of the proposition, of course, might 
But happily that never 


mutual 


prove disastrous. 
has come to pass. 

Men cannot exist alone. That has 
been so thoroughly and universally dem- 
onstrated that it needs no argument, even 
if argument were necessary. It was 
thought once upon a time that they could 
and some wise disciples of the creed 
found themselves without food or rai- 
ment. Yes, men must work together. 

It would be very nice indeed to live un- 
der Utopian conditions. But we can't. 
It would be delightful to have all Milton 
hoped for. But we haven't. And since 
these things are true, it becomes neces- 
sary, so far as in our power lies, to pro- 
vide the best substitute. That substitute 
is in part found in mutual or co-operative 
organization. 

If the typewriter, the stationery and 
specialty men were brought together in 
such an endeavor there would come to 
the members not only material help, if 
ever it were needed, but there would 
arise at once a spirit of encouragement 
that never would down. It is not af- 
firmed that the representatives of these 
trades need help or that they may have 
to throw themselves on the mercies of 
some kind of an organization. But ab- 
stractly all men need to be united in 
such a way. 

There is no difference between similar 
organizations in other lines of industry 
and one that might be instituted by the 
different trades, so far as the prime pur- 
poses are concerned. But there is one 
point that would have a decided influence 
for good that is not true of those now 
extant. That is the enhancing of one’s 
knowledge along the lines of salesman- 
ship and general business. The sales- 
man is to-day dependent entirely on what 
he reads as to what to do and how to do 
it, in selling goods. Some of the articles 
are good and have a pertinency that 
not to be misunderstood. But it would 
be infinitely better to see a company of 
typewriter or stationery or specialty men 
together discussing the ways—practical 
ways—of getting business. 
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Some Ways of Stimulating Interest 


ROUSE INTEREST! AWAKEN 
A ENTHUSIASM! Stir the man to 

action! How? The answer is not 
so hard as one might think. But it will 
not be given until the end of the story. 
But how many have tried to achieve an 
end by the hardest possible means, only 
to discover that the simplest ways were 
the easiest? 

A prominent business man was discus 
sing the other day some of the methods 
of drawing trade and of stimulating the 
interest of his salesmen. He said: 

“I have for many years been trying to 
get customers into my store through the 
ordinary advertising channels, but for 
some reason they did not come so fast 
as I liked. I often thought out novel 
and catchy advertisements and frequently 
they were effective. Again, I endeavored 
to instill in my salesman a desire for 
more business; something that would 
sort of wake ‘em up, as it were. But the 
ideas I had in both cases were so in the 
abstract that there was far from that de 
gree of satisfaction that I desired or saw 
was necessary. So I kept a-thinking. 
One day I evolved, what is not by any 
means original, the idea of giving cou 
pons to salesmen for those who exceeded 
their quota of sales | divided the cou 
pons into three classes, in order to cover 
all the salesmen and at the same time 
give each class something different. | 
gave, first, a hat coupon; second, a glove 
coupon, and, third, a tie coupon. I went 
to the hat store and purchased a $5 hat 
coupon ; to the glove store and purchased 
a $2.50 coupon and the tie store a $1.50 
coupon. | framed the coupons separately 
and hung each in a conspicuous place in 
the store. Under the coupons I had the 
following inscriptior 

‘Who wants the 
man exceeding his quota of sales the cou 
pon will be given.’ 

“The salesmen came to me _ with as 


1 
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coupon? To thi 


many different questions as there wer 


coupons. (One salesman said: 

“*T will have that $5 coupon if it costs 
me S10.’ 

“Another said 
“I'll work my head off to get it.’ 

“Now, | had not expected, or for a 
moment imagined that such enthusiasti 
expressions would be offered on coupons 
of a trivial nature. But I soon discovered 
that it was not the value of the coupon 
that aroused these men to action. It was 
the fact that a contest was on among the 
men associated together. 

“The contest caught like fire. In two 
days I saw a wonderful improvement in 
the results of my salesmen. One man 
increased his sales by nearly fifty per 
cent; another twenty-five per cent. All 
showed an increase which I had not 


dreamed of 


The Dealer, the Salesman, the Buyer, 
May All Be Drawn to an Object 
if the Personal Side is Ap- 
pealed To. 


“I got to thinking harder and harder. 
Why would this not apply to the trade 
as well, thought I? 

Another Method. 

“Finally, I hit on a plan of offering 
$100 to the person who would bring in 
the largest list of business men who were 
in the market for things in my line— 
typewriters and other office devices; the 
one proviso being that they should be 
men who were not on the list of my sales- 


men as prospects. The result exceeded 
all expectations. One young lady 


brought me an original list of thirty 
business men who were to a certain ex- 
tent in the market for one thing and 
another; and these men had been called 
on by my salesmen time and again and 
were told that there was nothing they 
cared to buy at the time. Out of the list 
there were effected about fifteen good 
sales that more than compensated me 
for the $100. 


, 


‘he plan had a two-fold advantage. 
[t aroused my salesmen; it drew to my 
store people who had not been there so 
far as any one knew for months. Besides 
it made me some mighty good new cus- 
tomers.” 


Seems strange, does it not? It sounds 
almost like the old “premium” scheme. 
\nd there may be a tincture of that about 
it. But both plans were in themselves 
original and quite legitimate. It was just 
another idea; a new impulse, that when 
once put into effect leads ofttimes to 


splendid results. And why not? 


()ne thing dealers and other business 
| the old 


men must learn and that ts, that 


ways will not do; and by old ways ts not 
meant methods that were operative 
fifteen or twenty years ago, but those of 
the past few years. A change every little 


ile is needed to arouse interest and 
stimulate trade 

The above dealer had no “charley 
horse.” If he did it was not apparent 
He was working all the time to find a 
loophole into which he could corral more 


business It was, in point of fact, ad- 
vertising of another kind It does not 
matter the kind if it attracts and serves 
to interest The one thing men of all 


shades and descriptions are seeking is to 
be interested They vO to the theatre, 
to the ball game, to the park and every 
where, in an effort to find something that 
will amuse or interest. 

The dealer, the manufacturer or the 
salesman who can fathom out a way of 
getting this interest and then keeping it, 


is in no danger of losing his grip. There 


may come times of great trial when there 
seems little prospect of pushing forward. 
A little idea like the above will just as 
quickly turn the tide and then you are 
safe or better off. 


Still Another Way. 


But there is another way of arousing 
the interest that may have some merit. 
A big manufacturer had just brought out 
a specialty that he desired to establish. 
It retailed for $15. He expressed ten of 
them to a large number of dealers 
throughout the country with the follow- 
ing statement: 





“I am sending you ten of the 
machine, free of all cost. I will give to 
the dealer first to sell his consignment 
the sum of $500, with the provision that 
he must present ten bona fide orders 
from merchants in the town who are well 
rated.” 

Now, this plan may not appeal with 
the same force and catching power to all 
manufacturers. It was a good scheme 
and took well. It made the manufac- 
turer some money which was not the 
primary consideration. He wished to 
bring to the attention of the dealer in a 
rather striking manner the merit of the 
specialty he was manufacturing. He 
saw that a novel way would do the trick, 
even if none was sold. It was better 
than by the way of the traveling sales- 
man in view of its small cost; pretty 
nearly the only way it could be done. 
The plan served its purpose and the spe- 
cialty was established. 

There is just one chief point to the 
whole proposition. How can the interest 
of either the dealer, the buyer or the 
salesman be stimulated to the advantage 
of trade? It is not contended by the men 
who have tried such plans that they can 
be operated as a fixed business principle. 
But they are not intended to be operative 
always. They are only occasional stim- 
uli to the trade. Just as the- human 
body frequently needs a tonic or stimu- 
lant to arouse otherwise dormant organs, 
or to eliminate the destructions of the 
body, so does business require the same 
thing. Without it business might cease. 
With it business is sure to thrive or do 
better. 

Perhaps the most potent effect is found 
in its workings on the salesman, because 
of the fact that it may have been tried 
on them oftener than on business in gen- 
eral. But if effective on the salesman 
why not on the dealer or the manufac- 
turer or the buyer? The plan never 
sacrifices the one for the other. It aids 
both, legitimately and profitably. No 
method is enduring or efficacious that 
does not help both parties or those in- 
terested. And that‘is what trade stimuli 
are supposed to do. 
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The Approach of the Solicitor 


HILE much has been said and 
written on the subject of sales 
manship, it must be considered 

that reiteration or repetition is a very im- 

portant factor in mental impressions. 

That is to say, the average individual 

does not really learn a thing and apply 

it simply by reading or hearing it once; 
it requires repetition to produce sufficient 
stimulus to induce habit—and he becomes 
practical and realizes the relativity and 
significance of facts only when they be- 
come polarized by his own experience. 

For this reason the theme of salesman- 

ship is less liable to become hackneyed, 

and each voice raised in utterance of a 

plain truth simply adding emphasis to 

what has been said by others on the same 
subject. 

The approach, or introductory portion 
of the selling talk, is a most important 
phase of the sale. The prospect for a 
sale is lost, if the salesman does not suc- 
ceed in getting attention or interest in the 
first two minutes of the interview—no 
matter how extensive his knowledge of 
his proposition. 

It is true also that more sales are lost 
because of a weak approach, than for any 
other reason. Thousands of dollars may 
be spent in advertising and the returns 
wasted by reason of the inefficiency of 
the salesman handling the leads. 

How to Prepare. 

It is the duty of every sales manager 
and salesman to prepare by studying his 
proposition from the point of view of the 
prospect. 

Considering the salient features of his 
proposition in connection with the men- 
tal attitude and environment of his aver- 
age prospect, the salesman should en- 
deavor to arrive at a conclusion as to 
what points would most forcibly appeal 
to him in an introductory way. Further 
—placing himself in his prospect's men- 
tal attitude, decide what manner and logic 
of stating the facts would most effective- 
ly secure attention and interest. 

In short, the salesman seeks by the in- 
tellectual processes to arrive at a judg- 
ment respecting two cases of mental at- 
titude on the part of his prospects. 

First, the mental attitude of the major- 
itv toward such propositions as he seeks 
to introduce, and—second, the best way 
of securing a mental attitude which shall 
be conducive to a sale. 

To the “rough-and-ready” salesman, 
who gives little thought to whys and 
wherefores, this may seem a rather pre- 
cise way of putting it, but the statement 
made covers exactly in general terms, 


what takes place where the salesman is 
exercising the proper judgment in devel- 
oping his tactics. 
The Approach in Detail. 
Considering more in detail, now, the 
problem of approach. 


The first question 


A Discussion of the Introductory Portion 
of the Selling Talk. 

is that of how to reach your man. In 

the small towns this is not so apt to be 

attended by difficulties but in the large 

cities it deserves separate consideration. 

I think it is advisable to avoid sending 
in a card whenever possible to do so. 
Even if the office boy asks for a card in 
most cases he will take in your name, if 
you simply reply when asked for a card, 
“IT am Mr. Blank” or “My name is Mr. 
Blank.” 

The majority of men will pass upon 
the advisability of spending any time 
with you, hy what they can glean of the 
nature of your business by your card. 
Whereas if you gain his ear, you at least 
have the opportunity of getting his at- 
tention by what you say. A card has its 
place, and it is sometimes compulsory 
that you send one in before being ad- 
mitted, in which event you would wish to 
be prepared. It is a good practice to give 
your card to a man upon leaving, or hand 
it to him immediately after having intro- 
duced yourself. 

While speaking of the subject of cards. 
it may be well to emphasize a fact now 
becoming more widely appreciated—that 
a card should be high-class, engraved or 
otherwise distinctive for taste and qual- 
ity. Cards of quality, like clothes, “oft 
proclaim the man.” 

The First Words. 

Having reached your prospect, your 
first words—after mentioning your name 
and business—should be calculated to get 
his attention by reason of a distinct ap- 
peal to some business instinct, such as 
economy, safety, profit, etc., wherein 
some salient feature of your proposition 
will commend itself to his judgment in 
this respect. 

To lead up to a forcible statement of 
such features, it is sometimes effective to 
prefix it by a question, to which you are 
sure to get a presupposed answer, and 
thus committed by a word, your pros- 
pect is introduced to a fact in regard to 
your proposition which applies to what 
he has said. From this opening it is pos 
sible to proceed logically and develop 
your case, endeavoring to convince him 
that he should invest in your proposition. 

As speaking in general terms does not 
convey an idea as clearly as by example, 
I give the following illustrations: Sup- 
posing you were selling a modern office 
utility, the most salient feature of which 
was the saving of time—particularly the 
executive's time. 

Addressing the prospect after having 
reached him: “Mr: B. I wish to give you 
some information which will show you 
how you can increase your personal ef- 
ficiency and the efficiency of your office 
25 per cétit, by enabling you to accom- 
plish that much more in the same length 





of time. I refer to— and proceed to ex- 
plan. 
Or prefixing it with a question: “Mr. 


B, have you ever noticed that most of 
your dictation comes after the middle of 
the day, just when you are most busy?” 
or, “Have you ever noticed how much of 
your stenographer’s time was wasted in 
the forenoons?” Following his reply with 
a statement of the remedy, as contained 
in your proposition. 

Meeting Objections or Dismissal. 

One of the greatest difficulties with 
which salesmen labor is that of trying to 
be persistent without seeming to be ob- 
noxious. Especially is this true in meet- 
ing objections or dismissal. 

In the first place [ want to say that 
salesmen should never flatly contradict a 
prospect. It will arouse the ire of the 
grouchy and the opposition of even the 
mildest prospect. Your policy must be 
that of unantagonism, and your visible 
attitude bespeaking nothing of opposition 
or contradiction. 

The prospect may confront you upon 
your entrance with the assertion that he 
knows all about what you have to offer, 
and he is not interesting. Or any other 
remark calculated to be discouraging. In- 
stead of replying argumentatively, and 
getting into a controversy, simply say 

“Yes,” “very well,” “I see,” or any other 
noncommittal remark, and go right on to 
say what you wish regarding your prop- 
osition. 

This is a form of mental jiu jitsu with 
which diplomatists and attorneys are fa- 
miliar, and it is most effective. 

Mental Attitude. 

A most subtle factor in salesmanship 
is especially prominent in the approach 
—very subtle but extremely important. 
I refer to the salesman’s mental attitude 
respecting his proposition and himself. 

There is nothing so important as that 
the salesman should feel an absolute con- 
fidence in his goods. There is that “en- 
ergetic certitude and fervent zeal” which 
may be expressed in the one word “en- 
thusiasm” which carries conviction al- 
most without regard to the words that 
accompany them. If the words be fram 
ed in logical, forceful sentences, the re- 
sult is assured—the prospect is bound to 
be convinced, or at least convinced that 
the salesman believes what he is saying. 

There is something of the nature of 
telepathy in the fact that the average man 
can detect the lack of sincerity or convic- 
tion on the part of the salesman, though 
the words be strong of assertion 

There is also the important factor in 
the approach of the salesman’s confidence 
in himself. Confidence that he is capable 
of meeting his prospect on his plane—of 
capably setting forth his proposition—of 
appearing neat, dignified, energetic and 
cheery. Confidence too, that he will ab- 
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solutely fix his man in the eye and hold 
his attention. Confidence that he will not 
be turned down. Confidence and self 
possession, absolute in every sense—tem- 
pered of course with a judgment of his 
deficiencies, but remembering them prin 
cipally with a resolve to eliminate them 

It is this feeling that marks the man as a 
winner to those who see him for the first 
time—giving him entre and 
prestige for his cause. 

| call this subtle, because it produces 
results that we do not perceive as trace 
able to a certain tangible, physical thing 

but is strictly psychic in its cause and 
effect. 

\s illustrative of the fact that it can 
work both for and against a salesman 
(there being both negative and positive 
mental attitudes), I will remind every 
salesman reading this article of the times 
he entered an office feeling he would be 
turned down—and was turned down: of 
the times he used an argument without 
feeling it strongly, and it did not make a 
strong impression; of the days when he 
did not feel like he was going to get an 
order—and didn’t, and I think we will 
both agree that there is something “psy 
chic” in the nature of this sort of thing. 


carrying 


In short, the whole science of “Ap 
proach” seems to be summed up in the 
salesman’s mastery of the best points 
with which to introduce his proposition, 
an appreciation of the prospect’s mental 
attitude, and the maintenance of the prop- 
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er mental attitude himself. 
DETROIT THE BEST. 

‘I’m glad to be back,” says Joseph Boyer 
president f the -Burroughs Adding Machin« 
Co., who has returned from ten weeks’ tour 
ing abroad 

“While away I visited most of the capitals 


of Europe, but I would rather live in Det: 
than in any city I sav [ doubt’if ther 
iny other city in the world that natur« 
endowed so generously as ours. I don’t m« 
that in every single respect we are ahead 
Europear ities, because in some important 
matters they have a long lead on us 

“The st instance, on 
main t] OT ught ires lif | nd mn and elsewhere 
a far better than ours They are very mucl 
better made nd so much better maintained 
than our W lward enue that there is n 
comparison. There is probably ten times mor 
traff n t Strand in London than on 
busiest part t Wi rd avenue, yet t] 
asnhalt paving on tl Strand is very meat 


kept in that « 


t Pp ly ‘ 

[ looked into this matter a little bit and 
believe their superior streets are due to t 
reasons | they re made much bett 
vith splendid foundations; second, they are 

ked after ry refully at all times 


Police Inspect Streets. 


was ¢t t i ne of the Europ 
es, if not 1] f them, the streets 
under the supervisior f the policemen, to the 
xtent that « h othecer 1s expected and 
d when there is any indicati 


tion of the 4 g needing repairs, 


when the least indicat 1 f weakness appears 


repairs are made immediately 
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What Is Good Ad Copy? 


[The above subject is a broad one. It formed 


part of an address delivered the evening of 
June 1 by R. R. Shuman, assistant editor of 


\ rvelty News, before the Chicago Trade Press 


\ssociation Mr. Shuman is no novice when 
mes to advertising. For eighteen years he 
s studied every angle of it And what he 
said was timely, practical and valuabl 


Mr. Shuman gave a chalk talk on “Copy and 


Display.” He illustrated good and bad copy 
hrough the stereopticon, carefully and mi 
utely portraying the really poor and the real 
y good in ad copy, by contrast It was sur- 
prising, even though one is daily engaged in 
dvertising work, both as a copy man and as 
publisher, to have pointed out the ludicrous 

d puzzling style of some advertisers; where, 


instance, there is utterly and forlornly con 


fused a cut with the text by letting the cut 


} 


either predominate or become wretchedly set 

where there is a complete loss of gump- 

n in taking care of white space; where there 

is a motley array ol “all caps” and “single- 

ded” stuff; and, lastly, where there ts an 
ane senselessness in the text itself 


These Mr. Shuman pointed out in his illus 


rations with telling effect and to the great 
njoyment of his hearers But there was a 
rt of his address on “What Is Good Ad 
Copy” that will be of interest to him who was 


tt there; both because it was “good stuff” 


nd because it concerns all advertisers Chat 
rt referred tois given below verbatim as fol 
ws 

Now, what is good copy? 

[t is simply a_ sensible, succinct, striking, 


ing talk, with emphasis on the right points 
nd only enough detail to excite the desire to 


possess the thing advertised, or, at least, the 


nclination on the part of the reader to mak« 


further investigation 


\n adequate space 1s a necessary part ol 
copy The best page ad ever written 1s 
t good copy when it is crowded in 6-point 
e into quarter-page That ad 1s like 
fellow on the platform who talks but 
oice so weak that few can hear him; 
nd on the other hand, a full page announce 
nt that does not announce is not g copy 
n though the ize of the ad forced cer 
imount of attention I t ad is like the 
b bellowing salesman wil forces your at 
ntion by his stage presence and makes you 
him by force of pure lung power, but 
s nothi worth hearing hen he d get 
1 cat 
best salesmen are the é W 
1 \ nnected talk cle \ brief nd 
n presented nd best r 
s tl do the same t g 
() the a rtat matte > £ T dis 
o} t oftte the ing S 
1y vn | } f | 
t ent being eithe iniver il 
| I belie he if p 
1 sufficiently b ' | 1 
T ugi 
| Si essti ( { { | thie 
t 1s sil} id ick | ! 
gehts d n f 
itlines make r t ( to 
Ss] ‘ spl \ ine | | ( S¢ 
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not afford the proper contrast or high light 
to make easy reading. In figuring this space 
| cougt leading between lines as part of the 
white space. In fact, I would lay it down as 
a general proposition that no part of any ad 
should be solid, and that if, copy compels it, 
6-point leaded is better than 8-point solid. 

3. Black against white is more easily read 
than white against black; hence, reverse plates 
are not good advertising. 

4. As contrast is the soul of display, the 
one man who has his ad set in light space in a 
trade paper usually gets a bigger money’s 
worth than the other ten on the page who 
want the blackest kind of display. Emphasis, 
mind you, is a matter of contrast, not of big 
type, and a 6-point paragraph set narrow meas- 
ure and surrounded by a wide area of white 
space will be read where a page full of circus 
type may be overlooked. 

5. For the same reason, under the present 
preponderance of borders of all kinds, the bor- 
derless ad has the advantage of display when 
sandwiched in among a bunch of black boxes. 

6. The advertiser’s name should follow, not 
precede, the thing advertised, because people 
who read advertisements are looking for things 
to buy, and the thing a man has to sell should 
be given precedence over name and address. 

7. One series of type should be used 
throughout an ad rather than mixing the se- 
ries, as jarring type faces destroy the con- “ 
tinuity of attention of the reader. ~ Successful 
advertising is “easy reading” worth reading. 

8. Display lines should be few. The best 
ads have only one, or at least two. When a 
woman writes a letter and underscores two- 
thirds of her words, she emphasizes nothing. 
It is not the loud voice of the orator that com- 
mands and holds attention, but the contrasts 
between oratorical and conversational, and the 
less frequently he makes the rafter ring, the 
more effective will be the climaxes when they 
do come. 

9. One point made and clinched in an ad 
is more valuable to the advertiser than forty 
points droned in a non-convincing monotone. 
This one point should be given emphasis in 
the type display, with the others held down 
in proportion to space limitations. . 

My next type is the successful advertise- 
ment. It is set in just enough’ space, not nec- 
essarily a full page either, because there is such 
a thing as using too big a space just as it is 
entirely possible to be too noisy or too em- 
phatic in presenting your selling talk by word 
of mouth. This successful ad, then, has a 
space proportionate to the importance of the 
message it imparts, and the message consists 
of the simplest possible statement of inform- 
ing facts and figures; tells the reader in logical 
sequence just what he wants to know, or as 
much as it is wise to let him know in ad- 
vance, before actual negotiations are opened. 


THE OLIVER EMBLEM. 
Of all the fair flowers that brighten our land, 
Bringing joy to the soul of the Nation, 
There's none quite so fair that it's fitted to stand 
By the side of the lovely carnation. 


With its fragrance so rare and its beauty so fair, 
All dignified, graceful and slender, 

It stands all alone. for there’s never a one 
So lovely and sweet, yet so tender, 


The Oliver Typewriter stands all alone— 
The competitors try imitation— 
There are numbers of others, but only the one 
Called efficiency’s real incarnation. 
J. W. Godfrey, DuPass, Wyoming. 
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Siberia as a Market for American Devices 


HE approaching completion of two 

trans-asiatic railroads across, or neat 

to, Cibiria, causes this market to “look 
up” for our western manufacturers. It has 
already “looked up” these score of years or 
more to a limited few It is the object of 
this paper to make it “look up” for the many 
—or try to. 

The real proper native official spelling of 
the vast slaf territory of Asia is Cibiria (from 
Russian, Cibipia), and that spelling is adhered 
to throughout in the present chapter The 
land is more than double the size of all Yan 
keedom (including our unwilling latin col 
onies), but the population is only about on 
fifth. 

Office furniture and appliances, and _ sta 
tioners’ knickknacks of America, have already 
a limited vogue in such Cibirian towns as 
Bladiboctok (pronounced Vladivoctok), on the 
Pacific; and Ipkytck (pronounced  Irkutck), 
in central Cibiria. The first of these objects 
to make their appearance from the United 
States, were of course the typewriting ma 
chines; but it was soon found that they could 
be made cheaper, and with more accurate 
Russian lettering, at Mockba (central Pocia) 
and at Peterburg. For the Russian lettering 
on the present-date mative-made machines is 
of three kinds—the modern Russian, the old 
Russian, and the church Russian (this last 
being the slaf idiom in characters somewhat 
resembling the ugly Teutonic old-style letter 
ing, but fortunately it is rarely used). Then 
there are italic scripts to all three above, and 
these again have some radically different fea 
tures to the latin or roman texts, so that al 
together the Russian language is a formidable 
thing to tackle, and, of course, only experts 
could be intrusted with the lettering for an in 
strument demanding such accuracy as type 
writing machines. As it is, the Russian letter 
ing is often faulty, and there is a needless re 
dundancy of characters 

The ordinary American-lettered typewriters 
are in use by commercial firms with foreign 
correspondence; and there are also many 
French-lettered machines in use. I recollect 
even secing at Blagobechenck, on the Amyp 
River (eastern Siberia), one of the old Hall 
(Manhattan) typewriters—a firm and machine 
long since extinct. 

The utility of the American folding office 
desks and office-chairs is proverbial, and their 
fame reached eastern Cibiria years ago—not 
alone by mere repute, but in real substance; 


By L. Lodian (Manhattan.) 











How to Reach the Cibirian Market. 
Cibirian importers are liable to take 
terest in the varied styles of typewriters they 
the journal; also the 
but whether they can displace 
simple abakus-counter 
adding-machine, 


at with the thought, do conditions 


supplies—like fasteners, fountain-pens of low 
price, self-sharpening pencils, setting 
inkstands, partly-translucent envelopes, and, 
in tact, any novelty handled by the trade, they 
will be disposed to “jump at.” While there is 
no objection to forwarding on request a small 
specimen now and then, per post, of trifling 
articles 1 ired about, makers s ild re 
frain fro ny general sending out of samples 
to a distant country like Cibiria, unless on a 
pay basis 

This is as simple as a-b-c. Just ldress 
your cat gs direct, per post, to leading Ci 
biria-town importing concerns The names 
nd addresses can be obtained in the _ half 
dozen or s world’s trade directories pub 
lished, and which are generally freely availa 
ble of address-copying at our commercial 
exchanges and public reference libraries and 
reading-rooms This catalog-sending, com- 
bined with advertising in a_ representative 
trade journal reaching known markets, is, to 
repeat, the best and simplest way Thus, a 
firm may not issue a catalog, but be only 
making one or two articles as an oft spe 
cialty lo send circulars of these would be 
sheer waste But, advertise them, nd the 
journal itself, so to speak, becomes a sort of 


catalog for you, as your advertisement has 
the “backing” of all the interesting matter in 
that journal 

Illustration is, of course, most essential. For- 
eigners look at the pictorial figures in an ad 
vertisement first, and struggle through the 


text after Importers know enough of the 
French, American and Castilian idioms to get 
through most any trade journal—both adver 


tisements and text. To offer a little proof of 
this, I have volunteered to address, in Rus 
sian, a few score copies of the issue contain 
ing this brief paper to representative commer- 
cial firms throughout Cibiria. Mention of 
this is made, so as to enlighten those adver 
tisers who may be hearing from Cibiria two 
or three months hence; and although it may 
be only a postal inquiry for a catalog, or the 
price, I trust they will not fail to respond 
Some firms I have known to be so “utterly 
dumbfounded” by receiving inquiries from dis- 
tant markets, as to think a wagish joke was 
being played on them; and they put the cata 
log-request aside with the remark, “Let them 
write again.’ 
Cash Terms. 

“Terms—cash!” This must be the motto 

with Cibiria. Stick to it, and you will not 
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“BOOKERY”’—THE BOOK MAGAZINE OF P. J. MAKY 


WHERE STATIONERY AND SOME 
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Always let the Cibiriak know 4 


want the money first—cash with order 
you Ww ret it The vast majority of goods 
sent out from America to Cibiria thus 
have be n this basis, and it would bi 
fat » depar m it. Our friends 
Britishers have also largely adhered t 
plan; so have the Gallics; but unfortur 
the credit-giving Germans have injured 
market some by their long-time payments 
but they ive sO Many never-pay-ups, as 
really | re by d-pays than the 
nations’ exporters do by losing orders 
speak h the authority of one who has 
a couple f years’ experience right 
‘enemy's territory,’ from the Pacific o% 
overland t the Baltic and the Vistula oi 
old Polor republi 

The writer will | glad to answer 


advertisers of 
regarding 
through 


further data required by 
furniture and material et al, 
Cibirian market, either 
editor; and 
by advertisers through this journal 
be interpreted 
necessary to reply 
than 


direct, or 
any inquiries in 
in those 
free of charge, but 
in Russian or any 


parts, will 
it is not 
other idiom uur plain every-day Yank: 


language 


OFFICE APPLIANCES IN SWITZER- 
LAND. 
R. E. Mansfield, United 
Lucerne, Switzerland, in a communication to 
the publishers of Office Appliances, has the 
following to say relative to the situation in 
that country 
Most of the modern, or mechanical offic 
used in Switzerland are imported 
United States. The only article of 
class in typewriting ma 
Typewriters have been used here f 
but it is only in the 
past few years that they have been recognized 
article in the equipment 
where the business involves any 
correspondence or documentary 
almost universally for 
most 


States Consul at 


appliances 
from the 
this 
chines 
twelve or 


general us¢ 1s 
hiteen years, 
aS a necessary 
office 
considerable 
writing. The demand is 
machines of American manufacture, and 
of the standard and cheaper 
grades of American 
sented by agents in Switzerland. 

American 
been 


past tew 


every 


many of the 
machines are now repr 
counting machines 
Switzerland 


adding and 


have introduced in in the 


years. They have not yet come int 
general use, but a number of concerns hav: 
added devices to their equipment, with 
satisfactory and gratifying results. It is 
n they will be consid 
necessary adjunct 


these 
a question of time whe 
ered, like 


every well 


typewriters, 


€ quipped office. 


Che roll top desk is another article of Ameri 
can manufacture that is quite generally used 
Switzerland Erasers, paper fasteners, muci 
lage cups, and other office supplies are also 
imported from Ameri r the Swiss trade 

The better class of letter files, card 
Systems and _ like appliances used 
Switzerland come from America. There 
numerous German imitations in this class 
office app! s, b ile they are inf 
+ the \ nN Tf ticles 

All nn PI inces to 
impor S\ pay a duty $4 

Desks é i pay a duty $4 
p mms, 220 pounds 

Prices kin fice appliances 
hig! Switzer n the Ut: 
States t of t : tation and cust 
duties theina led int wank ol 


Russian received 
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Another View of the “Trial” Evil 


By Frank B. Eells, Western Manager Inter- 
naiional Time Recording Company. 
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ik state that | t b e trial 
: n ecessary in ny xcept the most 
‘ i cases t least s tar s the busi- 
$s y company is concerned; but take 
y trom the salesman the privileg ft in 


goods on approval in such excep 


wouhkd 


ing his 


, , 
close the doors to him a 


handsome sale 


to Chicago to 
ympany, 


mon cases 


t many times on a very 


~ { ‘ 
Nearly eight years ago I came 


1 


ke charge of the business of this c 


: 
sales i.bout 15 per 


nd at that time the were 

cent of their present amount, and at least 90 
per cent of all orders were taken on an ap 
proval basis. This was easily accounted for 
by the fact the goods were comparatively un 
known, the salesmen were not so strong and 
forceful as at present, and because competitors 
all solicited trial orders and did not ask any 


without a trial, it 
proper thing to 
every who 
our 


customer to buy a machine 


came to be considered the 
offer 
expressed any interest in the 


such an arrangement to one 
purchase of 
goods 

As the become 
stronger and competition 
distributed, the complexion of the sales began 


sales 


better known, the 
more evenly 


line 


rorce 


to change completely, and at present not over 
15 per cent of all the sales of this company in 
the West are taken and made on the basis of 
trial orders 


These statements would seem to substan- 
tiate the general idea among sales managers 
of specialty concerns that it is largely a ques- 


tion of salesmanship as to whether they are 


necessary or not. 


Possibly the rules which apply to the sale 


typewriters, adding machines and other of- 


ialties do not apply to time recorders, 


.pnec 
uestion 
machine or 


but in this business it is not always a 


this 
rather can he 


whether the customer wants 


it machine, but 
machine 


, 
urcnase any 
When such a case arises is it freqnently 
does. the last resort of the salesman. if he is 
familiar with his work, is ffer to inst in 
lipment pprov il ror the pu! S¢ ot 
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merits of the system which he recommends, 
whereas it will be utterly impossible for him 
to secure an appropriation’to cover the pur- 
chase of even one equipment for this purpose. 

If figures would add anything to the force of 
this article the number of cases could be cited 
where large sales have been made as the re- 
sult of trial installations, and it would not be 
any exaggeration to say that at least $100,000 
worth of time recorders have been sold in the 
central West as the result of possibly thirty 
machines being installed on approval. 

The question as to what length of time shall 
be allowed a concern to try machines or spe- 
cialties is one which, in the writer’s opinion, 
can also largely be controlled by the salesman, 
In the article of last month reference was 
made to a prominent house in the adding ma- 
chine business which had $500,000 worth of 
machines on trial throughout the country. If 
those figures were correctly given, it would 
seem as though the company had found it 
profitable to use trial orders as a means of 
making sales, and if readers will scan the issue 
of ,publications devoted to office appliance 
business for the last three or four years, as 
well as many magazines, they will find that 
many adding machine manufacturers have 
prominently pushed the trial order and solic- 
ited business on that basis. 

When time recorders are installed on ap- 
proval the salesman continually looks after 
that particular case, and it is an unusual thing 
for a trial to run more than thirty days, al- 
though in exceptional cases trials have lasted 
several months; but good and sufficient rea- 
sons could always be found for allowing such 
conditions to exist. 

To sum up the situation and to close this 
article it would appear that the use of trial 
orders is advantageous in so far as it enables 
the salesman to reach certain difficult cases 
which he could not otherwise approach; to 
demonstrate the advantages of his goods 
which he would not be able to do except by 
the use of a trial, and to make sales as a re- 
sult. 

It would also seem that the abuse of this 
privilege can be corrected by the sales man- 
ager and by the home office, if in their opinion 
it is being abused by the salesman, and do not 
think that it is always a weak salesman who 
offers a trial order, because, as a rule, it re- 
quires more effort to secure permission to 
make a trial installation in some cases than it 
does to make an outright sale. But if the sales 
manager selects his men with care and en- 
deavors to secure and does surround himself 
with a force of strong, capable salesmen he 
will have little trouble from the abuse, and 
large increase in sales from the prompt use of 
trial orders. 





L. C. SMITH & BROS. TYPEBAR. 


In an attractive mailing card recently sent 
out illustrated the L. C. Smith & Brothers’ 
tvpebar with “Gardner Ball Bearing Joint.” 
The advantages claimed for this typebar are: 


Long life—a typewriter that defies wear. 


Permanent adjustment—that keeps on doing 
good work as when it was bought. 

Repairs minimized, 

Good-bye to friction—that is claimed for the 
ball-bearing. 
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The Vertical System of Filing 


HE Vertical Filing System is the en 


bodiment of a well regulated and classi 
fied arrangement of correspondence and 


immediate and convenient refer 


“one place method,” as all pa 


for 
ence. It is the 
pers relating to each concern o1 
always in one definite place, separated auto- 
matically from all others and filed in their 
proper position “on edge.” There is no wast: 
space, papers, whether located im front or back 
of file, are all equally accessible, and its slight 


papers 


subject are 


cost of maintenance is one of its essential fea 
tures 
Facility: Each drawer of the average verti 


cal file has a capacity of 5,000 letters, including 
guides, and admits of receiving in 


tf any 


necessary 
terchangeably guides « 
which may any time necessitates be 
rearranged The made of 
material and have projecting tabs printed with 
the required divisions or headings, each so ex 
posed that the location of any correspondence: 
I he drawers 


slides or 


classifications, 


occasion 


guides are toug! 


may be determined at a glance 
are equipped with extension 
permitting of withdrawal their full length 
exposing entire contents for convenient refer 
ence, the papers being maintained in upright 


rests 


and 


position by adjustable compressors 
Elasticity: The Vertical Filing System can 
never be outgrown. It rearrange 
ment at any time, new 
added, or the entire method 
tain drawers may be assigned to general cor 


permits of 
classifications may be 


readjusted. Cer 


respondence, others to bills and orders, and 
undeveloped correspondence may be filed 
chronologically in another for attention at any 


a Tickler System for 


for 


required date, affording 
following up inquiries, 
filing invoices according to maturity 
may 


etc.*; of 
\ single 
number of 


collections, 


drawer or cabinet embrace a 
distinct and complete systems with no danger 
of the draw 


fille 


of confusion. The filing capacities 
ers may be equalized; one 
rapidly than another, a portion of its contents 
in the back, together with may be re 
moved to the front of the following one, 
so adjusted uniformly throughout 
Folders: Pockets or folders are placed be 
tween receive or hold the pa 


when more 


guides 


ind 


guide to 


each 





FOLDER FOR VERTICAL FILE 


pers, each made with overlapping margin for 
writing name or contents They facilitate r 

moval of papers from file and preclude oppor 

tunity of small sheets and postals being over- 
looked or lost. Individual folders are 
to such 
spondence is sufficiently 
the folders accommodating the remaining lim 
ited correspondence of each subdivision pra 
tically being “Miscellaneous” 


assiune d 


concerns or subjects where the corre- 


large to warrant it, 


folders, which if 


By George W. Bodmer, Secretary and Treas- 
urer, Imperial Methods Company, Chicago. 


be distinguished by employing a 


desired may 

different color. The advantage is obvious: all 
correspondence with each concern or on any 
subject is thus brought together, kept apart 


trom all others, and when required miay be in 


stantly removed from file, already collected, 
no sorting or separating being necessary; and 
it takes only the time of filing a single letter 


to replace all intact in file again, a great sav 


ing of time and eliminating possibilities of e1 
The found 


and effective 


rors will be simple 


arrangement 











GEORGE W. BODMER 


Classifications: The Vertical System adjusts 
f to practically every business and requir« 


itsel 
ment. Its utility and convenience are not n 
fined to some one arbitrary method of index 
ing, but admits of any one of the various 
classifications that may be required. It like 
wise makes possible the combination of two 
or more classifications within one system 
without destroying its advantages, and also 
irranges for a series of cross referenc: Che 
methods of indexing in more general use are 

mentioned in the following 
Alphabetically: For all ordinary requiré 
ments it 1s recommended that correspondence 
be filed alphabetically, for which printed 
guides of various subdivisions can be pro 
cured. Concerns whose correspondence is of 
sufficient volume to justify it are ted indi 
vidual folders, all others being placed in the 
miscellaneous folder, preceding | guide 
card The names of the concerns or subjects 
on their folders, and furnish system 


appear 
f supplementary indexing in addition to the 
guides; and where the individual 
may be still further 


unusually large it 


filing inp 


ence 1s 
subdivided by folders according to 
months 


Numerically: Numerical 


The 


only 

large ind 
speci il 
ents by 


Satistas 


lating to ea 
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iséd where tl 
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the loss of time incidental to reference being 


required t 1 number f files to locate that 
needed. Folders as they become full or bulky 


iv Irom time to tin 


removed and placed 


proper cation in transfer; or when the 
drawers be me full tl entire contents, in 
cluding guides and folders, can all be placed 
uses constructed to ommodate it, where 


is desired to make transfers uniformly 

Construction: In the selection of the cabi 
nets there are certain points that it 1s well not 
to overlook The ext construction and 
appearance ecessarily a matter of choic 
and requirement, but inasmuch as the system 
inent by reason of its admitting 


with the 


becomes pern 
of expansion growth and develop 
ment of business, it is best to consider that it 
is more economical, naturally important, 
substantially and well built, of 
This precludes 


the possibility of swelling and the drawers 


that they be 
thoroughly seasoned material 


binding, and securing of cabinets that will not 
permit of continued usage [It is well to refer 
to the Sanitary Base feature, although its ad 
vantages need not be gone into; and it is ob 
vious that simple and reliable arrangement 


contributing to the easy and smooth operation 


of the drawers is worthy of investigation 
offered in 


practically any arrangement, both solid and 


[These cabinets are now being 


lateral construction, and 


h card 


sectional in sec 
tions interchangeable wit index and 
other filing sections, but the new sections, two 
drawers wide, and the sanitary leg base sides 
will undoubtedly prove to be of the most 
offered 


popular construction 


THE OFFICE RAILING. 


Some cf the Various Uses Set Forth by a 
Man Who Works Behind One. 

‘The office 

to be sure, 


railing,” said an office man, “‘is, 
intended primarily to keep peopl 


out; it is a barrier at which people can be held 


up and made to wait if they are not wanted 
within, and many a man has stood there and 
waited and twiddled his thumbs and choked 
down his impatience waiting for somebody in 
side to tell him that he could come in or to 
send word to him that he was to go away, 
while all around within the men keep on at 
work serenely 

“But the office railing has another use be 
sides that of keeping people out; it is a bar 
rier the passing of which may easily be count 
ed as an honor by those who are invited in 

‘Let some customer come along by chance 
that way or to see the boss or some member 
of the firm, and does he have long to wait 
Perhaps the member from his desk sees him 
as he comes along and he’s at the gate in a 
minute with hand outstretched and 

“"Why, M1 

“3 


right in 


Stiggby! How are you? Come 


\nd he fairly drags him in, he’s so glad 
see him nd he sets him down in a com 
fortable chair by his desk, while he himseli 
orgets his own work and sits back in his own 


chair and smiles in his pleasure at meeting Mr 
Stiggby again, and then 

‘‘How are things going in Mudville. Mr 
Stiggby How does tl utlook strike you 

he pres inute generally through the 
West ( 1 nd s 

“And loes this friendly reception ind 
prompt admission to the vner’s sanctum, this 
taking of | n behind t railing and asking 
his opinion f things | i tendency to di 
minish the size of the |} f goods that Mr 
Sticgt 
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The Envelograph. 


HE ENVELOGRAPH is 


device for 


the rapid addressing’ of envelopes to 

be used on any kind of typewriting 

ne With it envelopes can easily be ad 
dressed at the rate of 250 per hour and the 
ttachment can be fixed on to any typewriter 


lf a minute 
Where a number of envelopes have to be 
ldressed it has always been found quicker 
nd cheaper to write them by hand rather than 
by the neater and more legible typewriter be 
iuse there is always the aggravating difficulty 


feeding envelopes into a typewriter, the ad 
Jt 


justing of them into a reasonably straight po 
sition, and finally, after writing them, to take 
them out one by one and place them on one 
side finished 

This clumsiness has been observed by al 
most everybody who has witnessed the Writing 
f envelopes, and others have puzzled their 
brain to overcome the objections to the use of 
but up to the ad 


vent of the Envelograph this was of no a 


typewriters for this purpose, 


count. It is now, however, the essence of 


simplicity as envelopes are now placed in bulk 


which was carried on rollers, which had slits 
into which the flaps of the envelopes would 
catch. In order to make the picking up of the 
envelopes absolutely positive it was necessary 
to depart from the slit alone and to add to the 
slit a projecting lip which would dig'under the 
flap and make certain of catching the envelope 
by its flap. The development has gone on un- 
til the band with its slits has become a band 
with pouches which have lips formed by very 
thin spring steel of less than four thousandths 
of an inch thick. 

The band is moved by the action of the type- 
writer roller—just as the paper moves at pres- 
ent—and the written envelopes are carried 
over to the back of the machine and are 
thrown out into a basket ready to be collected 
for their enclosures. 





As will be seen from the foregoing the whole 
of the invention lies in the band; the arrange- 
ment of the rollers for carrying and guiding 
the band, the arrangement of the hopper for 
feeding being simply necessary mechanical ad- 
juncts. 
the Attachment. 


This mechanical part we might call 
This Attachment is fixed to 





VIEW OF THE ENVELOGRAPH ATTACHED TO DIFFERENT MACHINES. 


in a hopper and brought round to the platten 


t 
written one by one quite 
natically by means of an endless band forming 


envelope conveyor 


Necessity was the mother of this invention, 
1 it came about when an ingenious gentl« 
“ ugh fore circumstances, to 
lress a number of envelope s It occurred to 
that if he ok a long sheet of paper and 
series of horizontal slits into whi he 
nsert the flaps ot the enve pes, tl by 
g the sheet of paper throug! 
tne dit iry way wi e en 
é d re tN ddr S ne thout 
nt he had comp 1 all 
pes sheet. As you Il i g 
nrimiti a 


the moving carriage of the typewriter and it 
is provided under its base with two wheels so 
as to be able to run on a rail fitted to the 
back of the typewriter. The hopper can be 
filled by the operator seated at the front of the 
machine without undue stretching and . will 
take two packets of envelopes at one time. 
When nearly all have been used, except the 
last two or three, a bell rings to indicate that 
more envelopes are required and the operator 
thereupon replenishes the hopper. 

The great advantage of the machine is that 
an operator can with ease write 250 envelopes 
per hour, being more than two and one-half 
times faster than by any other method and 
also giving a neat and absolutely even spaced 
address at the rate of about two shillings per 
thousand 
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The Science of Salesmanship 


S THE development of modern business 
A methods continues and the amount of 
capital invested in different manufactur 
ing and industrial enterprises grows vearly 
greater there is gradually but 
evolved a more scientific and 
manner of operating all business or 
making machines. In this slow but sure evolu 
tion the same law is clearly visible that las 
long been recognized by scientists in the phys 
ical universe, namely, the law of the survival of 
the fittest. And, as the great wheels of trad 
grind on, not only are the fittest methods 
adopted and retained, but those less fit are 
gradually pushed backwards to be finally 
dropped altogether 
This general law in the business world gov- 
erns the fate of the individual as well as that 
of the device, the machine or the method. In 
order to maintain his position in the business 
world, therefore, and to advance with his fel 
lows the business man, whether employer or 
employe, must see to it that his methods are 
the most modern and his results the most sat- 
isfactory. Otherwise he will speedily find 
himself relegated by an unsympathetic public 
to the rear, together with the stage coach and 
the spinning-wheel of yesterday. 


being 
surer 
money 


surely 


hence al 


In no department of the business world is 
this fact more clearly apparent than in the 
domain of the salesman. Occupying the posi- 
tion of the connecting link between the manu 
facturer and the purchasing public, the uni- 
versal artery through which the great volume 
of the world’s merchandise finds its natural 
outlet into the hands of the buyer, the sales- 
man is a figure of paramount importance in 
the mercantile world. For without him the 
great manufacturing and distributing industries 
would be materially handicapped in finding the 
necessary market for their various products 
and competition, the recognized life of trade, 
would be robbed of one of its most valuable 
and important adjuncts. 

All of these statements constitute merely a 
repetition of the most commonly known and 
fundamental principles of everyday business 
yet how little active attention is generally ac 
corded to them. While improvements of all 
kinds are being daily applied to all the other 
branches of business enterprises in the eager 
attempt to perfect them towards a more satis 
factory operation of the general working 
scheme for the purpose of showing a larger 
balance on the credit side of the ledger, the 
modus operandi of the selling department ts 
still sadly behind the times. Too much de 
pendence is being placed on untrained, indi 
vidual effort while altugether too little atten 
tion is being given to the question of educat 
ing the sales force in a rational and scientific 
manner. That a great mistake is being made in 
this respect need hardly be stated in view of 
the immense importance of this branch of the 
distributing business 

The Correct Way. 

It is a well-known axiom in the workaday 
world that there is a correct way of doing 
everything; certain methods will inevitably 
produce certain results. Since this is the case 
there should be no need of doing things in a 
slap-dash, hit-or-miss style. Any worker de- 
serving of the name knows that if he is to reap 
any results worth striving for he might as 
well go about his work in the proper manner 
No schoolboy needs to be told this. Yet it is 


As Applied to the Handling of Modern Office 
Appliances, with Some Good Suggestions. 


BY JOS. B. PFIRSHING. 


how many salesmen start out to 


a line of goods with only an im 


remarkable 
dispose of 
perfect knowledge of what they are going to 
try to sell and with little or no knowledge of 
the obstacles they are certain to find in their 
paths. These men rely almost entirely on 
what they would probably call talent for pro 
ducing the results aimed at and never stop to 
think that even talent is insufficient to over 
come the drawback of ignorance of the most 
advantageous methods. The “gift of the gab” 
is undoubtedly a valuable acquisition for the 
man engaged in the selling business and sales 
men are undoubtedly born and not made, but it 
must not be forgotten that this gift, however 
it may be developed, will never suffice of itself 
relied upon to dispose of an 
whose real merits the 
an insufficient knowledge 
more, it must be constantly borne in 
that the merchant to whom the goods are to 
be sold is by no means a fool himself and will 
in most cases be inclined to regard the sales 


and cannot be 
article of 


S¢ ller has 


would-be 
Further 
mind 


man’s “gift” as so much “bunk,” the pouring 
out of which he naturally regards as a very 
poor compliment to his own intelligence. And 


let your man once get the impression that you 
consider him a blockhead and that sale is 
irretrievably lost and all further calls at that 
iddress will be time wasted. Furthermore, it 
is only natural that the prospective customer 
should desire to have the merits of the article 
in question made clear to him before he is 
willing to sign an order for it and while listen- 
ing to a recital of its strong points he is 
almost sure to bring up some objection which 
can only be overcome by a superior argument 
from the salesman. Unless the latter is well up 
in his subject he cannot hope to advance such 
an argument and the sale will naturally be lost 

Sufficient has now been said to make the 
point that a successful salesman must know 
his line and must also know the most modern 
methods of disposing of it if he hopes to meet 
competition satisfactorily. Leaving the ques- 
tion of developing scientific salesmen by estab 
lishing schools, ete., under the supervision of 
the most capable salesmen employed by the 


firm as not germane to the subject of this 


article, a few pointers may be mentioned by 
way of indicating to the individual the best 
methods of improving himself in his work 


These under a series of sub 
heads 
a. Know Your Goods from A to Z. 

The advantages of adopting this rule are ob- 
vious and have already been dwelt upon. 1 
the points above mentioned may be added the 
that every manufactured article, 
how perfect it may be, is almost 
have some faults, and an accurate 


naturally fall 


suggestion 
no matter 
certain to 
knowledge of these is just as essential to suc- 
cess in selling it as an 
good features in order that objections may 
met with satisfactory counter 
thorough knowledge of the weak 
the line of goods carried by the representatives 


understanding of its 
} 


Lt 
arguments A 


features of 


of the competing house is also invaluable as a 
means of convincing your man that the line 
you handle is the best on the market 

b. Stereotyped Line cf Talk Valueless. 


There is nothing that militates so seriously 


against a salesman’s chances of success as the 
employment of a stereotyped speech v h he 
uses on every customer until it has be 
nothing more than a mechanical formula, 
rattled off parrot-fashion like the hideous rig 
marole bellowed into the ears of the multitud 
by a che ip variety show barker het 

more reas why salesman should | ré 
course to this method than there is that a 
haberdasher should carry only one size of hats, 
as though he expected that all of his st 
ers would have heads of the same siz Minds 
vary as much as the heads that contain them 
and it would be a poor compliment to a 
prospective customer to proceed long mes 
that indicate that he is utterly lacking in 
originality. Yet this is precisely what a sales 
man is doing if he repeats the same speech in 


the establishment of Jones, Brown & Com 
pany that he has just g 
the office of Smith Brothers. Each 
approached as though he and 
mer with whom the firm wishes to 
nality 


finished grinding out in 
individual 
must be ilone 
is the cust: 
deal and to 
must be directly appealed to and his particular 
deferred to exclusively 


accomplish this his 


p¢ rsé 


position and wishes 


Only by showing him that his business suc- 
cess is to be vitally effected by the purchase 
of the goods in question can he be made to 


necessity of signing an order. To 
bring this about a special argument must be 
constructed for him and this argument will 
naturally vary with the man’s behavior, intelli- 
gence, position in the business world and the 
condition of his stock in hand. These points 
must all be rapidly grasped by the salesman if 
he wishes to make his argument effective. A 
however, will convince him that 
method the 


feel the 


few trials, 
in comparison to this rational 
stereotyped speech is little better than wo 
less. 

c. Let Merchant Do Some of Talking. 

\ good rule to remember is that it takes two 
to make a bargain and that the man who is 
expected to buy an article ought to have the 
of saying something about it himself 
questions regarding its 
nature to like t 
a shrewd salesman will 
if putting 


t usually 


privilege 
and certainly to ask 
merits [It is only human 
hear ourselves talk and 
draw out his man for the purpose 
him in the improved frame of mind tl 


comes from airing our views on a given sub- 
ject. This will often have the result of leading: 
a customer to commit himself in some way 
that will give the salesman just the ole 


that he needs to approach him rel 
1 


pleting 1 Sale 


d. Avoid Weak Arguments; Use the Clincher. 


In describing the merits of a particular line 
of goods it is well to dwell exclusively upon its 
best features \ few strong pomts carefully 


make a deeper im 


number of less important ne< 


brought out will always 
pression that 
incidentally mentioned 


THE COMPLETUS TYPEWRITER CABI- 


NET. 

The Wuds Cabinet Company burg 
New York, manufacturers of the Completus 
[Typewriter Cabinet, one of the best d 
cabinets ever brought out, has s 
western territory open for live dealers in t 
part untry, Ww will n mis 
take in securing the agency TI t is 
having rge sale whe S | 

a 
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Getting and Closing the Prospect 
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Furniture Company, Milwaukee, Wis. 
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By C. A. Netzhammer, of the Northwestern 


are numerous and rather common in every 
mercantile house. But the following up of 
prospects obtained at local demonstrations, 
and the keeping in touch with every customer 
in a territory, by personal solicitation, have 
but in very few instances been reduced to hard 
and fast systems. Three by five inch card in- 
dex cards, used in duplicate, one as a record 
in the office, the other for the salesman, is as 
good a method as is being used, and has many 
points of advantage over the usual note book 
and cumbersome report sheets. A card is used 
for each prospect with the prospect’s and the 
buyer’s name, source and date of inquiry, ar- 
ticle interested in, price quoted, and any other 
information noted thereon. Notes are made at 
each call and the date of appointments marked. 
This makes a flexible system, cards can be 
routed, added to or eliminated at will. They 
are filed between monthly and daily guides 
and cards requiring attention on a certain day 
are filed accordingly and come up on that date 
without further attention. 


For a retail store, to follow up their local 
and suburban prospects, there is nothing ex- 
cels personal solicitation. The salesman is in 
a position to make valuable and fruitable sug- 
gestions! Wholesale houses selling to the 
trade are dependent upon the men on the road. 
When a good man leaves the house and a dub 
is put in his stead the merchant finds how 
much he is at the mercy of his salesmen. Of 
course there are a few lines of goods in the 
country that even dead ones can go out and 
sell, but the firms would do much better with 
good salesmen. It is all very well to make or 
handle first-class goods, but to prosper, a con- 
cern must have salesmen. 





A POPULAR SPEAKER. 


The Advertising Manager of the Burroughs 
\dding Machine Company, E. St. Elmo 
Lewis, has been in considerable demand as a 
speaker before business men’s organizations 
throughout the country. 


Recently he was tendered a dinner by the 
Publicity Club of Minneapolis, where he spoke 
on “Some Suggestions for Advertising Minne- 
apolis.” The speech attracted wide attention, 
and the recent municipal campaign which has 
aroused so much enthusiasm in that city was 
worked out along some of the lines which Mr. 
Lewis suggested in his talk. 


Later, he addressed the Springfield (Illinois) 
Business Men’s Organization, at a special din- 
ner given in his honor, and the next morning’s 
papers contained over eleven columns of re- 
port, which is a pretty clear indication that Mr. 
Lewis said something worth listening to 


He was one of the principal speakers at the 
\nnual Dinner of the Ben Franklin Club of 
Chicago, where he addressed over 300 mem- 
bers of the largest printing organization in the 
ountry 

In April he was one of the speakers at the 
Cleveland Advertisers’ Club’s Annual Dinner, 
and on May Ist spoke at the Annual Dinner of 
the Business Men's Association at Adrian, 
Michigan 

It is said that later in the summer he is to 
be featured at several Bankers’ Association 
Meetings, and in the Fall will deliver a number 
of talks before chapters of the American Insti- 
ute f Banking 





















NEW typewriter center has been estab 
lished at North Adams, Mass., where 
the Yetman Typewriter Transmitte 





Co. is now putting out machines made in its 
own factory building and with its own tools 
and equipment. 

The Yetman factory is a large four story 
brick building with basement having in all 40, 
000 feet of floor space. It was originally con 
structed for the manufacture of tools, and ts 
well adapted for the typewriter business. It 
has an up-to-date power plant and is equipped 
with its own electric motor. The heating, 
lighting and plumbing arrangements are of a 
nature to satisfy employes because of their 
excellent condition. Connected with the build 
ing is a vacant lot of sufficient proportion for 
the construction of a building twice the size of 
the one occupied. 

The company owns a very complete factory 
equipment for the manufacture of the Type 
writer-Transmitter. This consists of machin 
ery, jigs, punches, dies and special tools to 
manufacture the entire machine in the most 
modern and most economical way 

The special tools were designed and made 
by the most expert and experienced typewriter 











THE YETMAN TYPEWRITER-TRANSMITTER 


mechanics known to the art The machines 
which have been produced from these tools 
have been uniformly successful, showing that 
the equipment while almost new is perfect in 
practical operation 

The manufacturing end of the business is in 
charge of C. E. Yetman, vice president and 
general manager of the company who has had 
charge of the manufacture of the machine from 
the beginning. fle has under him in each de 
partment the ablest men in the typewriter field, 
men who have been engaged in this line all 
their lives and who were connected with the 
manufacture of the first fifteen hundred ma 
chines, and the construction of the tools and 
appliances with which these were made 

The Yetman company is now laying plans 
for an active selling campaign. It is the in 
tention to establish agencies in all important 
telegraph centers in this country and Canada 
The work at these points will be supplemented 
by general traveling men and an active sales 
department with headquarters at North Adams 

The Typewriter and Its Work. 

The Yetman Typewriter- is the invention of 
Chas. E. Yetman who after some years of prac 
tical experience as a railroad operator con 
cluded that the Morse key and hand sending 
could be improved upon to the benefit of 
operators and company 

The typewriter has made a place for itself 
in railroad work. The Yetman meets this de 
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mand and adds one more improvement—a tel: 
graph transmitter which in combination with 
the typewriter permits two lines of work with 
me operation. The Yetman Typewriter-Trans 
mitter consists of two machines in one case 
\ perfect visible writing machine, built for 
speed and durability, and a transmitter of 
Morse signals that takes the place of the anti 
quated telegraph key. It can be instantly con 
nected with any telegraph circuit without ri 
quiring any change of equipment 

The Transmitter and the Typewriter ars 
operated by the same keyboard, and may be 
used separately, or together, producing, simul 
taneously, mechanically correct typewritten 
copy of the matter being transmitted. This is 
a most valuable feature, and one that strongly 
appeals to Train Dispatchers, who are required 
to do an unusual amount of sending from 
memory, and who must depend upon an as 
sistant to make a record of each message ot 
order sent 

Che typewriter part of the machine has 
been subjected to the severest possible tests, 
coverimyz a period ol many years ot practica 
work In all of these it has proved itself supe 
rior to anything of the kind yet put upon the 
market. Every letter, every word, and every 
line written, 1s in plain sight from the time 
the first letter is struck, until the paper has 
been removed trom the machine That this 
feature of “visible” writing is invaluable in a 
typewriter to be used for telegraph purposes 
is admitted by all 

The carriage ts returned by one direct down 
ward movement of a lever at the right of the 
keyboard and the line spacing is accomplished 
automatically at the same time by the same 
motion. The paper feed has been constructed 
with special reference to the rapid handling ot 
telegraph blanks. The carriage moves upon 
ball bearings, and the typebars, which are the 
real lite of a typewriter, are connected into 


their hangers by ball bearings. The touch ts 
exceedingly light, and absolutely uniform = in 
every part of the keyboard In speed, ease 


The Work of the Transmitter. 


The transmitter part makes it possible for 
telegraph operator to send Morse signals 
which are absolutely perfect by touching the 
keys on the keyboard. The touch used is thi 
ordinary quick staccato typewriter touch. ach 
Morse signal, and the elements of which it ts 
made up, namely, dash, dot, and space, are 
transmitted by the mechanism of the transmit 
ter with absolute accuracy and uniformity, in 
dependent of the skill of the operator 

rhe space between the signals, however, is 
entirely within the operator’s control so that 
he can space the letters in difficult words more 
widely than in others, and use that fine judg 
ment possessed by all intelligent operators 
which is absolutely imseparable from efhcient 
telegraph work 

The rate of speed at which each signal is 
transmitted is governed by the mechanism oft 
the transmitter and is always uniform. All 
rates of speed from very slow to very fast art 
secured by turning a button at the right of the 
transmitter. The firmness and the absolute 
uniformity of transmitter made signals, insures 
their carrying through the longest circuits and 
through the largest number of repeaters, at a 
much higher rate of speed than is possible by 
hand 

The Yetman Typewriter-Transmitter pro 
vides telegraph operators with a device for 
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transmitting Morse signals over a telegrap 
wire by use of a keyboard, enabling them wit 
one unskilled touch on any key to produce th 
equivalent of that letter in perfect Morse upon 
the wire 

It reduces the effort of sending fully fifty pet 
o the most perfect and easiest ot 


cea. ven t 
hand senders It plac es the operator on a pel 
manent sending basis and enables him to cope 
with the heaviest kind of work with the least 
effort, accomplishing with more skill and 
greater ease as much work as an expert hand 
sender It positively prevents an operator 
from losing his “grip” or from having any 
trouble with his arm. It enables the man wh: 
has already lost his “grip” to become an expert 
sender again The old timer may be brought 
to life with all his former vigor and capability 
of doing at an advanced age as much work 
and better work than in his youth The Yet 
man Transmitter is the reverse of the hand 
sending key inasmuch as skill increases as long 
as the machine is used while the effort dimin 
ishes 
Another Valuable Asset. 
The Yetman Transmitter lightens the work 
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ot the receiver \t the end of day's work 


the operator feels much less fatigued than if 
sending by hand because he has been using 
both arms, both hands and all the fingers of 
each hand to do the work by the old method of 


two or three fingers in a cramped position. To 
use the Yetman Transmitter properly is merely 
the acquirement of correct finger habits and 
this serves a double purpose in scientifically 
training the operator to become both a rapid 
sender and receiver on the typewriter 

It is conhdently expected that the ype 
writer Transmitter will soon supersede present 
appliances for Morse transmission, on account 
of its great accuracy, speed and value as 


labor saver 

It is strongly recommended in railroad work 
because of its power to eliminate errors in 
train dispatching With the use of the ma 
chine by dispatchers and operators accurate 
copies of messages sent over the wire can be 
made and kept for comparison and record at 
each ofthe: \ station operator in receiving 
train order writes it down on the typewriter 
part of the machine as it comes over the wire 
In repeating back he throws into action th: 
transmitter and using the combined machin: 


he typewrites his repeat simultaneously wit 
the sending so that he has two copies of th 
original order which must be exact duplicates 


to be correct 
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Rapid ‘Rise of Hammond Company 





panyvs most rece manship \ft years f xper 
the expert and l, and invention won t gold medal 
tine It writes upot New Orleans Centenni: Exposition in com 
. ; simplest mimeogt tition wit thers ’ enti lit 
gives instant release f S ing sol que 
vork upon ruled papet n addition to the regu LOT r an impr ent lt 
riag ere are ir extra widths, writ ils of all great world exp Is, 
y me p to thirtv inches and two hundr« t doubtles Mi Hammond's most treasured 
W T 
A l, ever vevond the compan 
chievement in its machine for the use of th 
lin ( permits writing 
two colors. th inge being imstantaneous, 
because thirty-five languages can be written, tl 
Hebrew and Oriental languages on a_ specially 
nst ted met writes in eithet 
directio mploving different languag: 
extra carriage plates at rovided for use in con 
ection W ‘ le havine the same 
rrangement ul plates being n 
stantl e and 1 rchangeable, no chang 
in the regular keyboard ing required 
The inventor and gutding spirit in the mat 
facture and exploitation of this admirable instri 
ment is James Bartlet Hammond, who, descend: 
n both sides from eminent Colonial citizens 
Boston, wi himsel bor in that city in I&3o THE HAMMOND NO. 1:2 
His preparator ducation was received at ft , 
Mather School, where he won the Franklir mph came when, after exhaustive oe 
ing all standard makes, the Franklin Institut« 


f Philadelphia, awarded his machine the Elliott 


son gold medal, instituted 


ror mvention 
‘f great originality and merit,” the Committe 
Science and the Arts commending it n 
quivocally as “the best typewriting machine that 
as come to their knowledg: 

The company was founded the third of J 
XX. Its present officers are James B. Ham 
mond, president; John A. Ruffin, vice president; 
secretary ind reasure! 
Hammond, John A. Rufhn, John M 
Bancroft, T. F. Ecklin and James W. Davis, 


Bancroft, 


lirectors One thousand people are employed 
It has no liabilitic outstanding and invariably 
unts its bills. Its factory grounds ini New 
York are partls covered model tenements 
ipied by the employes Phe factor itselt 
a great floor area of 50,000 square feet; 
within are many distinct industries, conducted 
vith the perfection that results from ripe ex 
nerience 
A GRACIOUS ACT. 
In the million dollar fire that occurred 
nta last month, there was forty-two offices 
burned out bie ldet w \llen ( Ompany ‘The 
department Store of Office Equipment while 
he fire was raging, sent special delivery let 





to all the offices. tendering then temp: 


rary office space in the Fielder & Allen Build 


IAMES B. HAMMOND 
Ror 839. Invented Typewriter 1869 ing, extending to them the use of desks, typ 
vriters, Adding Machines, and the use of their 
Bost : School, the Latn stock safes to store their records, as trans 
School ric P \ndover Academy, ferred from their safes as they cooled. Fielder 
later graduating with the class of 1861 from the & Allen Company has a private telephone e» 
University f Vermont is scholastic attain hange and installed private telephones t ll 
ents being ‘ mbership in the Phi those who cared to accept, assuring all who a 
Beta Kapp epted that they would be under no obligations 
Becoming var correspondent, he was cap vhatever to Fielder & Allen Company wl 
red and sentenced to death, by guerillas I vould also furnish them directors rooms for 
iping, later vielded t n interest in theolog ganizing nd stenographers They also 
ind was graduated fron Union Theological ffered free use of Multigraphs, Mimeographs 
Seminary. this being lowed by post graduat nd in this way the Fielder & Allen Building 
stud t the Universi f Halle, in Germatr bye me the idquarters f the burned t 
His ealth manded \ er, other than the hices, and many of the insurance losses 
labo g l tes and ability been adjusted Of course this prog 
\ master of stenoerap he long considered Company have made friends and sold 


1 sibilit in hant bstitutes for pet uthts ft nearlv all of ther 


39 


lt was an up-to-date and excellent idea of 
the Fielder & Allen Company, which is espe- 
cially well equipped by having a large four- 
story building and over forty thousand square 
feet of floor space to handle an emergency case 
of this kind. No doubt, office appliance dealers 
all over the country hereafter will extend the 
same courtesies, and it happens that they will 
receive the substantial patronage Fielder & 
Allen Company has received.. 





SYSTEMATIC DISTRIBUTION OF AD- 
VERTISING LITERATURE. 


By Charles Oswald. 

What would you think of a sales manager 
who kept his force of salesmen in the office 
and would not send them out to work? Yet 
that is what a manager does when he over- 
looks the possibilities of the advertising mat- 
ter that the general office furnishes him at the 
cost of considerable money and gray matter. 

Some of the strongest advertising matter-— 
prepared by high salaried writers and skilled 
artists—warranted to draw blood—misses its 
purpose and is wasted by lack of intelligent 
use. It is usually piled on a table or counter 
with the expressed or implied invitation to 
help yourself. The chances are you overlook 
it altogether or get hold of anything but the 
stuff that would be most applicable to your 
case. 

Aside from this and the occasions when a 
salesman may drop some of it promiscuously 
in his wake as he makes his rounds there is 
little effort at systematic distribution. 

Occasionally a prospective customer sends 
in a request for literature and he is either 
overwhelmed by a perfect deluge which dis- 
sipates the effect by its very quantity, or re- 
ceives one or two pieces that may not bear 
on the particular phase of the proposition he 
is interested in. Sometimes a piece of special 
interest may cause the sales manager to make 
a spasmodic attempt to cover his mailing list, 
but his enthusiasm dies out before the supply 
is half exhausted and the balance is stored 
away to accumulate dust and age and its time- 
liness is lost. 

Every piece of advertising literature has a 
definite value, a particular purpose and a spe- 
cial occasion for its use or it has no excuse 
for existence. 

Every booklet, circular or folder should be 
considered as an auxiliary salesman and care- 
fully studied with a view to the use that will 
bring out its greatest possibilities. Carefully 
selected this matter can be arranged as a very 
effective follow-up system. Use that especially 
adapted to your prospect’s needs and arrange 
it in groups according to its timeliness. 

First send him at regular intervals such lit- 
erature as will give him a good general idea 
of your proposition. Then from time to time 
keep alive his interest by matter describing 
special features. Accompany some of the mat- 
ter by short, pithy letters calling his attention 
to certain points that are especially adapted 
to his particular needs. 

But don't send all you have at once—give 
it a chance for assimilation. Neither let the 
intervals be too long—or he will lose the con- 
nection and you lose the benefit of all that 
has gone before. 

Properly used good advertising literature 
does missionary work that paves the way for 
the salesman and gains him an intelligent, re- 
ceptive audience that makes his work easier 
and more effective. It gains admittance where 
1 salesman may fail, and if strong and con- 
vincing will sometimes land the order itself. 
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Types of Oriental Ty pists 


_ Five Striking Illustrations Showing the Prog- . 
hs were obtained ress of Typewriting Abrcad. oe nice te 


r HE following photograp 
| by George H. Richards, tl special rep ‘ st. , ‘ 
of the Remington lype ceam is employed in the Remington sales: m e Sf perator .% ly - 
: rit n every ster } 


resentative 


writer in the Far East \ll of these pictures t Haiphong 
were taken in Indo-China. Mr Richards Thuong Minh is a Cochin Annamite in th of nat perators Is gt 
writes, however, that they are typical of cor atts tia: salt ean AES ae the rtior f ( 
ditions which exist everywhere throughout tl H. a per Bona» . R, ' 

Asiatic countries. The typewriter operat , 1 

no longer a peculiar institut! of the 

peoples. There is a sprinkling int 

through the Orient and the numb« if 

operators 1s bound to keep pac with 


steady increase in the use of t vriti 


chine 











ress of this Cochin Annamite is practically lag 
he same as that of Thanh, the Tonk (nna is taking steps 
ite, shown in another picture f is series re t with t [ St 
he same general style of dress prevails ject patents 
rAN VAN HUONG ne ; the natives of Indo-China \mert for Federal legislati 
ents to be manufactured in tl ted St 
In forfeitur 


There is one institution in the West wl 
the East has not yet duplicated and tl 
typewriter girl. However, even het 


THE MAN WHO IS WANTED. 

















may be expected in good tim 
Thanh is a Tonkin Annamit nd is en I who wins is 
ployed by the representatives of the Reming who toils whil 
ton Typewriter Company at Haiphong, Ind The man who stands in his es 
China All of the natives of French Ind With his head held high i 
China are commonly known as Annamites Yes, ] is the 
although the kingdom of Annam forms but 
small part of the colony Chis picture shows The man w Ss is 
the correct dress of the natives Indo-C}l Dhe us ti p r 
which, it will be observed t diff WI) esson S 
from that of the Chines: \r n ] ds in - 
TRUONG MINH ™ rola 
Van Huong, like Tru 9 
\nnamite and 1s employed k soug 
gt sales n Saig His 1 \r S Q 
~ i esting st | ng SOT 
Min] t shows the diffe ] ] 
pure native dress that S 
Viclet Ink the Cheapest 
Like nearly ll! Oriental erators 
Remington, Thanh is self-taught but ! 
ertheless shows great pt 
chine 
Adiceam represents different 
He is a nati f Pondicherry, that. s1 
province on tl st coast f Indi which 1 
resents all that is left of t former Fret ran BA CH 
empire in the Hindoo peninsu \ndi rtially lopted Europear Van 
is a very intelligent man who speaks and Huong is self-taught R ; 
writes good Fren ind, although self-taught nd g 1 on 
is an excellent Reminet perator hes Tan Ba Cl i ~ / 
natives of Pondicherry re t | Re g S S 
commercial pursuits ver ft | A AS e a ‘ 





Under-Education in Office Furniture 
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By O. H. L. Wernicke. 


rl as an art as well 
: mn necessity has 
c ommensurately with othe 
iff ent It mav be said t 
ive ¢ sti some; but never 
has for want of ingenuity o 
becaus trade inappreciation. This is 
encouraging in itself and marks a d 
ter! n irt of the manu 
au yr f view on tl 
pa 
Yi fat industry It 
ha nl a I ears ago that offi 
furnitut ll forn as introduced. It 
son ng ft the hand wher 
the diff patterns were first shown 
W hv he sh ere be expect 
that a xs W ve satisfactory 
W he odit s aged: time 
worn because of tin then it would be 
time g compla 
Yet ngenul mainly without 
purpose al its changes are without 
progress hat is, the purpose has not 
been fixed enough and the changes have 
not be gressive enough. It is one 
thing to ive inget and = another 
thing to have purpos (One may invent 
distinct pattern as a pattern, but has 
a purpos Does fulfill a mission 
All law is resul a definite purposs 


without purpose there would be no oc 


casion to have law (Office furniture, in 
the same degree, should fill or measure 
a purpose in every resp 
These things nat irally retard its 
srowt!l ey hamper the execution of 
plans that should be operative to-day, 
but are ecause vould be denied 
action P because they retard growth 
they are signs of life Dead things never 
ittrac Ss, Cal point with mucl 
satisfa thoug! e condition may 
not be } er satis tory, to the of 
fice furniture busines If it were thor 
oughly s ry would show no 
signs; and have s that dead things 
7 ff niture is only a 
sma cent when com 
pa business or in 
n e utes The pro 
lucing for f oO business furniture 
ft liances not yet fully un 
lerst l or appreciated But it will be 
t1 < \ ely as night f 
e producing force will hav 
s rig : g and applica 
tio ‘ het 41 ric 4 Vie W of al \ 
‘ follows as 
ird step, a 
( ~ adop ) 
‘ ~ T 117 qy? 
iptab 
S ‘emely ha 
thing to th 


! nciine to p ioe 
loug n this respec 
have dire nd 
9 
is room to g l wl 
Vy en ved in the bus ss, Dut 
ire lackin: ) pri in 
( vill be unable to withstar 
f elimination rh whe 
irniture business 
[here is a meet and bound wi 
o the more practical and 
hus, the law of elimi: 

a e and those who fa » \ 
action will be caught 1 ne 
itch all: so the manufactu 

ye vatchful 
not a matter of over-produ 
all lt is under-education [ be 
the office furniture business in 
st as high a degree of art as the pai 


I} 


| 


ta masterpiece It shoul 


s the signature of 


the art shop and the fu 


uld profit as much as the art 
1 other to reiterate 


of education Publicity 


words. 
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iSt. 


it 


ad 


rniture mal 


’ 
r¢ 
' 
Vit 
\ 
( 
( 
; 
is 
il 
( 
) 
eve 
es 
nt 


ld mean as 


tne 


has been in 


negative prominencs Art has been sa 
ificed. But art will have its hearing 
ind decision without doubt 
But the business is progressing Che 
ndustry as a whole is in a healthy con 
lition as shown by the very slight reces 
sion in its volume during the past six 
months, as compared with other lines of 
trac It will not go back but steadily 
mward and upward and what is lacking 
| some day have its fulfillment 


TACT VS. TALENT. 
By “The Mixer.” 


Not Reliable 
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ELECTRICITY IN THE BUSINESS 
OFFICE. 


Within the past few years office work has 
developed and increased so rapidly that new and 
improved methods and machinery had to be de- 
vised to handle the large volume of new busi- 
Card systems were introduced to take 
the place of the ponderous volumes in which 
records were formerly kept; filing systems were 
levised complete and’ handy files of 
orrespondence and data could be kept intact; 
number of important labor saving ma- 
inventel to facilitate the office 


ness 


W hereby 


ind a 
hines were 
drudgery 
In the new office work the old hand 
slow. Speed was essential 

nd electricity proved to be the only available 
power, cheap, clean and flexible enough to turn 
ie wheels of the labor saving devices. Electric- 
ity has been used so many years for lighting of- 
es that it overlooked as one of the 
modern office build- 


rush of 
were too 


processes 


7 


is easily 


conveniences in a 


vreatest 


ng The electric push button, the telephone, 
the tele graph and the electric fan have also be- 
ome common office fixtures. The ease and 
facility with which office work can now be 
handled is astonishing. Letters are dictated 
into a machine and they are written, folded, 


sealed and stamped and dropped in the mailing 
basket, all by machinery. The electric telephone 
places the office in instant communication with 
nearly every town or city or individual; the 
telegraph and cables circle the earth. 

In the modern business office, where real fast 
work is required, the letters are first dictated 
in a business phonograph which is driven by a 
motor. The wax cylinder is sent to the 
stenographer who transcribes the letter on a 
motor driven typewriting machine. With this 
machine the weight of a finger on the type keys 
connects it with the motor power which carries 
the key to the paper and back in an instant. 
With this device the typewriting is quicker and 
uniform. After the letters are signed 

copied on one of the many different 
types of letter copying machines. This device 
will copy letters as rapidly as they can be fed 
in by an attendant. The letter folder feeds it- 
self automatically and with lightning rapidity 
delivers the letters all folded and stacked. This 
machine is also driven by a small motor and 
where a large number of circular letters are sent 
out daily it is a great labor saving device. It 
folds letters perfectly at the rate of a hundred 


tiny 


always 


7 


ey are 


minute lhe envelope sealer is another time- 
ving device which automatically seals each 
letter at the rate of 8,000 envelopes an hour, 
moistening any size or style of flap and holding 
hem until dry The stencil addressing ma- 
ine motor driven, are also extensively op- 
rated where permanent addresses are used. 
lhere is also a machine to affix the stamps. For 


business concerns, banks, etc., there is a 
mall motor-driven machine which automatical- 
counts coins and keeps a record of the total 


irgc 


mount Even the cash register is made in 
irge sizes driven by small motors The 
idding machine is another device operated by 
lectricity 
[wo of the most novel electrical desk de- 
es are the motor-driven ink eraser and the 
stor-driven desk punch. The circular eraser, 


tened to the tiny motor by a flexible shaft, is 
ved rapidly and literally grinds the words 
ff the paper. The little punch will make forty 
an hour in a number of different 


and holes 
Les his device is important with the present 
filing The electric heating devices 
o extensively used in offices. On cold 
fall and spring the electric heaters, 
th luminous and non-luminous, are used 


tem ol 


in the 
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The Fifty 


HE following story was taken from Un 
derwood News for May and while seem 
ingly incredible—a little fishy—it’s true 


just the same; so much so that it is wort! 


repetition 

This is the true story of a typewriter which 
has earned its owner fifty thousand dollars 
in the six years of its service, 


has traveled 
the world, a total di 


here and there overt 
tance of more than twice 


and after knocking about and having more ex- 
ever tall to the lot 7 


around the globs 


citing adventures than 
the average man in a lifetime 
and sound and fit to do it all over again 

In Septemebr, 1902, UNDERWOOD type- 
writer No. 20412 was turned out of the UN 
DERWOOD factories, bright and new, spick 
and span and placed in stock in the 
salesroom at No. 241 Broadwav. New York 
City. Shortly after, a young newspaper man 
came from Buffalo to New 


is still wl 


central 


of literary ability 
York determined to win his way up in th 
world of literature He was absolutely un 
known except among newspaper men 

Five years before he had owned one of the 
earhest UNDERWOODS and had rented or 
I eighte n 


used in newspaper offices machines o 
Smith 


other kinds. He had learned on a 


Premier and for the most part used Reming 


tons and Olivers, yet, making his choice out 
of an abundant experience, one ot his first 
central salesrooms of the 


icts 


was to come to the 
UNDERWOOD Typewriter Company and in 
| capital in an 


bought No 


vest the greater part of his small 


UNDERWOOD machine He 


20412. That young man was Broughton Br 

denburg, today president of the National I: 
stitute of Immigration, an eminent ithority 
on half a dozen subjects that fall within the 
scope of the present day publicist and a dis 
tinguished writer with a larg¢ following 


England and America 


among re ice rs in 





WAREHOUSE IN PANAMA FROM WHICH MA 
CHINE WAS RESCUED THROUGH THE 
CUSTOM HOUSE MAILS 


For the manuscripts of books ticles 
stories which UNDERWOOD N 20412 : 
written tor him he has receiv to date tot 
of $53,424.50 

The first story that ss g 
machine was produced : 

West Thirty-fourth street Ss 
“The House of Doors lt vas ter pub- 
lished in the Metrop Magazi 1 | 
bec: me a classi im oy Sterv stories be 
ing reprinted more than six times It beg 
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Thousand Dollar Typewriter 


1 Br ndenburg s careect is \\ I . it - | 
tery ! detective stories The s ‘ s is } ine \t t 
The Fringe of Despati ne t the « na 
I us | mpy Hiawes Series oft - ( ( | 
lt é ig! rom Mai ( went deep p 
i } 
whet ippe d in ¢ ier’s 1 : gs W 
cessors have established the writer’s name tied s back 
is humorist The third story was the rst res i 
rt descriptive f Mr. Brandenburg’s t vas ( nd drying 
year} it sé is everything trom cook to1 te the rot lturbid i! lex ( 
udying the life of present day sefari met 1 | hb 
Ss series entitled The Deep-Sea Sail 
\ S the beginning it” his vivid Scare ing I 
manized sociological studies, and it marked 
beginning of the adventures of N 20412 
lo round out his voyages of investigatior 
Mr. Brandenburg shipped as third officer on ; 
¢ British tramp steamer Ravensdale. bound oe U 
Progresso The fifth day out the ship : 
— 
vent aground at full speed off the coast of 





PRINZESSIN VICTORI 


Dury i : 
( tury ‘ 
Por Diaz, \I 
SSi t bri 
vas familiar w g 
See ! hy 
; wie 
= : 
i} ri¢ ti \ 
20412 are S 
‘ vit] 
. : 
y } Ti¢ 4 
Labras n 
I whalers t 
the b d 
gy scl ners tl g 
T ‘ ‘ a 
1 ux g 





em . * . - . pV CCl 
BROUGHTON BRANDENBURG , ‘a 
studving t ! inguag 
(;reater Abaco When the sl ip’s 1 . parat ing to Ital 
, , , , 
. P re the side one ft of ¢ os ve mig < 
ver was N 20412. 3 ts S \ ‘ the v1 \ ‘ 
, ) | 
the ste traveling Case telv Italy son S 
ship eg ff sately later t gt b 
veeks t the next ad vas p I e 7 
V4 ‘ ‘ 
‘ t Viava country, not n \ ; 
l be 1Z¢ Being Yu \l steer 
| | } ‘ mt the ; ; nt \ ’ 
‘ ' e rhnine Lx ( er ‘ é ‘ burg 
. the mysterious ' Isl 14t} Octol 
» Banari there in the dav ‘ S t 
1] t been told t t the M 2 a) ' ey 1 
ebe 1 nd that Ger | - wer S det 
t t wl vit bie body of ¢ 2) Ves r ‘ 
the is g ( s and the t st £ st Pp | 
1 es full int Mava b | }? b ight « 1! 
. niw thir that prevented t }, g | S 
} s hhed is No 20412 mt M . . wr] ‘ 1 
‘ ; \ ; na prir te ; + < 
thes not understand the shiny b t ¢ 
} 9 : k thing n tl ! -— ter 
nN s | } Thev } é < ¢ S 
' g w he Mi } \ 
7 ~ r t 
bh S ()y ? 
vt 7 NX 20412 iT ) 
4 ~ tT Vi * ‘ ? t { 
S i + 1 e 7 4 
? 
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sume ( racter H shipped No. 20412 Since that time it has stayed at home x and there can be no possible dispute as to 
v b ming a veteran traveler, and through cept for domestic travels, ne journey ot what he did or did not say. 
ke it went to South Africa instead of vhich was nearly its end It was shipped The tape is always filed away for future ref- 
= Sout \r ! " by way if H imburg, London ) k to New Y ork ind Was miussent ror erence, 
de ind Sout npton, 1 ear back via Rio months it lay in a warehouse in Panama, and In Europe where two commercial or banking 
; Janei vas finally put up 1 ict The unusua houses use the same system, they often do not 
” \t st it d little rest, and it and its marks on the case attracted the attention of take the trouble to transcribe the notes upon 
os master produced accounts of the material they the auctioneer, So many customs imspectors the typewriter, simply mailing the tape. 
ly had gathered on their travels. In Mr. Brat ad written their U K.'s ind numebrs on it The basic patents of this machine are the 
Ls denburg’s studio at 292 Fitth avenue it r chat they were very BowcesS Vue OF thee writing out of a word at one stroke of the 
— : sk desigt oe ee and tried to ven 6 se ‘ by ea ee oe [ —s fingers. Patent No. 852,994, and 887,179. 
m a Pri: som 4 e Sv haiasigesar of a ane ‘piauban af «Pp Br ee teins, The average speed attained by operators in 
December, 1904, for Cuba, Mexico and Central nd so N 20412 came back Europe is 250 words per minute, clearly writ- 
America. Roug ind tumble mountain jour- ten out, although remarkable experts have at- 
AN ST ee arr See IR Ny Lge tained a speed of 420 words a minute, faster 
sAietae dines tn. thee teaiiad aie THE STENOPHILE BIVORT. than any human being can talk, as may be 
oi cae lh: Oa Ria a . . | | noted from the following quotations from lead- 
Sitios amann” ix ahik: samen area This marvelous little n ine weighing ing: European newspapers, the full text ot 
Silden saad et ‘Miciene olution milk Matias seven pounds and having keys somewhat r¢ which can be seen at the office of the Ameri- 


“eer : York 1 sembling those of a piano, is the invention of can representative of the French Company, 
a ee SN 7. : famous French inventor, Mr. Charles Bivort room 216 Pelham Building. 
When it was back again in its place in the 











= studio it stayed there, except as it made littl = 
S| ' r L'nited states for near! 
rted ! ts most adventurous 
urnes [wo vears ago Mr. Brande 
d burg had given up his New York residence 
‘ and d planned to e { England to liv 
he fter spene g the winter in the West Indies 
et nd Sout \merica s one of the con 
rs 1) , | rd the p tial Hamburge-Amer 
+. n cruiser Prinzessi Victoria Louise, 
. favorite Emperor V iam, when her mas 
he ter, Captat lans Brunswig, a worldwide 
o4 thority n navigation and one of the ablest 
German navy, drove her 
1, t] ral reefs off the Jamaica coast, owing 
P } \ 1 ] S never been cz 
i plains s directly before Plum Ro 
on Light t there her battered hulk still 
b I rking f the tragedies of the Caribbe 
' Cap RB gy Ss in fifteen minutes 
‘ . | next day the passengers 
se vere taker ff in lifeboats in heavy sea, and 
he t ‘ rit efforts ttle band of Germ 
shore every ounce of their 
t the now w 
tai g 20412 emer 
write sat 
' | 5 Ooms in t 
The b 
t began tor . 
f the Kingstor HI HANICAL STENOGRAPHER 
I logging Irisl 


ran, Want Beale ner gens NEW ENGLAND STENOGRAPHERS 


"S ‘ belies 2 emed that dav ae it ta a PE ea : Bie? Bagg The fifth annual convention of Chandler 
{ shock thr Ke ae dvantaa Rs 8 Shorthand Writers for the Public High Schools 
baggage on tl ot tiie tenograp if New England was held in Ford Hall, Ashbur- 
es t then reposed, not even t t prints in plain characte ton place, last month About seven hundred 
lt tudents participated in the exercises, which op- 
: the typewriter peer unlimited, depending ened with singing, the whole audience taking 
P barrel on the pon the operator part Miss Grace M. Grant, president of the 
; agian \mert eRgees Sem ee n be 1 ee hae : Chandler Association, delivered the opening ad- 
ty rs to the hes : ghee. - : Iress She was followed by Miss Grace 

, , ' , é IEE al as " ores 1, ; telety cae-0 d a eS ; Knowles, who spoke on “Our Mission.” 
( Swettenhar 1 the Americar ntly g his eve sight Chen came the “Shorthand Exercises,’ quite 
O; oA 4 = Bieet KRrederick tow Another great advantage t the ' the event of the programme. Stereopticon views 
> Epmenad stun dks ae tae while taking daa Rael ee containing sentences in shorthand, were thrown 
tions of the refugees ncerning their treat » haw Ag Hg eee ypist . pon a large screen on the stage, and as fast 
met lisl Feiale and on ft Me rool nd by tearing off sevet vard is these appeared pupils in the audience volun- 

ge descriptior tape from tin to time and ding it ) teered to read them 

g ft tthauake for the Herald. which i ritten out. a full and correct typewrit r The remainder of the meeting was taken up 
| the world and w port n be furnished withit r after with music, and addresses by Robert L. Kink- 
tvled by the Matin of Paris as “a journalist the lecture or testimony 1 nished ry ley, Frank Palmer Spear, Miss Helen P. Good- 
| the notes of his stenographer win, and a farewell speech by Mrs. M. B. Upton. 
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Universal's New 


shows the 
catalog, 
Hunter, 


. | SHE illustration on this 
exact size of a new 
written and designed by C. H 

sales and advertising manager of the Universal 
Adding Machine Company. This catalogette as 
it may well be called, was gotten up for the 
busy business man of today “who wants to 
know in the fewest possible words.” It was 
likewise designed to be carried, without fold- 
ing, in the salesman’'s pocket 


page 
miniature 


Seymour Eaton says that Josh Billings re 
marked that he didn’t care how much a man 
said so long as he said it in a few words. In 
the Universal catalogette Hunter 
whole lot about the Universal and the different 
styles they come in and how much they cost 
and in a mighty few words, but in that inter 
esting and characteristic Hunter style that first 
attracted attention several years ago in “Re 
sults Count,” a booklet prepared for a local 
typewriter manufacturer. 

In this catalogette is printed for the first time 
a description of the “Variable,” that new ver- 
satile Universal adding and listing machine 
which the company has been making and sell 
ing for about a year. The demand for which 
has been so great that the company has never 
been able to moke enough of them to supply 
the demand. 

The following is an extract from the com 
pany’s description, with some samples of work 
done on the Variable. (The Universal prints 


has said a 


attractive red totals which cannot be shown 
here.) 
The Variable Machine. 
As the name “Variable” indicates, the machine 


can be varied at will of the operator for different 
uses, and is adapted for handling all the varieties 
of adding and listing work usually found in the or- 
dinary office. 

The printing section and accumulator are eo ar- 
ranged that they can be split, together or inde- 
pendently, at the will of the operator, between the 
fourth and fifth, fifth and sixth, sixth and seventh 
and seventh and eighth banks of kevs, making four 
separate points at which the machine can be split 
according to the requirements of work to be done 

The printing section is controlled by the upper 
thumb piece and its dial. The accumulator is con 
trelled by the lower thumb piece and its dial 

When the printing section and accumulator are 
split together, the machine will list but not add in 
the left hand column, and list and add in the right 
hand column, carrying the total past the = split 
point, when the total is that great, to the full ca 


pacity of the machine, and will print the correct 
total while the machine is so split 

i] “ 

1 | 

2 20 

Sample of work done with 1 an) 

printing section indicator set at 4 10.00 

2 on its scale and accumulator 5 500.00 

section indicator set at 2 on its 4 £000.00 

scale, listing but not adding the T7T0000.00 

left hand column and listing and 8 § 000.00 

adding the right hand column, 4 900.00 


carrying past the split point 


9 0 123 4.5 6 

su u 

4 8999.9 9 

13767 7.8 & 

en 

100 12.3 4 

Sample of work done with 200 123.45 

a section indicator set at 300 500.00 

on its scale and accumulator 321 § 43.2 1 

section indicator set at 3 on its 50 907.05 
scale, listing but not adding the 9 975.3 

left hand column and listing 999 999.99 

and adding the right hand col- 159 98 7.65 

umn, carrying past the split 9518765.4 3 

point. 555 5 6.5 5 

‘44 123.4 5 

654 54.32 

14047.7 5 

oo 

Sample of work done with 9000 90.00 

printing section indicator set at 700 90.00 

4 on its scale and accumulator 90 90.0 0 

section indicator set at 4 on its 9 90.0 0 

scale, listing but not adding the 9876454.5 4 

left hand column and listing 5678 95.00 

and adding the right hand col- 7629 84.8 4 

ump, carrying past the split Rat Mek ag. 

point. 6543 76.5 0 

1149.63 
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12345 ' 

Sample of work done with *(33a0 ‘ 

printing section indicator set at 6567065 

» on its seale and accumulator #S 490 t 

section indicator set at 5 on its 55970 ’ 

seale, listing but not adding the 35 160 7 

left hand column and listing and Hu uv > 
adding the right hand column, ,o0 00 
carrying past the split point 1 
12380 
12345 

a 

When the printing section only is split, th " 


two Separate « 
provided the t 


simultaneously in 
correct totals, 


chine will add 
umns and print the 


separate columns do not exceed the entire capac 
of the machine 

l »4 5 
, ; ou 
Sample of work done’ with 1 5 00 
printing section indicator set at 19 ° 06 
2 on its scale and accumulator 33 $444 
indicator set at 0 on its scale, l 30 
listing and adding in 2 columns ‘ $40 
s 4450 
’ {440 
’ 2 uo 6 ' 
l La 
Sample of work with printing 12 
section indicator set at 3 on its 24 i4 
scale and accumulator indicator i 4 > 6 
set at 0 on its seale, listing and 6 5 45 
idding in 2 columns. 7 6 556 
198 ros 
‘(20 8 9 i 

Sample of work with printing 
section indicator set at 4 on its 123 1 
scale and accumulator indicator L234 12 
set at 0 on its scale, listing and 23434 23 
1dding in 2 columns 345 6 3 4 
7158 71 





** Catalogette”’ 





” ‘? 
Sample of work with printing 2345 

section indicator set at 5 on its 2343 5 2 
scale and accumulator indicator Lo23 4 4.3 5 
set at 0 on its seale, listing and 32345 9.8 6 
idding in columns 12 $55 4.06 

i ) 3.0 

I3 93677 2.4 
Whe printing section and accumulator are 
not split, the machine is at normal and does all 


the work done by the 


regular machine 


Besides doing regular adding and listing, it will 
list and add hours and minutes and reduce the 
minutes to hours, and in a similar way handle 
whole numbers and fractions, feet and inches, et 
make monthly statements neater and faster than 
iny statement clerk with a pen or typewriter, and 
do all suc work common to every office 

W hole 
Numbers iZnds 
"7 
i 4 29 
s 4 3 1 
232 1G 

Printing se« $3 25 
tion split at 5 » 4 y 
ind accumula- 2 l 
tor set at © for 129 ; 1 
adding whole $35 18 
numbers and $3 1 6 
factional thirty- 4 S Sub-total befor I 
seconds 12198 1.7 8 ‘ x whol 

'uvLo6 SS bers 
9 9.68 
+9.6 RS] ess f reducing 
9 9.68 f t Ss tt wi 
9 9.68 nt s by divis 
i 2 1S Tot 
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The Trails of a Salesman C. 8. STAR See 


Tips by a Typetappe: Promoted to Branch Manager for “The Oli- 
ver.” 
C. H. Stanley, assistant branch manager of 


The Oliver Typewriter Company at Philadel- 














. cS With i’ 
t . ae tf machines | : i el “ au} 6 phia, has been promoted to the management 
pleasure Of talki g fol ; f the company’s Buffalo office, and is now 
; "y - ack on his old stamping ground. The ap- 
~ 1s anticip: ny : ° ' ° 
; y pointment carries a nice compliment as Mr. 
~ ‘ ts it . 
ry-de : 
. Sales " 
{ re = 
‘ nemt 
sales manag 3 
} ( ( iff 
chines W v I 
rs. His n 
\ su hrm t vl 
' ~ 
‘ y he appears 
ne in W 
i very ray 
He has, 1 
I he exXa l a 
ri iving ad I 
1 he leaves 
wi e 
gs ( t t 
jualed, ! 
oT time 5 Ora C. H. STANLEY. 
j Lil oO ! 
me toe ao ’ } Stanley served at the Buffalo branch as as- 
w ‘ . \ y work 4 ‘ . t 1 istant 
bee nd you have se¢ t t Although Stanley is but 32 he has estab- 
ir own off ‘ ¥ hed reputation as a business getter, and 
rato ! has made a fine record in his four “Oliver” 
Morta I re 
= oes Mr. Stanley succeeds another enterprising 
‘ ing hustler, George Edmund Smith, who 
| ithe thought > m7 ” ° 
a s joined the staff of “The Royal It is re- 
{iy S 
i S iT 
I i ‘ } 
A Si 
_ } ast 
’ etic f ‘ 
u ! ma 
i ien 
t} . 
rt ~ 
~ ne ) l 
exten 
hee tn aa 
GEORGE EDMUND SMITH. 
Té t iT ~ ; . ; 
| t rted that Mr. Smith will have a traveling 
8 LT if sition which will give him contact with the 
f rdinary 1 gents in different parts of the country. Mr. 
wi piace n a Smith will enjoy the change from the burden 
branch management to the atmosphere of 
Lae veling. In leaving the Oliver company he 
at 1 { rries with him not only the good wishes of 
pre shine she is ' s former associates in the field but the good 
reli 0 hes of headquarters as well. 
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Recent Patents in Office Appliances 
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No. 887,745 
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No. 887,745, Typewriter Key and Type-Bar Mechanism, Patented May 19, 1g08; No. &83.go9, Platen for Typewriting 


Machines, Patented April 7, 1908. Full Details of These Patents May Be Had By Writing Office Appliances. 
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Recent Patents in Office Appliances 
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No. 884,351. 


\ 


884.351, a Temporary Binder, Patented April 14, 1908; No. 884,256. a Clip, Patented April 7, 1908; No. 888,440, a 


oose-Leaf Book, Patented May 19, 1g08. Full Details of These Patents May Be Had By Writing Office Appliances. 
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Detailed 


Copies ot these natents can be obtained by 


sending ten cents in stamps to E. G 


patent lawyer, Suite 33, N. U. Building, Wash 


ington, D. C., by mentioning Ofte: Apphi 
ances 
879,135. Adjustable Leaf and Binder. Don 


( Anderson, St. Louis, Mo 

879,159 Mechanism for Type-Writ 
ing Machines. William R. Fox, Grand Rap 
ids, Mich 

879,204. Calculating Machine Chester J] 
Smith, Jamestown, N. Y 

879,207. Typewriter. Charles W Sponsel 
Hartford, Conn., assignor to Parker Ma 
chine Co., Buffalo, N. Y., a corporation ot 
New York 


Ribbon 


879,317. Platen Shift Key for Typewriting 
Machines. Spencer B. Prentiss, Washing 
ton, D. C 

879,447. Manifolding Sales Boo! John R 


Dickson, Niagara Falls, N. ¥ assignor to 
the Carter-Crume Company, Limited, Niag 
ara Falls, N. Y 1 corporation of Canada 


879,470. Inkstand. James W. Jacobus, Great 
Neck. N \ 

879,576 Envelope Sealing and Stamping Ma 
chine. Laurits M Nielsen, Montclair, 
New Jersey. 

879,598. Typewriting Machine Burnham (¢ 


Stickney, Elizabeth, N. J., assignor to 
Jersey City, N 


Je rsey 


Typewriter Company, 
corporation of New 
879.814 Electrical Typewriter George \W 
Donning, East Orange, N. J., assignor to 
Harry T. Ambrose, Orange, N. J 
879.815 [ypewriter. George W 
Stamford, Conn., assignor to Harry T. Am 
brose, Orange, N J 
886,346. Penholder William \ 
Manila, Philippine Islands 
886,392. Typewriting Machin 
Morey, Mohawk, N. Y 
Monarch Typewriter ¢ 
N \ ~ a corporation ot New York 
886,418 Writing Machine Wilhelm \ 
Schmidt, Hion, N. \ issignor to Wyckoff, 
Seamans & Benedict, Ilion, N. Y., a corpor 
York 
Spacer for 
Southerden, 


Donning 


Caldwell, 


Charles \ 
to The 
sSvracus¢ 


assignor 
-ompany, 


tion of New 
886,432. Link 
John S 


lypewriting Ma 

chines. . Brisbane, 
Queensland, Australia 

886,433 Line spacer ror 

John §S 

\ustralia 

Action. John A. Wahl, Chi 


Typewriting Ma 

chines Southerden Brisbane, 
Queensland, 

886,447 Key 
go, Ill 

886.457. Copy Holder for Typewriters an 
the Lik« William I W ood 
Ohto 

886.486. Bill File Fugene D. Fales, St 
Minn., assignor to Brown & Bigelow, St 
Paul, Minn., a corporation 

886,543 Adding Machine. George Roth, Zu 
rich, Switzerland \ktien Gesell 
schaft fur Technische Zurich, 
Switzerland, a corporation 

886,557. Typewriting Machine Jean Volkert 
Neu-Isenburg, Germany, assignor to. the 
firm of Peter Well & C Rodelheim, ne 
Frankfort-on-the-Main, Germany 

886,570. Typewriting Machin Frank \ 
Young, Syracuse, N. Y assignor to Th 
Monarch Typewriter Co., Syracuse, N. Y 
a corporation of New York., 

886,609. Ribbon Attachment for Typewriters 
Carl A. Joerissen, Washington, D. C., as 


signor to Underwood Typewriter Company, 


Springfield 


assignor to 
Industrie, 


Siewers, 
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New York, N. Y., a corporation f New 
Jersey 
886.660 Burnham (¢ 


assignor to Union 


[ypewriting Machine 
Elizabeth, N. J., 
Company, Jersey City, N. J., 
rporation of New Jersey. 
886,747. Ribbon Controlling 
\dding Machines. Charles P 
d Frederi 


assignors to ( 


Stickney, 


lypewriter 


mptograph (¢ 
ation of Illhmors 
Machine Alexander J 


Brown, Syracuse, N. \ 
1, 


ompany, (¢ 
igo, IIL, a corp 


886,759 lypewriting 


886.859 Inkwell Joseph ¢ Pvyers, Carnegt 
Pennsylvania 

886.97 1 Combined Envelope and Lette 
Sheet Israel |] Greenblat, San Francisco, 
Ca 


lypewriting Machine William Kr 


Baltimore, Md 


885,190 Pencil Charles A. Smith, Philad 
phia, Pa assinnie to Blaisdell Paper Penet 
Company, Philadelphia, Pa., a corporati 


f Pennsylvania 


885,202 Adding and Listing 


iam | Swain, Los Angeles, Cal., assignor 
to Burroughs \dding Machine Company 
Detroit, Mich.. corporation of Michigan 

885.266. Cas] Register Charles \ Lund 
gren, Dayton, Ohio, assignor by mesne as 
signments, to The National Cash Regist 
Company, Daytor Ohio, a corporttion 
Chi 

885,326. Register | \dding M ines, W 


liam | Dench, Pelham, N. Y.. 
Elliott-Fisher C New York, N. Y 
1 corporation of Delaware 

885,364 Attachment 


mpany, 


Desk Tennings So Me 


Comb, Dobbs Ferry, N. Y. 

885,420 Writing Tablet George S Ansell 
Berkley, Va 

R85.50] Enve! pe Seal orf Fastense is 


poration of New Jersey 

885.514. Calculating Machine \ t () 
hner, St. Petersburg, Russi 

RR5 527 Computing Machine Ric . VOI 
Reppert, St Louis, Mo 

885,573. Safety Envelope. Catherine C. Blal 
Round (; \ t nship Mc Leo ( inty 
Minn 

885.619 Typewriting Machine ] | 
Henessy, New York, N. Y., assigr The 
\lonarch Type writer Company, Sy s¢ 
N. Y.,. a corporation of New York 

885.648 Binder Irwin H Rice l \1 
onan 

885,715 Cypewrit M ( ] J 
Bond, Syracus« m.” iQ Ssig t | 
Monart Cypewtit Company ~~) 1s 
N. ¥ | iti f Ne ork 

885.716. Typewriting Machine \le 
Brown, Syracuse, N. Y 

885.742 ['ypewriting Machin Micl ] H 
Flynn, Hartford, Conn., assignor t R I 
Typewriter Company, Hoboken, N. J 


corporation of New Jerey 
885.748. Writing Desk. Cobe Y. Hagg 
W heat. Tent 
885.764. Typewriting Machine. Charles S 
Labofish, Washineton, D. C., assignor to 
W yekoff, Seamons & Benedict, Ilion, N. Y.., 
: York. 


corporation of New 


Mechanism for 
Wetmore 
k A Niemann, Chicago, IIL, 


885.884 
\ 
son, Neé 
states 


Mass 


SS86,000 ( 


burg, > 
R86.08 1 B 
win, Ay 


S86, 189 ( 
Crouch, ¢ 
S86,.260 St 
Smith, St 
’ 


Woot 


Y., a corp 


886.320 ( 


Card SNauct 


land, rt 


f one 

a corp 
887,745 | 

anism Jess 


887.829 Mi 
\ffixu 
Moy! 


887,919 


Carper t 
SS/ 976 | 
Stickn 
S&8.005 St 


raas * 


R&8.159 Pw 


Glor \tl 


888.193 


bels st 


Pa 
888,428 

Sickles 

wood | 


N. \ 


888,457 
Bennett 
888,400 
I BR 


] 


direct 
Wavl 
Minne 
888.556 
Slyke, 
RRS8_ 598 ( 
Dung 
Sprit 
| dwt 
888.749 
M oine 


RRS 7RSR 


/ 
~ “fT 
ti 

RRR ROT 
LT 
rit 


pe | tene Ed ‘ p 
rk, N. Y., assign * 
op Company \\ ste 


Keeping Dey \ n 
Des Moines, | va ssignor 
inufacturing Company Des 
corporatio1 f |] 
is | 
< ping systen ( ‘ 
ati 
ting Device | I 


rd, Conn., assignor t 
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It is not | went to New York with his part ta “*Not a line, sir.’ 
a wife 1 sacrifice of much time. ¢ sequent e was “*How in the devil do you expect me to buy 
usts her husbar ! urry for the 1 t pat nd dic k a machine without a catalog showing what I’m 
is engage ter his persor detai ; buying or something by which I can get an 
banking b uld intelligent idea?’ the prospect came back. 
ess: at least They ight a ferry at J City ( id “*T don’t, Mr. ——,” returned Richards. 
Ain d safely at venty-t treet. Filst n **But,’ continued Richards, ‘since I haven't 
st ’ riably ps close tab Ss | and got any catalog or cut of the Addressograph, 
| men » have b seldom gvoes awry. | gor the lll draw you one.” 
‘ istrust leeper ittle ahead of Ames, w ept “*But, my boy,’ said the prospect, ‘you can’t 
, \mes! ( ilst draw.’ 
p ' a Sar 1") ming.” returt s parti “*l’ll show you,’ replied Richards, a trifle 
off rilvy would 1 1 Ame id nd thout hurt to think that such a slam was offered. 
ng t y, but \nd Richards sat down near the _ prospect, 
' wats we! n it came to retit be \mes using the slide of the desk for his board. He 
Sanit Promice ter Company, had wld not fir is nightshit drew and drew, finally showing his customer 
. Filstea mand \i th what the Addressograph looked like. The cus- 
‘ diay Vert While the mhi ightshirt t n't tomer took it and examined it carefully. Turn- 
<i ae all Posh ie ing to Richards he said: 
Rants \ rot es “*By jove, my boy, that’s prety good. Send 
the machine.” 











Why Camps Stayed Over. 








iff L. E. Camps, thar 
. right royal Royal man, 
! fhas a propensity for 
| getting “caught” in the 
tightest places that is 
remarkable. Some say 
it’s Camps’ fault and 
' ; some say ‘taint. Any- 
. how, Camps happened 
p in Pittsburg at the time 
= Getting an Order on a Drawing. if the National Business Show from a trip that 
— > wk ao An had consumed both energy and coin. Now, no 
: » one said Camps was broke; it wasn’t neces- 
sarv—the inference was clear. But he wanted 
( \ to see the show if only for a moment and he 
i'd wanted to get back to New York. So he 
, purchased his ticket and made his reservation 
, , and retained twenty-five cents for the Pullman 
) Ad porter the next morning. Being only a night’s 
ae es run there was no desire for additional funds— 
oe Say d mat said ti rd New York would have those the next morn- 
hank he inne "4 , ur mut 1 R the ing 
we to Mi ther day You kn that it R rds Camps headed for the business show at 
y aden ad. hi nded that famous $25.000 order up in Mi Duquesne Garden. A. L. Fierlein, general 
ar fa; ‘ . November eels that gree of manager, Saw Camps first. 
Losing His Night Shirt. rag nd worth that « it “I can't stay but twenty minutes, Fierlein,” 
- t | r $4,000 js rag fel] f \ vent said Camps. “I’ve got to get back to New 
ln emt losing a night this way York by tomorrow morning.” 
| a er Ss | th A. R. Ame Richat ‘ ' t | { tkit Wi “Is that so?” replied Fierlein. 
. i i os f Ames & Filstead t long since and ed o1 prospective cus “Have you bought your ticket, Camps?” he 
Ro for their proce met But he did not ny g I inquired. 
av a ring typewriter plat ther descriptive matter of the Addressograp] “Yep, got my ticket and made reservation. * 
> an Messrs. Ames and F1 tut Richards was gamé Int en place “All right,’ added Fierlein, “let’s look at it. 
ated st recently took a trip t f busin he went ] \fter the usual Camps pulled the ticket out but Fierlein 
— p n business uctior e inquire he situation vrabbed it and with two quick movements of 
the company The business w Have vou got a catalog of the machine, the fingers tore the ticket into several pieces. 
1 nd required every Mr. Richards.’ interrogated t prospect “Now, you'll stay, Camps, old boy. In the 
P [r Ames lives in Det N r. IT haven't. but didn’t I send you morning I'll give you a check for the ticket 


. , ” 
+} tore nikee af ti Gen something the other week vaded R rds ind your expenses, 
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meets in its Fourth Annual Convention in Boston, July 20, 21, 22 and 23 
three previous conventions, the first held in St. Louis in October, 1905, the 
second held in New York in June, 1906, and the third held in St. Paul in July, 1907, 
THE were all successful and important. But the fourth convention, which 
BOSTON is upon us, will mark, in all probability, the beginning of a career that 
CONVENTION was the earnest wish and intent of its founders. 

The Boston convention, therefore, will usher in a new epoch for the national 
body. In manner, form and purpose it will take a position as commercially important 
as any other body. It will establish a new precedent for the trade in general and cast a 
new halo over the body politic that will imprint it firmly in the commercial life of the 

This is the high accomplishment; but stationers and manufacturers are worthy 
This is an enviable point to reach; but the trade has a conscientious mission 
We should be thankful, then, that men of purposeful endeavor have seen the 
beacon light and worked toward it. For men with a determination to win the objective 
are rare. 

May the Boston convention exceed what we 


. ic NATIONAL ASSOCIATION OF STATIONERS AND MANUFACTURERS 
The 


nation 
of it. 


now confidently anticipate and 
believe 
‘6 ET OUT or Get in Line’ printed 
the opposite page, is not offered as a bit of new text 
several times during the past two years and is circulated in brochure form 
The Roycroft Shop ‘‘which is in East Aurora, Erie County, New York."’ We have 
reprinted it lest it might have escaped the observation of even one of our readers 
“GET OUT Every man who wants to get right with the organization of which he is 
OR GET a part, that he may accomplish the most for himself and the business 
IN LINE” with which he is connected, should have the opportunity to absorb its 
inspiring admonition. It is a stimulant to organization loyalty. A sort of horse sense 
and business philosophy cocktail which, if followed by a little chaser of mental science 
will clear the head and improve the mental vision wonderfully. Gesunt heit ! 


by permission of Elbert Hubbard, on 
It has been printed 


HE contributions to defray the cost of The Stationers’ Year Book fell about $150.00 


short of the actual cost of production. This deficiency should not be allowed to 
stand any longer. It is, to put it mildly, highly uncomplimentary to the men 
who spent an immense amount of time and effort and made a sacrifice of business to 
compile the work 
The amount remaining should be paid by stationers for whose benefit the book 
was issued. 

Something like 750 concerns have failed to express their practical 
appreciation of this great movement for the 
Surely 30 of this number are willing to contribute 
kets would 


WIPE OUT THE 
DEFICIT 


business in which they are engaged. 
$5.00 each. To allow the committee to pay the deficiency from their own pox 
be a great injustice. 

Orrice APPLIANCES takes upon itself to urge those who have not res] 
their checks to Chas. A. Stevens. No. 143 La Salle Street 


improvement of the 


vonded to 


former invitations to send 
Chicago, Ill 
Let the bill be paid before the Boston Convention is convened 
VERY time of stress—whether it be that caused by financial stringency, poo: 
crops, loss of export trade, or any other cause—immediately reveals the division 
of men into two temperamental classes, i. e., optimistic and pessimistic, and the 
predominance at such times of the pessimistic 
Without entering here into a psychological discussion, we 
the value of optimism as a power for restoration of public confidence, 


purpose to emphasize 
and the con 
sequent return to normal conditions 
Never was there a truer expression than that confidence is the basis of 
the nerve system of the whole commercial world. Let there be a break in this nerv: 
THE VALUE System of the commercial organism, and—like asin the human organism 
OF paralysis results. The panacea is optimism. The renewal and loud 
OPTIMISM affirmation of confidence by all business men. A placing of orders, 
a continuance of advertising and sales promotion, a perfecting of the facilities for 
doing business, all these things may be carried forward without diminution of enterprise 
notwithstanding a necessary retrenchment here and there, and should be part of a 
manifestation of belief that any lull in business is but momentary This sort of 
optimism serves to secure a quick return to normal conditions. Man is distinctly 
a psychic animal. Let the general feeling prevail that we are wallowing in prosperity, and 
itis so. Let some disturbance of normal conditions, however slight, be accompanied by 
a ‘‘loud noise’ by the pessimists, and presto we have aslump. The antidote is an 
equally ‘‘loud noise’’ by optimists, accompanied by business activity 
The St. Louis ‘‘Prosperity Club” is essentially an organization of optimists. There 
as well as its clientele of manufacturers of time 
and money-saving devices, can very appropriately make this an occasion for turning a 
disadvantage into a real advantage. Some concerns have already demonstrated that 
this is the best time ever for selling time and money-saving devices. Let's make 1908S 
a record-breaker yet. There's time—there’s opportunity. Now all together 


trad It is 


are many others. ‘Office Appliances,’ 
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GET OUT OR GET IN LINE 


A PREACHMENT BY ELBERT HUBBARD 


Reprint ert oF f Elbert Hubbard for the é fit of reader Office Appliances 


ALL the ters, messages and speeches of Lincoln were was with th ing man. He had mentally dwelt on some 
troved. except that one letter to Hooker, we should still trivial slights il he had got so out of harmony with the in- 
good index to the heart of the Rail-Splitter. In this letter stitution that he had lost the power to derive any benefit fron: it 
hat Lincoln ruled his own spirit: and we also behold Yale is not a perfect institution—a fact, I suppose, that President 
that he ild rule others. The letter shows frankness, Hadley and most Yale men are quite willing to admit; but Yale 
ss, wit, tact, wise diplomacy and infinite patience. Hooker loes supply certain advantages, and it depends upon the students 
1 uniustly criticised Lincoln. his Commaner-in whether they will avail themselves of these advantages or not. — 
nd he had embarrassed Burnside is ranking offeer If you are a student in a college, seize upon the good that 1s 
oln waives all this in deference to the virtues that he there. You get good by giving it. You gain by giving—so give 
Hooker possesses, and promotes him to succeed Burn sympathy and cheerful loyalty to the institution. Be proud of it. 
In other words. the man who | been wrongec pro Stand by i iers—they are doing the best they can. If 
man who had wronged him over head of man the place is faulty, make it a better place by an exampie of 
promotee had wronged and for whom the pr tes cheerfully doing your work every day the best you can. Mind 
varm personal friendship ur own business . 
l pet nsiderations were sunk in view of the end lf the concern where you are employed is all wrong, and the 
Vee wan Goienin Ws * man promoted should Old Man a curmudgeon, it may be well for you to go to the Old 
Lincoln told it to him in a way that did not Man and confidentially, quietly, and kindly tell him that he is 
foolish anger. which certainly pr rmudgeon. Explain to him that his policy is absurd and pre- 
bral elephantiasis to which Hooker wa posterous. Then show him how to reform his ways, and you 
might offer to take charge of the concern and cleanse it of its 
ea ee oe "= . secret faults. Do this, or if for any reason you should prefer 
S - not, then take sur choice of these: Get Out, or Get in Line. 
Execut peach a You have got to do one or the other—now make your chcice. 
Wash mind 0, 1003 If work for a man, in heaven’s name work for him! 
placed you at th 1d the If he pays you wages that supply you your bread and butter, 
Of have done this upor tt appear to me vork for him—speak well of him, think well of him, stand by 
sufficient md yet I th st for ut Te nd stand by the institution he represents. 
things in regard to whicel im not quite | think if I worked for a man I would work for him. I would 
k for him a part of the time, and the rest of the time 
e and f against him. I w | give an undivided service or none. If put 
elicve you d politics wit ( to the pinch, at nce of loyalty is worth a pound of cleverness. 
ue are right lf 1 must vilify, condemn, and eternally disparage, why, 
n yourself (a t resigi ir position, and when you are outside, damn to your 
ns ualit rt’s content. But, I pray you, so long as you are a part of an 
TC 1, wit unds, d institution, d ndemn it. Not that you will injure the in- 
ut I think t i General Burn titution—not that uit when you disnarage the concern of which 
my you ha UNS ur you are a part lisparage yourself. 
ind ft 1 him as much as « could, in 3 you More than are loosening the tendrils that hold you 
untry and merit us and to the institutio1 | the first high wind that comes along, you 
fi Wi e uproot own away in the blizzard’s track—and 
such a way as t u ently prol 1W er know why. The letter only says, “Times 
and the g led a dictator re d nd we regret there is not enough work,” et cetera. 
his but in spit t that I ha ver I rywhet nd those out-of-a-job fellows. Talk with 
those genera lim su 7 { nd | find that they are full of railing, bitterness, 
I now ask ind lemnat That was the trouble—through a spirit of 
p The gov upf if fault finding t vot themselves swung around so they blocked 
hich is neith nor , n if { nn | to be dynamited. They were out of har- 
mmand uch fea t th t n, and no longer being a help they had to 
nfuse into ft employer is constantly looking for people 
ling nfides turally he is on the lookout among his em- 
sist you as far low for t lo not help, and everything and everybody 
he wer to go. This is the law of trade—do not 
such as vit is founded on Nature. The reward is only 
id in order to help you must have sym 
! a 
Old Man so long as you are explaining 
ver, by gesture and suggestion, by thought 
epee t he is a curmudgeon and his system dead 
a eae ' ap a t necessarily menacing him by stirring up 
Fe ; vy envy into strife, but you are doing this 
ie ipon a well greased chute that will give 
a FER Poe nae > 1 and out When you say to other em 
groan eee ets Peneros , ! t { lan is a curmudgeon, you reveal the fact 
: hp pr nea | ' when you tell that the policy of the in- 
hn inilienn - ats t urely show that yours is 
7 scala keene ; otion even in spite of his failings, but 
Pig tare es ; ; r employer does not have the love that 
cae gd aie that suffereth long and is kind, But even 
: * | 1 t Hooker forever Hooker failed to do 
7. had to try some one else. So there came 
a he 7 was superseded by a Silent Man, who 
ry re ail , ee d at nobody—not even the enemy. And 
\ igh er eee ' t M ruled his own spirit, took the cities. He 
4 rey aegre \ re ind did the work that no man ever can 
DP, aed ' lute loyalty, perfect confidence, and un- 


isiness, and work for self by working 
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The, Artist and the Magazine 


ICTURI making was the = firs 
means used by our antediluvian 
parents to express thoughts tha 
thes wished others to read In those 
days every author was an artist 
story was a kind of illustrate rebus 
This was a trifle slow and laborious but 
it had one good feature,—with a sla 
rock and a wooden chisel, t In't say 
anything superfluous, which cannot b: 
said of modern writers 
lhe reader also got the pomt qui kly 


nN 


’ 
} 
| 


hev dv 


and doubtless gave the story a fa 
criticism if the author happened to b 
nigh armed with an armful of these \ 

The art of putting written thoughts 
and emotions before the world has grow: 
from this rude beginning to the thous 
ands of books, magazines, ne wspapers 


t turned 


and publications of all sorts 
in a single day of the present 

As this wonderful advancement 
quantity has been made, slowly at 
then like the bursting of a dam with the 
invention of the printing press, the qual 
tv might be said to have decreased at tl 
Same rate 

Fortunately no man tries to 
that is set before him and unfortun 


rea 


this flood of literature carries with 
seen and unknown much that should bi 
read 

Where Art Counts. 

It is here that the primitive art me 
to the front In this day of hustlk n 
rustle, we have not time to rea i 
newspaper through to get the me 
the day when a cartoon can give it t 
at a glance lf we were to choos 
out ot a pile of unfamiliar magazines, w: 
would invariably be guided by the ve 
and as we turned the leaves we would bi 
guided to the best stories bv the 5 
tions and last but not least, to thi S 
successful ads. bv the cuts used in ( 

“Advertising is a great gam ‘ 
frequently hear said If there was any 
thing of the nature of plav about ve 


might call it the National Game \d 
tising is a great national work. It is 
longer a speculation It is an invest 
ment Che man who advertises carries a 
banner on which he has written what h: 
has and what he is doing,—a banner un 


der which he is going to fight in the busi 


g 
ness world. The other fellow stands on 
the curbstone and watches him go past 


Then there is the man. half wav be 


tween, who uses a few inches of any kind 
of advertising once in a _ while, just 
enough to keep in sight of the proces 
sion As well send a mud-scow out to 
battle with a fleet of warships as send 
forth a weak, unattractive “ad” to com 
pete with the standard set by the live 
ones. 

Building an “ad” is like building a 
store. There must first be a firm founda 
tion which is quality. 


t first, 


By J. W. Masterson, Staff Artist Office . - 


Applicances. or wegen 
pie Wa | 
hy o ft] R 
1 hoosing the site for vour piace ot HUHNE , 
MISINICSS VOU would select cone yvhere the d5 da Cireula 
y st number of peopl \ l ret to at : 
if lhe medium for vour as the one 
that will carry it to the greatest number 


t people and with those two thu 


istactorily chosen vou <« 

thing but the best materia 

The Value of the Artist. rl 
So important has advertising become 

that thos who take care Oo he ad 


ing’ are otten hired before the men who 





\\ 
re hy articl ; Sy ‘ 
ree firms have their f a 
sts, copv-writers anc wn 
Y i and engraving [his 1s beyond 
( Veraue bus ness ll } T1S¢ 
ently turns to the eng Oo LIS 
he adv sing agency or thi lication 
wl ch he idvertises {) ( s be 
no ¢ il, the latter is i est pos! 
lon to serve him righ engraving 
house and advertising agence ome in . 
ontact only with the advertiser. while 
the magazine is a connecting link bi , 
tween the buver and selle1 
figuratively speaking, the magazin surpt 
has a finger on the pulse of that particu 
lar arterv of business Chev receive in 
uries and criticisms from the subscrib ‘ 
ers and thev know the results from the 
advertisers It is like digging a hole at v 
random with a possibility of striking pay Po vee eee 
dirt compared with sinking a shaft with late : 4 
a geological knowledge that a ledge of 
gold lies beneath. bet f rn nd signed A 
The magazine that with a capable staff not entirely familiar wit! 





THE NEWSPAPER TYPEWRITER—ITS 
USE AND ABUSE. 


BY W. T. STOTT. 


Appliances. ) 
gainst time the typewriter has 

tor in the 
fices of £ t spay f the world 
As t hou f the “dead line” approaches 1n 
n all mposition must cease 


ifteen minutes re 


Then ten are left 


1 
‘ The 1 
] ) 


Poet Rutherford. 
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The IMPRESSIONS made by our 
Typewniter Ribbons and Carbons show 
the high character of “‘Our Line’ 











Results 





Our Goods 


produce real 
results and 
actual results 
as good sellers 








Satisfaction 





There is only 
one type of 
satisfaction in 
buying any- 
anything, and 
that is in buy- 
ing the best 








Against 
Cheapness 


That which is 
cheap we soon 
despise and 
knock it about 
until we are 
rid of it. 











CHEAPNESS and GOODNESS NEVER AFFILIATED 











Send for 
our lrade 
Catalo g 
and Booklets 








We furnish these 
in various lan- 
guages, but our 
Goods “speak” 
eloquently in 
every tongue. 








MITTAG & VOLGER 


INCORPORATED) 


SOLE MANUFACTURERS FOR THE TRADE 


AND Factory... PARK RIDGE, N. J., U. S. A. 


BRANCHES 
NEW YORK CITY, Stewar g., 230 ay PARIS, 3 and 51M Passe Reille 
CHICA 200 M St ZURICH, J. G. Muggli 
LONDON AMSTERDAM, Benier & Co. 
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The New Harris Visible 


Necessity always was the mother of tv 
tion, and it has not proven otherwise with t 
Keller Manufacturing Company of Philad den 
phia, Pa. Sometimes the necessity and the buck 
vention carry the individuals involved mu t 
further than was at first anticipated, and | 
again it has proven with the members t ly 
above firm 

For some time past the inventors and 
gineers of the Duntley 10-key visible addi bus 
machine have been perfecting the machine ( he re 
getting the tools for its manufacture in rea Ke] 
ness for the factory The plans of the Du t 
ley adding machine people involved the 1 Mir 
keting of a new idea in adding machines 
was in fact the combination of their 10-1 yritet 
adding machine with a visible front. str 
typewriter and giving to the public an adding throug] 
machine easily used in connection with tl ylicat 


typewriter, printing items and totals autom 


ically on the cylinder of the typewriter V1) 
adding machine 


designed and it was only a matter of time bi 


was pertected, the tools wet 
fore the finished product could be marke 
The Keller Manufacturing Company, who 
manufacturers of the adding machine, had nu 
merous Opportunities to tie up wit l 
ing standard visible typewriter companies, but 
have decided finally to make their own visib 
typewriter for the adding machine 

This decision was hastened by the bringing 
together of the Harris Brothers and the Kelle: 
Manufacturing Company, by H. L. Lamp! 
sales manager of the Duntley adding machin: 


\ isible 


machine and its manufactur: 


The new Harris Cypewriter is 

after a year 
more of tests has become a fact Chis 
chine has been taken over by the Keller Mar 
ufacturing Company, together with all factor) 
equipment used in manufacturing the 
dall typewriter 

The rights to this machine wet ybtaine 
from B. E. and D. C. Harris, both old Reming 
ton men, the former having been sales mat 
ager in the Chicago office, under | | Vai 
Buskirk, and the latter manager of the Ren 
ington Des Moines office The typewriter was 


Harris, who has succeeded 


designed by D. (¢ 
in making a most simple, strong and satisfac 
tory machine, with all the features of value it 
the best modern typewriter 

The Duntley 
strike when it engaged the services of thes: n 
two men, who know the typewriter 
from beginning to end, and in every branch 

But this is not all Phere ire 


bieness of the 


certainly made te 


per ple 
business 


none whi ting 
‘ manut 


undertaking oO t 


market 


recognizes the 


putting a new machine on the 


than the inventors and manufacturers, and just ti 
in that particular is the new machine most their bei 
fortunate Already the Keller Manufacturing Waits 
Company have, through the efforts of Messrs Nr 
Harris Brothers and H. L. Lamphear f the t skill 
Duntley Adding Machine and Chicago Pneu mi 
matic Tool Company, arranged to use the Har a. / 
ris Visible for the entire requirements of Sears ler pl 
Roebuck & Co., the mammoth mail orde: writer 
house of Chicago Chis amounts at the start Wi 
to orders for a good many thousand machines rst w 


' 


and as the arrangement between Keller and : 


Sears-Roebuck covers a period of years, it is very 
easy to see what a big proposition the Keller models 
Manufacturing Company has _ undertake: vhat w 


Sears, Roebuck & Co. are to sell the Harris [ gre 
Visible at a low price, and as they have tr ternity 


mendous selling power, their r« quirements wi 


be very large 


Such orders will keep the output of the fa y now 


facturing 


egheny 


bette vriters 


machinery 
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lant, 


Philadelphia, 
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Teach the 
Business Men of Your City 
the Edison System of Handling 
Correspondence 





Under our personal! direction hundreds of Edison 
Business Phonographs have been installed through- 
out the country. In every instance they are accom- 
plishing results even beyond our own expectations. 





The International Law and Collection Company 
of Dayton, Ohio, finds that Edison Business 
Phonographs save two hours of each dictator's 
time a day. The American Sheet and Tinplate 
Company of Pittsburg, Pa., handles its ‘corres- 
pondence with thirty-eight factories with ten 
Edison Business Phonographs. In the freight 
department of the Queen & Crescent Railroad 
at Cincinnati, Ohio, five typewriter operators 

handle the mail of forty dictators by means of 
Edison Business Phonographs. 


We are establishing dealers in all business centers 
to carry on the work of introducing the Phonograph 
to the business world. We want business concerns 
of good standing to handle the line. Write us for 
full information, details, etc. 





Edison Business Phonograph Co. 


Main Office and Factory -205 Lakeside Avenue, Orange, N. J. 


TRADE MARK 


Q Edvwon. 


CHICAGO, 304 Wabash Ave. (next to Auditorium) 





BRANCHES:—NEW YORK, 10 Fifth Avenue 
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AUTOMATIC 
CIRCULAR 
tLETTER 
FOLDING 
MACHINES 


TWO STYLES No. I and No. 2 
HAND OR MOTOR POWER 








@ Would you circularize more if you could eliminate the troubles 
and enormous expense of folding your circulars by hand ? 

@ We solve your difficulties by offering you an Automatic 
Machin2 to do the work. 


USE 

SIZE 
CONSTRUCTION 
FURNITURE 
SPACE 
APPEARANCE 
WEIGHT 
TESTS 
GUARANTEE 
WEAR 
ADJUSTMENTS 
OPERATION 
FEED 

SPEED 

PAPER 

SIZE PAPERS 
FOLDS 


COST 


Any office having small or large quantities. 

Little larger than a typewriting machine. 

Very simple. 

No extra furniture required—can be put on table or desk. 
Occupy about same space as a typewriting machine. 
Handsomely made—and perfectly made. 

A man can move them anywhere. 

Have received severest tests in many lines of business. 
We give a liberal guarantee. 

Have surpassed users’ and our expectations. 

Quickly and easily made -no trouble to make. 

Easily operated by any office help. 

Feed paper automatically. 

Eight (8) times faster than hand folding. 

Will fold thin, medium, heavy, smooth or rough papers. 
From 4° x5" to 10" x 16. 

One-fold, two-folds, three-folds and double parallel folds. 
For No. 
30c per 1000 for hand folding. 

For No. 2 Folder, 5c per 1000 as 
1000 by hand. 


against 30c to 45c per 


ORIGINAL COST-—Very small item compared to the money they SAVE. 

@ We have a liberal proposition for placing machines on trial. 
q Ask us for free descriptive catalog and testimonials, and send 
us samples of your folded circulars and office forms. 


A. 


CHICAGO 


Manufactured only by 


B. DICK COMPANY 


NEW YORK 


1 Folder, 3c per 1000 sheets as against from 20c to : 





A VETERAN TYPEWRITER MAN. 


Walter Chase is one of the vet 
the typewriter industry. He began s 
repairing machines back in 1880 I 
later he entered the service oO! the 
graph company with which he rer 
1887, whi he entered the em] 
Vowell ( graph Company of Chicag 
he entered the firm, the name being Vowell & 
Chase His more recent 
been with t Brandon Printing ¢ 
Nashvill ting as manager for G 

— 
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The Ross Letter Opener 


I 











| : ciminat The Handy 
Hammerless Tack 


White and colored Celluloid Heads for 
Pictures, Decorations, Curtains, Signs, Dens, 
etc. Also numbered, lettered and special 
imprints for advertising. 

Brass Heads for Artist's Schools, Dress- 
makers, etc. Brass Embossed Numbers for 
Window Screens, etc. Steel Heads for ordi- 


nary use as a handy tack. 


Hawkes-Jackson Co. 


38 Murray Street, New York 
On Sale at Stationery, Hardware and Art Stores 
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NOTICE! 


The Carbon Paper & Ribbon 
Mig. Co., Ltd. 


TORONTO, CANADA 


~ 








CEPSTSESESESES ESR 


Manufacturers of 


PEEREESS 


_ To operate it ie only mecessaey, to stnct the Tee (nee ee ee 
between the thumb nd ngers, rap ther ting the machine on the market, has not fu a Pe 
smartly on the tabie so as to jar the enclos- completed the plan of the sales campaign, | && Typewriter Ribbons 
id direct ' : pasties has changed its 

name to 


The PEERLESS 
Carbon & Ribbon 
Mfg. Co., Lid. 
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RIBBON AND CARBON MANUFACTUR- 
ERS’ MEETING. 

The Spring Meeting of the Ribbon & Carbon 
Paper Manufacturers’ Association was held at 
the Hotel Astor, New York, Wednesday, May 
20th. The usual business sessions, open only 
to members, were held in the morning and 
afternoon The following concerns’ were 
elected members of the Association: The Car 
bon Paper & Ribbon Mfg. Co., Toronto, Ont.; 
Pilot Ribbon & Carbon Company, Rochester, 
N. Y.; Vacuo-Static Carbon Company, Roches 
ter, N. Y.; M. M. Rothschild, Chicago, II! 

Representatives of the following concerns 
were in attendance: American Ribbon & Car 
bon Company, John Allen & Co., Frank Bayer 
Co., Columbia Ribbon & Carbon Mig. Co 
Crown Ribbon & Carbon Co., The Carter's Ink 
Co., Imperial Mfg. Co., KeeLox Mfg. Co., A. P 
Little, Manifold Supplies Co., Mittag & Volget 
Inc., Miller-Bryant-Pierce Co., Neidich Process 
Co., Pen Carbon & Manifold Co., Pil t Ribbon 
& Carbon Co., Republic Ribbon & Carbon 
Mfg. Co., Rogers Manifold & Carbon Co., M 
M. Rothschild, Hiram Straus & Co., H. M 
Storms Co., The F. S. Webster Co., and Whit 
held Carbon Paper Works 

A banquet was tendered by the Associatton 
to its members and friends in the very attrac 
tive Yacht Room of the Astor. Thirty-two sat 
down to a table beautifully decorated with 
banks of carnations and ferns. Vice-President 
H LD) Rowers oftheiated as toastmaster and the 
principal addresses were made by Messrs. A 
H. Barkerding, of Mittag & Volger, Inc., J. 7 
Miller, of KeeLox Mfg. Co., G. F. Malcolm, of 
The F. S. Webster Co., and H. R. Holden 
Miller-Bryant-Pierce Co. Mr. Fred T. Mill 
ham of A. P. Little presided at the piano t 
the enjoyment of all and singing and story tel 
ing were kept up until a late hour by the happ 
company 
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J. C. NEAHR REPORTED RESIGNED. 


The rey s be: rent recently 
J ‘ Ni r, general sales manager of the Roy f 
tice ig te THE BAIRD 
going t press, Ofhce Appli 
s has been unable t onfirm it 
Mr. Neahti s only tely returned from 
“a CHRONOGRAPH 
n, positively de 
deny His o1 ’ 
Dy : | An Automatic Calculating Time 
i ‘cae Stamp. Indispensable for Timing 


Jobs in Factories 
“ Machine Shops 


LUNCHEON TO GEORGE CROUCH. “ 


Cram, Metapethien Manngiecahae Alene a “ “ Printing Shops 

in Ae, halle Pies es) Weis ac oye “ “ Foundries 

Scdiae Sulnonce of the 9 aunt iaue Telephone Toll Conversations 
geal ge ea ee ke rere Wagon Deliveries 
Is his | of late with hi Billiard Games 


wt rtigg nner pening le i Brig: = are Bowling Games, Etc., Etc., Etc. 
ry ex ting duties u : wn territory 


type of dial to the left indicates the money 


mment amor 
SSaeen e . ilue of elapsed time at 40c per hour, 








[ p W he 1s | 
S I t eve there S ; A , i 
0 ee ae 01 4 A Superb Machine at a Reasonable Price. 
: bility to make every moment as | 2OBQ Write for Bulletin No. 257. 
unt Rest nit ‘ th, tone offered } f 2 i 
Mr Cheel for te Vag nda pleas nt . ° 
ime, Mfr, “Crouch responded interesting Baird Manufacturing Co. 
inking ‘ ‘ t é mplimet paid © hd 
? | congratulating them on 1 1596 Briar Place, Chicago 
Spring business Considering the genet 
business lepress I t! . es ot the New \ I 
é } v } | lly large 
Mr. Crouch will be back in the harness by 
he first of July and plans will then be 
viie soapy for wx eontgede Fol Ganane The “RELIANCE” 


SILENT WRITING MACHINE CO. OR.- 
GANIZED. 
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ng ine Company 
Nivwaestone Tenauretae ( : 


Automatic Numbering Machine 
Style of Imprint: 


123456 Price, $3.50 


(Six WHEELS) NUMBERS FROM 1 TO 1,000,000. 


mpany have beer 
ed under the f the State of New 
York to effectuate t indertaking of 


deg | ’ \f : ’ } 
Parke ( y of this city, 

















is president 


e€ past tour years the Parker Machine 


Company has been engaged in developing ‘ ; 
GL tien anette hine 1 s This machine is automatic throughout. It can be set to 
‘ SCICcss \ \ CT l é mat re as pec . ‘ e . 
‘ p a 7 devinad . an rint numbers consecutively—print a series in duplicate—or repeat 
hy ny number indefinitely 


now being s¢ 


the key-note of this machine. Others are so com- 

















different untries and arrange Simplicity 1 
ent ng made for manufacturing and licated that the repair charges are appalling. 
v he place of manu ; ; 
Pee a Made entirely of metal. It is built to last for years and 
ty saat faa e best value in a numbering machine offered. 
Ss requir Guarantee: We guarantee this machine for one year against 
it} +} 
th tne fects in manutacture 
s \ R Insurance: We will clean this machine and keep it in perfect 
sn y repairs at the rate of $1.00 per year. 
, iffa 
S e of CUSHMAN & DENISON MEG. CO., (Dept. No. 6) 140-242 West 23rd St., New York . 
> ral } } ke 








All makes rebuilt good as new. 
Save this amount and more and 
get a machine which will do the 
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gust Commoner Post TA BING 
scam ecazest’ | MACHINES 


work as accurately as a new one. 


John A. Dougherty 


Equitable Building St. Louis, Mo. 
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Decision in Alexander Typewriter COMPANY ORGANIZED FOR BATES 


PATENT. 


Company Case. The Underwood Au 


Con D S $2 
T he action instituted rie time ig Lt 1 Mion at the ira [ irectors ft heey | 
, : I : ld e® passed au rizing I rg [ 
against thx lexandert Lypewriter Company the nirart ntemplated the optior i , S 
by one McNabb, was decided in the New York lition Alexander refused to cor pl wit ' ng or fa stoat : P 
. iri Ss ©N 1s for his failure to do se na i t 
Supreme Court last mont! Phi lecision 1s -_ © the tract = al ne aracuted tn | one Smit vpewriter ( 
given in full as follows ne rather than in the name of the compar b 
‘ furt , gotiations a tra I ] g 
By Mr. Justice Seabu stantial e terms of the op : " ; 
McNabb vs. Alexander Typewriter C et a I t en Als nder and Holford \t f \ | 
am satisfied that the agreement of Februar l¢ t xecutte f is contract Holford pai $ 
1904, which appears on page 54 of the minute book t \ nder None of the terms of ‘ 
and which upon the trial was marked plaintift Holford were irried out either Alex S 
exhibit “A-—I" is the genuine contract which exist mpar The mone t t Alexand 
ed between \lexander ind the Alexander Type ed ppropriateed to is ow! ise The §$ 
writer Company This agreement contains the fol ” whi Alexafider receil 1 under t I 
lowing provisions: “Ist. The party of the first par , \N ¥ ind | ibly t Mahe x 
hereby licenses and empowers the party - rporat it r Alexandet! l I : ) 
second part to manufacture subject to tl col rporati id the k 1 ris 
ditions hereinafter named, at a suitable factor t H | ont! t W ! Alexand ( 
the ends of the terms for whic! etters patent o t gree! t did so as 
said application may be granted, typewriting ma ind t mpan nd not A 
chines embodying said inventions, and to sell t entitled to e benefits whi grew i ‘ ‘ 
same within the United States and all foreigr re ent Upon these facts I find t t t \ 
countries. 2d The party of the first part further nder Typewriter Compar is entitled t ; ess t tated that | ! 
agrees that he will grant no other license to manu f rn Alexander the $25,000 whik \ 
facture typewriting machines embodying said ir el din a fiduciary capacit and w 
ventions as set forth in said application so long a to his dut e applied to his owt . In s f R 
the terms of this license shall be carried out t plaintiff's omplaint is it ted g : 
Under this agreement the right of the patents of t r defend ts, ft Luse ¢ iction t A rie 
Alexander was not transferred to the Alexander i against them rests upon the llegations of « | 8 
Typewriter Company The only interest conferred mir It j harged that t < | : ee ; ( 
upon the Alexander Typewriter Company by the pired with Alexander to make the con ! ! yt 
virtue of this agreement was that of a license to nt, to the nd that the right or Lics P eve presid <1 ( | ( 
manufacture and sell “within the United States to t compat! would revert t Alexa os 
and all foreign countries tvpewriting machines ! f whol fails to sustain the « rg ) 
embodying the inventions of Alexander referred ‘to ! i That Fairchild advanced son mone te Niagat ] The n 
in the contract Under the tern of this agree the mpatr ind that the compar vas indebted Pi ¥ A . } } = 
ment Alexander retained the right to manufacture t in was conclusively established a. aa ! ! \ be beg 
and sell machines embodying the same inventions therefore, within his rights in recovering judgment rye qu tit ‘ bi ( 
within the same territor Under this agreement for t se amounts The fact that these judgements asl — 1 ; 
neither the company nor Alexander had a right to vere recovered by default in no wa cast suspi . ; ; 
assign or transfer the licens to manufacture to lor ion them the debt being dus ind the om the | nite a 
any other person, and the company had no right par having no defense ts ! iction ft reco 
to assign or transfer the license to sell Each the amount due, could not have properly interposed 
however, wossessed the right to manufacture and a defense to these claims The judgments being ~ . 
sell, and this each could do through agents On valid, it follows that the subsequent action taken. BUILDING OPERATIONS 
January 23, 1905, Alexander, as president of tl which resulted in the appointment of a receiver The tot =f € holdings 
company, gave to F. W. Milier an option to become vas also valid The fact that Alexander had ar : ' er eee es 
his “sole agent for controlling and placing of all propriated to his own use mons whi belonged princi ties r ul United Stat 4 
the sub-agents and for the distributing and selling to the compa! furnished a sufficient reason w vac $661 1176 2R6 Compared with 1 ' f 
of the Alexander Perfect Typewriter throughout the company or its receiver should sue Alexander ‘ . ee ee y= : = 
the world * * * except North and South Ameri but in view of Alexander's financial condition it buildings 1 the same cities 19 t St 
ca * * *" The option agreement provided for far from being sufficient to prove that the t Foure ; a Pele 6 217 424 
the manner in which payments were to be made nanv is solvent The plaintiff is entitled t ete £ $$ ¢ lecrease « 1/094 
by Miller's client Within the time prescribed ir judement indicated above against Alexander ind 2.60 per \ re, howe cf 2 t 
the option Miller. on behalf of his client Holford " to the other defendants the complai: . 1005 
accepted the option and offered to make the pay rissed Settle form of decisior ind lerne ex 7 - 
ments therein provided for upon the condition that on notice cent gt ter | | 1! 1904 
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ES PHONETIC SPELLING. 
By Eugene F. McPike. 
ntitid Pr Spelling 
rv Wis publisht in O 
Ap h uv Des 
last Dhe 
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ve / g Saksur 
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k ibet | 
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ti itt sound u 
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I diks 44 
pe “Atti. | 
il Ivu dhat 
i\ D he yus 
ffer 1 
: ee ee For Forty Years Discriminating Buyers have 
. te . ° , 
“| liks f Voiced Judgment in Favor of Weston’s Ledger 
a ee and Record Papers. 
. ee A book made of ‘‘Westons’’ for use on your “ar 
Win KONVer! : 9 
dh korespot desk, or for sale on your counter, will enlist you in 
os n Ingland ‘“Weston’’ majorit' 
I ri byeks 
( 1 m ] t 1¢ . 4 - . 
* R : . . ace From the selection of the stock in the rag room A 
fj rekwird to gi through duster beater, Fourdrinier, calender and cut- Ys 
Tl | Wi e assin net 1 
= : <<. aah aaa ter—throughout the entire complex process of man- 
st ssinz mor dhan wun letter tu « ufacture to its preparation for shipment—Weston 
< his Vu be a obstakl it ] ' 7 
re » daiew Sanne aes Se tt product shows the influence of our 40 years ex- 
wi ers tu ler wr langwej perience 
: ez! Fonetik speling iz veri de , 
: abl be uv grat yus in spreding Through their use the perpetuity of the records aw 
r aol Ingli gwej hwich. he , . a ° 
t in di he Pear osrnpoegs of the nation —- state — county — municipality and 
bel gy vr konjug business of every kind, are assured. 
uy ktivz, ete I ; 

ternashun By common consent of users and makers, of 
g gyularite ‘ + 1 sé - 

r ian oe account and record books—both the ‘‘old-line” and 
iz b li be ‘‘loose-leaf’’ record and ledger papers are divided 
bi wich 

imp into two classes 
"a 
- ee Westons—and the Others. 
WV 
| WHITE~BLUE~BUFF 
~ Ohio 
, \ u 
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GILL’S BOOST ULUB. 


~ Byron-Weston Co. ~ 


Dalton, 
Mass. 
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“Standard” Cash Register. 
Typewriters Standard Cash Register Co., Wal 
ire 1 icturers f the St Cas 
Regis istrated r} s s 1 
To the Trade tered oak, highly finished, bs 
nickel rail and cashier’s coin n 
Only drawer is roomy, and its divided 
ments tor each denomination oft 1 
Large assortment of pare oe it contains a penny cup to wht 
all makes,in the rough “e roy egleare = caches dropped ew , 
or repaired, at low v. po ee ee coe ee ome 
P re combination which opens t wel 
prices on the left side, leaving the rig | 
to write entry, thus saving in 
Orders promptly filled. Write to-day for price-list on machines wanted. Ceedie sales are made in connect it] 
duplicating pass book, one of whi uld b 
B.D. UNDERWOOD TYPEWRITER EXCHANGE | owilviccs ice cach Gerke Th 7 
S2 taSalie Street Chicago, ili.,V. BS. A lock of four keys. which can be set i xter 
different ways, is the only method pening 
the cash drawer Upon working t rrect 
= = combination, the drawer opens I] 











soundn the same time 


meee Se Cols: | OP EDS 2,400 
Sheets Per Hour 


=—— NOISELESSLY = 

@ ACCURATE, NEAT, UNI 

FORM. 

@ Will fold 4, 6 and S&S pages, a 

sizes from 5x5 to 9x12 inches 

@ Raw hide gears make it noiseless. 

¢ No belts Direct motor drive, 

anv voltage. Either direct or alter 
Assembled on Base of 18x24 inches. 15 Inches Hig nating current 

ie @ Connects to lamp socket 











Nothing in machine but absolutely necessary parts. No office complete with- 


out one. Sold at Medium Price Liberal Discount to Dealers 





STANDARD CASH REGISTER 


National Folding Machine Company Jf ev 0:9. sisine me conssane sien 


ance 

oJ ‘4 ‘ 

SIDNEY, OHIO, U. S. A. Satan settee wigs ae aoors ee 
This paper is a roll placed under t id and 

is only accessible to the one carrying the key 



































— \ slot gives ample room to record the sale, be 
it cash or credit. Upon opening t raw 
THE “MODERN” DUPLICATOR MoveRK DupLicATOn the record passes under a glass, st in fu 
CONTAINS NO GLUE OR GELATINE AOE i OO view, but inaccessible. Opening 1 drawet 
The NEW tClay-Process) DUPLICATOR for copying, duplicating or rinting Letters, Cir sana MN lth } without recording shows a blank Ss] mak 
Sealisats ougtes tines ach one gon weke with pom. pencil ar typewriter Latte Sloe 2 it | ing it at once apparent that an | 
inches, complete, #4., less trade discount of 60°, to Dealers and Salesmen. FULLY GUAR occurred, either in a credit, a charg ry 
ANTEED. It can be used 100 times each day if desired. Descriptive folder of other sizes of cash taken in or paid out At nic | 
FREE. D. A. DURKIN, REEVES & CO. Mfrs., 3359 Fifth Ave., Pittsburg, Pa. | day’s record is removed and file way 
reference when necessary The charg 
credits may be posted direct from this slip 








the ledger Using this Register s] 


The __, The “Meaker” Coin Cashier!) 8280. 


in money, to which and 



















e H The One You Have Been Who paid out money, what for tl 
Machine Waiting For amount Who bought goods on 
‘ N c clerk sold them, and the amount 
O Springs o screws oin trays gra ate 
Short stroke juick acting Handles a sr t 
pertectly 
The friend Indeed to Banks, Paymasters. R. R.. Gas OPEN TO NEW ENGAGEMENTS. 
and Electric Light Offices every place where ef 
and accuracy are required in handling Coir cs ae Knuds¢ n, of Holbroplads 3 
Send tor a descriptive circu ar better sti rder havn. Shandinavien. Sweden. ¢ 
one on ten days tria << e 
25 \e prominent office device men of his country 
: Guaranteed Mechanically Pertect in the market for some nev wee a 
< A tew good territories open to men of proved a ty representative for The \ddressograt 
THE IRELAND & MATTHEWS MFG. CO. | other machines and formerly held 
Price, $30.% pa -dlggalag beagle gorengdinn 
= . high! ‘ en of dealer 
7 _ DETRUIT, MICHIGAN He is highly spoken of by dea 
'ot the hardest hghters for business 
? 
¢ 








na mugen I es, | ( i the most success 


ful and best rmed typewriter men in the 


Southern § district 


manager for thi nderwood Typewriter Com 
ane panv, having under his direction the manage 
rt ment ; 4 following branch offices: Rich 
=e mond, Va.; Atlanta, G Memphis, Tenn., and 
so] uisville, Ky 


a The Underwood Company is to be congratu 

ver ited upon securing the services of Mr. Clowes, 
i. for there is 1 man in the state who stands 

igh« I steem hdence of the 

me business met He has held one of the most 
responsible positions in his city and state, was 

b elected the y cour n Monroe ward 
101 by a majority of one over his friend, Mr 
me Camp, one of Richmond’s most valuable coun- 
ing cilme vhich Eugene Clowes refused to ac 
‘ ept until tl correct recountal of the votes 

yr. the entire ward resulted in an increase of 

of nineteen votes r Mr. Clowes. He was on the 
mmittes ft relief of the poor, assessments 

ind police nd schools, where he rendered 

faithful and able service \s auditor of 

he police committee, he was regarded as the 

vatch-dog of the treasury. He was appointed 


three times by Governor Montague as director 
ind there rendered 


iluable and efficient service to the state and 


the tour insane 


Clowes the cit 


rens of Richmond are largely indebted for the 
bolition of the old method of street improve 
nents and tl ignificent condition of Frank 


in nd Grace streets The minutes of the 


itv council will show that Mr. Clowes at his 


first meeting offered a ution, which was 
unanimously lopted, to make these improve- 


ments permanent 

Mr. Clowes stands high in the Masonic and 
Pythian fraternities, is a member of the Busi 
iond and Tray 
\merica He 


ress Men's Association of Richn 
Association of 
vas a member of the board of 
Post A. T. P. A., who su 
the plan and organizatio1 


Hotel 





elers’ Protecti 
directors of 
worked out 


rebuilt our 


cessfully 


which 


d His beautiful v e has sweet song made 
S the hearts of our people f all classes happy 
t He is ne busy to visit the hospitals 


1d prisons nd s , bedsides f his fellow citi 
\ zens. and t sing to them sweet songs to en- 
) lighte t rdens and sorrows 
{ 
ll 
A NO HARD TIMES HERE. 
k Schwaab Stamp and § Company, Milwau 
< kee, Wis videncing anything but a fin- 
. neial stringency. In addition to the fact that 
the | i] idle t irders on hand, 
ey jus ing int their new building 
d ross the street from their old location 
Their new tion is on the southwest cor 
( f Michigan and East Water streets. Mil 
d waukes vhere they will occupy all the floors, 
including the basement, having, altogether, 
19.000 square feet of flo space In the base 
nent will be placed their power plant and 
eCaVvy An g latter they are 
nst ing ss ghing 16.000 pounds 
‘ | }, vert 9 pressure of one 
. his is s to be the largest 
< exist 
F Oy t the recent larg rders carried out 
: I \ S s pla ‘ quarter million 
g Admi Evans’ likeness 
, b hip fleet entering 
(; n Gat n the other, pendant from a 
; | boss ime OT a battl« 
| s ubt idv sale at the 
sw fleet 1 j 


UNDERWOOD’S SOUTHERN MANAGER. 
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1 LEADER FOR YEARS AND A 


i synonym for represented in 


“COBWEB”—“SATIN FINISH” —“GOLD SEAL” 


I 


uniform, afford the highest degree of 
A “LITTL«&” AGENCY 
Distributing Offices: 
CHICAGO NEW YORK 
PHILADELPHIA 
PITTSBURG CLEVELAND 
WASHINGTON, D. C. 
LONDON, ENGLAND 


Main (ffice and Factory 


LEADER 


LITTLE'S CARBON PAPERS 


vorld o vh [ypewriters are used, always the same. 
LITTLE’S “‘SATIN FINISH” and “GOLD SEAL” RIBBONS 

1 the | f satisfactory service under all conditions. 
IS A BIG BUSINESS ASSET ——— 


The New York Office is a apa- 
cious ground floor at 287 Broad- 
s e way, Cor. Reade St.,the largest, 


Rochester, N. Y., U. S. Ae Areas ei trchasing 


Agents always welcome. 





TO-DAY AS WELL" 


the well-known brands 





finest and best equipped office 
in the world devoted solely to 
Typewriter Supplies. Dealers, 
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(By Special Correspondence.) 


Albert Lea, Minn. 

Simonson, Whitcomb & Hurley Co. has recently 
made some good sales of the Oliver machine in this 
territory, for which it is the agent. Several con 
tracting concerns have been the purchasers and al! 
think that for the heavy work they have to do the 
Oliyer is the best machine to be had The com 
pany are well pleased with the recognition whic! 
is given the Oliver 

Athens, Ohio. 

Russell H. Bonifield has taken the agency for the 
Oliver typewriter and will act as a district sales 
man in the central part of the state Mr toni- 
field has been a successful young business man in 
other lines and will no doubt make a success of the 
new undertaking. 

Albany, N. Y. 
(By Our Special Corrgspondent.) 

“Jimmie” Lang. who for some time past has 


been connected with the Smith Premier repair dé 
partment at Albany, has gone to the Monarch fac- 
Monarch adjustments 


tory at Syracuse to learn 
All the boys in the Albany territory join in wish 
ing “‘Jimmie’’ the best of success, and they all feel 


that he will make good. 
> > 


. 
The Monarch branch of Albany is looking very 
neat these days, having received a new coat of 
mint and a new carpet and several large ferns 


t is the manager's desire to have the office present 
a welcome front to all visitors 
**-* 


One of the largest typewriter deals pulled in 
around Albany this month was secured by the 
Monarch Typewriter Company at Albany from the 
New York Central & Hudson River Railroad Com 
pany, being an order for six No. 3D Monarchs (22” 
carriage) for the new billing system at the West 
Albany Transfer. The Monarch won out over all 
competitors in the time required to do the regular 
billing and increased the output of work over 50 
ver cent over the old way of doting it by hand 
here were some other orders received this month 
by the Monarch Typewriter Company at Albany 
which the Monarch boys in that city feel justly 
proud of 

. > > 

The stock of C. A Wagoner, city salesmar 
at the Albany branch of the Monarch Typewriter 
Company, has advanced at least 1,000 per cent 
since the arrival of a little daughter at his home 
in the early part of the month The stork seems 
to have taken a particular liking to the Monarch 


organization not only in Albany but elsewhere 
>. > > 


of Harry 


newspaper 


For the purpose of exploiting a device 
Bates, who for many years has been a 


and typewriter man in Albany, a company was in 
corporated with the Secretary of State with a capi 
tal stock of $200,000. The directors are John T 
Underwood, president of The Underwood Type 
writer Company; Charles W Hand, Charles 
Strauss, of New York City; Harrv Bates of Al 
bany and Hon. Frank A. Dudley of Niagara Falls 
Mr. Dudley prompted the building of the Ten Eyck 
Hotel. The first three directors are also directors 
of The Underwood Typewriter Company Mr 


man 


Bates will be the vice-president and general 
capital 


ager and in addition to controlling half the 
stock, will receive a large salary for supervising 
the installation of his own devices throughout the 
world. The purpose of the new company will be 
to make the scheme of short rental service of 
tvpewriting machines in the various public places 
of the world as popular as the present pay-statior 
telephones. It is adaptable to hotels, public li 
braries, Pullman cars, apartment houses and wait 
ing rooms generally 
Atlanta, Ga. 

A unique example of Remington spirit is the 
“Good Times Club,"’ recently organized in the office 
of the Remington Typewriter Company at Atlanta 


Ga The Atlanta office of the Remington is enjoy 
ing good times because one and all thev have 
worked to insure good times. The purpose of the 
“Good Times Club” is to spread a little more of 
the same spirit of buoyancy, resolution and op 
timism amons evervone thev meet Every mem 
ber of the Remington organization of the Atlanta 
office is a member of this club. The quality dé 
seribed under the term Remington spirit 
roved to be a good thine for the temingtor 
voewriter Company ind the same spirit in a 
wider field would be an equally good thing for the 
whole country Success, therefore to the “Good 
Times Club.” 
> £2 

M. R. Hicks, manager of the Underwood Type 
writer Company for the Atlanta division, enter 
tained his entire force of salesmen and represent 
tives at a supper at the Piedmont Hotel recent! 
incident to his retiring from the company Fif 
teen guests were present and Mr. Hicks was pr 
sented at the close of the evening with a beauti 
fully engraved Elks’ charm as a té&ken of the cor 
dial friendship in which he is held by every one of 


his 


agents. 


OFFICE APPLIANCES 


The Victor Typewriter Company has succeeded in 
idding a live wire agency to the list of its already 
successful and growing agents This latest addi- 
tion is the firm of Fielder & Allen of Atlanta, Ga 
Whatever the firm takes hold of, goes, and it cer- 
tainly will not prove otherwise in this case The 
Victor people may be congratulated that they have 
secured such good representation in Atlanta, and 
Fielder & Allen likewise are to be complimented 
on the good selection they have made. 

Boston, Mass. 
(By Our Special Correspondent.) 

The firm of Jas. J. Shannon & Co., formerly lo 
cated at 17 Federal street, have removed to new 
quarters at 309 Washington street ind on Marc! 
IS celebrated their seventeenth anniversary wit! 
the Bar-Lock typewriter 

. . > 

J. J. Shannon has been connected with Typewrit- 
ers for the last twenty-three years in this city, and 
is now located across the street from where he first 


started selling Typewriters years ago 
> > 





L. V. Amann, who had been manager of the 
Syracuse sales office of the Monarch Typewriter 
Company since 1906, has been sent to Boston to 
take charge of the New England territory for that 
company, with headquarters at Bostor Mr. Amann 
has been with the company practically since it was 
founded. is a firm believer in the merits of his 
typewriter and hopes to make it one of the best 
known machines in the New England territory 
Mr. Amann is a member of the Holy Name Society) 
and has established his residence in West Med 
ford 

> > > 

William F. Sowle is a new addition to the Boston 
office of the Oliver Typewriter Company He is 
starting out with a determination to win and day 
by day he manifests certain characteristics which 
would indicate that he is fast imbibing the true 
Oliver spirit. 

> 7 > 

Manager Thompson, of the Oliver Company, has 
been traveling among the larger agencies of New 
England considerably during the past two months 
The men in the field have met with several sur- 
prises in the way of unannounced visits from him 
It is hardly necessary to say that every man was 
found putting in his best licks 

. > 

Keen rivalry exists between the city sales force 
and the repair department of the Oliver Typewriter 
Company. Baseball is the cause In the last game 
played the sales force was decidedly licked, but 
plans are on foot to defeat the repair department 
in spite of the fact that thev have a pitcher who 
could be a professional if he wanted to 

> . . 

The monthly Red Circle meetings of the Oliver 
sales force continue with unabated interest Sick- 
ness and absence from the city are the only two 
causes that have been known to make anv ab- 


sentees 
2 2 2 


striking example 








Salesman William F. Coffey is a 
of what a man can do who has been used to han- 
dling big propositicns Selling stocks and bonds 
involving large capital was Mr. Coffeyv's former oc- 
cupation He came into the Oliver organization 
and by persistent effort is making a sales record 
that is the pride of the Boston office of |} com- 
pany “Training will tell."’ 

Brockton, Mass. 

Local Agent Harry L. Jones. of the Oliver. has 
been warming things up in his territory not be- 
cause the weather makes it particularly easy, but 
because he has been putting in some good hard 
work 

Birmingham, Ala. 

The friends of Mr. Carl Appleton w e glad 
to hear that he has again joined forces with the 
Birmingham office of the Remington Typewriter 
Company, and that he will henceforth be on duty 
it Ensley and Pratt City in addition to working 
the northern Alabama territory Mr Appleton was 
with the Remington for some time in 1906 it was 
forced to leave their employ beca of ill healt! 
He is back again strong and fit Ser ‘ and 
we are certain that this Remins s t’’ will 
be a great addition to the Ren Companys 
in the Birmingham territory 

> > > 

H. L. Fillebrown, who for the last ter ears has 
er the manager for the Remingt ewriter 
Company has accepted the managers f the 
Underwood Typewriter cr mpans witl é lquar 
ters i the O'Neil building. this ti The terr 
tory controlled by the Binghamt iffice has beer 
u itl enlarged taking in the sout tier f 
ounties in New York state and some counties i: 
northeastern Pennsylvania The ffices d sales 
rooms will be increased n ilesn \ ] 
, in the field and a renvair de t t gur 
ted with exrnerienced Underwood tvpewrit 
hanics in attendance 

Baker City. Ore 
Walter Warre Pacific Coast bho — 
Oliver tvnrewriter was isitor this t 

‘ ntly having combined sines wit pleasure 

1 siting some old Easter friends W hile 
ere e made some sales and uns t i some good 
ros s for future business 

Bloomingtcn, Ind 

W. W. Hall. of the Springfield office o e L. ¢ 
Smith & Brother Typewriter Com is ¢ 
lem strating the merits of that n ne to the 

eee nen of this eit. I s < i rogress ‘ 
rY notified the prospe sers tl 


he was coming and invited them ti f 
the time and place where a demons e 
made He got some good business g : 
pects as a result 

Burlington, Kan. 

Arthur Wiseman has taken the FA e 
Oliver typewriter for this te ! " 
making demonstrations of its points s 
ness mer He is so interested that e get 
ill talking done during the day ! sent 
out notice that he will be pleased ! K 
onstrat Ss at night if anyone s suffi t 
este t make the appointment 

Bellefontaine, Pa. 

E. S. Fiske, a special representat u 
erwood ypewriter Company pent Ww [ 
the past month in this city in tl sts he 

ym he has the pleasure f t 
is a easure to him to talk tl ts 
derw d 

Buffalo, N. Y. 
(By Our Special Corres 

= Knights of Pythias, du \ I f 
Jur Ss. held a carnival and ind ex t 
ind a ng other attractions was ewriter 
test for the women, and for e st d and 
op handsome prizes were offered I idges 
of é ontest were chosen from tl t s f 
the isiness colleges and ere we y 

tries tl it Was necessary t y 
ind ontests 

Chicago. 

I H. Mory has reached Chicag ext 
sive successful trip in the ~ f he 
Secor pewriter through the East tral 
states Mr. Mory will remain in Cl p ron Ww 
or ind actively enter the busine e Wood 
ward-Mory Advertising Compar tl Commer 

i itional Bank building 

> * . 

Daniel Murphy. for a year and : 
man for the Smith-Premier Ty st Cc i 
in Chicago, has resigned from e pos 1 has 
connected himself with the Hart-W in ( il 
Company and will travel the stat I s in 
the interests of the new concer! His mar € 
writer friends will be sorry t hear has 
gone into other lines, but wis! im wher 
ever he may be 

* > > 

J. H. Hughes who has been 7 wi the 
Indianapolis office of the Smith Prem Cor any 
has been assigned to Chicago city ind 
will devote his energy to the sale f ine 
here from now on 

> > > 

H. B. N. Disbrow, of the Victor T) writer ( I 
pany spent several days recently) ( icazg 
the interests of the Victor machine M Disbrow 
is on his way west and will | £ everal 
months before he gets back » tl ! I ffices 
of his company 

> 7 . 

George RB Mellen who was witl t B S 
derfer for several years in Chicago t he 
igency of the Standard folding typewrit ( 
cago ind with his ability ind exper with 
small machines it is easy to predict t ¢ 

. 2 @ 

Jol G. Scott. who has been sel ge « e- 
writers on the city sales force t 
months, shows all the ear m s ' 
Though new to the business, he 
tor ke t veteran 

7” 7 

The Red Circle held its I ft rs 

it ti office of the Oliver T \ ( 
Thursd evening. Ma resulting S ws 
Presid t. F. W. Philips; vice res H ! P 
Hickey secretary N. F. Milt t ! I N 
Browr 

The ! 1 oratorical outbursts 
tiring and incoming officials i re 

N. F. Milnor, having complet t ry 
membership term of six mor ited 
Ww he much coveted Red ¢ 
ve! le ite ompliment was \ ~ t 
Ma ger George W. Peck, J! A | re ‘ E 
Gra when it was ! ! 
nat t the is il t d 

; 4 t they be sin rhy w 
me ers rolled wet . we a 

iM. B yours 
i a 

oO \r s lL) M 

eT grat gn 
Ww , < 
7 > > 

D> Vi nh wl ra zg 
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TYPEWRITER NEWS.—Continued. 
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I oncerning a 
iness depressior : 
wi Mr oe Png reflect the perfect finish of the mechanism they enclose. 
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f Mansfield. wh is a railroad ex Perfect mechanism gives perfect work, and perfect 
" re work gives perfect satisfaction. That’s why the VICTOR 
loing grows so rapidly in favor with the purchaser, the opera- 
= id t le ( 
v om 
2, | catalogue upon request. 
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edt, amare, tn Victor Typewriter Company 
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TYPEWRITER NEWS.—Continued. 


A. M. Haley. formerly of the Omaha office of the 
Smith Premier, is looking after the Youngstown- 
Akron territory and reports prospects good 

er ¢ 


T. A. Haberkorn, known in the Smith Premier 
office as the “order-a-day-man,” continues to be 
disappointed if he doesn't get it 

> . . 


Hugh R. DuVal, seeking the strenuous life, has 
found it in the typewriter business and joined the 
Smith Premier sales organization. 

> > . 


Ben Bartlett. of Syracuse, N. Y., has accepted 
a position as Smith-Premier salesman and at his 
present gait is setting a pace that will make some 
of his competitors hump themselves 

. > . 

W. B. Hillman, local manager of the L. C 
won first place in a novel sales contest 
held by the above company. The results were not 
based on the volume of sales, but as to which 
manager would remit the most cash to the home 
office in proportion to the sales of his office, from 
July 1, 1907, to April 1. 1908. This made it really 
a test of ability in negotiating collections. Detroit 
won second place and Chicago third. 

Mr. Hillman has always been noted in L 
Smith circles for the high percentage of his cash 
business and displays exceptional talent for getting 
a strangle hold on the circulating medium He 
claims that the secret of his success is in selecting 
only the better class of trade—people who can pay 
their bills and take advantage of cash discounts 


Smith, 
recently 


> > > 
George Pears. who has been with the Toronto 
office of the Elliott-Fisher Company. has again 
joined the sales force of that company at Cleve- 
land, where he originally started in the business 
> . > 


L. W. Langford, Western district manager of the 
Elliott-Fisher Company, spent a day recently with 
the Ohio and Michigan sales forces 

> * >. 


R. B. Buswell, sales manager of the Elliott- 
Fisher Company's Cleveland office, has been out of 
town frequently during the past month visiting the 
different offices in his district 

. . 


M. W. Miller, of Toronto, and a salesman for 
the Elliott-Fisher Company, was called to Detroit 
last month on account of the death of his mother 
Before returning to Toronto he spent a few days 
in Cleveland with the members of the Cleveland 
sales force 

B. C. Berger is the Elliott-Fisher representativ« 
at Detroit and is doing good business at that 
office He was a visitor at the Cleveland office 
of the company recently. visiting some of his old 


friends. 
> > > 


Edward Track. in charge of the Cincinnati office 
of the Elliott-Fisher Company, spent a few days 
in Cleveland the past month in the interests of the 
company he represents 

> > > 

Otis H. Blaisdell, American champion typewriter 
operator, arrived in Cleveland recently for the pur 
sose of giving exhibitions of his skill His stay 
Sowever, was cut short by the disarrangement of 
his plans, and he had to leave for Buffalo before 
he completed his program here. While in town he 
made the Underwood office his headquarters 

> > > 

Laurence 8. Smith. manager of the office of the 
Remington Typewriter Company in Cleveland, ac 
companied by Mrs. Smith. recently returned from 
a three days’ trip to Zanesville. where the annual 
meeting of the Ohio Teachers’ Association was 


held 
7 > . 


R. IL. Meredith, of the Meredith Business Col 
lege, treated the delegates most royally. One of 
the pleasant incidents of the meeting was a trip 
down the Muskingum River through the locks on 
the historical stern-wheeler Vallev Gem. Collation 
was served aboard before the meeting of the teach- 
ers for the evening session 

> > > 

Mr. Meredith was elected president of the asso- 
ciation for the comiaog year. The next meeting will 
be held at Sandusky in June, 1909 

Cincinnati, O. 
(By Our Special Correspondent.) 

Earl De Rango. for a number of years connected 
with the mechanical department of the Remington 
Typewriter Company at Columbus. O has been 
promoted by his house and transferred to their 
selling force in charge of an important outside 


territory 
> . . 


The local organization of the Underwood Type 
writer Company. under the management of J. H 
Blodgett, reports that for the month of May a 
single deal for fifty machines was made with the 
Campbell Commercial School 

. > > 


The Oliver Typewriter Company during the last 
month closed a sale of thirty Olivers to the Wat 


ters Business College Manager Killen also re- 
ports a number of smaller deals which aggregate 
into considerable business for May There is no 


apparent let-up in the sale of Olivers and business 
is on the increase constantly 
> > > 
R. G. Daniels, formerly with the Remington 
Typewriter Company in Lincoln, Neb.. has becom« 
associated with the Underwood Typewriter Com 
pany in Cincinnati 
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Transparent 


encil 


Carbons 


We would like to interest every dealer in carbon 
Papers in the country in our transparent pencil 
and pen carbons. 


These papers differ from ordinary pencil carbons 
in that they are far more brilliant, more durable, 
more sensitive and less smutty. Notwithstand- 
ing all these advantages our price is less than 
most manufacturers charge for the ordinary kinds. 


An inquiry will bring you a sample book contain- 
ing the following varities: 


Our Quality No. 


1009 
706 
705 
707 
757 
756 
754 
854 
853 
855 
902 
952 


Weight Grade 

4 Ib. Soft 

7 Ib. os 

7 Ib. Medium 

7 Ib. Hard 
10 Ib. Soft 
10 Ib. Medium 
10 Ib. Hard 
14 Ib. Soft 
14 Ib. Medium 
14 Ib. Hard 

7 Ib. Full Soft 
10 Ib. ** Soft 


Suitable for 


Pen or Heavy manifolding with pencil 
Pen or Pencil 
Pencil 
Clean Pencil (1 or 2 copies 
Pen or Pencil 
Pencil 
Clean Pencil 
Pencil 
Pencil 
Clean Pencil 
Pen or Pencil 
Pen or Pencil 


From the samples in this book a carbon may be 
selected to satisfy any legitimate requirement. 


These papers are increasing in popu- 
larity with railroads and salesbook 


manufacturers. 


There is a reason. 


Remember the sample book is yours for the asking. 


Neidich Process Company 


BURLINGTON 


: $2 NEW JERSEY 
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ert } , er Por this work it is unequalled because of its unusual 
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the — 1 8 d _~ ~™ ft These presses are made of Best Material and Workmanship 
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thang ’ .* no count Space back of die; long, straight bearing of slide; nut cut from solid cast- 
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“ , count Large Size will Stamp Dies 2 in. square or 1% x 4 inches 
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Norris has been raised to district manager of 
Texas and New Mexico, having about a hundred 
agents under his jurisdiction. 

Fremont, Neb. 

Twenty-five Smith Premier typewriters have been 
added to the equipment of the Fremont College. 
Heretofore there have been seventeen Smith Pre- 
miers. five Remingtons and two Underwoods in 
use at the school. The addition of twenty-five 
machines of this make will greatly increase the 
facilities of the school for handling pupils in the 
Commercial departments. H. FE. Cloos, the Smith 
Premier Company's representative, is in Fremont 
and closed up the deal 

Fort Wayne, Ind. 

James R. Hunt has been assigned to central In 
diana territory for the Remington Typewriter Com 
many and will have his main office In Fort Wayne 
je has already assumed his duties, and is begin 
ning to line up the bysiness 

Galesburg, Ill. 

J. D. Bayliss, who has been the general agent for 
the L. C. Smith typewriter in this territory for 
some time, left Tuesday afternoon for Kansas City 
Mo., to accept a position with the Osborn Com- 
pany, manufacturers and introducers of calendars 


The Chicago Writing Machine Company has been 
shut down temporarily on account of the shortage 
of coal. They have made every effort ot get coal 
but it is not to be had Thev are expecting a 
supply in a few days, which will put all the men 
to work again. 

On account of the shut-down there are about 
ninety men thrown out of work, but it is not 
thought that it will be any great time before the 
company will be able to get coal 

Guthrie, Okla. 

BE. N. Hadlock, representing the Oliver typewriter 
in Guthrie and vicinity. claims he is losing his 
personality, as he is selling so many machines 
people now address him as Mr. Oliver. Endeavors 
at all times to command the same respect as is 
meted out to the tvpewriter bearing that name 

Hartford, Conn. 

Local Agents Talcott and Gledhill. the Oliver 
representatives, have been making particularly at- 
tractive window displays which have caused consid- 
erable favorable comment about town The prompt 
and efficient service they are giving their patrons 
is fast winning for them a substantial clientag: 
among typewriter purchasers 

. . > 

Thomas F. Manning. foreman of the aligning de- 
sartment of the Underwood Typewriter Company 

aving severed his connection with that concern 
was given a handsome gold watch and chain by 
the employes in the department Friday afternoon 
as a token of the regard in which he is held by 
them. Mr. Manning is to enter the employ of the 
Royal Typewriter Comnany Monday morning. 
Harrisburg, Pa. 

The Elliott-Fisher typewriter plant is flourishing 
under the new management. The number of work- 
men is being gradually increased and despite the 
financial and business depression the machines 
made at the local plant are finding a ready mar 
ket, a large number of them being shipped to 
France and other foreign countries. The old Lo- 
chiel mill building is being remodeled by Contractor 
Augustus Wildman. who is tearing out the old 
windows and replacing them with large open glass 
frame calculated to give the workmen more light 
When the changes are completed the building will 
be one of the best of its kind in the city The 
general office force has been installed in two of the 
handsome cottages of the Cameron extension which 
have been thrown into one for the purpose 

Ilion, N. Y. 
(By our Special Correspondent.) 

A base ball team, composed of the Remington 
Typewriter employees of New York city. has opened 
the season and is managed by Charles Witte. a for- 
mer Ilion boy. 

. . > 

The opening of the Remington Typewriter league 
in this place, occurred on June 1 The schedule 
has been arranged and fast ball will be played the 
balance of the season by the employees of the fa¢ 
tory. 

> > > \ 

H. V. A. Wightman has gone to Jackson. Miss 
where he has accented a position with the Under- 
wood Typewriter Company 

om > > 

The Fourth annual field day of the Remington 
Typewriter works will be held at Recreation Park 
the well equipped athletic park. given over by the 
company to their employees, on Saturday after- 
noon, June 20th at 1:30. Admission to the grounds 
as formerly will be free to all. and the employers 
of this place are cordially co-operating and ar- 
ranging for a half holiday on that day. Last year 
5,000 people filled the fleld and everything points 
to a successful event this vear. The McClain gold 
medal presented by Vice President. J. F. McClain 
for the 220-vard indoor race through the big fac- 
tory is again offered and is the center of much 
rivalry. President H. H. Benedict gold medal for 
the best all around athlete in the day's events is 
the chief prize among many others offered for track 
events. Clarence W. Seamans’ silver challenge 
trophy Is the objective of the departmental base 
ball teams, the name of the winner of the league's 
pennant being engraved thereon 

Mr. Seamans also presents 12 individual prizes to 
the winning team and its officers in the form of 
gold base ball watch charms 

The Remington Arms Co. has organized for the 
purpose of placing men in the open events The 
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For Billing 
For Card Writing For Correspondence 
For Loose Leaf Bookkeeping 
Q No other typewriter so fully meets all of the 
requirements of modern office practice as does 


the MONARCH VISIBLE with its complete and . 


perfect equipment of time and labor saving devices. 


The Monarch Typewriter Company 
Executive Offices: 300 BROADWAY, NEW YORK CITY 


Branches and Dealers throughout the World 


Have you TOOLS 


Our No. 10 TYPE 
CATALOG ao PLATENS 


REPAIR PARTS 


FOR ALL 


TYPEWRITERS | 


THORP & MARTIN CO. :: Boston, Mass. 
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TYPEWRITER NEWS.—Continued. 


following are the chief Parade by the 
Remington Typewriter Band; Pageant by the young 
Typewriter 


events 


lady employees of the Remington 

works; 100 yards dash, putting shot; half mile run, 
open; throwing hammer, open; high jump, open; 
obstacle race, pole vault, tug of war, open; broad 
jump; relay race open; sack race, greased pig; 


base ball 
7 * > 


The annual meeting and election of officers of the 
Remington Typewriter Base-Ball League was held 
yesterday afternoon in the factory and resulted in 
the re-election of last year’s officials: J. L. Cone 
president; Fred J. Burke; Bert Harter, treasurer 
All the matters preliminary to organization for the 
season of 1908 were discussed and committees were 


named from the different departments to report at 
a meeting to be held in a few days. The league 
will follow the organization plans of last year 
closely and consist of four clubs, representing com- 
binations of the many different factory depart- 
ments, so clustered as to balance the playing 


streneth of the different teams as nearly as possi- 
ble Later the All-Typewriter team will be selected 
from the best of the league's players and will rep- 
resent the factory in general It is probable that 
the All-Typewriters will be 1anaged by Philo O. 


Baker, who was in charge of the successful team 
in last year’s leagus The winners of the 1908 sea- 
son, as in past years, will given prizes, pre- 
sented by Clarence W. Seamans, who also presented 
the league with a magnificent loving cup, which 
is yearly inscribed with the ime of the winning 
team, and held by that department for the ensuing 
year The games are free and are played on the 
grounds at Recreation Park I fine athletic park 
generously given to the employes 
> > . 

Way up in Winnipeg, Mar Ilion boy, Morris 
A. Doyle, is making himself known in base ball 
circles Mr. Doyle is employed in the Remington 
Typewriter Company's office in that city and is 
taking an active part in the Winnipeg city base ball 
league e is a member of one team and doing 
good work, but rumor in that city has it that an 
American team is to enter the race for the city 
league championship, the Yankee Doodles, and if 
it is entered it is probable that Doyle will be one 
of its star pitchers Doyle was a former member 
of one of the Remington typewriter teams in this 
village and later of the Remington office team in 
New York City ind recognized as a player of 
ability. 

> > > 

Last evening the Remingt Typewriter cricket 
club met in the factory hall of the works and the 
officers elected. John Calder was re-elected presi- 
dent, John E. Brennan, vice president; A. B. Grout 
treasurer; G. E. Oliver, secretary; F. W. Ackler, 


official umpire. No 
season owing to the 
writer factory, but 

be arranged with 


scorer; James Rhodes 

ide for this 
the Type 
may 


official 
schedule will be m 
pressure of work at 
an occasional match game 


nearby teams It is proposed to engage in prac- 
tice games with two teams, which will be desig- 
nated A and B, captained by R. Poole and J. Row- 
land 

Practice. will be engaged when opportunity 
offers and as often as possible After the business 
of the meeting. a lunch was served and during the 
cigars which followed A. Jarvis, in behalf of the 


with 


members, presented the president, Mr. Calder, 
a handsome bat, which he had obtained from Eng- 
land for this occasion Mr. Calder responded in his 
usual happy style 
indianapolis, Ind. 
Cc. P. Jameson, formerly a salesman for the El- 


liott-Fisher Company, has taken a position as Spe- 
cial Billing Representative of the Underwood Type- 
writer Company with his headquarters in this city 
Underwood biller a 


He will make the l popular ma- 
chine in this city for he understands all the fine 
points of the billing game 


Jamestown, N. D. 

Max Friedland representing the Remington Type- 
writer Company Minneapolis, has been visiting 
the business men of this city demonstrating the 
points of the machings He is an enthusiastic sales- 

l with some good business and 


man and will leave 
several good prospects which will be closed in the 
near future 
Kansas City, Mo. 
(By Our Special Correspondent.) 

J. W. Campt Assistant Manager of the Kan- 
sas City Branch of the Oliver Typewriter Com- 
pany, recently returned from two weeks tour of 
inspection of their agencies in Kansas and Okla- 


homa Mr. Campbell reports conditions most prom- 
ising for business throughout above territory and 
that Oliver agents are most enthusiastic over pros 
pects for the future 

Oliver enthusiasm has ever excited the admiration 
of the business w l and is es ally noteworthy 
in that it is not nfined al to Oliver salesmen 
but to sers s well 

> > . 

The city of Ex Okla., ¢ vs the reputation of 
being one of the many Oliver towns in this section 
of the country G. B. Kerr, who looks after Oliver 
interests at said point, is oft seen searching in 
the outskirts of the town for a new prospect as he 
has about every ker, bus ss and professional 
man in Enid supplied with an Oliver and in conse- 
quence he has a wide clientel f friends 

. > * 

The attractiveness of the Ol r window displays 
at their beautiful quarters at No. 102 W. Ninth St 
are a matter of continued mment A recent dis- 
play showed an immense Amer in flag as a back- 
ground, attached to which was a large placard 
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@ In the sale of Carbon Paper and Rib- 
bons for profit, the dealers’ prospects for 
ultimate success are based upon .the 
kind of goods, and the degree of co- 
operation given him by the manu- 
facturer whose product he 1s 


handling. 


(| We ask you to consider 


carefully 


What the “UNION” 


is doing for other 
DEALERS and 
what we will 


do for YOU! 














“APEX,” “SUMMIT” and “CYCLO” Brands 


have established their quality upon 


these essentials: 
@ The use of the best material. 
@ The most improved machinery for 
manufacture and finish. 


@ The employment of the best skilled labor. 
The use of formulas tested in our own labora- 


Attractive packages. 


@ Advertising, samplit forwarding territorial orders, making 
prompt shipments of fresh goods, and otherwise co-operating with 
he dealer in promoting his success. 


TRY US. WRITE FOR SAMPLES AND PRICES 


Philadelphia—— UNION RIBBON & CARBON COMPANY 








Chicago 


324 DEARBORN ST. 
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reading as follows: Every nation has its 
Every nation uses the Oliver typewriter. Arranged 
throughout the window were many Model No. 5 
Olivers, each bearing card with name of nation 
represented and surmounted with said nation's flag 
A most attractive and effe« tive bit of advertising 

> > 


flag 


Manager T. E. Hancock of the Oliver Typewriter 
Co. is having hard work of late in keeping peacs 
with the policeman in whose territory is located 
the Oliver Offices Policeman notifies him the 
Oliver people must either cease selling 80 man) 
typewriters or else arrange so that the front pave 
ment will not be continually covered with those 
big shipments of machines every week 

Kenosha, Wis. 

It is believed that there is a prospect of Chi- 
cago capital being invested in the visible type- 
writer plant in this city, now closed because of 
bankruptcy proceedings, and resume the manufac 
ture of visible writing machines, this report being 
based on a rumor that the intending investors ex 
xect to buy the patents owned or controlled by the 
Cankrupt company A. E. Buckmaster, the attor 
ney in the bankruptcy proceedings, says nothing 
can be done until the affairs of the old company 
are wound up. It is said that 8S. Wollheim. presi- 
dent and general manager of the old company, will 
not be in the reorganization Chicago parties that 
handled the product of the factory are confident it 
can be put on a paying basis 

Knoxville, Tenn. 

The office of the Remington Typewriter Company 
in Knoxville. Tenn., has removed to new and im 
proved quarters at 309 Vandeventer Building 

Business is good in East Tennesse: ind the 
Remington office is taking plenty of orders 

Kankakee, Ili 

E. L. Ribordy, secretary of the Retail Merchants’ 
Association, has received a communication from 
The Standard Folding Typewriter Co of New 
York wanting to come to this city to locats The 
say that they will emplov between 500 and 1,000 
men and would come to Kankakee providing a cer 
tain amount of stock would be subscribed for by 
the local capitalists 

Little Falis, Minn. 

H. M. Edmunds, general representative of the 
Oliver Typewriter Company in this territory -has 
been getting some good business out of his terri 
tory and has also been making some trins to out 
side towns and having good results there also. 

. > > 


The County Superintendent of Schools has _ re 
cently purchased an Underwood typewriter for his 
office He looked over numerous machines and 
mede his choice of the Underwood 

Lincoln, Nebr. 

Typewriter competition is “flerce in Nebraska 
The commissioners of Merrick county want to buy 
two or three new machines, and the Central City 
Nonpareil says. “all the typewriter agents in. th« 
state” are fighting for the order 

> > . 


Lincoln Typewriter Exchange will handle the 
Standard Folding Tynewriter for Nebraska and has 
given a good order for machines 

Lake City, Minn. 

Harry Taylor, representing the Rov Typewriter 
Co., is doing a big business in this city He has 
placed machines in several offices and they seem 
to give satisfaction 

La Crosse, Wis. 

The Smith-Premier Tynewriter companv has 
opened an office in this citv. room 311 MeMillan 
building. which will be in charge of E. R. Smith 
agent for this territory The agency will handlk 
machines, desks, repairs and supplies 

Louisville, Ky. 

A. J. Schwartz. who bas been connected with the 
Underwood Tyrewriter Co., at this nlace for several 
years, but now traveling auditor for the same 
company at New York. recently snent a few days 
with friends and relatives in Louisville 

> > > 


Wellman and White of Louisville Kvy.. revreser 
tatives of the Standard Foldine Tynewriter ire 
putting the machine throueh the L. & N. system 
and are meeting with unlimited success 

Los Anaeles, Cal. 

Cc. L. Kine. City Salesman for the Reminet 
Typewriter Company. on April 18th was quite s« 
riouslv infured as result of a street car collision 
Notwithstanding he bad four ribs broken Mr. Kine 
rendered noble assistance in rescuing other passer 
gers from the wreck 

Lynn, Mass. 

The Oliver Company have excellent representa 
tion in the Company of Fisher Brothers at Lynn 
Mass The tyrewriter situation at this point has 
a decidedly satisfectorv outlook 

Minreapolis, Minn. 
(Rv Special Correspondent.) 

B. F. Rarber connected with the Minneapolis 
Branch Office of the Oliver Tynewriter Company 
has just been appointed Assistant Manager at Kan 
sas City His many friends in the business hers 
wish him success in his new field 

> > > 


The newly decorated Oliver headquarters it 
Minneapolis convinces anv visitor that the Minne 
apolis Franch Office of this company has the finest 
headquarters of any typewriter company in the 
Northwest. 

** * 

C, G. Carman. formerly in charge of the In- 
dianapolis Branch Office of the Oliver. is now lo- 
eated at the Minnearolis Oliver Office as Assistant 
Manager. Judging from his smile he is quite con- 
tented in his new home 
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BLICKENSDERFER Typewriters 
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Visible 
Writing 


Light 
Action 


Back- 


Spacer 





NEW No. 8 MODEL 


Equipped with DECIMAL TABULATOR for which no charge is made 





SEND FOR CATALOG THIRTY-TWO. 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 





























“The Carbon and Ribbon Manufacturers Supply House” 








S. J. ROSE & FRANK 


201 Wooster St., New York City 


Importers and Manufacturers 


























= 
Carbonizing Decorated 
> ore ° 
Papers c ) Ribbon Boxes 
All Weights 
| ' ‘ 
and ss Lithographed 
Grades | eke Ake oe | and 
For All oc riilneddbs oad Plain S | 
Con, Paw RET URE in Spootis 
Purposes ment ovbertct we orcs] ¥ ;, 
i REPLACE IT mere. Y 





SOLID HUB UNDERWOOD SPOOLS 


Special Lithographed Boxes in Quantities of 1,000 or Over 


Prices and Samples Furnished on Application 
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OFFICE APPLIANCES 


REBUILT TYPEWRITERS 
GRADES—3—GRADES 


THEY ser LIKE NEW 


SELL 











REBUILTS NEVER HAVE BEEN 
UNIFORM IN APPEARANCE, OR 
FINISH—TO THE DEALERS’ LOSS 
AND DISAPPOINTMENT. 


GRADE For UNIF ORMITY AND 
ECONOMY oesttes 


REBUILT FIRSTS: Like New 
REBUILT SECONDS: Like “Rebuilt” 
REBUILT THIRDS: Also Like “Rebuilt” 


ASK FOR INFORMATION—PRICES 


GENERAL TYPEWRITER EXCHANGE 











21 Murray St., New York 








U. S. RIBBONS AND 
CARBON PAPERS 


NON-FILLING NON-FADING NON-DRYING 


OILS, ERASERS AND PENCILS 


ESTABLISHED 1899 


We claim our ribbons to excel those of all other manufacture 
in the following detail: 
1.—Most intensely jet black records. 2.—Most brilliantcolors throughout. 3.—Most 
durable. 4.—Non-drying. Absolutely unaffected by cold, heat or atmospheric conditions. 
5.—Greatest copying strength. 6.—Strongest and best for Duplicator and Hektograph 
work, 7.—Ink automatically distributes itself by capillary attraction, always presenting 
an evenly inked surface and ensuring uniform results. This feature also admits of goods 
being inked clean and yet giving good, clear, strong copies to the extreme endurance limit 
of fabric. 8.—Tested and in constant use bv United States and British Governments. 
Bi-Chrome Ribbons a Special Feature 
Large Contract Work and Manufacturing 
Imprint Goods for the Trade a Specialty 
Inked Ribbons tor Adding Machines, Time Recorders, Etc. 
Wide (2 to 11 inches) Ribbons made to order 
Write For Prices Giving Dimensions Wanted 


U. S. Typewriter Ribbon Mfg. Co. 


New Factorv Address: 


[> Sansom and Eighth Sts., Philadelphia, Pa. U. S. A. 


Cable Address—M ustr. 





TYPEWRITER NEWS.—Continued. 


holder and a chair. All the Post Offices of the 
Republic are to be equipped with a typewriter and 
this means a sale of about five hundred machines, 
* > > 
Senor Ponton, formerly of the Remington Type- 
writer Company, has recently accepted a position 
with the L, C. Smith and Broyhers Company 
. > > 





Business conditions in Mexico are getting better 
every day and business men expect that inside of 
three months everything will be as good as for- 
merly Ss © ¢ 

V. C. Lewis is the general representative of the 
temington Sholes Visible Typewriter Co He ig 
located at Gante street No. 6 He opened his office 
on May 18, and things are coming along in first 
class shape Mr. Lewis is well known on the west 
coast of Mexico 

New York City. 
(By Our Special Correspon: 

George Crouch, manager of the New York office 
of the Underwood Typewriter Co has gone ona 
trip to Europe 


tent.) 


> > > 
W. L. Alexander, formerly with the Underwood 
Typewriter Co is now with the Monarch Type- 
writer Co. as salesman with a New York terri- 


tory S @ -¢ 
The new salesroom of the Monarch Typewriter 
Co. at 300 Broadway is now occupied by Mr. Frank 
Sholes and his staff. A new window has been in- 
serted on the ground floor, and the erior fitted 
up in a first class manner. Below the store are the 
repair and shipping rooms, and above are the ex- 
ecutive offices of the Monarch Typewriter Co We 
hope in our next issue to publish 
the different floors 








>. > 

The New York salesmen of the Monarch Type- 
writer Co. went on a two-days’ fishing trip off the 
Jersey Coast on Decoration Day They chartered 
the auxiliary schooner Columbia, and had a great 
time, and fine sport Every one returned browned 
and all the better for the enjoyable trip 

> > > 

The Wholesale Typewriter Co. of Duane Street 
have doubled their floor space, having leased the 
floor immediately above them This contains 5,00 
square feet, and will be used entirely for rebuild- 
ing machines They have also installed their own 
nickeling department, thus enabling them to finish 
every portion of the machines to the minutest de- 
tail in the best possible manner. Machines are now 
not only absolutely rebuilt. but each part is so fin- 
ished that it gives the product the exa appearance 
of new Mr. Ramer is gradually adding to the 
force of mechanics as fast as good men can be ob- 
tained By October Ist he anticipated to double his 
present force, although the immer space he now 
occupies presents a very busy appear 

> > + 


The Rose Typewriter Co.. who manufacture the 
Folding Typewriter, are moving from their present 
factory to larger and more convenient quarters at 


447 West 26th St Here they will have bout 8,00 
square feet of floor space, a separate room for as- 
sembling, their own steam power. two elevators 
and 88 windows on one floor, which will give them 
ample light. The foreman in charge is Mr. Wallace 
and Mr. Rose will be the foreman of the assembling 
department The whole floor will be fitted up fr 
good shape, and they will be able to turn out about 
seven or eight times as many machines as they 
have been previously 
on > . 

The sales manager of the Folding voewriter C 

are receiving four times as many rders for this 


wonderful little machine as thev expected. and the 
foreign correspondents are flooding them with or 


ders They have just concluded a ntract with 
large firm in Zurich, Switzerland. for 720 machines 
this year, and twice that number next vear The 
Louisville and Nashville Railroad C with head 
quarters at Louisville. have als¢ lopted it for us 
throughout their system 

7 > > 

The statement that Frank Rutherford is con 
ducting a second hand office equipment ompar 
with offices at his summer home it Tottenville 
Staten Island, is the latest and wildest dream of 
so-called well informed tvpewriter mar He de 
nies it in toto, and believes that it would be as 
well if the alleged news gatherer would make 
few enquiries before jumping at ras! I usions 
The business in question is under the sole manage 
ment of Mr. Joline of the Standard Addressing 
Machine Co., who has resided for many years 
this section of greater New York 

> > > 

Cc. O. Gardner, manager of the Hammond Type 
writer Co has just returned from a trip up the 
state, where he found business most I raging 
The business of the New York fice during e 
past month has been exceptiona d and sale 
have been made not only to r f stin 
guished individuals, but in the iggregate t 
large number of people 

. . 

W. C. Lothrop, formerly salesman with the Roya 
Typewriter Co. in Philadelnhia } resigned in 
was recently in New York spying it tl lar 
with a view to locating here 

> > . 
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The Underwood Typewriter C 
June ist they will inaugurate a R r 
ment in conjunction with their busines 
partment The Underwood unit tynpew 
cially and peculiarly adapted for r road way bills 
and the fact that many Underwoods have alread 
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TYPEWRITER NEWS.—Continued. 


peen adopted by ra lroads in various sections of the 
country for exper billing. and abstracting with- 


out special advertising being brought to bear upon 





their loption, promises th this department will 
he a success fr he start rhe Railroad Depart- 

went is established solely r t benefit of the 
branches, and the Underwood rganization, and 
te efforts will be directed towards creating a dé 
mand and insta g the Unde od Typewriter ir 
all railroad offices With the 1uguration of this 
department they will endeavor to present in as 
clear a manner as possible ! es which will fa- 
miliarize the sales force wit the needs and re- 
quirements of railroad work, so that the latest and 
fest Known methods will er e them to present 
the machines railroad offices under the most 
favorable conditions F \ Robinson, who has 
had years of experience in railroad work has been 
selected for the ead of this partment 

> > . 

Mr. J. E. Neahr, general manager of the Royal 
Typewriter C has returned from his European 
trip During his absence Mr L. D. Camps has 
been acting It s place We have made diligent 
enquiry at headquarters J. the truth of the 
various rumors o Mr. Neahr’s retirement, but 

re unalt t é or deny the report By our 
next iss we al ite developments will 
have take pla which w materially assist us 
n arriving at a definite « ision. In the mean- 
time Mr. Allen A. Ryan, president of the company 
denies that Mr. Neahr has left the company, and 
Mr. Neahr himself is non-commital and smilingly 
affable 


> > > 

The L. C. Smith & Bros. Typewriter Co.’s new 
tvpe bar is doing effective work in bringing in new 
Humphrey reports a steady in- 

month 

> * 

The Sun Typewriter Co. have added a new line 
spacing mechanism to their machine. It is an au- 
tomatic motio hat when the carriage is re- 
turned the spacing is effected 

* > > 


t 
I so t 


king the necessary 
irious business con- 
untry The sales of 


The Elliott Fisher Co. are m 
preparations to attend all the 
ventions throughout the ( 


their adding tt hment are most promising, and 
increasing at a rapid rate Rusiness has been ex- 
ceptionally good through May, and enquiries and 
demands are I g in for machines from large 
houses that clearly indicate business will resume its 
normal conditions at a very early date 

. > . 

W. A. Mitchell formerly with the Smith Premier 
Typewriter Co. in the west is now with the Mon- 
arch Typewriter Co. with a New York territory 

> > > 

J. P. Daves, sales manager f the Remington 
Sholes Co. was in New York recently 

> > > 

J. A. Philbin formerly with the Oliver Type 
writer Co. as salesman is now filling a similar po 
sition in New York with the Monarch Typewriter 
Co 

> > . 

Perry of the Victor Typewriter reports that the 
foreign business of that machine is advancing very 
rapidly, and they are making many valuable con 


nections 


A. J. Cassatt, the European manager of the Rem 
ington Typewriter Co. is in New York on a visit 
Time has dealt kindly with him, and he looks ex 
tremely we He will probably remain in America 
for two months 


Cc. B. Heater. forms 
ranch office of the H 
been promoted to the } 


branches 


’ iger of the Cincinnati 
I 1 Typewriter Co. has 
sition of superintendent of 


E. K. Stephens general manager of the Ham- 





mond Typewriter C has been traveling consider 
ably l ir interests of the company which 
he ts 
> > > 

S. T. Smitl general manager of the Underwood 
Typewriter C s just returned from an extended 
trip to R I Nashville, Memphis, Little Rock, 
Dallas, El Paso, San Antonio, San Francisco, Port- 


land and Seattle, returning by Salt Lake City, Den- 
ver, Chicag ind New York In certain places he 
found the usiness depression still existed, in others 
business was improving. and the outlook was hope 
ful r ertain places in the west where they are 


dependent ng business is very dull The 


Portland, Seattle and Los Angeles business was 
fair San Frar sco feels the depression just now 
as badly as ar I e, owing principally to the im 
mense mount of money that has been tied up ir 
buildings. in addition to the great losses sustained 
by the fire Mr. Smith's trip to the west was 
principally to instal Mr. Browne the local manager 
at Los Angeles as district manager for the coast 
We publis Mr. Browne's picture in another col- 
umn All the ffices on the ist will be under 
Mr. Browne's supervision 

> > > 

A. Roux of Par France, the foremost typewriter 
man of his countr ame to New York to contract 
for France for the Standard Folding Tvpewriter 

He returned t week witl five years cor 
tract, and the machine will be pushed by a mar 
who understands the business 

. > . 

On the eve f the departure of George 
Crouc h, metror tan manager of the Underwood 
Typewriter, for Europe or ; annual vacation, he 
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SMITH PREMIER 
NEW CENTURY 
REMINGTON 
MONARCH 
YOST 
OLIVER 
HAMMOND 
DENSMORE 
UNDERWOOD 











An “American” 
Rebuilt 


Affords the same measure of satis- 
faction to the user as well as the 
same assurance of durability as a 
new Typewriter fresh from the finish- 
ing room of the factory. 


@ It is not a second hand machine 
but one constructed anew from the 
frame up. Made by expert mechan- 
ics in a manner that would do justice 
to a brand new machine. 


We Furnish All 
Standard Makes at 
a Saving of from 


25 to 75% 


@ The great variety of models we 
show and the immense number of 
machines in stock makes our ware- 


room a market place for the trade. 


@ Every machine that leaves our 
factory carries our liberal guarantee. 


€ They are machines that any dealer 
will be proud to put in the offices of 


his customers. 


@ Don’t buy until you get our cata- 
rue. 


Wholesale and Retail. 


American Writing Machine Co. 


345 Broadway, New York 
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TYPEWRITER NEWS.—Continued. _E. L, Eylar, manager of the L. C. Smith Bros We k that E. C. Philips id e key- 
: 3 r'ypewriter Co.'s office in this city reports that is board t vriter man, has taken the southwestert 
was tendered a luncheon by the Senlor Salesmen ness has been fairly good during the past mont! lowa f j nnection with the Reminet [vps a 
of the Underwood Company at Kalil’s restaurant *_* * writer (¢ under their Omaha off M 
Mr. Crouch is making only a short stay on the E. A. Hart. who has had the management of t Philips is re ting a good busines . 
other side, as he finds his time wholly taken up of Hammond Typewriter Co.'s office in this cit f tion. 
late with his many responsibilities as manager of some time has arranged to take over the business * *¢ « 
the metropolitan business, in conjunction with his on his own account He will in future act as rhe ma iends of D. B. Mel 
very exacting duties in his own territory In fact dealer for the Hammond for the whole state of onductine hid ind fu S ss . ‘ 
it is a matter of general comment among the Un Connecticut. and from the energy that he has dis name oO wi terested , 
derwood people as to how he is able to accomplish played in managing the agency there is 1 loubt since selling t s « as } } : 
so 0 much fowever, there is but one answer but that he will make a great success of his new position w R gt I ‘ 
constant attention to business, with the ability to venture s ma pe eir I , ffi \\ Mi M 
make every moment count kl or , ’ } thi r} ‘ 
. ahoma, Okla. Don s ds t ig 
Responding to the toast offered by Mr. Cheel for ; . Ons a, O . : ind ' se member : the O. R. 1 . . 
a safe voyage and a pleasant time, Mr. Crouch re rhe Remington Typewriter Company at Ok that sect ; es awem etromeres Ren +} 
sponded interestingly, thanking the men for the oma City has a@ most interesting window dis ever befor Soe ee 
compliment paid by the luncheon, and congratu it present owing to the progressive ideas of the a 6 
lating them on the spring business. Considering manager at that point John H Browel! It Oliver iim & - 3 ; . 
the general business depression the sales of the onsists of beautiful decorations in maroot nd } Geo. N Hat S . . 
New York office have been exceptionally large ow, one of the first Models of the Old No R Nebr } Q in at Hun ‘ \ . - 
Mr. Crouch will be back in the harness by the ngton on a raised dias on one side of the w low Lir ’ . Ex " - 
first of July, and plans will then be put under way ind one of the late Model No. 7 Remington's on doing t g siness he 
for an energetic fall campaign other side rhe Ae ackground consists a e of é oe Se uM 
a itest photographs of the factory t lior r $ 1} , F : . ; 
on - ‘ : ombined with a tasty arrangement f supplies rhe ¢ fice here Be toe el ed I 
The Hammond Typewriter Co.'s New York office chenmahemt the window completes & most stril y the t ‘ ings re 
has been removed to 171 Broadway, first floor aid aekiieieibiaen “sdeiaaalinene list a rhe . © one floor si iding ‘ 
where Manager C. ©. Gardner has a large, light methods wind | ice cea livity of Mr Rr coer ie of the off 
roomy office and show room, with windows facing serve 1 to in rease the Re ™m sahade tenniiiee a , > =) ® 1 
on Broadway, and Cortlandt St It affords them alt Naga t} ve country ‘ “ne ~~ - ‘hi gre Mi he Ne Cycle C second 
ample room for demonstration purposes, sales de >. ge +5 r gn . ch port ex t siness this 
a Brower it will be remembeed was the star sales 
partment, and the clerical staff The repair depart man of the Chicas ffi im the Marthern Penis vriter ‘ t nt is ablv managed M 2 
ment is on the third floor of the same building ila e Michigar - 1 Wi - ' ori “a 7 7 ° . ° 
. of Michiga m sconsin prior to s advent Sie % : = : ‘ - , oe 
a ~~ > .* n Oklahoma May he trot the heat with the ae eae , : , J Hul - : 
R. C. Stevens, formerly in charge of the adding youngsters ind beat them under the wit f Ss sum Ss tO ev r / 
machine department of the Wahl Adding Machings mal moons to come es . ”_ — a4 - 
Company of Chicago has become manager of the  @ «@ nigger 
adding machine department of the Remingtor c _ @ , , - § 
Typewriter Co. in this city The Remington Com he F os - ; eh : _ - \ S e Olive : Sig 
» - ‘ . f ‘ omit nv Is point is iwalr etul 1 the re 7 ne<e« ‘ \ ‘ Vi 
pany will commence to sell Wahl adding machines , ; . ; fom 1 - , . ¢ 4 : - 
Diiion with the Bemsleeten machine om tht t Ok ul ma . ity : H is maki 4 headqua te s st n ( enthusiast nd w 
first of July ——— So —— wre . : ag * ; Ulver \ : 
. e e e writer (Cr hut s now handling the | ed ( ' “ ‘ * 
0 Cc Andersor late of the Underwood Type er . ay i e — — iL. gs } Is ness M ] W 4 ++ . os 
writer Co. and now with the Royal leaves for a trip > ; <gew she Rin gee ge ge bes ger of t Un Lb of the O ‘ 
to his home Carlscrona Sweden June Ist It is ae oF I " ‘ : ‘ } ~ ; L ‘ re a ee is WW t . hott's wre er P 9 ; tVnev ter Li 
rumored that Mr. Anderson will return with a shat thes : vill inn © yo gn + Cp pote bey peasy 1 great strength t t t 
“Svenska” bride — here . i oon a new real estate irm it strong ¢ ganization t On 
° e . Y) . Alt ~g ~~ & eee - nos } H \ Ottumwa. la 
The Royal have a baseball nine ready to plav and il nit Ls busi e S property ex us M H. ¢ i] eitataet n re 
same are practicing every evening after five o'clock i et : — be ne n aes s the hane 1 derwood writer ¢ ere e 
The Royal factory is so situated that it is pleas young ne om ‘ pve oe 80 . rt le future for t ( Sn ‘enew 
ant for the employes, there being large fields just - me e of pos iz ‘4 é temingto I \ g e wit) ' ' mnt nd w 
outside the factory suitable for a B. B. game : ' , = de ies a southe "A wit! 
New Haven, Conn. W. E. Truog. in charge of the Oliver Typewriter Wop Providence, R. |. | 
. ’ thi T her f . ( t t G I 
Our New York representative lately had the lige it s po it Ww en_asked i ew davs : . . of Py , : me oO 
Pleasure of calling on C. C. Fitch, the manager r the hard times’ had affected his business. r ne , , dee — ‘ . 
of the New Haven office of the Remington Typ« ! If } ird times bring me the business I bw a av. Ve é es ‘ p 
writer Co They report business 1s good thoug! hac the pas ew months prosnet tv need é ’ , si , - Poa , r : 
of course this city has felt the effects of the ds hurt to reach Oklahoma Needless to state Mr Pro ; sig om scone ’ 
pression in business from which however it is iruog sa success vl : ~ 
slowly recovering Omaha, Nebr. Harrv H gry ney 
> > > : \ . m - 
. . (By Our Svnecial Correspondent.) quite St n I 
a c MeRrayne manager of the Underwood he Remingtor Typewriter Company hav: S* the Marke et rida: nto the §S 
ypewriter Co.'s office in this citv has been on the red as their Sioux Citv manager W. 8S. Kvte handcuffed ' ‘ 3 str 
sick list for some time He has recently under tr eling man of number of vears’ experis ‘ the Monar \ hle ew! He t 
gone an operation, but is gaining streneth steadils snd with Mr Kyte’s enerev the Remingt "ans Py id ; 
On the occasion of our representative's visit he was eats in'that section will certainly show a great 
paying his first call on the office for some time rease aime 
. 
Abolishes the TER 
; THE DEXT & MARKER 
arking Pot MARK 
Makes Easy the Work of 
Marking Boxe Package " Crates, Et Ideal for Gr I ind | 
Sign Wr 
A Fountain Marki 
ountain Marking Device ee 
" I l 
can’t clog—won't leak INDESTRI rIiBLE—DURABLE—PR rl 
CAL Made of brass, heavily nick { te E r’ ncer! il I 
or more 
Retails $1.50. Big Profit for the Dealer 
_ @ > 5 - . ~Eot 
A. J. MAIER & CO, 234 La Salle St., Chicago 


The DITMARS-KENDIG COMPANY 


147 CENTRE STREET, NEW YORK 
MANUFACTURERS OF THE BEST AND MOST COMPLETE LINE OF 


Carbon Papers and Typewriter Ribbons 


ON THE MARKET. WRITE FOR SAMPLES AND PRICES. 
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OUR PROPOSITION 


FOR THE BENEFIT OF 


THE 


TYPEWRITER 
DEALER 


IS SOLELY 


Or the Person who desires to become one. 


EVERY STATIONER—EVERY 


DEALER IN OFFICE APPLIANCES— 


EVERY AMBITIOUS MAN EVERYWHERE- 


THE WORLD OVER es 


should have our proposition 
f America and abroad why 





We ship machines daily to all parts 
not some to you? 


By recent contracts we have received a large number of 


Factory Rebuilt 


Typewriters, with new office « 


» best stock for a Dealer to handle. 


cally new and absolutely the 


GET OUR PRICES on the 


‘ase, etc. These machines are practi- 


it will pay you. 


se machines 


TYPEWRITER EMPORIUM 


Established 1892 


92-94 Lake Street, CHICAGO 
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Useful 
Convenient 
Inexpensive 
Neat 
Refined 
Strong 
Rigid 
Durable 
Simple pairks 

Facile Cio. 
Compact finish. Met 
Removable Oxidized. $3.50 
Automatic Lihera 
Position f other sp 
Lock Sent 


Te 
st ’ 


The North American Supply Co., Inc. 
COLUMBUS, OHIO, U.S. A. 


A Practical 
Swinging Desk Stand 


t the users of the North American Swinging Desk 


But notice the other features. It is USEFUL— 


; CONVENIENT—at the 


directones, etc 


vanted, otherwise, out of the road; INEXPENSIVE 


NEAT and REFINED—artistic and 

STRONG, RIGID and DURABLE—made upon 
ble iron; SIMPLE—in construction and 
ise; FACILE—easy to operate; COMPACT 

at end of desk; REMOVABLE—may be 

et aside without removing a screw; 


AUTOMATIC POSITION LOCK—drops automatically into position, 


i » knee rests or braces 
8”—in Golden Oak, Mission or Mahogany 


ree finishes. Prices, 
Nickel Plated. .$3.50 Japan Finish. .$3.25 


les Send for descriptive circular and list 


receipt of price 
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TYPEWRITER NEWS.—Continued. 


of the Oliver Lig tg’ Company, has recently 
moved his office into more commodious quarters. 
Mr. Ryan is meeting with such success in Oliveriz- 
ing St. Joe, that he finds it necessary to have en- 
larged and more pretentious quarters in order to 
keep apace with Oliver prestige in his city. 

Cc. K. Perring, formerly connected with the Rem- 
ington typewriter agency here, has gone to Spring- 
field, IL, to take charge of the mechanical depart- 
ment of a typewriter agency. Mr. Perring came 
to St. Joseph in 1902, when W. W. Hall was man- 
ager of the local Remington agency. Hall is now 
in charge of the agency at Springfield with which 
Perring will be associated. They will have charge 
of a large territory in central Llinois. 

St. Paul, Minn. 

The office of the Remington Typewriter Company 
in St. Paul reports that business is booming up all 
along the line, and that plenty of orders are com 
ing, some of them big ones. They note the recent 
sale of twenty-five Remingtons to the Hess Busi 


ness College. 
> . * 


The Great Northern Railway's Engineering De 
artment has lost a good chief clerk, and the Rem- 
ngton Typewriter Company's office in St. Paul has 
ained a hustler for a salesman in the person of 
rtin C. Stolt. We have no doubt as to Mr: 
Stolt’s ability to make good in his new field. 
. . 


One of the largest sales ever made in St. Paul of 
typewriters was completed today when the Reming- 
ton people delivered to the Hess Business College 


25 new machines. 
> . > 


The movement “back to the Remington" is ex- 
emplified in this territory in the case of R. W 
Archibald. Mr. Archibald was with the Reming- 
ton Typewriter Company's office in St. Paul some 
years ago, and then left their employ to go into 
business for himself. He has again been moved by 
the Remington Spirit, and will hereafter cover his 
old territory in South Dakota for the Remington 
He has many friends in this district, and there is 
no doubt of his success 

Salt Lake City, Utah. 

Utah Typewriter Exchange will handle the Stand- 
ard Folding Typewriter for Utah They made 
their first order last week, and on receipt of the 
machines send a message for second order 

Seattie, Wash. 

Frank W. Aust has returned to Seatt!* to 
take charge of the L. & M. Alexander store there 
after spending three months at 8S. F. with the 
Alexanders going over many original ideas to 
create new business for the new model L, C. Smith 
inachines. 

Spokane, Wash. 

L. & M. Alexander & Co. have moved to their 
new location, 5 Washington St., Spokane, Wash 
The business has increased gradually out of the 
Spokane office, compelling them to take up a stores 
in one ef the best business sections of Spokane 

St. Louis, Mo. 
«By Our Special Correspondent.) 

The St. Louis office of the Remington Typewriter 
Company report that two new and exceptionally 
promising recruits have recently entered the ranks 
of their machine salesmen These gentlemen are 
J. A. Moore and William G. Wright Mr. Moore 
was formerly on the staff of the Decatur Review 
and Mr. Wright was for several years connected 
with the William Barr Drygoods Company 

Mr. Wright's territory is the city of Springfield 
Il, and vicinity. Remington interests are very 
strong in this section, and Mr. Wright is certain 
to do an excellent business 

. >. > 

O. T. Olson has entered the employ of the Rem 
ington Typewriter Company to take charge of their 
supply business in the city of St. Louis 

r. Olson was formerly connected with H. . 
Smith & Company, who are the agents for the Mil 
ler, Price, Bryant & Company line of ribbons and 
carbon paper. Mr. Olson is very enthusiastic over 
the ‘“‘Remtico” line of ribbons and carbon papers 
and he will certainly do a splendid business. 

Springfield, Ill. 

The office of the Reminaten Typewriter Company 
in Springfield. Illinois, has removed to more com 
modious quarters in the Majestic Theater Building 
419 South Fifth Street Everyone is glad to see 
the Remington prosper, and they have our best 
wishes for continued success. 

Syracues, N. Y. 
(By Our Special Correspondent.) 

The Monarch Typewriter Company has opened 
an office and city sales room in the Rosenbloom 
building. On May ist the executive offices and 
main salesroom of the company were moved from 
the factory in this city to New York. The usual 
force of the Monarch company, it was said to-day 
is working on full time 

. . 


The management of the Smith Premier Type- 
writer Company has been notified that the War 
Department of France has awarded the exclusive 
typewriter contract to that firm covering a period 
of three years. This is a matter of congratula- 
tion to the company and is also a tribute to the 
standard of the machine. 

> . > 

C. T. Pratt who has charge of the finished stock 
room of the Monarch Typewriter Company factory 
made a flying trip to Chicago recently to attend the 
wedding of his sister. 

> > 

8. N. DuBois, salesman for the Monarch T pe- 
writer Company, and who has Northern New York 
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No. 12 Model Visible Hammond 


ANY and ALL Languages on the Machine. 


The Hammond Typewriter Co. 


69th-70th Streets and East River 
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A Typewriter 


Every Mother’s Son 
Under the Sun. 

In Any Language 
And any Tongue. 


—— ae 


¢ HAMMOND L, 
VISIBLE 





Instantly Interchangeable Type. 


Writing in Colors. 
Double Line Locking Device. 
Billing Device. 










New York, U. S. A. 
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TYPEWRITER NEWS.—Continued. 


for territory, has made a 
during the past month 
> > > 

understand that L. V. Ama 
the Monarch Typew 
Syracuse is making a marked 
He is only coming up to expectat 
however as his @iends all 
him in his ] 


We 
manager of 


prec 
new fhek 
> > 


The 


up in spite of the presidential 
on. The L. C. Smith, the Monar 
Premier factories are all workir 
men on full time 
* . > 

W. A. Mitchel merly salesr 
Premier Compa! it the St. P 
cepted a positior with the M » 


stu 


and has been doing 
month 


Company 
tHe past 


> > > 


A. R. Ames of the 
platen grinders of : : 
ol w pack from Ne 


recently 1 his 
derstood tl it the firm is to oper 
New York where the same work 
. = 6 
T. E. Cramer inager of t 
writer Company office in Springt 


in Syracuse the } 
Mr. Cramer is a hustling 

won a diamond pin for tl 
Telluride, Colo. 
n, representir 
is beer 


Typewriter Company h 
) ‘ \ t conne 


ness of his com] He always 
come from his fr is here nd se 
out getting s i business 


~ Toledo, Ohio. 


Oo. H. Chamber n. who has 


number 


Success at 


typewriter situation at Sy 


firm of Ar 
“*hicago, stoppe 


he Monarch 
field, 
month renewing old acquaint- 


gz the 


sales 


of good 


nn, formerly sales 
riter Company of 
Boston 
ions in this regard 
licted success for 


racuse still holds 
campaign coming 
ch and the Smith 
gz a full force of 


nan for the Smith 
iul office has ac- 
narch Typewriter 
nts at the factory 


Filstead 
d off in Syracuse 
w York. It is un- 
1 branch office in 
will be done 


nes and 


Typ 


Ill., been 


has 


young man hav- 


best sales made 


Smith Premier 
re recently on his 

with the busi 
finds a warm wel 
dom leaves with 


sales 


manager! 


of the Toledo 8S e Company Toledo, and later 
became ¢ \ ht N nal Cash Register 
Compan) . esigned and become asso- 
ciated wit ighs A ng Machine Com 
I ur I ssigne to Milwaukee terri 
tor is i sSman 

Utica, N. Y 

The Ren reg i Smith |! mier Typewriter 
Companies |} é le it we for the commer 
cial classes tl Acaden Ww was damaged 
I fire ecently, t tinue r work. by loaning 
tl Academy Aut! es fiftes typewriters for the 

S of stud The ichines belonging to 
the Acaden t be ount of the 
damage and those that wer damaged were not 
in use on a ! f being intil the appraisers 
had passed upon the total amount of the damage 
done 

Washington, D. C. 

The office force f the Monar C'vpewriter Com 
p Washington tendered Mr. Henry H'. Angell 
! ‘ ( le ncheor ipon his departure 
issume charg t Cc} xz ff of the Monarch 

ewriter ¢ 
> > ] 

Ss. P. Johnsor irrived Washington and 
resumed his old ties as n er of the Washing- 
ton office of the Monarct ewriter Company 
He has been bus renewing quaintances, and 
all are glad t } him wit m again, and ex- 
t i to } wis unlimited suc- 
cess 

> . > 

Clyde ¢ I reg has Zz 1 his position 
at tl Ge gical S ey i epted a position 
is Gi r ¢ resentati r the office of the 
Mo rypew r Com Washingtor 


that the employes wished him every suc 
future enterprise 
Woodstock, Ill. 

A large fire in a lumber yard of 
ed the total destruction of the lumber 
seriously was the adjoining property theatened tha 
the efficient fire department of the Oliver Type 
writer plant was called upon to help the fire depart 
ment control the blaze But for the prompt an 
efficient service of the department the entire nortl 
end of Woodstock would probably have been de 
stroyed 


Wichita, Kansas. 


The Wichita agency of the Oliver typewriter, un 


ess in his 


Woodstock 
and so 


t 


i 


der the supervision of S. M. Swope, is one of the 
live business places of the city Mr. Swope re 
ports business as decidedly on the ncerease as is 


great number of Oliv 
his agency 
> > 


evidenced by the 
placed through 
Cc. 8S. Hubbard of Kansas City has taken a_ posi 
manager of the L. C. Smith Type 

writer Company of this city Mr. Hut 
been connected with the Smith firm for severa 
ind was one of the most active workers i! 


tion as assistant 


years 


ers being 


bard has 


the Kansas City office at the time of his promotior 
to the office of assistant manager of the city offic 

Since the arrival of Manager C. B. Holland i: 
this city about three months ago, the business of 
the company has increased to such an extent that 
in issistant manager became necessary The 
home company ippointed Mr Hubbard to that 
place and he has arrived in the city to assume t 
pos or 





rh I writer & Office S ly Company, Ir 
rated, of W gtor I ( has contracted 
with the Standar Folding ‘1 vriter Sales Com 
I to indle t Standard I ng Typewriter ir 
the Distr of ¢ ia 
r} i s compos young, energetic 
I VI I rom t t fifteen vears' ex 
per ¢ tise writer siness, and they ars 
delight wit r nd will put it 
in t tr without t ble 
> > > 
T NI & Office 5 Co. of Washing 
tor n the I the State of 
Ma i S¢ er for machines 
TI s d f Standard Folding 
Ss mor n tl i i 1 are establish 
ing a ff Baltir take care of the 
gs Wiesesster. teas ( BROWNE, DISTRICT MANAGER OI 
The Iver Johr n Sporting Goods Company ar NDERWOOD CO. FOR THE PACIFI 
maintaining ‘ sales ré d the Bosto COAST 
office f the Oliver Typew1 ( I is cor = 
tinually eiving instr ease ship 
first expr BOOKS WILL BE NO MORE. 
Williamsport, Pa 
H. G. 1 -ompany. © have been agents Marago f Paris, is photographing 
for +} Oliver ewriter ¢ for vears, have +¢} , ] 
taken the f for the §$ Typewriter and aq wit : » y & 
w Pca ae enerev of to pushing the | read the re s of p 
Watertown, N. Y t 5 beliet r ce ‘ 
J. M. Ryan. 1 f the H. H. Babcock Co. of - e photographs « t y 
Watertown. } ered his nection as purchas ‘ writ ' bet 
ng agent f t Yetman " smitter Typewriter - Pp . writing UCTS 
Co. for tl ‘ é gz into business for gethe St oT iphy, t v ild be ab S 
himself } ! s t company in recog : 
nition of ‘is sé s present im with a beauti Instead writing a letter the sende Ww 
ful gold signet ring appropriately engraved talk int the microphon¢ pul ‘ t strip 
Bartlett Cha superintendent of the com- 6] all we 
par presented the ring and assured Mr. Ryan 5 hare aroUs ae pve 








If You 


are 
Particular 


and desire to handle real 
high grade Carbon Paper 
and Typewriter Ribbons 
—Goods that are uniform 
—Goods that actually 
please your customers 
and bring back repeat 
orders—Goods that defy 
criticism even in the 
smallest detail—you will 
be interested in our sam- 
ples. 





We now manufacture 
14 distinct qualities of 
Typewriter Carbon. You 
are only interested per- 
haps in two or three 
You can help us 
to render you prompt 
and intelligent service by 
mentioning the grades 
you desire. 


grades. 


Write us to-day for sam- 
ples and quotations. 











Columbia 
Ribbon & Carbon 
Mfg. Co. 


(Originaters of Perfect Coated Carbon Paper) 


West Broadway and Reade Street 
NEW YORK, N. Y. 
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“The Brush that Helps” 






Sells ¢ on Sight 


The So-Clean 


> 
Typewriter 100°, margin. Every Stenographer will want 
one of these. 
Brush. 


Operates automatically. 
No soiling of fingers, clothing or vexatious delays. 
Insert in machine, strike the keys tw 
type are clean 


COMMERCIAL SUPPLY CO. 


Not tacerporated 
265 La Salle Street CHICAGO 











Shows Device in Position 





















A TALE SHORTENED 


“Factory Grade” 


Typewriter Platens 


The only exclusive platen concern — 


AMES & FILSTEAD 


332 Dearborn Street 1649 Champa Street 
CHICAGO DENVER 





(2 Plants ) 


For the Trade Only 
























THE 


ENSIGN 


ELECTRIC 


does not require the services of an 
















experienced and expert operator to 
obtain accurate results quickly. 


This machine does all the think- 
ing and most of the work, always 





indicating just what has been done. 
There is no guesswork. 


All keys are of 
a light and uniform touch. 


” depression with 


MULTIPLIES 
ADDS SUBTRACTS 


DIVIDES || 
| 
AND PROVES ALL RESULTS 














Capacity from I x 1 1 to | 
| 

999,999,999 « 9.999.999 

9,999,998,990,000,001 


ENSIGN MANUFACTURING CO. || 
24 Milk St.. Boston, i Mace 
Factory, Waltham, — 
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RIBBON AND CARBON NEWS—Continued. 
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TALK GOOD TIMES AND SMILE 


By Frank Rutherford 
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Prove it for Yourself! 











—the reason for the 
snappy, responsive action 


of the NEw MopDEL 


L.C.Smith& Bros. Typewriter 


With the carriage at 
extreme length, test it for 
lost motion—up, down, 
sidewise. 

— Firm as a rock, yet easy- 
running on Ball Bearings which travel 
on flat steel surfaces—there’s the 
secret. 

Perfect Freedom coupled 
with Absolute Rigidity. 

““A loose carriage makes 
slovenly writing.” 
Write to-day for the Free Book. 


L. C. Smith & Bros. Typewriter Co., 


SYRACUSE, N.Y., U.S.A. 


Branches in all Large Cities 







ALL 
the 
writing 
ALWAYS 
in sight 


ADDING MACHINES 


I have a raft of these machines some of 
which have only been used slightly, that I 
will sell at GREAT BARGAITI RICES. 

Though these machines have been used, 
they are in high grade condition. 

If you are guug to buy an adding 
machine, or you hay ¢ friend who is, I can 
ell you one of mo.t any build, and save 
you money. 


W. H. McFARLAND 
Old South Building, Boston, Mass, 


























TYPEWRITER 
RIBBONS 


CARBON PAPERS 


I. M. C. 








@ New management, new 
policy, new machinery, 
new processes. 


@ Everything new and 
up-to-date. 


@ Second to none in hard 
finish varieties of carbon 
paper. 

@ Prices commensurate 
with quality. 


@ Pencil and Pen Carbon 
Papers, all kinds. 


@ Ribbons of all kinds for 
! all typewriters. 


@ Two colored and three 
colored ribbons a _ spe- 
cialty. 


@ Agents wanted every- 
where. 





@ Special attention to 
large consumers. 


@ Price lists, and sample 
carbon paper, to responsi- 
ble parties. 





@ Write today—you may 
forget it tomorrow. 


Indeliba 

Manufacturing 

Company 
Rochester, N. Y. 
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A NEW PACKAGE SEALER. 

\ method of fastening packages rapidly and 
securely, at small cost, should be interesting to 
every concern that sends out packages in 
quantities 

The dissatisfaction caused by the breaking 
of twine and sealing wax, and the losing of 
rubber bands, etc., is too general to require 
any comment. The purpose of this article is 
to tell of the way to eliminate this dissatis- 
faction. To tell it in a few words, it might be 
said that this can be done by installing one 
of the Sealing Machines recently put on the 
market by the Francis Sales Company, of New 
York, and using the gummed tape made by 
that firm for use with the machine. Simply 
constructed of polished oak, the machine con 
sists of a revolving wheel on which is held 


the gummed taps that does the sealing \ 
moistening device is conveniently arranged so 
that the tape is pulled off the roll, over the 


moistening pad and then clipped off at t 
desired place by a cutter so arranged as to 
prevent the waste of any tape 





FRANCIS PACKAGE SEALER 


The efficiency of this method of sealing 
packages has been satisfactorily demonstrated 
to many 1: 
stalled some of the machines and are using the 


rge concerns who have already 


gummed tape exclusively in the packing 
their goods. Sealing by this tape has many 
idvantages over the old method of using 
twine, sealing wax or rubber bands In t 
rst place, take the matter of cost The taps 
is only about one-third as expensive as twin 
ne-sixth the cost of rubber bands, 

eighth that of sealing wax [he tape is very 
strong and instantly adhesive, requiring 
work on it once it is applied to the package 


By aid of the machine the tape can be damp 
ened and cut at any desired length, on one 
roll 2 inches « less in width or two rolls 


me inch or less in width, the two rolls being 
operated at the same time, if desired 
The tape can be used on all kinds of pack- 


res from small parcels containing jewelry uy 


to more bulky things such as tinware, toys, 
housefurnishings, hardware, ete. One ll of 
the tape will bind or seal 2,000 packages t 
average size at a cost of 29 cents 

One f the most important advantages 


the tape sealed package is that it cannot be 


tampered with, and the possibility of graft is 
eliminated. as the tape cannot possibly be 
removed without detection. Another advantage 
is that circular packages which have been a 
source of annoyance to all shippers heret 


fore can be securely sealed by this tape. The 
tape can also be used for mending purposes, 
and furniture dealers use it for splicing and 
veneering 


The makers supply this tape either plain or 
with advertising matter printed on it, as de 
sired, and in rolls 34 of an inch wide, one inch 


wide, 1144, 2 and 2'4 inches wide 


Francis & Co. are making a particularly in- 
teresting proposition to dealers on their tape 
They are offering the machine at a price which 
really gives the dealer all the profit on the 
machine itself, they expecting to get their share 


by the sale of the tape. Readers of Offi Ap- 
plhances can learn more about this new seal 
ing device by addressing an inquiry to The 
Francis Sales Company, 2159 Madison ave 


nue, New York 


SMITH PREMIER CONTEST. 
It is rumored that the London Office is af- 
ter the Cup, determined not to give it up 
It is also rumored that Manager Plowman 


of Omaha has designs on the Trophy 


On the quiet—it is suspected that Kansas 
City Branch is planning to secure the Cup 
for a second term as a window display 

The Albany Braves have a war cry—“Three 
times and out,” which, being translated, 
means, “Not second place, but first, this time.” 

Boston also announces itself to be a “sure 
winner.” 

Denver says, “Back again to the region of 
Pike s Pe k.” 

Cincinnati is evidently hot t Cup, 
nd begins vw 1 25 chin w's 
that for a start? 

New York declares the Cup must me to 


the “Gr ‘ tropolis 
Which “Rumor” will prove “Fact?”—The 


Smith Premier Bulletin. 


QUEENS USE TYPEWRITERS 


It is re it im passing t £ her 
husband’s library recently the attention of the 
Empress of Japan was attracted by a peculiar 
looking machin On learning tl t was a 
typewriter d ving it explai r, she 
became interested and began to hit the keys. 
Now it is said she does a good deal of corre- 
sponde Emperor 

It is ported that Q A 
Ira of Eng Queen M I f N he 
Czari t Quee f Portus ill 

} P tvpewriter in ng 
vith t tes. It is prot f 
them put Q er do not use t 1S 
much ( S1 t () | 
nant tt r es 

1 t\ 


BERGER STEEL OFFICE FURNITURE. 


The Berger Manut g f 
Canton, Ohi presents a new cat g that 
supersedes previous editions and w n- 
tains tl mpany’s latest products, giving in- 
formation most purchasers wish al er 
Steel Filing Equipment. It shows many new 
and especially useful combinatior g li 
mensions, weights, co¢ vords, et 

Among which r Deposit-Ticket nd 
Check-File Unit; Document Unit: Legal-Blank 
Unit: Card-Index Unit; Invoice Unit; | ? 
ind C l-Index Unit; Mer ntil R if 
Legal-t ( bination Unit; Corres é 
und Card x Unit; Two, 7 d 
up t I e Drawer Vertical | Box 
Drawer Unit, and so on througl ¢ st 

f steel fining equipment 

The cor pany will be Pp eased t I n 
formati talog on request 
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“THE TYPEWRITER SALESMAN IN 


ENGLAND.” 
Interesting Communication Upen the 
Article in the May Number of Office 
Appliances. 

Club, Whitehall Place 


An 


Londor 


National I 
Ss. W May 26tl 1908 

ro the Editor of “Office Ap} es 303 Dearborn 
Street. Chicag a. & A 





The Typewriter Salesman in England. 

Dear Sir Although t Cvypewriter Sales- 
man I have son KI them and of the 
Typewriter Business i regard for his 
torical truth impels m«¢ 1 few remarks o1 
the article ti | rhe write Salesman in 
England whict ppears 38 of your May 

issue 
I notice that the rticle is sed on an interview 
ently from Eng- 
ive quoted does 
Engi sh Salesman, but 
pewriter man, who, 

n England, has re 
s second interpre- 


the true one, be- 
he Salesman men- 
mouth of a typi- 





» gotten along for 
Now no English 
nz whatever (not 
Salesman!) would be 
s sense Your in- 
not an Englishman 
a possibly paid only a 
fiying visit t England 
I should be ri to tl k that this is the ex 
p! ition f s wha pathetic treatment 
of the subject For while there s some truth in 
yi irticle t Ss a great deal of exaggeration, 
w it times tsa t iture. It is 
gen¢ l idr t t American man of af 
fairs is n er in t | business man 
to « sider 1} ns or we should say 
proposals r rgestions, for xpediting his busi- 
ne esult, he more willing to 
give ea ‘ ‘ yners of modern office methods 
The Amer t [ypewriter Salesman is received 
wit gre Ss " English Salesman 
br speaking s£ vy. it ; not true to say that 
England t treatment giver to Typewriter 
Salesmen is I par with tl iccorded to Book 
Agents or that the (the business men) “regara 
this iss f i stituting about the 
lowes stratum of Salesmar I or s your Ir 
formant ¢ ts it é oted a sort 
of dow the sort of ; ind as a sort o 
1 nuisance é standr nt of the business 
mar It is t be hoped t t your informant 
boots are i the heel’ as the 
samples f S gI mar wi h 4 i present 
Your informant speaks of the difficulty which the 
English §S tting beyond the 
outer port Ss i | S office, observing 
ti t W l ¢ t in entry into 
RB ghiz I w! z is in residence 
It es not s to your contribu 
tor t t sir S a great tributé 
to é dow Salesman” that 
he yntrives t ! £ 1 1 ness in the face of 
such appare \ Ipe f : l 
As to the suggestion that t re is in England 
lack of training or preparat f men who start 
out in the Typewriter busir I do not pretend 
t know wha f ti re recent arrivals 
from Amer i r ng here the management 
of their men, |} I do know that in the closing 
years of last century ons f irge progressive 
english companies inder Eng management, had 
in I f typewriters on tl remises, and that 
I myself had t vantage f nferring with the 
( i ] d the nor of lecturing t 
then n the best method f fighting the enem 
without hitting below the belt. for need it be said 
t it has beer ng recognized in this countr 
that it is very | r business t buse the plaintiff's 
Like the rest f the ° vriter Salesman 
England } ts 1 f es, but, on tl 
whole, he s not the 7 r ! ture that your ar 
t epres s ] t he 
Ia sur s ir desire to do 
just ‘ hy r readers wi welcome the 
few comments w v r has seemed to 
de aT 
I write s ] jual 1 unofficialiy; but in 
4 event s of zg i taste would prevent 
me from saying anything eulogistic regarding the 
con t x servi I have the honor to 
Mw ~ tIr ri s rmitted to point out 
t! the v« } f nfluential Journal 
wl h presents t is the art e that is the subject 
of ese remarks also states (on page 59) the result 
of a up competition engaged in by the various 
8 livisions of a well known Typewriter Com 
pa the British organization being awarded se 
ond ce wt means that despite the disadvan- 
tages u rw the B Salesman works 
as evidenced by your wl irticle, the Britis 
force, in tl s f this ilar competitior 
takes its p results e three American 
Divisions of an admittedly highly organized Com- 
Pany and second only to one American Divisior 
not such a bad f i f the ‘‘down-at-the 
heel-sort f } 
I 
y s faithf 


John E. McLachlan 
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You pay your 
printer to 
employ these 
men and run 
this press wa” 
when your 
office girl or 
boy can easily 
do the same 
work on the 
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ammeter Multigrap 


(2000—and over—Original Copies per Hour) 


produced 


uantities at vest cost 








with dout 


‘ 


advantages: all the work done by inexpen- 

a saving of one-half over printers’ prices. 
le the rapidity of a printing press. Small 
Immediate delivery—an inestimable saving 
| tape. Absolute privacy of confidential 

leaks.” Electrotypes may be used on the 
nking attachment is supplied for straight 
rinting purposes. 

lhe Gammeter Multigraph has an auto- 
latic type-setting-and-distributing device 
vhich avoids all touching of type with fingers 
illustration); only a minute to a line is re- 
uired for setting up a full-width letter form. 


As a Multiple Typewriter 


The Gammeter Multigraph typewrites form letters that are 

lentical with the work of a regular high grade typewriter. It 
ns out copies faster than any duplicating device, and each 
y is a perfect ribbon-printed original. 

In the Gammeter Multigraph you pay us for one machine 

4t pays you as two—an Office Printing Press and a Multiple 

Typewriter, 


LET US SEND YOU SAMPLES 


f ns printed on the Gammeter Multigraph, together with a 
Multigraphed typewritten letter addressed to you personally. 
send us your name, the name of your firm, and the posi 


Mmpiy 
upy. We'll also send descriptive booklet or catalog. 


you o« 


The American Multigraph Sales Company 
1804 Case Ave., Cleveland, 0. Branch Offices Everywhere 


European Selling Agents: The Ipternatiogal Multigraph Co 
79 Queen Street, London 















crack or corrode. 


SOT 


| ‘ 
Makes dealer happy becau 


No better seller on the market. 


e 


THE ASBESTOS COPYING BATH 


Does not break, 


it is a quick and profitable seller. 


sample of our sanitary slate co'ored, 


ge asbestos copying cloth. 


AGENTS WANTED EVERYWHERE 


Write for Prices and Discounts 


THE ASBESTOS COPYING BATH COMPANY 


105 John Street =: NEW YORK 
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ADDING MACHINE 





(By Special Correspondence.) 


Beaumont, Texas. 

The city council is contemplating the pur 
chase of several adding machines and has 
written to the different companies for terms 
and information. 


. . * 
Cc. C. Asbury, representing the Burroughs 
Company, recently made a protracted stay 
here. 


Birmingham, Ala. 

Echoes are frequent of the adding machine 
contest held here among the bank clerks sev 
The bankers are anxious to 
that he 


eral weeks ago. 
will 


have another one, each vowing 
get even with his rival—the winner 
Chicago. 
Geo. W. Bartlett, ex-Universal salesman, is 


doing some good, steady work for Standard 


Sales in and about Chicago 
* * . 

Harry B. Pruden, formerly of the Pike and 
now president of the McCall Adding Machine 
Company, is in the East on an extended trip 

* - + 


F. D. Reiley, the successful Indiana But 
roughs Adding Machine salesman, is now as- 
sociated with E. A. Banschbach, the Chicago 
Comptograph sales agent. 
. * > 
Wayne P. Bissell, another ex-Chicago Bur- 
roughs man, will soon again be “in 
with another Chicago adding machine agency. 
Bissell will certainly go some 


+ * + 


harness” 


Duntley 
make its 
This is a 


Before many more months the 
Adding and Listing Machine will 
general appearance on the market 
ten key machine and capable of a 
combination. 


can 


typewriter 


* * * 
Ill.. Underwood 
with E. A 


sales 


A. F. Thiel, an ex-Peoria, 
salesman, is also now associated 
Banschbach, Chicago Comptograph 
agent, and likes the outlook of the adding and 
listing machine business 

* . * 


While there are no startling changes with 
the Chicago Universal Agency, yet Sales Man 
ager Montgomery can be seen any day with 
that calm appearance complacent smile that 
indicates a good steady increase of Universal 
sales. 
* 7. * 
L. P. Barrett and Paul G. Putnam, formerly 


of the Derby Desk Company, Chicago office, 


have taken the Chicago end for the Pike 
Barrett and Putnam are capital fellows and 
more than deserving of the good start they 
have made 
+ 7 * 
The Wahl Adding Typewriter Attachment 


Manufacturing Department are now nicely lo- 
cated in a new, modern, fireproof building in 


Chicago. With the splendid new devices that 
they are bringing out this convenience will 
find ready sale. 
. * * 
E. S. Hughes, another \ex-Chicago Bur- 


roughs salesman, now in the manufacturing 


line, reports a splendid business with his 20th 
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Hughes was one orl 
adding 


Century Window Sashes 
the steady, strong, successful, old time 


machine salesmen. 


* * * 

J. H. Wyeth, the Chi 
cago sal sman, reports a splendid business for 
his department in Minneapolis and Minnesota 
He has charge of the Billing Machine Depart 
ment for the Smith Premier Typewriter Con 


pioneer Burroughs 


Minnesota 


* * * 


pany in 

The D: lton sales othces have been removed 
to better and larger 
north of their old location 
associated with 


just a_ block 
Manager Bet 
ton, recently J. F. Gillen, Chi 


cago Burroughs agent, reports some fine sales 


K 


quarters 


among large corporations 
7 * * 


While they have been working along stead 
ily and but little has been said, 
will not be much lenger before something w 
from the McCaskey Electric, 


supervised by R. E. Spangler, th: 


nevertheless it 


1 


be heard which 


is being 


former Universal agent in Chicago 
* + . 
VU W. Wilson, an ex-Chicago Universal 


ex-Chicago Bur 
short 


, 
salesman, also a 
salesman, 
Louis, has succeeded in disposing 


patents and will 


previous 


roughs who has been for a 
time in St 
of another of his 


take a short 


practical 
Chicago 


soon 


vacation in 
* * x 

been a yearly quarter 

Felt & Tarrant Compto 

new records \fter 

present yeat 


Chere has seldom 
passed but that the 
Organization made 
successful start in the 


Manager J. C. Nevins has taket 


meter 
a most 
General Sa2ies 


short kunting and fishing trip vacation 
* * 
( F. Whitcomb, the Chicago Burroughs 
Record Holder, was recently incapacitated 


from doing more than a normal business by a 


seige of illness which confined him to his 
home for some days He is again around, 
however, and had a good month in May 


* + « 


The time for the opening of the Chicag 
Wales Agency is getting nearer and nearer, 
ind if they go at it the way the Wales organ 
ization 1s their Eastern 
estab 


polici Ss 


things in 


the old time, 


doing 
firmly 


some of © 
their 


agencies 
lished agents will need modify 
and do some lively hustling 
~« * * 

by this magazine, some 
has the 
proven himself the 
today! The 
aggressiveness, 
former Smith 
Banschbach to do 


\s was shown 
back, 


ot y esterday 


months again typewriter man 


adding ma 
same persistence 
hustling and 
Premier, 


chine man ot 
progxressiveness, 
ability is enabling 
Mechanical Demonstration 
things in the adding machine world. For the 
first time, and at one fell swoop, has the entir¢ 
equipment of adding machines of a Chicago 
bank been discarded and an entire new equip 
ment of another make been installed And it 
was no less than the ex-typewriter man, Chi 
cago Comptograph Sales Manager E. A 
Banschbach who did the trick And he is 
most positive that he will keep up the pace! 
The bank is the Colonial Trust & Savings 
tank The machines are the Visible, Gear 
Driven, Enduring Comptographs 
* * * 
In a quiet, unassuming the Chicago 
Comptograph sales offices were moved from 
their old location, Association Building, 153 
La Salle street, to the big Monadnock Block 
a look through the now almost finished 


way 


Upon 


} 


spacious sales rooms, the same known busi 
ness building efficiency of Sales Manager E 
\. Banschb impresses itself on one’s mind. 


The arrangement is most convenient and ca 
pacious The efficiency of arrangement is 
unusual business-like appearance of the 
whole suite is impressive Even tl t 
graphic daylight in the inspection ship 
ping departments is exceptional And now 
ibout settled, there must follow what t ex 
typewriter man, E. A. Banschbach, did in the 
typewriter world, tc the surprise of many old 
time typewriter men at those times; ised 
sales, scoops and continued surprises t his 
:ccomplishment of the seemingly ssible 
Cincinnati. 

Phe Universal Adding Machine Company 
has leased 1 period of three years ugh 
Nicholas P. Smith & Brothers, suite 608-609 
Andrews building, Fifth and Race streets 
Consideration $1,800 for the tern ©. J. Tim 
berman will have charge of the new 

. * 
\n adding machine contest was the feature 


of the annual meeting of the American In 


stitute of Banking, Cincinnati Chapter, held 


May 19 

A. J. Tenoever, of the Western German 
Bank, won, adding 250 checks e! ites 
and ten seconds 

J. P. H. Brewster, of the German National, 
was second best, his time being six minutes 
five and one-fifth seconds 

But four out of fourteen contestants suc 
ceeded Fe getting the right total 

The first prize was a set of military brushes 
and the second a loving cup 

The reg ticket, with O. W. Littell as 


President elected five of its candidates as 


igainst thi n the independent 

The new heers are O. W. Littell, Presi 
dent; B. H. Dodt, Vice President; J. P. Brew 
ster, Secretary; H. J. W. Punch, Treasurer; 
H \. Winans, H. J. Guckenberger, | rles 
G. Hagerty, Jack T. Ridgeway and D. J 
Lyons, as Board of Governors 

Cleveland. 
(By Our Special Correspondent 

F. P. Crane, eastern Ohio district manager 
reports exceptionally good business Mav 
and good prospects for June 

* * * 

J. C. Ayers, who for some time past has 
been introducing the new Burroughs retail 
store machine, having completed that work, 
has associated himself with the Cleveland of 
fice of the Burroughs Adding Mas Com 
pany in tl ‘apacity of assistant sales in 
ager. Although a young man, Mr. Ayers has 
had a broad and successful experiet in the 
sale of hig! class specialties, and hay ne been 
previously associated with the local sales man 
ager, Mr. WI ippl » before Mr. Whipple came 
to Cleveland, he has the advantage of the un 
qualified endorsement which goes y with 
previous acquaintance In coming to Cleve 
land it is expected that Mr. and Mrs. Ayers 
will make this their permanent home vhere 
they are bound to make many friends 

Detroit. 

Mr. Joseph Boyer, the president nd Mr 
Alvan Macauley, the general manager of the 
Burroughs Adding Machine Company, have 
returned from their trip to Europe and had a 


great reception when they reached the Detroit 


t 
factory 
* * x 


E. L. Lewis, the London representative of 
the Burroughs Adding Machine Company, re 


1 th New York He reports 


cently passed through 
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ADDING MACHINE NEWS.—Continued. 


that conditions on the ther side are a litt 
better than « r here, and he also gave an 
teresting talk with regard to some of the larg 
ders he s taken from English compan! 
Among others, he mentiones ne for 125 Bur 
roughs g ichines the | 
( iring We pt sometimes 
boas bly b or rders in 
{ y know how 
Tt) r 1) 
i 
May the Pike \dding M 
Company enjoys the irgest business 1 
their history During t past three or f 
s larg rders for machines have beet 
ived fro1 broad nd amongst them hav 
been thi rgest cas rders ever placed 
adding machines by European houses Tr} 
New Y gency found a decided impr 


ment in business, and during the month sold 


50 pe en es than they sold dur 
ing t S ! 
i ( Peters. New York sales manage 
of the Burroughs Adding Machine Company 
s sold t | Munsey Company 
1 Associat Companies 100 Burroughs add 
ing machi [his is by far the largest sal 
that the company has r received, and Mr: 
Peters 1 New Y k organization are 
be congratulated on carrying out such a larg 
sali An interesting picture of Mr. Peters 1 
published by the Burroughs Adding Ma 
Company, s ving Mz eters andit 
0 machines beac Oy aaa 
I A e Compa 
sty for thei < 
ihis 1 has s 
240 hours’ const 
g burnt ut or heating tl 
bearings t ny dangerous extent Anotl 
2 | re tor 1s the fe 
T Ss re ¢ ve 
bout o1 half pint f oil are put 
g whi nstitutes the bass 
the 1 hit There is but one friction be 
ing to the rmature, t same being 
basi It is immersed 1 bout one and a | 
inches of the gear el and worm bet 
in the s y nstantly floode 
+} 
Hartford, Conn, 
Gladhi this city, have be 
p gents for the Universal 
Indianapolis, Ind. 
I I s A Machine Comp 
is pI its capit stock for Indhtar 
s $46 350 | es at 204 St 
S I vb gent 


VW 5 up I 
Little Rock, Ark. 

Durit Q s nventior 
the b ry ne speed ¢ 
tests ng (,eorge T ( 
de iwhs. had 

Maryville, Mo 
‘ S O fice App , 
r s fect that th 
idd re T ¢ Sf d her 
t 1 by A S é agent t 
} ghs It was tl 
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ADDING MACHINE NEWS.—Continued. 


listing adding machine; but Herbert Norse 
Morse, of Trenton, N. J., sold Calcumeters 
here to W. J. Staples and others. Mr. Norse 
handles desk adding machines with headquar 
ters at Trenton. 

Milwaukee, Wis. 

O. H. Chamberlin, formerly sales manager 
of the Toledo Scale Company and later with 
the National Cash Register Company, is now 
city salesman for the Burroughs. 

New York. 

The Pike Adding Machine Company are at 
present overhauling their factory at Orange, 
and rearranging and installing new machinery, 
with a view in the near future of largely in- 
creasing their output. Mr. W. B. Manny, who 
for so many years has been identified with th« 
adding machine industry in New York, has 


decided to remain in Europe for a couple of 


months longer than he expected when he 
sailed for the other side. The latest advice 
from him is that he will return about the mid- 
dle of August next, when he will once more 
be identified with the new York sales depart 
ment of the Pike Adding Machine Company 
New York City. 
(By Our Special Correspondent.) 

Mr. Burnett, manager of the New York of 
fice of the Universal Adding Machine Com- 
pany, attended the Pittsburg Business Show, 
and was much pleased with its appearance, 
and the amount of business done by his com- 
pany, at their exhibit. 

. + . 

J. D. Reardon, recently with the Burroughs 
Adding Machine Company, and previously with 
the Smith Premier Typewriter Company, is 
now with the Universal Adding Machine Com- 
pany, with headquarters in Newark. He will 
work the Jersey territory 

. . * 

F. A. Hosack, manager of the Pike Adding 
Machine Company, has made a number of 
alterations in the appearance of his office. The 
large room previously devoted to a demonstra- 
tion room has been partitioned, and there is 
now a private office for the manager, a fine 
demonstration room, and a store room for 


machines. 
* * * 


The Universal Adding Machine Company 
have just brought out a new catalogue of their 
machines. It is beautifully printed, of con- 
venient size, and the illustrations are extreme- 
ly fine. It contains full information of each 
machine with prices, details of all parts, spe- 
cial attachments, directions, and everything in 
the line of information that could possibly be 
desired by a customer, or probable purchaser. 

*“* * 

The new automatic shift carriage device with 
which the Universal Adding. Machine is now 
being equipped has greatly widened the field 
of usefulness of the Universal adding machine, 
and the New York office reports a number of 
very gratifying sales of this particular type of 
machine. The regular No. 5 nine bank ma- 
chine is used, but with it is a new attachment, 
which provides for the shifting of the carriage 
automatically, and alternately from left to 
right and vice versa, and also an automatic 
line spacing, one column printing, but not add- 
ing, and the other both printing and adding. 
The trichrome ribbon used gives the item in 
the first column in green, the second column 
in black, and the total of the second column in 
red. The spacing between the number column 
and the amount column may be of any width 
The device may be utilized for a number of 
purposes for example: For bale number and 
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weight. For voucher number and amount. 
For telephone number and the amount of pay- 
ment. For order number and amount. Bank 
book number and amount. And a large num- 
ber of purposes along this line, where a num- 
ber for the purposes of identification is re- 
quired, and then the amount and the total. 
The automatic shiiting from left to right and 
right to left is very interesting. This machine 
has a range of 18 banks of keys, which may 
be split into four groups, two not adding and 
two adding. This does not enlarge the key- 
board in any way, and in appearance the ma- 
chine is similar to the usual model of the Uni- 
versal. It may also be fitted with split key- 
board, so that it will give department number, 
sales person's number, and the sales, the total 
of the latter being only added. The machine 
can be turned back to a regular adding ma- 
chine in a moment. 
* . * 

H. C. Peters, New York State sales man- 
ager of the Burroughs Adding Machine Com- 
pany, had a very pleasant birthday surprise on 
Saturday, April 25th. 

As customary, the salesmen attached to his 
organization met in convention on that day 
and at the end of the session Mr. Peters made 
a little speech urging the selling force to make 
the same kind of a “Garrison finish” that made 
the previous month notable. He stated that 
he felt this could be acomplished even though 
there had appeared for two or three days to 
be somewhat of a lull in the number of sales 
brought in 

This called for some explanation and this 
was promptly forthcoming in the statement 
that for two or three days the salesmen had 
turned in only their surplus sales, as each had 
been requested to be sure to have one at the 
meeting on Saturday as a contribution to the 
birthday “bouquet” of sales that was presented 
to Mr. Peters. 

The first bundle of sales turned in showed 
ten machines. This was highly gratifying to 
Mr. Peters, who started to make a little speech 
of acknowledgement, when he was interrupted 
by the announcement that a few additional 
sales had been overlooked. In the next bundle 
there were six more. 

Another attempt at a speech on the part of 
the sales manager resulted in still another in- 
terruption, as another bundle was produced 
containing five more sales. This closed the 
presentation for the time being, the spokes- 
man for the salesmen expressing the hope that 
this contribution of 21 sales would be accept- 
able, and in handing them to Mr. Peters stated 
that they were presented with best wishes 
for “many more of them.” 

Mr. Peters really did get his speech of 
thanks finished this time. As the meeting was 
about to break up Mr. Clark claimed that he 
had been done an injustice in the presentation, 
as one of his sales had been overlooked. After 
some search it was “found” that Mr. Clark 
was right and the missing sale was produced. 
This proved to be an order for twelve elec- 
trics, which were sold to Jas. A. Hearn & 
Son by Mr. Clark, incidentally closing one of 
the very best sales of the year. 

This was the final presentation, totalling as 
it did sales covering 33 machines, amounting 
to well over $10,000, they being contributed 
from all parts of the state. Each salesman on 
the list from Buffalo to the Battery did his 
share. Mr. Peters expressed it as one of the 
best birthdays he had had, and immediately 
made plans for a flying trip through the state, 
so as to help clean up everything in sight and 
contribute to the record month planned by the 
sales department. 





Omaha, Nebr. 

Tom Bennett is from England, and he is 
local sales agent for the Burroughs Adding 
Machine Company. His office is in the First 
National Bank Building and his residence is 
at 3009 Dewey avenue. 

Mr. Bennett is an industrious chap, and 
Thursday afternoon he exerted himself to the 
utmost in application to his business. Return- 
ing to his domicile late in the evening in a 
state of mental and physical exhaustion, he fel! 
into his downy couch with a sigh which shook 
the window panes. Shortly he was wrapped 
in the arms of Morpheus, dreaming of the dear 
old island across the pond. 

Of a sudden he awakened, his ears dinned 
by a terrific jangling of bells. He stuffed a 
pillow in each ear, but to no avail. He could 
not escape that awful clatter. So he went 
downstairs, clad in scanty pajamas, to see 
what was the trouble. 

The telephone was nearby and evidently 
there was some trouble with the thing. The 
jangling continued and Sir Bennett, driven to 
desperation, wrapped a bath towel around the 
bells and called up the trouble department 

“Say!” he shrieked, distractedly “Send 
someone out here to fix this bloody telephone. 
The bells have been ringing all night. I can’t 
stand it! I shall go insane!” 

The man came out, but found nothing the 
matter with the telephone. Looking askance 
at Mr. Bennett, he edged through the door and 
made his escape. 

Pretty soon Mrs. Bennett, who had been to 
the theater with friends, came home In the 
morning she took her husband to task 

“What in the world is the matter with you,” 
she said. “I found a towl tied about the tele 
phone. The screen door outside had swung 
against the door bell and it was ringing like 
everything when I came in. I wish you would 
leave that telephone alone.” 

Orlando, Fla. 

Arthur J. Doyle, representing the Burroughs 
company, is one of the most popular travelers 
to visit this city. He has been in Orlando 
often lately, though he makes his home at 
Sanford. 

Philadelphia. 

H. L. Lanphear, of the Keller Manufactur 
ing Company, manufacturers of the Duntley 
Adding Machine, visited the factory of the 
company in Philadelphia recently, and he re- 
ports that things are progressing in a very 
satisfactory manner there. Satisfactory in this 
case means that the company has a large 
force of designers and tool makers at work, 
and that every day brings the time for placing 
the machine on the market nearer The fac- 
tory, when in operation, will be one of the 
most complete of its kind in the country. 

St. Louis, Mo. 

The election of stockholders of the Standard 
Adding Machine Company for directors was 
quite a spirited contest and out of a total of 
3,000 shares of stock only 94 per cent voted. 
The election resulted: D. G. Silvers, president; 
F. Raymond, Jr., vice-president; F. X. Craft, 
secretary; F. B. Call, treasurer 

* * * 

W. L. Hoagland, otherwise just “Hoge,” the 
popular and pleasing asSistant manager of the 
Universal, recently added another feather to 
his cap by being elected to the board of con- 
trol of the Paddle and Saddle Club of Valley 
Park, Mo. “Hoge” is a genuine sportsman 
and enjoys the outings on his Texas ponies 
as much as talking adding machines. He is 
a good horseman and knows how to do things. 
There are some pleasing rumors. about 
“Hoge.” 
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The Typewriter of the Age 


A light, Folding portable machine, that combines all the good fea- 
tures of the highest priced ones, including Visible Writing, and 
some good new fe: aiaa never before incorporated in amy typewriter. 





and the most visible machine yet invented C ny! ey, weight about six pounds. 
Made of Aluminum. To be fully appreciated > “LITILE WONDER” 
must be seen. Therefore, we want Senta everywhere = ‘toma us. An exceptional 
ypportunity for good, live men. Nocompetition—something unknown with ty pe writer 
dealers heretofore. Write now and ; get our proposition before your territory is taken. 


309 Broadway, 


Standard Folding Typewriter Sales Co., newyork 














FIRE PROOF SAFES 


HIGH GRADE COMBINATION LOCK 


AND 


FINE FINISH THRUOUT 

















Ask us about them: also talk to us about our No. 70X, with 


urglar chest, and our 60 lb. Fire Proof Chest, which are not 





ESPECIALLY DESIGNED FOR HOUSEHOLD USE — 








—> MANY SIZES AND STYLES FOR OFFICE USE 


Should our ‘19 Varieties’? not suit we can furnish special Cabi- 
net Arrangement, also Special Finish. Estimates furnished. 


TO DEALERS: By fair dealing and good values we ex- 


wy 4 2, uf 4 pect to merit your confidence and get your business. Write 


Ae ae ee 1 aes 
oes me @6=s for Cattaiog and Prices. 


Se THE WEHRLE COMPANY 


NEWARK, OHIO) 
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The “Burlin’’ File 





Cabinet Closed. 


Don’t Roll 


Your Drawings, Tracings, Blue Prints 
Specifications, Maps, etc. Classify and 
file.them vertically in 


the“Burlin’ ’ File 


This is a high grade article of furnitur: 
and an ornament to any office. Con 
structed air tight and dust-proof 
Takes up but 3} square feet of floor 
space, but when opened has over I] 
square feet of table space for examin 
ing prints 

Holds 20 large manila pockets with 
a capacity of 300 drawings or blue 
prints 

The lowest priced file of this kind 
on the market—Bar none. Send for 


catalogue with full descriptions. 


D. J. BURLINGAME 


Manufacturer 
749 First National Bank Building, 
CHICAGO 





Cabinet Open. 
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| MINERS’ BUSINESS SCHOOL CONTEST. Contestants should register at an « 
| 1. Students of M. B. A. who began the stud Do not be af: to undertake it; you 
| of typewriting on or subsequent to Jan. 1, 1907 compete low-students 
WW be allowed to enter the contest school Former graduates who beg 
2 \ll machines used must have blank kevs the requir ll receive sp« 
but contestants may select the kind of machi preparatior the evening class 
If any desire a different machine Rules. 
' } = 
| us \ , he a . 
i | gs in 
ss | \ be side 
I a, 
3 Chere shall be a preliminary contest ; — 
| - i on Ww p 
} fi minutes copying open to a M ' 
} = 4 ‘ ‘ Vil Ove str 
+, Recess rhe ten that stand the highest K 
| | be al lt ter the final test dG. Umissi t space bet 
\ i r« owes to enter’ le fina contests 
| , : aT ifter punctuation marks 
| Che tinal contests shall consist of copying ad 
. Pili re. t l 
| i printed matter tor hiteen minutes an rue : 
dictation tor hiteen minutes Each contestant ss . 
| 
VIEW OF BOOTH OF WILSON OFFICE SUPPLY COMPANY TOPEKA, AT H 
; OPEKA BUSINESS SHOW 
? 
' 
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THE UNDERWOOD papa dealer 


Since ( ; | ‘ rst book an Gut 
enberg invent g mov type no machine 
making re rd of hut tivities has exer 
sed su nfluence I lern civilization as 

typewriter. Cor rat y few vears sinc 

| 

writing s done nd This was labor 

t 1s ¢ ult t rstand how busi 
ates . c tr - tes vit! rT nt 

« 
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“FIGURE 
. ‘its gre test is an attraction—but you 
92. Daal beliinin, ea ae can’t build up a business 
Se ee ee ee Se eee on prices alone. 
Raynes, 3. 5. white, Se The quality of the goods 
: ford, Conn., occu- you sell is the important 


factor. 


, re subst : Latta : 
: ae = 4 
rom mac! a | — 
structures ing 
f ring six inches 
isand square feet 
nufacturing floor 
ae may be est 
| the building 
xtend a distat 
vith widt!l nd 
the mat ae 


put you in a position to get the business on a basis that 
assures you the repeat orders. 

They have a quality standard peculiarly their own 
which makes them 


SAFEGUARD 
THE PROFITS 


by affording the greatest degree of satisfaction to the 
users. The transient buyer is sure to become a per- 
manentcustomer. Their high standard and provenqual- 
ities under all conditions have made them the choice 


OF ALL THE DEALERS 


in every quarter of the country. Ifyou are not familiar 
with the line, it will pay you to write for sample to-day. 


NURDEEWOOD CO KEYSTONE CARBON PAPER 
en eee eee vi AN U FA Cc TU R : tw G Cc Oo. 


hee ® Home Office and Factory FRANKLIN, PENNA. 


vy York, just New York Office: 26 Broadway, N. Y. 
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(By Special Correspondence.) 


Bagdad. 

Consul William C. Magelssen writes as fol 
lows from Bagdad: “There are not more than 
twenty machines in Bagdad, a city of 200,000 
people. These typewriters are of various 
American makes. They average in price about 
$100, while the customs duty is 11 per cent. 
The language of this section of Turkey is 
Arabic, and I believe quite a market can be 
created here for typewriting machines with 
Arabic characters. This can be done by send- 
ing a sample machine to this consulate or to 
a firm of this city, to be exhibited and tried. 
The natives of this country will not purchase 
such a machine unless they examine it and see 
it work. I am confident that a properly con- 
structed Arabic typewriter could be disposed 
of immediately upon its arrival and would 
lead to later orders. There is no market for 
machines writing European languages.”—Con- 
sular Reports. 

Frankfort, Germany. 

Consul-General Richard Guenther, of Frank 
fort, furnishes the following information, pub 
lished in a German journal, concerning the 
invention of a Trinidad planter for the manu- 
facture of paper from sugar-cane bagasse 

For a long time the bagasse had been ex- 
perimented with in order to make cellulose 
out of it for paper manufacturing, but without 
success. It is now reported that a Trinidad 
sugar planter has, after several years of ex 
periments, arrived at the conclusion that 
superior article of paper can be made from 
the bagasse of sugar cane, as also of the ba 
gasse of other plants of that district. It 1s 
stated that he has erected paper works in con- 
nection with his sugar factory at an expense 
of $85,000, 

The bagasse, after having been three times 
ground and pressed in sugar presses, is carried 
automatically, to the paper mill and _ is 
there treated to a process of the inventor. It 
is then boiled for several hours, passed 
through rotating millstones, put into the 
usual machines for manufacturing paper pulp, 
and afterwards cut up under hydraulic pres- 
sure. 

The inventor claims that 84 per cent of the 
bagasse is transformed into paper pulp, and 


a 








possible. 
is a clean money-back proposition. 
writer Ribbons and Carbon Paper 
what has built up our business. 
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believes that his invention will revolutionize 
the cane-sugar industry, as it would be re- 
munerative to plant sugar cane primarily for 
making paper, with the sugar as a by-product. 
Sugar making would again become very re- 
munerative, as bagasse, for fuel, had approxi- 
mately a value of only about $1.80 per ton. 

The cost of paper production by this proc- 
ess is said to be very low, as the surplus 
steam of the sugar mills can be utilized. The 
value of the paper made from the bagasse is 
estimated to be $24 per ton. During the time 
that no sugar is made the paper mill is kept 
running by using other materials found in 
the district for paper making, banana bagasse, 
paragrass bagasse, and that of other fibers. 

Great Britain. 

L. C. Smith & Bros., have opened up a 
handsome suite of offices at 49 Queen Vic 
toria street, E. C. M. S. Eyler, who is in 
charge of the foreign business has already dis- 
posed of quite a large number of typewriters 
in London, although no systematic efforts 
have been made to go after the business. Mr 
Eyler, who is assisted by Mr. Manning, is 
rapidly perfecting his organization through- 
out Europe 

x * 7 

\ report has been received from an Ameri- 
can consul in which he states that a British 
firm of Christmas card publishers would like 
to hear from American manufacturers of 
fancy stationery desirous of doing an export 
business to Great Britain. Quotations accom- 
panied by samples should be forwarded to 
the firm whose name is given by the consul 

- * > 

\ report has been received from an Ameri- 
can consul in one of the cities of Eastern 
Europe advising that a local merchant of 
good standing desires to correspond with 
American firms exporting typewriter supplies, 
duplicating apparatus, stationery, novelties 
etc. The firm is willing to buy direct on its 
own account or to act as agent for the Amert- 
can concerns. 

* x * 

An American consul in northern Europe re- 
ports that a finishing firm in the city in which 
he is located desires to purchase an adding 
machine of the latest and most improved pat- 
tern. Catalogues, price lists and descriptive 
circulars should be sent to the consul for 
transmission to the proper firm 

* * * 

\ report has been received from an Ameri- 
ean consul in one of the cities of Eastern 
Europe, advising that a local merchant of 
desires to correspond with 


good standing 


TYPEWRITER RIBBONS 


AND 


CARBON PAPER 


Sold under THE CROWN BRAND trade mark are sold with the broadest guarantee 
Dealers do not have to listen to any complaints of CROWN BRAND. Ours 


We are SPECIALISTS. 
Quality—and the very BEST Quality at that—is 
Naturally, we are going to 





American firms exporting typewriter supplie 
duplicating apparatus, stationery, novelties, 
etc. The firm is willing to buy direct on its 
own account or to act as agent for the Ameri- 
can concerns 

* * * 

E. Waterall, formerly manager of the Mon- 
arch Typewriter in Manchester and who has 
been associated in the past in that capacity for 
eight and a half years with the United Type- 
writer & Supplies Co., and later with the 
American Writing Machine Co., has _ just 
joined the forces of the Underwood Type 
writer Co. in England as district superintend- 
ent in Manchester. 

The English business is developing so rap- 
idly that the J. W. Harrison, Ltd., have taken 
extensive premises in the cities of Manches 
ter and Liverpool. The ‘Liverpool address 
will be in North John street, and when com 
pleted will be the finest typewriter store in 
that important city. In Manchester the ad 
dress will be 31 Mosley street. 

. e * 
Italy. 

There is a large demand for pens in Italy 
The most popular style is long and pointed, 
pierced three times above the crack. An Ital 
ian educational rule says that this form must 
be used in all schools, which thus creates a 
large demand 


* . * 


Lima, Peru. 


Carlo Bargna, a prominent business and 
typewriter man of Lima, Peru, was in New 
York last month and while here cont ted 
to handle the Standard Folding Typewriter 
in his part of the country He is returning 
home by way of Paris, making a pleasure trip 


combined with business 
* *x *x 


Paris, France. 


\. Roux, Paris, France, the foremost 
typewriter man of his country, has gone to 
New York to contract for France f he 
Standard me , 


Folding Typewriter He eturned 
last week with a five-year contract, and the 
machine will be pushed by a man wh 
stands the business 

x * * 


Trieste, Austria-Hungary. 
Consul George M. Hotschick reports that 


a firm of Trieste has taken an American ty 


writer agency for all of Austria-Hungary 
They have contracted to buy 400 machines the 
first year, 500 the second, 600 the third, 800 
the fourth, and 1,000 the fifth year The first 
lot of machines was received early in M 
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stick to quality. 











We Want More Agents. 


The World Is Our Field. 


Catalogue and Terms on Request. 

















THE CROWN RIBBON &-CARBON MEG. CO., Rochester, N. Y., U. S$. A. 


















FOREIGN NEWS—Continued. 


Prague, Austria 
Consul Joseph | Bri 
that 
journal gives an ac 1 
which is 


Prague recent is 


money assorter, 


nt oT an 


-Hungary. 


reports 


tr 


ttain 


sue of an 


thus described 


Austrian 
automat 


The inventor claims that it will assort 
metal coins which have been thrown together 
regardless their « inations, placing « 
denomination in a_ separate basket Tr) 


various coins are 


1 funnel at the toy the 
the funnel they slid ‘ 
4 spiral track Chis 

edgt raised border co 
sponding t e various s 
the oe I! oe ¥ > ‘ 


downward onto the t 
liar me - : 4 
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ous sizes, entering their 


at the bottom of the machine 
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machine, 
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lenominations~ glid 


through 


some pet 
machine they pa 
nding to 
respective bask« 
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their var 


and fro1 


slits corre 


protecting 


It is said that sever ms handling large 
amounts of coin daily have tried the machine 
with satisfactory results 

St. Petersburg, Russia. 

The Russian business in the year 1907 as 
against 1906 shows rge increase in 
taking of Smith Premier machine 

Vienna, Austria-Hungary. 

Lourenz Kromer of Vienr has invent 
“music typewriter.’ With the aid of this 
strument tl compose! y produce a typ 
written scroll with é rouble f mak 
the characters by All that he has 
do is to pl hims e piano and g 
free play to his creativ: icies. Every st 
upon the keys is regi d in regular n 
characters t scroll wound 
a drum macl tes through a s 
tem cont s with the piano k 
The regis g s, which resembles 
in rdi typewrit size, may, i ‘ 
to ren scord ds, be placed a 
distance t the | n an adj Q 
roor Y s Cor 

e * 4 
Wellington, New Zealand. 

The office appliance business is rapidly 
panding in New Z There are eviden 
of this on every |! New Zealand 
ernment, always progressive one, is realis- 
ing increasingly the e of the Card Sys 
ten nd have latter troduced the ( 
Ledger throughout t ~ os Bank det 
ments 

The G mie Compa 
possibly ne f the lest users of the ¢ 
System, |} ing ls in various forn 
for some years pa I Card System tl 
consider it luablk } ynly weakness 
Gf it can be characterized as such) is 
fact that the cards 1 are not what 
known as stock siz ynsequently re 
special cabinets t modate the same 

\ ing vhi ~ used some surpri 
has just |} nné through the 
and it the eff it Yerex, Barker & 
Finlay ‘ ; f office equipn 
in New Z d sposed of the wl 
f the ystem depar nt business I 
step has | taken due to the rapid in 
of the ¢ Register business, and a re 
from tl National Cas Register Com 
whose representatives they are, t 
effect that they s 1 confine their efforts 
to the sal f this mpany’s producti 
Yerex, | ker & l Ltd., still contr 
the ige?t s hithert eld by them, but 
active s f s s been distribut 
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implex Electric 


Automatie 


Envelope Sealer 


(MADE ALSO FOR HAND POWER) 





Some good Foreign and United States 
territory open for enterprising dealers 















THE SIMPLEX MANUFACTURING CO. 


90 WEST ST., NEW YORK 108 LA SALLE ST., CHICAGO 











Princess” 


Marca de Fabrica— 





Cc. H. DEXTER & SONS 


Windsor Locks, Conn. 


mare PRINCESS COVER 


Papers for Catalogues, and 


STAR MANIFOLD LINEN 


Papers for Carbon Manifolding in all its branches 
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Indisputable Evidence mongst other concerns. H. A 
éa ers éa ers r a considerable time past | 
sales manager, is taking over tl 
the business in th Wel ington 
of the fact that I furnish my dealers with. will in futur e trade under tl 
typewriter ribbons that establish trade ne eg maior pA hed 
by reason of their salability as to price Christchurch branch of the busin 
and quality, is the fact that I have scores } tgp Ae+ Shag a. se 
of dealers in every state in the Union, as Page ght the Auckland 
. I yu nan l 
well as abroad, handling my goods ex- weaitiles 
clusively. Ph nsideral 
. ypewrite ur t t Pe 
W » for \ pougnt 1 
° quired ther ling for tenders f 
My Dealers are all Making Money quantities of 6, 12 and 24 machines 
‘ ° ‘ Although 1 fheial notification 
They are all Pleasing their sun, th tu vemored tet ths one 
ment order went to the “Fox”, w 
Customers ported to | ted at an absu : 
ure in ecure tl bu 
vernn ha S l 
If you go into a city and don't find a lers, | yet a 
: ° : . ’ ° ° 1oOn 
dealer handling. Rothschild’s Ribbons, it ire ¢ securing: ean 
is only because someone has overlooked wrest b : 
“ men i 
an opportunity. sult in their getti1 la 
t} t hie ert PT + Sti 
run the ris y adopt the pl 
° ing the t tender, of not g 
How About Your Territory vs ag rage tg Bratt 
The railway department is 
shewseeks 5 t ! I ke ( machi 
ite tiie had 1] su 
years past, very largely to t 
n exceptl \ w quote VAS 1 
IN EVERY CORNER OF THE GLOBE °c ees 
computing 1 ‘ There is g 
! don 
. - ur bet re, 
will be found dealers who can tell you as if . 
well as I that Rothschild’s Typewriter Business PI 
Ribbons win trade and hold it. plaints ¢ 1 He 
the st ; < n bh 
My plant being equipped with the te inab 1) s 
latest improved machinery, and _ using tude. 
first-class materials only, | produce the “- es 
: it the St typewriter 
Highest Grade Typewriter Ribbons, equal nce in the Dominion, and 
. soNrT’ rr ft Cc ty ts have been n 
in every way to the BEST on the market pe nage siege sci tcogage he 
to-day. le opr Is ft ‘Blick,” g 
nly being , 
























Goods put up in boxes bearing my 
label, or in decorated, unlettered boxes, eT ee ae eee 
as preferred | Id t 
rinnin go () d oe () 
All Colors—Single Color —Bi-Chrome wee tone n Masecy 1 
- . ~~ o ~ ‘ ‘ Ons ré I T (i ~ VV iT 
Tri-Chrome—as well as ribbons for the lar. The 1 is des 
. » ° ) bt siness stems hice r WITT 
Multigraph, Writerpress and Printograph ne Rares a Sree el 
ind will | tric illuminat ’ 
there is cl rt t exhibitors of $2.5 
Write for Samples and Prices tf you are The trade in Canada has for 
. . ‘ he need I business ex} ibit 
| willing to save money. aie toad al rigs 
i ind manufacturers assures ji 
’ ' " ‘ - ¢ 7 
| hibitors from the United State 
M. M. ROTHSCHILD ce oe ec Seed ate 
Dealers} ™. ™M. Dealers) | 2205 cn. es Ys 
: Fifth Ave. and Washington St., Chicago, Ill. iger, 116 Stai nee The boot! 
; price trom SoU to 31U0 
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A GROWING COMPANY. 
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Your Customers Will Be Inter- 
ested in the New STEEL 
Berger Filing Units 


HERE ARE A FEW OF THEM 


No. 51—Vertical Correspondence and 
Card Index Unit 


ient for both filing 
pondence in a single 
n may be used for 
rk as required. Con- 
etter files on anti 





o double card index 


No. 61—Letter and Card , 


Index Unit 


No. 50 Legal Cap Combination Unit 


vertical « ip size 
locument file for 
ouchers; and 


lex drawers for 5x3 





No. 57—-Box Drawer Unit 
No. 50-—Legal Cap 


‘ j torine ‘ : 
ed for storing Combination Unit 


{ them are, each, (clear) 23 inches wide, 2 

es deep; 5 are two-compartment box draw- 

clear) 11 inches wide, Zz inches high, 

emaining 5 drawers are, each, (clear) 114 
ino ) 


nes aee Pp 


These Units May Be Set Side By Side Or 
Used Separately As Desired 


form in height and depth. Vertical 





No. 57—Bex Drawer Unit 


ates Bi, rious of ' may be added as required from time to 
ing the proper alignment. 


ful combinations enabling two or more 


Have You Written Yet 
For The 
New Catalog H-47 





The Berger Manufacturing Company, Canton, Ohio 


New York Philadelphia Boston Chicago St. Louis Minneapolis San Francisco Atlanta 
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COMMERCIAL STATIONERS’ SECTION 





EVIEWING the Field of Specialties, 
other Office Supplies of 
particular interest to the Commercial 
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ULIDING the modern Stationer in the 
sale of office appliances. Showing 
how to successfully handle such and 

other goods of the trade. 











The Prime Minister of the Stationery Store 


O you, Mr. Salesman, want to become a 
Prime Minister? Do you long to 
take the seat next to the executive 

head of the establishment so that you will be 
the one consulted on important occasions? A 
great ambition, is it not? A good thing to 
work for, you say. Yes, it is. But do you 
know how men come to be prime ministers? 

The late Prime Minister of England, Sir 
Campbell-Bannerman, was as unlikely a prime 
minister twenty years ago as one could imag- 
ine. Of course he had the qualities of the 
prime minister—the capacity to be one, in 
other words. But what good is capacity, abil 
ity, if the desire is lacking. You know as well 
as any one that nothing can be accomplished 
without desire. Thought is the stuff out of 
which things are You think—the 
thought ripens into a tanglible somethingness 
in some form and somewhere. One does not 
have to go far to prove that proposition 

So if you wish to be the prime minister of 
Smith, Stevens & Company, you must have 
the desire first—that germ of thought—and 
then you must set about to put the thought 
into a material form. Act! if that expresses 
it more clearly. But before you can have a 
desire there must be something that in your 
own mind makes it appear that the job is 
worth while. No man is desirous of working 
his head off for an empty thing. The job of 
Prime Minister of the Stationery Store, how- 
ever, is a big thing. 

It was desired to ascertain’ what things are 
requisite to the making of prime ministers, in 
this particular. With this end in view some 
of the prominent stationers of the country 
were consulted on what these are 

Little Prime Ministers. 

This is the way the following gentlemen 
expressed themselves: 

D. S. Sperry, of Brown, Treacy & Sperry 
Company: 

The salesman should be absolutely honest 
in all of his transactions, both to his customer 
and to the house he represents, as well as to 
himself. 

He should keep all his engagements which 
he makes and be promptly on time. If any- 
thing prevents his keeping any engagement he 
should be sure to notify the party in advance 
and agree on a meeting at a later date. 

He should become thoroughly familiar with 
the goods which he expects to sell any cus 
tomer before calling on him, and under no 
circumstances should he misrepresent either 
quality of goods or deceive his customer re 
garding the prices. By so doing a salesman 
will gain the confidence of the customer he 
wishes; he will establish a reputation for hon 
esty which wili not only be to his credit, but to 
the credit of the house he represents 


Fletcher B. Gibbs, of Shea, Smith & Com- 


made 


pany: 

I think character is the biggest thing for 
the salesman who wants to be a prime minis- 
ter. If a man is always straight the head or 
heads of the house immediately get confidence 


How Salesmen May Become Prime Ministers. 


in him, and confidence is the next door to a 


tor 


man’s heart 1 would not give two cents for a 
man who had half-character, even; because thx 
other half would most probably get him into 
all sorts of trouble 

Next, he would have worlds of ambition 
There is where the germ of thought enters 
Give a man ambition—desire to get up and he 
will come pretty near being the prime minister 
That tells more than anything I know of in 
that line. 

Last, but not least, is knowledge 
character and ambition, a knowledge of what 
he sells and the needs of the trade and he is 
forearmed, indeed. But a man has to work 
a long time to get the knowledge that is 
requisite; some of course, get it quicker than 
others, but the average man has to work 
hard and long. Knowledge seems the biggest 
thing of the three; it is the hardest to obtain, 
but not the most important. 

Digressing for the moment I should say that 
technical knowledge is the one thing to con 
That means the real knowledge of the 


Given 


sider 
business 

A. E. Riddle, of Riddle & Wunderle Com- 
pany: 

One should keep his mind on his 
\lways concentrate while waiting on the cus- 
tomer. He who looks out at the rain or the 
throng, or is otherwise distracted from the ob 


work 


ject of the sale will lose out sooner or later 
Without concentration there can be no desire 
to get up 

Thoroughness I regard as next in import 
ance to the salesman’s qualification. If the 
employer comes along and tells the salesman 
to straighten up the show case, there should 
be no hesitation about doing as he is com- 
manded. But the salesman never ought to 
be told about this part of his work, which is 
a simple matter, yet so important. 

Punctuality comes third or first, just as one 
views it. But I always hate to see a salesman 
late; for invariably it denotes lack of interest 
The man who is striving and therefore is in- 
And he who is 
Some- 


terested, will never be late 
late rarely catches up with his: work. 
thing is always sure to interfere and that 
means put off until another opportunity pre 
sents itself. 

Harry H. Shaffer, of George E. Cole & Com- 
pany: 

The salesman should invariably be courte 
ous. He should meet the custoiner at the 
door before he has scarcely entered and greet 
him pleasantly and cordially. This is one of 
the rules of our house and I will not hesitate 
to recommend a discharge if I find one of the 
salesmen not observing it. He who does ob- 
serve it, will be most likely to receive recog 
nition 

The law of concentration is perhaps the 
most important rule to observe. The sales- 
man who appears deeply interested in the cus- 


tomer and t irticle he is inspecting seldom 
has an excuse for not making a sal 

\nd he who misrepresents, a valuable point 
to remember, is absolutely sure to have his 
customer return This thing of the salesman 
taking a 50-cent article when the customer 
asks for a 60-cent one, and trying to sell him 
as a 60-cent article, will not do with any house. 
It will react on both salesman and house very 
quickly. He should always adhere to the fixed 


price whatever that is, and never take advan- 


tage of the customer 

Charles A. Stevens, of Stevens, Maloney & 
Company: 

I think that every stationery store has its 
prime minister. Most of them have from two 
to a dozen. He is the one who saves the em 
ployer a lot of work 

He should not cut prices, but selling the 
goods at what they are marked, and still sat 
isfy the customer. The poor salesman is 
ways trying to see if he cannot give every 
customer he waits on a special price, and 
that customer has bought two or three 
from him, at a cut price, he is suspicious of 
everything he buys, as he is afraid that some 
one else is getting a better price or a larger 
discount 


Every salesman should remember that he 
draws his salary from the house for which he 
is working, and not from the customer, and 
he should always remember that the only 


1 


chance for getting an increase in salary at the 
end of the year is in helping to make profits on 
every sale and not give them away to the cus- 
tomer. 

In waiting on a customer give him your un- 
divided attention. Look him square in the 
eye when talking to him. 

Always stand up straight when talking to 
the customer. Do not lounge back against the 
shelving or against the show case 

If you make a promise to deliver goods by 
two o'clock be sure and see that they are deliv- 
ered at that hour 

Do not be discontented 

Be ple isant 

These are the most influential causes if the 
salesman would be a Prime Minister And to 
be such is worth working for It makes for 
personal power and business responsibility 


SELL STAFFORD STOCK AT AUCTION. 


The creditors of R. C. Stafford & Co., Phil- 


adelphia, stationers, which was last month pe- 
titioned into bankruptcy, have concluded to 
sell the stock at auction for the benefit of 


creditors It was hoped by the creditors and 
the many friends of R. C. Stafford that the 
affairs could be managed in a way that would 


enable the continuance of the business Che 
sale will include the stationery stock and fx 
tures and a Colt’s Armory, three Gordon 


presses, paper cutter and other printing equip 


ment. “Bob” Stafford was one of the most 
popular members of the local trade and he 
has the best wishes of all in his present 


troubles 
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Boston Convention Program 


Millington Lockwood, chairman program 
committee, has just issued the proof sheets 
of the official program for the fourth na- 
tional convention of stationers and manu- 
facturers. 

Its outline of the business sessions is re- 
plete with good things to be discussed. The 
subjects are intensely practical and will be 
presented by some of the most able and 
experienced men in the stationery _ trade. 
[his portion of the program alone would 
amply repay all expense of time and money 
to anyone attending the coming convention. 
But it is not to be all work. The Boston 
stationers have arranged a remarkably fine 
series of entertainments for delegates and 
guests. 

The ladies have been specially provided 
for and the stationer who fails to bring his 
wife, will certainly cause her to miss a 
rare occasion and the best time of her life. 

The outline of the good things are as 
follows: 

Monday, July 20 
9:00 p. m 
Hotel Somerset. Afternoon tea on the Ter- 
Tuesday, July 21 


Sightseeing in Boston and Cambridge. (Guides 


will be furnished if desired.) 
Wednesday, July 22 
Ladies accompany men on steamboat excur 
sion 
Wednesday, July 22, 1908. 
2:30 p m 
Steamboat Excursion down Boston Harbor 
An Hour on Nantasket 
(with incidental attractions). 


seach 


7:30 p. m 
Fish Dinner at Hotel Pemberton. 
(Lobsters will be served.) 
9:00 p. m 
Steamer to Boston, arriving about 10:00 p. m 
(The harbor—and other things—by moonlight. ) 
Thursday, July 23 
Automobile trip and luncheon and entertain 
it Brae Burn Country Club. 
Thursday, July 23, 1908. 
6:00 p. m 
Hotel Somerset 
Annual Banquet 
Among the invited guests will be Mr. J. W 
Johnston, President London Stationers’ Social 
Society; Hon. S. L. Powers, Rev. Willard 
Scott, D. D., and others 
Friday, July 24, 1908 


ment 


10-00 
Brae Burn Country Club 
Stationers’ Golf Tournament. Prizes for best 
and worst scores 
Golf Lyi leon 
The Ladies 
Calendar. 
Monday, July 20, 1908. 
10 00 
Meeting of Credential Registration Com- 
mittees to receive Cre tials of Delegates 
and Members and for the registration 
h person wil attends the 
Convention 
1:30 p. n 
Meting the Board of Control 
4-00 p 
8:00 p 


Special Session for Traveling Men; all mem- 
bers and guests are invited to be present 
Tuesday, July 21, 1908 
10:00 a. m 
First Session of the National Convention will 
be called to order promptly on time 

Invocation—Rev 
Address of Welcome—Hon, Mayor of - 
Address and Report of President 
Roll Call 
Secretary's Report 
Treasurer’s Report 
\uditor’s Report 
Credential Committee’s Report. 
Reports of Permanent Committees 
12:00 m 
Adjournment 
Luncheon served at Headquarters 
2:00 p. m. 

Second Session National Convention. 
Continued Reports of Permanent Committees 
\ppointment of Nominating Committee. 
Report of Committe on Revision of By-Laws. 
Tuesday, July 21 (continued). 

5:00 p. m. 

Adjournment 
8:00 p. m. 

Third Session National Convention 
Consideration of any business which may have 
been unfinished at time of afternoon ad 
journment 
Addresses 
Wednesday, July 22, 1908 
10:00 a. m 
Fourth Session National Convention 
Report of Committee on Nomination 
Report of Convention Committee on place and 
time for holding Convention of 1909. 
Continuation of Addresses. 

12:00 m 
Luncheon served at Head 
quarters. 

2:30 p. m 


‘\ 


| 
A 


journment 


Steamboat Excursion 
7:30 p. m 
Dinner at Hotel Pemberton 
Thursday, July 23, 1908 
10:00 a. m 
Fifth Session National Convention 
Consideration of question of Permanent Secre- 
tary 
Election of Officers and Directors 
Unfinished Business. New Business. 
Continuation of Addresses 
12 m 
Luncheon served at Head- 
quarters 
2:00 p. m 


Adjournment 


Sixth Session National Convention, if neces 
sary 
4 OU p mm 


Adjournment 
6°00 p. m 
Banquet at Hotel Somerset 
James T. Lacey, Sec 


Following is the official list of the 
speakers and the addresses of the Boston 
convention: 

Mr. Frank W. Bailey, Boston Mass. Subject 


Manufacturers’ List Prices and Discounts 

Mr. William P. Christopher, New York 
Subject: “The Boost Spirit in Business.’ 

Mr. James A. Dorsey, Dallas, Texas Subje 
M kes of Manufacturers.” 

Mr. Charles E. Falconer, president Baltim ‘ 
S ers’ Association. Subj: dvertising r 

Gratien 


Mr. Theodore L. C. Gerry, president Stationers’ 
Association of New York city. Subject: “The 
Employe’s Responsibility.” 

Mr. Fletcher B. Gibbs, president Chicago Sta- 
tioners’ Association. Subject: “Should the Man- 
ufacturer Sell the Consumer.” 

Mr. Charles H. Marshall, secretary Philadel- 
phia Stationers’ Association. Subject: “Adver- 
tising for Retail Stationers.” 

Mr. John A. Schlener, president Minneapolis 
Stationers’ Association. Subject: “Business 
Methods.” 

Mr. Charles A. Stevens, Chicago, Ill, Subject: 
“Enclosures.” 

Local organizations of stationers are 
urged to send to Boston full delegations, 
and are reminded that alternates and vis- 
itors who are not entitled to vote are en- 
titled to admission to the convention, and 
may take part in the debates. Individual 
members need not feel that it is not worth 
while for them to attend because they 
“don’t count.” The very purpose of the 
convention is to develop new men, new 
ideas, wider acquaintance and a better 
understanding; and to attain this end, 
there is needed a large attendance from 
all over the country. 

There are many stationers and manu- 
facturers who do not belong to this as- 
sociation, whose membership would 
strengthen the National association, and 
to them a special invitation to go to Bos- 
ton is sent. Every member who knows 
such a non-member is urged to send to 
that non-member one of the programs, 
with a personal invitation to the conven- 
tion. 


The Traveling Men’s Smoker. 


On Monday evening, July 20, the trav- 
eling men will hold a smoker at 8 o’clock 
at Hotel Somerset. Harry B. Brooks, 
who is chairman on arrangements, has is- 
sued the following prospectus: 

The attendance at the annual conven- 
tion of the National Association of Sta- 
tioners and Manufacturers has each year 
included the road representatives of many 
of the leading houses in the trade. And 
from all indications it is anticipated that 
an unusually large number of traveling 
salesmen will be present at this year’s 
convention. 

Following the custom inaugurated last 
year at the St. Paul convention, Monday 
evening, July 20, has been set apart by 
the convention committee as Traveling 
Men’s Night. 

Program of the Smoker. 

The meeting will be called to order at 
8 o'clock sharp. Short talks will be made 
by representative traveling men, and 
leading men in the trade, including the 
following : 

Mr. W. H. Redington, president the Sanford 
Manufacturing Company, Chicago. 

Mr. Charles E. Falconer, the Falconer Com- 
pany, Baltimore. 

Mr. M. E. Heise, with Longfield Bros. Com- 
pany, Philadelphia. 

Vocal selections by the celebrated 
Schubert Quartette of Boston will be 
rendered. 
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National Conwention Plans 


HE Boston Convention is now less 

than two months away and as the 

time draws near, the interest every- 
where increases. Reports are coming in 
from various sections not heretofore repre 
sented, telling of the delegates who will at- 
tend the Boston Convention. 

President Kennedy has been exceed 
ingly busy for the last few weeks in a 
campaign for new members and results 
will undoubtedly follow his efforts. One 
of the leading manufacturers suggested a 
very pithy little circular to President 
Kennedy, who at once adopted the idea 
and has had a number of circulars print 
ed, that will be gladly furnished to any 
who care to use them to enclose with 
their mail to the stationers of the coun 
try. Form of circular as follows: 

HO! FOR BOSTON, 
JULY 20TH 
Convention of the National Association 
of Stationers and Manufacturers. 

If you are not a member through a 
local association, apply for an individual 
membership, and join the association be 
fore this meeting. 

Members of firms that cannot attend, 
should arrange for some of their em 
ployees to represent them. 

The association elevates your busi 
ness, gives you helpful suggestions, puts 
you in touch with conditions other than 
your own, and gives you a broader idea 
of the Stationery Trade. 

The interchange of ideas makes it a 
matter of education. 

REMEMBER THE DATE JULY 20TH 

)n the reverse side has been printed 
an application blank which can be used 
in making application for membership, as 
follows: 

JAMES T. LACEY, National Secretary, 
P.O. Box No. 1156, St. Louis. 

Gbbwt ces hereby apply for. rer 
membership in The National Association 
of Stationers and Manufacturers of the 
United States of America, and do hereby 
subscribe to the Constitution and By 
Laws. 


Enclosed herewith please find (St 
Louis or New York) draft for $ 
Name 
Style of Business. — 
mereet...... re sa 
state 
ARTICLE IV, BY-LAWS 


Section 2. Each Club or organization 
shall pay as annual dues the sum of $5.00 
for each member represented in the or 
ganization up to and including ten mem 
bers, and $2.00 per capita for each mem 
ber represented in excess of ten members 
The maximum to be paid by any Club or 
organization shall not exceed $200.00. 
Section 3. Annual dues of Individual 
and Associate members shall be $10.00 


each. 
The St. Louis Stationers’ Club expect 
to attend the Convention in larger num 


bers than ever before. \ meeting has 
been called for Tuesday, June 2n 
which time the delegates to the Conven 
tion will be elected and the route chosen 
Committees for National Convention 
1908. 
Committee on Registration—John La 
chairman; 


alt 


Harper W Poulson, 
(Gseorge E. Damon, W. |. Chaplin 
Reception Committee—I. \W Baile. 
Wadham, Georg: 
Gordon, H. H 


mond, 


chairman; Charles kh. 
( Whittemore, | B. 
Carter, W. B. Clarke 

Convention and Finance Committe: 
\bner K. Pratt, chairman; IF. W. Baile 
Samuel Ward. 

Entertainment Committee—W altet 
Cushing, chairman; Richard [b. Carter, 
George H. Hobson, S. Henry Hooper 
Samuel Hobbs, George W. Pratt 

Banquet Committee—]. Richard Car 
ter, chairman; Francis Doane, George | 
Damon, Preston Pond. 

Hotel Committee—Wm. M. L. MeAd 
ams, chairman; [rancis Doane, | \ 
Hammond 

Committee on Badges and Printing 


\bner K. Pratt, Frank W. ‘Towne, 
(;seorge E. Adams. 

Ladies’ Committee—Mrs. A. Kk. Prat 
chairman; Mrs. Samuel Ward, Mrs 


George B. King, Mrs. Walter IF. Cush 
ing, Mrs. Richard Bb. Carter; assisted by, 
Charles Wadham, George C. Whittemor: 
Information Commiuttee—( K. Wad 
ham, Horace Stetson, Sumner Dresser 
\bove are official. 
FRANK W. BAILEY 


Mav 22, 1908 


AMERICAN FACTORY FOR HARDT- 
MUTH? 
The report is current in this 
the tamous pencil house of L. & C. H 
f Austria, would soon erect a mod 
factory on Long Island, probably in Br 
Johan Faber, the well known Gern 
cturer, has just built a plant in Irvingt 
J., and it 1s considered as probable that 
muth will follow lhkewts: B 
re known to be dissatisfied w 
egulations 1 tl ! 
, van 


NEW IRVING-PITT FACTORY. 


The Irving-Pitt Manufacturing Cor 
iN s City ss to begin 

1¢ I t \ t ( me 12 
| 5 Streets | WW b t 
eight and m in every | 
Irving-Pitt Company has grow: I 
th Pp st \\ ve ine ¢ 
‘ ss y to 1 t é S 


HEAVY DEMAND FOR MOORE PUSH 


PINS. 

Edwin Moore, president of the “Moore Pt 
Pin Family,” is highly pleased with the 
tinued heavy demand f these clever de 

inging up the little t gs \t 
lendar show in Philadelp S veek 
Moore Push Pin came in handy in displaying 
samples on the walls, they harmonizing n 
pletely with the most del 
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Chicago S tationers Chose Delegates ; 


Chicag iring the week, which will give the 
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tage of organization. The movement is 
rowing, and it is expected that the Bos- 
ton meeting will give it new impetus. 

The majority of the Chicago contingent 
will take advantage of the trip via Bal- 
timore Old Point Comfort, thence to Bos- 
ton by steamer. 

“Uncle George” Olney was the guest of 
honor at the evening meeting, which was 
preceded by dinner served in the German 
Room of the hotel. During the business 
meeting a letter from the C. S. & R. B. 
was read, in which President Ralph Wil- 
son offered the Chicago association the 
use of the company’s parlors on the sec- 
ond floor of the Hotel Somerset. Presi- 
dent Wilson's offer was promptly accept- 
ed with the added suggestion that he 
might also throw in the cigars. 





NEW ADDING MACHINE ROLLS. 


The Rockwell-Barnes Company of Chicago, 
in the market with a line of “Rockbarnes” 
\dding Machine Rolls that is certain to be- 
factor. The concern has made one 
the best mill connections in the country 
market high standard 
tock at interesting prices. The paper used 
a high grade of “writing” with a special 
surface peculiarly adapted for the work of the 
chine. The freedom from lint affords spe- 
commendation. The rolls are furnished 
sizes—2-5/16 and 3-15/32 inches, all 
iaranteed to be 250 feet in length without 
ks. It is furnished plain and ruled and ts 
ked in cases containing 24—50—100 rolls. 
particulars with prices will. be furnished 


the Rockwell Barnes Company of Chicago. 
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The Market Value of an Idea 


HE great army of theorists (we use the 

term with all due respect, for without 

them there could be no real progress) 
is composed of two classes—extremists and 
conservatives. 

Most inventions and improvements, mechan- 
ical or otherwise, which have reached the 
stage where they have commercial value, are 
the product of the latter class; not because the 
meritorious ideas are their exclusive perquisite, 
but because the extremist, in the abstract, is 
a “faddist,” and, as such, lacks the breadth of 
vision as well as the concentration of pur 
pose necessary to carry the creation of his 
mind forward to its logical conclusion 

It is frequently the case that the idea of the 
extremist is so elaborated and developed by 
the conservative as to bring out its commer 
cial value, and thus both classes contribute to 
what is best embodied in the general term 
“Progress.” So, briefly, it is this happy com 
bination of two classes (or it might be better 
to say two characteristics) in our civic life 
which has placed the United States in a posi 
tion head and shoulders above every other na- 
tion in the matter of economic progress 

But the point on which we Americans fall 
short of the requirement, and the source of a 
great loss of business which we might other 
wise control, is our proneness to dictate what 
the people shall use, and what they shall buy, 
rather than to make our product conform to 
an existing and well-established demand. Of 
course, in our domestic relations, the effect of 
this tendency is not so disastrous, because we 
are dealing with a customer who fully appre- 
ciates our point of view, as measured by his 
own; but the far-reaching consequences may 
be seen in the restriction of our foreign trade. 


Meet the Demand. 


With our facilities for production there is 
no good reason why we should not supply to 
the foreign dealer many articles which are 
now purchased through English, German and 
French distributors, but which, strange as it 
may seem, we, in the end, manufacture for 
these very distributors, but at a figure far be- 
low what we could secure at first hand. Our 
fatal mistake is in assuming that the user, be 
cause his ideas conflict with ours, does not 
know what he wants. Instead of quoting, with 
estimated delivery, as per his specifications, 
we have a habit of suggesting a substitute. 
simply because we may have it in stock, or 
may be unable to understand just why the 
customer wants the article as specified. Here 
a little self-communion is in order; is it really 
a matter of any concern to us, as compared 
with the customer’s good will, what he wants 
with the article, so long as he does not com- 
mit a trespass on our rights and privileges? 
Doubtless he has gone very carefully over the 
ground, and the specifications sent us are the 
result 

For instance, if we manufacture wagons and 
the Boer sends us his request for price on fifty 
ten-inch tires, it should not concern us whether 
or not this width of tire is practicable. Yet 
our prevailing custom 1s to raise this question 
and let some British distributor take the cus- 
tomer’s order. Then, nine times out of ten, 
we make the wagons for the Englishman who 
reaps the lion’s share of the profit. We do not 
even secure our small measure of glory, which 
is supposed to be a solace to the spirit in such 
cases. 


The Primary Idea Is—Adopt the Customer’s 
Point of View. 


By R. L. Winans, Sales Manager Chicago 
Shipping and Receipt Book Company. 


A\lso—we have a habit of assuming that our 
Yankee astuteness (or obtuseness) is seldom 
at fault. To apply this more directly to our 
own line of business (the making of loose leaf 
devices) it remained for a foreign jobber of 
our goods to convince us that Americans use 
poor judgment in tabbing marginal indexes A 
on A when they should make them A on B 
The former arrangements always makes nec 
essary certain mental gymnastics to determine 
whether John Brown is to be found on the 
right or on the left side of the B on B tab. 
Is the new idea commercially valuable? Be- 
yond a doubt, but American manufacturers 





R. L. WINANS, SALES MGR. C. S. & R. B. CO 
may be slow to adopt it. If specific illustra- 
tions of this application of the principle are 
desired we believe any manufacturer has only 
to draw upon his files and upon his memory 
to find them in plenty. Now to another phase 
of the question—The Concrete idea _ itself 
Every marketable idea owes its value to one 
of two hypotheses Either it is an advertis 
ing proposition, calculated to suggest a cer 
tain course of action as advantageous to the 
people, or it possesses an intrinsic value in 
itself 

As to the advertising proposition—this is 
for the attention of specialists. The advertis 
ing idea must be unique—upon this one thing 
depends its value. Anybody can give goods 
away and the slaughtering of prices is not 
legitimate advertising. Nor will all of the ad 
vertising schools in Christendom be able to 
put money into the pocket of a man without 
gray matter enough to generate an idea 

Now to the feature which concerns us: The 
market value of the idea does not depend upon 
the prestige of its originator. It’s a matter of 
securing recognition, and the man at the 
bench has the same chance as the man on the 


swivel chait [t's push that will secur: 
his ideas a correct estimate. And, although 
“there’s nothing new under the sun,” very | 
tle is gained by the policy of putting forward 
rank imitati I 

ural laws, is the first essential to indi 


the rarest qualities 


Originality, regulated 


value and 
ern business lil We are probably a gener- 
ation of imitators because we lack the 
dence and self-reliance which are attributes of 
human nature in its normal state 
The Value of Concentration. 

In the two lines of activity concerned 

discourse (Advertising and Selling) we s! d 


probably have given a more prominent p 
to the subject of concentration. Many ti 
go to market in an incomplete state and many 


complete articles fail to secure proper 1 g 
nition simply because the influence actuating 
or controlling them is either spasmodic 


connected. There is in the expression, “Kee 
ing everlastingly at it brings success,” a dé 
gree of truth fatal to the aspirations of many 
a man who, measured solely by the merit of 
his ideas, deserves success. He simply n- 


cluded to lie down and rest, and he will 
ably never know how near he was to ré¢ 


tion when this conclusion came 

Now, regarding the putting out of f 
feathered ideas, or those which perhaps ar 
only fledglings, we beg leave to revert, once 
more, to our own industry 

Anyone who cares to look into the fil 


the patent ofnce will discover that, 


standing the infancy of the loose-leaf idea, as 
applied to business, thousands of devices hav: 
been patented for which there never was any 
demand and for which no demand ever would 
exist. The pressing need is not for suc! t 
variety in loose-leaf goods; there are myriads 


of devices and systems cumbering the eartl 
which can show no proper excuse for their ex 
istence Still, the idea underlying many 
these crude products has a peculiar value, but 
because of its faulty development it fails t 
meet the demand. What we want ts perte 
tion, not only in the idea, but in the means 

its application, and no embryonic inventor 
should bother the manufacturer until he has 
his ideas in shape to substantiate whatever 


ft 


claims he makes 


The Specific Application. 


The basic idea in the manufacture of a loose 
leaf ledger is the mechanism. This must be 
simple, yet strong and serviceable, and the 
right-and-left screw, carrying two sets of tog- 
gle links, is most commonly in use on stand 
ard ledgers 

The principle underlying the construction of 
prong binders did. not have commercial sig 
nificance until one idea was brought forward 


the adaptability of such binders to the filing 
tariffs 

The form 
the top cover is readily acknowledged to be a 


f binder having a slotted lock 
time saver, particularly for the keeping of sup 
ply records—original and duplicate requis! 
tions and the like 

Sectional post binders, on which no 
cern has a monopoly, are of great valu 
cause of their variable capacity. 

Arch Transfers, being extremely cheay 
manufacture (and usually sold accordingly 
have always been in favor as a means of filing 
expense bills in railroad offices, taking 


deposit slips, etc. 
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The Ring Price Book, because it opens flat, 


and sheets can be removed or inserted any- 
where, is popular with all classes 

When aluminum became cheap enough to 
holders every teamster and ex- 








use in sheet 
pressman in the country rejoiced 

We might go on through the list of mer- 
itorious loose-leaf devices, showing how the 
value of each rests on an actual demand and 
ilso how the ideas covering the practical ap 
plication of devices already made up are of as 
reat intrinsic value to the sales department 
rinal idea, leading up to the patent 


o 
s 


The Office Supply salesman who says, “I am 


no systematizer, etc.,” simply to relieve him- 
self of a little extra work, has a large part of 
his lesson still unlearned. With this problem 
presented to him as frequently as it naturally 
must be, the solution certainly should be a 
mere matter of good judgment and careful 
study, and these he owes to his employer. 


An Idea for the Employer. 

There is no manufacturing concern in exist- 
ence that does not owe a large portion of its 
prestige to the valuable ideas of its employes. 
To encourage the development of a habit of 
observation and careful thought, briefly—to 
encourage intelligent service—is to put quite a 
few extra dollars into your strong box as well 
as to secure a loyalty to your interests which 
cannot be secured in service which is mere 
mechanical drudgery 

Lastly—there are two ideas of all-important 


value as active assets in the progress of any 
business. They are cheerfulness and prompt- 
ness. In some minds these ideas are not de- 


veloped beyond the mere concept 

We are not moralists, and the scope of this 
article has already been sufficiently broadened 
But we cannot pass by this opportunity of im- 
pressing on everyone connected with the 
sales-extension of a business the absolute ne 
cessity of the greatest possible development of 
the former asset, and on all departments the 
necessity of promptness. These two ideas or 
principles have the very highest commercial 
value in any market on earth, and for our 
daily rule of action let us borrow from Emer 
son: 

“In the will, work and acquire, and thou 
hast chained the wheel of Chance and shalt 


ilways drag her after the: 


NOT C. S. & R. B. OUTING. 

An item regarding the annual picnic given 
by Rufus B. Rood, Chicago, appeared in two 
Eastern publications last week under the cap- 
tion, “C. S. & R. B. Co. Annual Outing.” The 
C. S. & R. B. Co. had nothing to do with the 
event Mr. Rood has not been in the com 
pany’s employ for several years 

The event was one of Rood’s delightful days 
in the country. Once a year he pilots a com- 


pany of friends on a day’s journey through 
ylvan places, where the devotees may have 


a whiff of the odor of the flowers, hear the 
oO nature 


+ 


songs of the birds and get close 


when she is “wearin’ of the green.” 


NEW MEMBERS OF BOOST CLUB. 
Among new members of the New York 
Boost Club are Warren F. Wickes, Robert C 
W. Sparks and K. S. War- 
ner, all conn d ee the paper house of 
John F. Sarle, 58 J street, and well known 
among local stationers and printers. Others 


Th ymmson, Josep ph 


who have joined the ranks recently are George 
X. Hickerson, treasurer Trussell Manufactur 
ing Company, New York, and Reuben ( 


Pierce, of Crane & Co., Dalton, Mass 
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A Bit of History of the Gold Pen 


instruments, of 
know ledge, 


HE first writing 
which we have any 
were made of reeds and used by the 
Egyptians. They also used pointed steel 
tools to make inscriptions on stone tab- 
lets. Pens were made of quills at a very 
“arly date, and were in general use up to 
1839. Steel pens were first made by 
Joseph Gillott in that year. He made 
them by hand, and sold them in London 
at $1.50 each. When at school my teach 
er told me he paid that price for a single 
steel pen. With the aid of proper tools 
and machinery, as is well known, they 
are sold now at one cent each. They 
soon displaced the quill pens and became 
in general use; still they were scratchy 
on the point, and, as a rule, stiff and rigid 
to the hand. \s no two could be made 
alike, and they wore out after a little 
use, the writing world looked for a pen 
that would be of easier action and would 
run smooth on the paper; above all a per- 
manent pen was desired. Gold as a met- 
al was non-corrosive, and by rolling and 
hammering could be made elastic, but it 
was comparatively soft, and the point 
would wear rapidly, so that not more 
than a few lines could be made until the 
point was worn, and it made only a 
broad, heavy line. Like many other im 
portant nature supplied 
another metal which was nearly as hard 
as the diamond and perfectly non-corro- 
sive and no acid would act upon it. 
This metal was 
some platinum ore received by Tennant, 
the celebrated chemist of Belfast, Ire 
land, in the year 1839. He gave it the 
name of iridium, owing to its bluish 
green color. Tennant was in London 
and gave a small quantity of the metal 
to the Rev. Mr. Hawkins, an Episcopal 
clergyman. Mr. Hawkins left England 
and came to the United States a few 
months later. He settled in Detroit. He 
brought a little lot of iridium with him 
and showed it to Geo. W. Sheppard, who 
Sheppard 


discoveries, 


discovered among 


had a gun shop in that city 
was a good mechanic, and with his native 
Yankee spirit for a good thing, 
interested in Hawkins’ idea of making a 
pen of gold tipped with a new metal. H: 
made a few pens by hand and showed 
one to a jeweler neighbor of his named 
Levi Brown. Both 
over the new pens and saw a big future 
for them. Sheppard sold out his gun 
shop, and as Cincinnati was then called 
the New York of the west, he determined 
to locate there. Brown sold his jewelry 
store and moved to Brooklyn, New York : 
this was in the year 1841. Sheppard 
made his pens by hand and sold them at 
$5.00 each; the same sized pens are sold 
today for $2.00 each. It took Sheppard 
fully ten years to accomplish much of a 
sale or demand for his mainly 


became 


became’ enthused 


pens, 


A Venerable and Distinguished Manufac- 
turer Tells of the Pen and 
Its Manufacture. 


By John Holland, President John Hol- 
land Gold Pen Co. 


caused by the high price he was co! 
pelled to ask for them. 

When he made a few pens he started 
out to sell them by personal solicitation 
He often told me of his experience ar 
difficulties. When he would enter a bat 
or merchant's office and showed one 


Tons 


the pens, they would look in as 
ment at him when he would ask $5.0 
for the pen, and state that they coul 
not afford to invest so much money in a 
pen, and thought it foolish extravagance: 


to do so when they could buy a pen for 





HOLLAND. PRES. HOLLAND GOLD 


PEN CO 


one cent \s he had faith in his goods 
he decided to 
month's trial, and in nearly 
at the end of 


leave the pens for one 
every cast 
when he returned 


month, the pens were kept and paid for 


that | 


It was in this laborious manner 
had to introduce his pens to writers until 
1853 \fter that the 
stocks of them and the sale was compar 


dealers bought 
atively easy. 
Making the Pens. 


In November, 1853, | left school an 
\ly 


' 


went to work as an apprentice to 
Sheppard. I had to serve four years in 
such a position. Up to that time th 
name of the metal used on the points of 
the pens was kept a secret. I had to give 
a bond that I would not divulge the 
secret during my apprenticeship without 


his consent. Thev were called “Dia 





mond” 
was better su 
diamond the deception wa 


Diamonds are brittle and « 


molded to the 


1.1 . ] 
soidereda Of} 


were entirely too expensive. 
were mad 
which were pointed with 
they were only curiosities 


: 1 
practical us 


England previ 


pointed pens, but as 


~ 


~ 


When [| began to work f 


ol 
r1¢ p ns were 
] 


, 
Lie 


ited for the points 


ouid 
yl 

\ fe 
ous 
I ie 
if ~~] 
ot 


melted usually five ounces 
loyed to 14 kts. It was cast 
rolled into a ribbon, or striy 
feet long. It was then cut 


' 


yeces with a hand shears. 
the size and shape of the 


piece, the idium was soldered 
center of one end, this was < 
“blank.” It was next rolled thint 
til the exact thickness was reached 
front part intended for the nil 
hammered so as to make the ge 
and elastic, the edges were fil 


dressed at 
while in th 
hammered 


flat shape 


lf round or 


’ 
} 


We 


¢ 


the pen was then star 


crooved stake, then slit and next 


on a copper wheel with fin 
oil. After that the surface 
7 


on a felt wheel, the points \ 


ened and the 


e 


\\ 


vere eT 


pen was ready 


eme 


; 


About the year 1860 machinery 


troduced, such as steam rolls, st 


and cutting 
manufacture o 
11 


used in tl 


( 
1 


t 
L 


presses, very much 


+ 
SLC 


The price then tell to an average 


$2.00 each. The saving has be 


. 7 
use OT propel TOO! 


' 


materials, such as the gold 


a 


ls and machines, 


has remained the same. In 
make a good pen considerable sl! 
experience is required on the | 
workman, as the spring and point 
produced by hand. The casual 


+ 


or thinker will first conclude 


make a pen 


( 


17 

on reflection it will be seen 
] , ‘ ‘ ] » real +h 
cheapest metal or mater;fial 

sed for the purpose. The reaso 
Is that thi metal can be 
worked over and there is no loss 
steel nens thre contrary oc ~ 
are probably ten tons of ste 
worked into pens. It costs ’ 

; te ede af she 6 
per ton, Ss S made of the ! S 
- 7 7 : | P 
of sheet steel, and all of this me 
to the wor as the pens ar 
and thrown away, being of no va 
* ley fe 4] Oo ld 1) 1) 
va 1¢ ¢) r Foid in a pe } ~ 
¢ r “ans ge a4 eoataeal pas. 
per ct S Tretall Seling 
will be seen on reflection g 


cheapest metal that can be 


state that I have one of t 
made by Sheppard in 1&4! 
POSSeSSIOI It was used by 
did all of her writing witl 


lurabilitv, I can 


Ty 























fifty years. It is still a good pen and 
can be used for many years. 

\fter Sheppard and Brown had estab- 
lished a business in the sale of their pens, 
several others entered the field along 
from 1853 up to the present time, among 


them A. G. Bagby, A lorton, L. W. 


Fairchild, Mabie Todd & Co., John Foley 

da few ers. Nearly all are dead or 
etired fro e business 

[ have been constantly engaged in the 
nanufacture of gold pens, pencil cases 
and fountain pens since November, 1853 
[ am in my Ooth year and still actively 
engaged in the supervision of the busi 


ness. My three sons have charge of dif 
ferent departments and each are striving 
to excel in the quality of the goods and 
the manner of conducting the business. 


The History of Fountain Pens. 


1 


I will briefly state the history of foun- 
tain pens, especially as the principal or 
main part of that instrument is the gold 
pen used in Fountain pens were first 
made of glass in England in 1803. They 
were also made of silver: I made one 
while an apprentice in 1856. Since 1860 
they have been made of hard rubber, and 
up until 1880 they sold at $5.00 each 
\fter that they were sold at $2.00 and 
$3.00 each, and they hav: ; 
popular. From all the information I have 
| think the number of gold pens made in 
this country last vear 
The total amount of sales of fountain 
pens in this country last 


bec yme very 


was over 500,000 


vear was about 
S$2.500.000. 


In conclusion I beg to remind the read 


er of the fact, in this business, like in 
many others, this comparatively larg: 


} 


volume of sales was brought about by 


the Rev. Mr. Hawkins who conceived the 


ea of ag en and Mr. Geo. W. Shep 
pard who | he skill to make them. | 
n now the only one living who learned 
ve trade from him Ir. Sheppard died 
1 Loveland, Ohio, in 1870. He was 
ibout 72 ¥ S rea He was a skilled 
mechanic and a man of the highest in 
tegrity. 
EDITOR'S en 
M S t neager m«¢ 
esse t 
\ M 
by © ‘ P hye 
He may 
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PASSING OF EDWARD KIMPTON CO 


Stock of Edward Kimpton, Inc., Bought by 


Kimpton, Harbottle & Haupt. 
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CARBON 
PAPER 
FACTS 


No. X. 


The only sure way to in- 
crease your Carbon Paper 
business under present con- 
ditions, is to be sure you have 
the Best Carbon Paper in 
your town. The indifferent 
kind costs the same, is harder 
to sell and still harder to 
keep sold. 


Repeat Orders 








because you just caught your 
customer before he used the 
last sheet? Suppose you 
could spend all your time 


demonstrating for new trade; 
would it pay? Now is the 


time to investigate. 


| M. S. Carbon Papers 


They stand demonstration 
und comparison. That’s the 
way they're sold. We will 
send you samples. There is 
nothing about them we hope 
of: won't see. 

Write to-day. 


A. L. Foster, President. 


MANIFOLD 
SUPPLIES (0. 


55 Warren Street 
New York City, U.S. A. 
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‘ : 7 E MAKE Paperoid of several 
different thicknesses, but all thick- 

nesses are of the same quality of 

stock. The lighter quality is used for mail- 


ing purposes by Banks, Trust Companies. 


Lawyers and others sending valuable papers 





Remov able 
Card, 
Full Panel. 


Removable 
Card 
2x3 in. panel. 












Fanon aaa by mail; also for filing small quantities of a 
/ papers. Medium weight is used for large I 
flat wallets, and for all expanding sizes. ilk | 
Then we make an extra heavy grade for it / 
} ad 


hardest usage. 









Paperoid Folder, 
with l inch 
Expansion, for 
Vertical Filing. 


Flat Paperoid 
Folder, 
for Vertical Filing 


*Paperoid™ is a coined word and secured to 


us by Registered Trade Mark. 











There is no other line of filing envelopes 
and wallets in the market that can compare 


favorably with ours for variety of styles and 







durability in use. 



















The accompanying cuts show a few of our 
leading styles, but we have many others, 
and can furnish anything your special bus:- 
no 






Paperoid Filing 
Pocket, Showing 
Drop Front 


Paperoid Filing 
Pocket, Showing 
our Regular 
Expansion. 


i ) 






ness may require, no matter how small 
the goods or the quantity. 











matter how large 
We have recently more than doubled our 
capacity for manufacturing these goods, and 
will be glad to send samples and give 
prices to any who will write for them. 
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shies Combination Paper- 
ne saggy te oid Filing Pocket, 
‘ sed, Open for Reference. 






ALVAH BUSHNELL COMPANY 


%2 MARKET STREET, PHILADELPHIA, PA. 
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A BRAND NEW MACHINE. 


The National Folding Machine Company of 





Sidney has been in the folding machine busi- 
ness for over nine years but until recently de 
voted its time to newspaper folders. So suc 
cessful has it been in this field of endeavor 
that the managers have thought it could be as 
successful in the circular folding field and 
have therefore perfected a new design of cir 
cular folder which will meet with favor with 
concerns who do a large circularizing busi 








ness All that is necessary to convince of 

the superiority of this folder is to see it in 

operation or to read a description of it for it e : 

has all the good points mentioned and is built Round Back urrent in er 
upon honor These two points will recom- 

mend any machine to a prospective customer = 








if once they get hold of the facts in the case 


The machine has two sets of folding rolls, Wi h 6S f 99 | i 
one roll of ea set being made of hard rub t 
ber and the other of solid milled steel. The ] a ety Oc 


gears are made of cast iron and are machine 


cut, insuring accuracy of contact and reduc 
ing the possibility of wear Every other one 
if these gears are made of rawhide which 


gives the machine its noiseless feature, which 
, 


is a very valuable one when the machine is 


be used in an office The gears are all on 
the inside of the frame and it is impossible for 
an operator to be hurt by operating it The 





Gives Additional Security 








NATIONAL FOLDING MACHINE YNHEETS can not be inserted or removed without the knowl- 
. edge of the person holding the key. Each lock has a dif- 
rame is about 18 by 24 inches and less than ; : . - 
15 inches in height, which measurements are ferent number. When the book is locked the shutter covers 
ver all, so that it can be seen what a really 


small space the machine occupies the hole in end of binder, making it impossible to open with 


[The paper is fed into the machine by 
; 4 crank ke\ 














series of drop rolls and irried over the first 
ld by means of four tapes and registered on 
ither side and end by tapering side registers 
nd by retarders to prevent the paper from 
rebounding The paper is tapped through the Full descriptiotr given in our Catalogue F, 64 pages of valuable 
rst fold, carried over the second fold, partly information on | e Leaf | and Devices. Sent if requested 
by gravity and by means of an idler wheel . 
an end guide and there registered It 
the1 tappe d t] rough t] r ect nd fold and set 
end 1 fly packer which will pack and 
id from 600 ft 1,000 folded sheets. é ; lo ACL 
+ r - 
Phe machi is driven by a small motor be Sin c Moan, 
hich in be d of ny iItage and for 
‘ ' ; , it ° Forms and Devices 
: atizer 
in 4 195M | ET, CINCINNATI, OHIO 
a ioe: hada ' ENG NEW YORK 
‘ ( ‘ 27-29 Carter Lane 91 Duane Street 
spor vhere it sufficient mas mm , ete line Write for name of your local dealer. 




















102 


OFFICE APPLIANCES 








BUILD 


On a Solid Foundation 


Solid 


Dealers Start 


when they 
Carter’s Ideal 


Ribbons and Carbons 


get a 
make 





their leaders 





For starting a business that is certain to grow, write us for 
full particulars of our 

CABINET ASSORTMENT PLAN 
Outfit, prices, plan of co-operation and rebate all ex 
plained if you will drop us a line 

Carter's Ideal Guarantee means something 
Honest Goods—Square Dealing 

THE CARTER’S INK CO. 

BOSTON NEW YORK CHICAGO 














The catalk iy 


and dirt 


market 
d from dust 


any other catalog filing system on the 
all kept in closed drawers well protect« 





Every partes | rom one to sixty, is numbered, and asystem o 
inde xes enabl you to locate any book you want either by name 
of article t is by he latte ndex that the ris made 
the shrewd buyer Wit! ne ngle glance idex he « 
every yuse that sells any given article and at the same é 
alog Made of solid oak w juarter-sawed nt, golden oak f 
catalogs of every size, thickne " shape, and can also b 


do« 


The Leonard System for Buyers includes the 
**Movementof Stock” card that has become famous all 
The le the purchaser to avoid absolutel 
Write today for full particular this cabinet and this bottom”’ 


uments books, et cetera 


use ofa 





seenab 


regarding “rock 


ing 


Your Electros Will Print Up Better 


if you keep them safely stored in Leonard Electrotype Cabinet. Nothing 


will ruin a cut so quickly as dust and grit. The drawers of this cabinet are 
positively dust proof. Cuts cannot be piled one on top of the other, there- 
fore they cannot be scratched, cut or bruised. Each section holds 700 cuts, 
size, 2x 2 inches, or equivalent. A simple methed of indexing enables you 


to locate any particular cut without a moment's delay 


THE LEONARD ELECTROTYPE CABINET 


is made and sold in sections Start with what you want and add new sec- 
tions as you need them. Cost per section is very small Write for illus- 


trated catalk 4 


LEONARD MFG. C@., No. 28 Market St., Grand Rapids, Mich. 


Gives valuable pointers about the proper care of electrotypes. 


A combination of the two greatest devices eve r gotten up for 
issistance and guidancs of. e buyer and seller 
The Leonard Catalog Cabinet has advantages not possesse 


te 


paten 
iver Ameri 
vy the error of overstock 


buying sys 


\« 


Catalog and epee Cabinets 


the 


y) 

















0 amt 6 an 9 em Semen Jonny Oommen & 


OVER 


18,000 IN USE 


THERE IS A REASON FOR IT 


The “GEM” Adding Machine 


Carries Automatically. Automatic resetti ing device. Colla 
sible holder. Visible total. Two years written guarantee. To 
prove our faith in what it will do for you it will be sent or 

10 DAYS’ TRIAL AT OUR EXPENSE 


Does the work as accurately as any Machine at any price. 
Address me personally 
A. R. GANCHER 
Automatic Adding Machine Co., 332 Broadway, New York 
Special Offer To Agents 








Corre sponde nce 


(By Special 


Atlanta, Ga. 


Fielder & A have taken the g 
the Victor typewriter, a clever machin 
Fielder & Allen only handle clever thing 

Fielder & Allen were most gracious 
tending the us f their facilities to t 


sufferers last Many availed t 


f the courtesy 
Beaumont, Texas. 
E. Szafir & Sons is one of the big 
houses of this section The rm was 
lished in 1885 by G. W. Baldwin and w 
hased 1896 by Major Szafir and reorg 
vhen that gentleman formed a _ partnership 


with his two sons, Alexander and Jac 
engaged in bookselling, stationery 
equipment The firm is widely know: 
ompany handles the Y. & E. line als 
Detroit, Mich. 
B. E. Stevens, 23 Adelaide street, has 1 
new store wit od line of offic 
nd supplies M Stevens 1s handling 
nion Ribb« & Carbon Company’s 
Summit” and “Cyclo” brands 
Des Moines, Ia. 
At the ann meeting of the stock 
the B. F. Swanson Company, gener 


ers in typewriters and office supplies 
ted that the capital gee” f the comp 
creased from $10,000 to $25,000 lr} 

y has recently secured ‘os agency 
state of Iowa, for what is regarded ; 
opular visible writing typewriter on the 
ket, the name of which they will short 

wn. 

[his increased capital is to be used 
her extend the rapidly increasing busi 


the firm in typewriters and office supp 
this popu 


pushing the sale of 


vriter 


The company was nized in 1905 
rporated i! 1907. ind 1s t 
typewriters tically every st 

Union 
Easton, Pa. 
Chas. J. Montague, *ksell 
unces th has completed ng 
th the Ar Writing Machine ¢ 
t ndle its g ae ine eb 
vriters Its consists f t S 
kes and dels, with 
but the f 1 the latest 
The com, positior 
r any mak t typewriting 
pri 
rhe 3 se mas oie 
ttrac . ‘eatsi . 
iters and tee the comy 
each 1 together wit . 
25 t 50 cent kes t re 
t 4 if T . 
@ 
Nashville, Tenn. 
Bavl r e1 ( \ 
g ized | Decembe 1907 
ened | t sUY | t 
upplies vit not 
date es Y t vhe ( re 
graving g done 
furnitt ccess s furnis 
pany \ ilized ¢ S50 000 
ts wt d Q bi siness bot 
ughout t S iving eady 
=f t ‘ | 
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Southern territory. Mr. Farmer D. Pullen and 
Mr. J yhn Bayless are both well kn own and 


sei se "Brndee "Praag “Coagy THE MOST COMPLETE LINE 
atheist |t | ne ee ae 
vai brane seem TRANSFER PAPERS ‘TYPEWRITER RIBBONS 

Asoo «| | STAMP RIBBONS TYPEWRITER OIL 


The case of the Philadelphia Typewriter an 


i Wick Company of tide tity ed bao adem NUMBERING MACHINE INK 


& Kirk Company of this city has been argued 
in the Superior Court f Pittsburg, but n 


decision rendered 
The case is one in which the typewriter con A H : A ~ 
yar sued the Smith, Hutton & Kirk Con e . + 

















pany fi : 4 bal ince all ged to be due on 
yuurchase of machines The Smith, Hutton & 
p' ; s ; MANUFACTURERS 
Kirk Company refused to pay on the grounds -—— -— 
that the n ines failed to come up to thi The mark of quality 
Stat dard il] j 
The case was won by the Smith, Hutton & ae sl 
Kirk Cs mpanv in the T wrence County Ce urt 96 JOHN STREET oe oe 3° NEW YORK, N. , & 
nd was appealed by the typewriter compar 





1. Falls represents the appellant and Greg 
y & Di ke the app‘ lle 
Philadelphia, Pa. 
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The t ( oy, am 

tu i hxt S, cut g, Sh high, weight 8 Ibs (7) seven feet shelf surface. Holds 

+] 1 r 6-28 Filbert stre x aper. 7 pes, stamps and pencils, viz: 150 sheets Typewriter, 150 

; . amas ; ets Lega WO sheet ng Bilis 19 sheets Regular Letter, 150 sheets } Letter, 

s d by ght I bl: 0 } Li 150 sheets Regular Bill, 150 sheets 4 Bill, 150 sheets 4 Bill, 75 
vas d 1 ck | os, Box for Pencils. For full particulars, write to 
Harbis PP alg yy ‘The Slationers Best Selle) S. S. CROOKS, MFG. CO., St. Paul, Minn. 
later | fla 

T , through the elevator shaft 

tiv ( ving the third ar | 4 
‘wit terete owe, oes | IReMOovAa otice 
printers na H Stuebner cf ] Ww rks. respect 
ively Che buildi g is kyr k structure, ex 
tn i roe bY pe A. A. Weeks Mfg. Dept. 
Che rigin is not kn l ss 1s about - 
£5 000 r P 
Reading, Pa. A. A. Weeks-Hoskins C 

, Bg — . A. Weeks-Hoskins Co. 

ihe ( ries I urtney Company, Gealers 

tyP son oe ved “orf ae to 354 Broadway, N. Y. 
t busit s from 521 Court street to 31U Court 

WHOLESALE DISTRICT 
Rock Island, Ill. 








City Typewriter 


oe “SECURIT Y 


Springfield, [IIl. 














Ce i 00; pencal nesufacturing bu. | CHECK PROTECTOR $7.50 
ness rat E. Hayner, Q. J. Chott, Josey Similar te Band Rubber Stamp 
‘ < LIBERAL TRADE DISCOUNT 

Topeka, Kan. ne Rem. Prints like this; not OVER ONE HUND. FIFTY $150$ 
New \ A -_ he ic nt tar es 7 01 . T . ¥ , 0 735.9 

Washington, D. C. INDELIBLE 

+ - & r Supply C ene : = head o "— ; 
iss Stat , ling v1 . writ T Meets A “2 vempante . 





— sete Sole sehen, SECURITY MFG. CO.. 195! tonedmock m. Chigage 


a DESK BASKETS} 


Send for discounts and new Ca: No. 40 
Buy DIRECT from the man 


PROGRESSIVE WIRE GOODS CO., 525, Scetrnix’ Px 
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STATIONERY “9 





(By Special Correspondence.) 


Atlanta, Ga. 

out from this 
manufacturing 
a fire here recently, was 


plac that 
stationers, 


The report sent 
Montag Brothers, 
had been damaged by 


a great mistake; for it was made to appear 
that the firm could not fill orders. There was 
no fire. damage and the company is in the best 
of shape. 
Aurora, IIl. 
The Bishop Block Company has been organ 


ized to do a stationery business, with a capital 


stock of $2,500. The incorporators are: Chas 
S. Harkinson, Henry P. Grimm and A. H 
Switzer. 
Barrington, III. 
William C. Naeher has moved into the Li 
pofsky building, where he has greatly added 
to his stationery stock He is one of the 


promising stationers of this place 
Brooklyn, N. Y. 

Philip Shapiro, a stationer, 
loss by robbery recently, amounting to several 
hundred dollars 

Alfred F. Farnell, who for past 
five years was a stationer the Hamilton 
building on Court street, died May 12 after a 
short sickness 


local suffered a 


the 


in 


twenty 


Boston. 
L. E. Muran has been elected a member of 
the local association 
- a. * 
“Uncle George” Olney was in these parts 
recently The same “Uncle George 


* . > 


The Charles A. Lind Company has been in 
corporated with a capital stock of $10,000, to 


manufacture blank books, etc 
* * . 


formerly at 
Hath 


The Cutter-Tower Company, 
173 Devonshire street, has moved to the 
away building in Summer street 
The Carter's Ink Company will soon begin 
the erection of a large factory in Cambridge. 
costing in the neighborhood of $200,000 
+ * * 


George E. Damon, president of the George 
E. Damon Company, law stationery dealer, has 


brought out two specialties called a “barrister” 


letter file and the other a “lawyer's docket 
file.” 
7 * > 
Abner K. Pratt, local president, announces 
that on the evening of July 20, the first day 
of the convention, the men will have a smoke 


talk at the Somerset 


> * = 


The Boston Stationers’ Association is hard 
at work on the plans for the national conven 
tion. The ladies 


ladies, is meeting weekly and there are reports 


1 


committee, composed of six 


that the ladies attending the convention will 
have several surprises 
> > > 


Brothers 


strong ad 


Charles W. Burrows, of Burrows 
Company, Cleveland, delivered a 
dress here May 12, in Faneuil Hall, before 
the annual convention of National Retail Gr 

Association, taking as his subject the 
Burrows 


cers’ 
is ere atly 


parcels post, in which M: 
interested 
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Camden, N. J. 
supplying the state 
at the « 
until June 15 


Chattanooga, Tenn. 


Bids with 


will be 


tor 
the st 


received hice 


treasurer 


Frank H 


and Westervelt T 


ga Phonograph Company, 


stationery 
ate 


Atlee, president of the Chattanoo 


er 


hune, a prominent business man of Atlanta, 
have purchased the stock, fixtures and good 
will of D. P. Henderson, the stationer, at 72 
Market street 

Camp Crook, S. D. 

The stationery store of R. L. Shunning has 
been destroyed by fire 

Canisteo, N. Y. 

The Up-to-Date Advertising Company has 
been organized to manufacture stationery ad 
vertising, with a capital stock. of $50,000 

Canoy, Kan. 
Che Webb Mercantile Company has sold out 
its stock of stationery to H. T. Morgan 
Carlisle, Pa. 
W. ¢ Clarke has purchased the book store 
John A. Means 
Chicago. 

Charles A. Stevens is back from a trip t 
Michigan points 

Walter Flintoft, of Victoria, Australia, was 
in town last month 

The Amberg File and Index Company has 
opener ity salesroom at 212 Wabash ave 
nue 

M. M. Scott, a stationer of Logansport, r« 
cently spent several days in the Chicago mar 
ket 


: * * 


Fletcher B 


Gibbs, of Shea Smith Company, 


recently made hurried trip to Boston and 
New York 
= o 
Phe lo association, which numbers thir 
teen firms, 1s making great plans to attend the 
Boston convention 
Daniel R. Cameron, of Cameron, Amberg & 
Company, has returned from an extended trip 
to the Pacific Coast 
©. J. Timberman, formerly with the Twin 
Lock Company, has been appointed manager 
of the local office of the Universal 
= > >= 
Harry Shaffer, head salesman for Georg: 
EK. Cole & Company, states that the cash bus! 
ness 1s greater than for many months 
* - > 
The retail stationery department of the Ke 
wanee Printing and Publishing Company is 
now located in the Star-Courier building. 


Mr. Grimes, of 


Company, Los Angeles, was here recently, 


companied by his white They were on th 
vay East 
\ de gat t S t ers r ‘ 
nains ( < B Ss at é efat \i \ 
nd » ¢ casket floes: ] vreat 
tok ‘ esteem 
= > 
( 1s Index { mp y is bee P 
' ; \ < pital st ck ; $5.000 | 
incorp tors e: Edwin A. Munge Edw 
J. Kloss Portha Kuel 
= = = 
Siinev ( t Lame Am be x & ( 
pp ~ S¢ e1 weeks tou I I 
pe rt visit t Dp ties 


Grimes-Stassforth Stationer 


Stromberg, A 


1 lease on their property at 300 
Clark street for period of ninety-tf 
and have paid $43,000 for the buildi 
property 
L. Se BOOM ge of the 
x the Moore Push Pin Company 


t 


nely and tl 


gl; ss-he aded pil 


out this 


yreat 


Freen 


W. H 


Stationery Con 


it 110 Quincy st! 


Chicago Stationer Shop H« 
writer supplies S 

The local st s are indulging 
pastime of baseb here is a 
posed of S. D. Childs & Company 
& Company, ( ero! Amberg & 
Shea Smith & Company and Rand 
& Company 

The local s rs are holding 
the Boston « \lready pla 
turing for an nvention trip ot 

king in Norfolk, \ and other t 
om Norfolk Boston by the Met 
Miners Line S mers 

\. H. Childs S. D. Childs & 
vhile looking some old. files 
day tound an eng ed announcem 
sent to the trade back in 1878, at t 
firm was locat Washington 
was a fine piec: vork and the 
deviated in its irse since in tl 

Cincinnati. 

Che first failur the ranks 
ers for many years took place 

William Skinner & Company, 321 


during tl 


street 


reditors filed 
urt appoint 
eceiver, to tak 
\ new compa! 

ery field during 


man’s Coin Wr 

will put out 
collection 
irious pieces 


' ‘ 
IS a Singie S 


nounts \ perf 


[The Burrows 
the ca ige 

-_ 

tactured \ 


turing C 


The Burrows 
ess s excepti 
<. Elisw 

( vy & ( 
( . ()'N\i 
Pay klev N+ 

yo 


Cook’s Station, Wash. 


len & Company hav 


Stationers are takll 


+} 


i¢ demand 


irmerly witl 


pany, has opened 


eet He calls tl 


e last week in May 
tition in bankrupt 
[1 Thrall the re 


May. It is called 


 } 


tf col 


Cleveland. 


r s ( mp 
st he y 
( 2 
s mr \ 

' 


\ 


Coquille, 


Ore. 


Greeley, Neb. 


tr 
y Ss 
Denver, Colo. 
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When Ordering ¥% Goods 


The Demand, Quality, Assortment, Price as 
Well as Profit is There for the Dealer. We 
Manufacture a Full Line of Office and Sta- 


tionery Supplies, Including: 


Midget Card Index Trays 
Sectional Card Clipping Files, 


Swinging 
Attachable 
Desk Stands, 
Clips, Brush, 
Tube and 
Jar Paste, 
Carbon Paper, 
Check Files, 
Letter Files, 
Transfer Cases, 


Box Letter Files, 


Sectional Book Cases 


You Have Had and/You Will Have MoreCalls for Our 
Goods. Let Us Send Our Complete Catalog. 


Our Discounts are Most Liberal. 


As Our Line is Large and Varied it is Easy to 
Make Up Freight Shipment. 








Mission Cabinets, the kind you have heard about 
Nothing Cheap but the Price 


The #2 Mfg Co. 


Factory ard Home Office 
42 Union St. 


MONROE, MICH., U.S.A. 


N. Y. Office, 108 Fulton Street 4. H. DENNY, Mer 
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STATIONERY NEWS—Continued. 


Colorado Consolidated Lumber Company in 
solvent. 
Des Moines, Ia. 
C. E. Reid & Company have sold their sta 


tionery store. 


* y * 
O. C. Crowell will open a stationery store 
here in August 
* * * 
R. E. Patton and Luther Brown have formed 
a partnership in a new stationery store 
Kewanee, III. 
The Star-Courier Company has opened a 


magnificent stationery store in the Star-Courier 


building. 
Kalamazoo, Mich. 

Ihling Bros. & Everhard Company has 
incorporated, with a capital stock of $200,000, 
handling office supplies and stationery. The 
company will add to the stationery department 
materially 


been 


Kansas City, Mo. 

The three-story factory building soon to be 
erected by the Irving-Pitt Manufacturing 
Company, will be occupied for the manufac 
ture of loose-leaf books 

Lafayette, Ind. 

The Murphy-Bivins Company has been or- 
ganized to manufacture and sell blank books 
with a capital stock of $10,000. Incorporators 
William J. Murphy, Maude H. Murphy, Clar- 
ence M. Bivins and Sarah Bivins. 

Lewiston, Idaho. 

Frost’s stationery store has been destroyed 

by fire; loss, $3,000 
Lexington, Ky. 

The Transylvania Company, the large print 
ery and stationery store, which recently filed 
a petition in bankruptcy, has been taken over 
by Thomas M. Owsley, of Bowling Green, and 
E. D. Veach, of this city, the latter of whom 
has been connected with the company for 
several years. These gentlemen 
a partnership and have arranged a satisfactory 
settlement with the embarrassed creditors 

Millbrook, N. Y. 


The Argonaut Company has been incorpora 


have formed 


ted, with a capital stock of $25,000, to manu- 
facture books, stationery supplies, et: 
Milwaukee. 
(By Our Special Correspondent.) 
The West-Williams Company, blank book 


manufacturers, has increased its capital stock 
from $25,000 to $30,000 
* * * 


Baum, 


A. J. Baum, of the firm of Siekert & 
leading stationers, is one of the active men 
in the effort to beautify the Milwaukee river 
front. 

* * * 
Milwaukee stationers are interested in the 


statements of leading pulp wood men that the 
printed matter of the near future may appear 


on black paper printed in white ink The 
statements openly declared the immense 
possibilities of black paper The paper men 


say that a new supply of material would be 
brought into use by the mills and the paper 
making industry revolutionized 

Mobile, Ala. 
Bidgdod, one of the oldest, if not the 
Mobile, is reorganizing his 


ee 


oldest stationer in 


store on most modern lines, by making addi- 
tions and improvements of large proportions 
The original Bideood firm was established 


over sixty years ago 

New York City. 

Special Correspondent.) 
Press, station 


{ By Our 


The Walden 


publishers and 


ers; capital stock, $10,000 
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Wortsman Publishing 


and booksellers, has been organized with a 
capital Oo! $5,000 
¢ 

The new tactory and offices of the Kiggins 
& Tooker Company have been removed to 
new buildings at 35-41 Park place 

e* * 

Boswith & Company, stationers, have moved 
their stationery department to 41 Warren 
street The printing plant will remain at 123 
Chambers street 

on a 

J. K. Gill, of the J. K. Gill Company, Port 
land, Ore., was in New York at the Victoria 
last month for several days He combined 
business and pleasure 

* * * 

The Quinn Manufacturing Company, manu 

facturing stationers, has been organized, with 


$25,000. Incorporators: H 


Mills and E. J. Forhan 


. . * 


t capital stock of 
M. Browne, F. W 


The Regal Press 
stationers, has been organized 
stock of $10,000. Incorporators 
Rosenberg, Abraham Atkin and John 
mick 


printers, publishers and 
1 


with a capital 


Joseph H. 
McCor 


Edward L. Hall, for fifteen years a traveling 
salesman for the National Blank Book Com- 
pany, was found dead May 11 in a hotel at 
fatavia, N. Y., as a result of heart compli 
cations 

*« * * 

Judge Hough, of the bankruptcy court, has 

dismissed the petition in bankruptcy filed 


against the Marcus Ward Company, 
the 


March 21 
manufacturers of stationery, on consent of 
creditors 


Irving P. Favor, American manager for L. 


and C. Hardtmuth, sailed last month on his 
annual trip to the factories of the firm. He 
went direct to Paris, later going to Nuremberg 
and Austria 

* *« * 

* * * 

It has been decided by the Board of United 
States General Appraisers that Japanese copy 
ing paper must pay compound rates of duty 
and cannot be admitted at lower rates, as 
specified in certain paragraphs of the Dingley 
law 

* * 

Imports of stationery and allied goods at 
the port of New York for the week ending 
May 16 were as follows: Books, 356, $52,744; 
engravings, 10, $763; printed matter, 571, $59, 
436; paper, 4,933, $65,644; steel pens, 9, $4,869; 
and others, 4, $607 

* * * 

L. E. Waterman recently displayed a sus 
pended ball in their window at 173 Broadway 
which attracted much attention The ball ts 
suspended by means of a current of air gen 
erated by a blowing machine It proved 
good advertisement 

. 2 
[he district attorney will look into a not 


issue of $100,000 made by the Hopper-Morgan 
supplies Che 
attorney | informed that Mr 
Barry of the firm got control of the Lester 
Mills of Arkansas and proceeded to issue $500 


000 in notes as. president 


Company, dealers in stationers’ 


district ias been 


signing them 
* > * 


The L. E. Waterman Company is making 
extensive alterations at their New York head 
quarters They are not yet complete The 
wholesale department, for the convenience of 
customers, will be removed to the second floor, 
bove the retail store, so that there will be 


Company, statiorers 





two direct entrances me on Broadway 
the other on Cortlandt street Furth 
ticulars will be published later 
New Orleans, La. 

I F. Hansell & Brothers, leading 
ers, suffered a total fire loss last montl 
ompany was ent ising and soon n 
angements with the Baronne Realty | 
pany for tempor uarters until Oct 

Pittsburg, Pa. 

\ sequel t he reorganization 
Company, stationers in Penn avenue, was 
arrest last mont f A. Baron Holn 
had been depos s president J 
[The charge mac gainst hi i 
it having been alleged that he was instrut 


in defrauding the ympany out of $1,075 


charge, however lacked subseque nt su 
Portland, Ore. 
rtion that 


250 shares of st 


ne mau 


Upon the ass 
Hjermstad to purchase 


the Kilham Stationery & Printing Comp 

I W. White has brought suit agai: 

company to recover $2,500 commissi 
Richmond, Ind. 

Fire last mont destroyed the stati 
store of W. H. Bartel 

Richmond, Va. 

At the annual n ng of the stockholders 
the Baughman St nery Company, held M 
13, all the old off rs were re-elected Che 
ports, notwithstanding the financial stri 
were most gratifying 

Salt Lake City, Utah. 

H. N. Lathrop is closing out his stati 

and office supply store 
San Francisco, Cal. 
(By Our Special Correspondent 

Mr. Akass, with Plew & Molter, loos 
manufacturers, recently visited San Francis 

> es 

Frank T. Jones, with the Berlin & W 


Company, is making the rounds of 


territory 


* * * 

The Joseph Dixon Crucible Compa 
just leased a building Second st 
term of five years 

The Taylor Paper Company, forme: 
Clay street, is new firept 
ing if 225 Clay ~) ect 

‘ ‘ 

W. S. Reid was recently in 

representing the American Pad & P ( 


pany, of Holyoke, Mass 
> * * 
Che A. Carlis Company, which 
tofore carried legal stationery almost ex 
vely, is now branching out into | 
general stationery 
* * 
Xepresenting tl lines of the ( 
Rey t the W 
Company, Mr. Blankton has his | | 


display it the Rochester H 


to be in S Francisco for ab 


R. Shapre R. Shapro ( 
y returned m the East, wl 
ged with 1 turers for a 
tractive stationery velties whic 
bee shown o1 ( st 
e & 2 
HT] S Crock t ( omp nv } < 


leted making 
‘omes the northern California agent 
Pauly Loose I 1rd book. This b 
become the prevailing style used | 


recorders and other 


ngements by whi 


ounty publi 


his state The Crocker company 
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STATIONERY NEWS—Continued. 


press a handsome cat 
comp 
plian¢ 
listributiot rly in June 
+ * 
John J. Steve n, wl 
buying stock the Jo 
pany, wholes tation 
ibout the I 
vill ‘ k S 
elties 
ri I I repres 
Ink Pencil ( pany, arri 
this week this is the 
representati this « 
although tl] g ds | 
ket here 
* * 
Brown & Power, ma 
hay mpleted arrang 
w structut n Calit 
some hic l be oc 
s comple The bu 
s y str with b 
I cl net 
space 
. * 
but Mr. Mec( 
Company just le 
calling on t ade he 
the N 1 Blank | 
pected in a days. M 
ery 1 bu gain W 
s duties 
* . 
Mr. H the Fr 
dealer g ing 
d stations eports 
rable activity ult 
which eems indicat 
work Orde consid 
placed by s com] 
requesting bi 1 all ki 
pli 
( ss B ess 
ve ke g ] 
I ery Ss i no 
k y l 
rim epres me ] 
url hous 1g 
pe ( nv, tl 
( mpany ( | Wi 
ton & (¢ & H 
Lit & | \r 
w ( 
I x tv 
< | Rj 
as ' 
early date I s kno 
- S nul eol 
| 
| ( 
iso M eet. N 
3 
‘ ‘ it $15 
’ P VV alte 
\r & n Ne 


logue, containing a 


lete list of their stationery and office ap 
e lines. The catalogue will be ready for 


* 


is been in the East 
J. Stevenson Com 
is expected back 
nth The company 
ery, toys and nov 


ting the Red Dwart 


ed in San Francisco 
rst appearance oO! a 
npany in the West, 
found a good mar 


tufacturing stationers, 


ents for building a 
street, near San 


ccupied by them as soon 


will be a three 
nt and will giv: 
‘rease of floor 


x 

the Eaton-Hurl 
ll. of the Carter Ink 
San Francisco afte1 


Chas. W. Sherman 


};00k Company, is ex 


Sherman has been 
enough to attend 


ick Post Company, 


truments, supplies 
t there is consid 
cles on the coast, 
general renewal of 
rable size are being 


es, while others ars 


engineering sup 


Edward J. Chess, 
149 New Mont 
e on hand a larg 
specialties. This 
Eastern manufac 
re the Sherman 


Thompson & Norris 


d & Co., BE. F.. Dut 
Company, A. | 


Company, and Fuld 


ny of San Frar 
irge portion 
Angeles Mr 
nost successtu 

the country, but 


business at im 


vn all over the West 


cations of West 


he auty ot these 


California. Con 
pplies only wi 
yortion of the 
work tl 
[he store 1s in 


erly with W. J 
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Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing Ink 


+ Taurine Mucilage 
HIGGINS’ } asses 
Drawing Board and Library Mucilag 
Office Paste 


Liquid Paste 
Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the Trade. 


Consumers, emancipate yourselves from the use of corrosive and ill-smelling 
inks and adhesives and adopt the Higgins Inks and Adhesives. 


They will be a revelation to you. 


AT DEALERS GENERALLY 











CHAS. M. HIGGINS &>CO., Razer tur’ u "Aden | 
Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— ences 
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Chichester 
Typewriter 
Chairs 


are 
Favorites 
with the 


DEALER 


because 
they please 
the 








Consumer sagt 
: THE PERFECT 
They please the 
consumer because ENVELOPE MOISTENER 
“THEY FIT THE BACK” is a time saver as well asa practical, reliable, 
simple and sanitary device 
If you sell Typewriter Chairs, get our Catalog. Shows DO YOU KNOW IT? If not, let us give you 


our Full Line of Patent Adjustable Back Chairs a few examples of what it is doing every day. 
They may suggest some possibilities of econ- 


omy in your work. You will find the infor- 
mation worth asking for. 


Chichester Bros, Chair Co. 
13 Elizabeth Street, New York Meee 






































Write to us for preliminary opinions 
1 all legal matters. No charge unless 


‘tained. 


r a ( ec Nl) ( S Associates throughout Continental 
Europe, Great Britain, the Colonies, South 


U.S. or Canadian 


America and Canada enable us to investi- 


925 OO gate and prosecute foreign interests with 
. Our Pamphlet for the Asking. 


dispatch 
ne oe THE INDUSTRIAL LAW LEAGUE, Inc. 





We pay alle x pe nse 3 and ql 


ments except government 170 Broadway, New York City, N. Y. 
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STATIONERY NEWS—Continued. TRAVELING MAN DIES ON THE ROAD. x with C. R. ( & | 





fices and warehouses of the company will con Curtis Bates, t1 Vee Sepresentas the late u 
tinue at Valencia and Fourteenth streets are = ‘ew York i : M Bates é 
vest e1 died sud 
bag Portl Oregon, on Tuesday, May 5t a> bhi : ? 
Loose-leaf systems are growing in popular chror Bright's disease complicated wit eG a sar -egcsete 
ity in San Francisco and on the Pacific Coast, flammatory rheumatisn aes 
according to the statement of local stationers Er Rates } d been sumn roth ‘ . : 
both wholesale and retail, and the total amount Port | fro. r home in Plainfield, N. J | 
of sales increases monthly rhis is one branch by a telegram from her husband. was Tot ine 4 
of the stationery business which has kept up vay west t in his vhen he: Laie . 
almost to the normal demand all through the rrest ( - by the sad news Cas 4: — - 
dull business months of 1908 Che increas: leath Bast Aathes ©) 
ot sales in the small country towns is some She retis 1 from Chicago with her voung ; ber ort , . 
what slow, but the dealers find that once th er sor : stened to his mother ; , 
system has been tried, the country busines sai ‘ ws of his father’s death r 
man sticks to it im t ‘ ( R. Gibson & Co.. vw DEATH OF MAJOR ACKERMAN 
: ? t by w { Portla j | rn . 
McNutt, Kahn & Co., manufacturing station deat + reereeentatine ie a , ig 
ers and wholesalers, extended a greatly appr« Mr Rateec’< iia +? eft Portland on Sat f ; Pe 

ciated courtesy to their employes on May 7 lav. the 9% net. | ses lone ci : meg ( Pet sheen a 

the day of the arrival of the fleet in San Fran nd wet moanied as far ace Chi. " i - ieee ice ae 

cisco Bay Havine le ised i lot Iron vhicl Mir | hk (; presi ne af The | K Gi r - KS : s 

a superb view of the bay was to be had, they f Port ro Cleeiet 

erected comfortable seats from which the e1 am ‘ a rt ; ‘ “, ee 

tire force of the store, with their families, wit ; nat as Ce ER cy "* etn PRK 

nessed the magnificent naval spectacle of tl D ef C 

entrance of the fleet and their maneuvers in 20 

the bay \t noon a lunch was served by Pp a 5 

caterer, whose services had been secured by p y) me 

McNutt & Kahn, and later in the afternoor i ’ ; 

other refreshments appeared It was a very 

enjovable entertainmenft the guests ivoidu . 

the crowds in all public places and all t : = Li 

Inconventiences ft stcn in ecasion 

* ‘ , ’ 
Sapulpa, Okla. 
Che Okane Stationery Company suffered P 

fre damage last month to the extent of $8,000 2 

Utica, N. Y. Vee, 
\lfred J. Purvi the eteran printet > 

tioner and blank book maker now $s » ie 

ciated with hin I | Barnun Myron <A ee a 4 

Gibbs, Jr ind George B. Purvis >: 

GIFTS TO NEW YORK OFFICERS. 
At the monthly meeting f the Stationer 

eenc on 7) ‘ . 4 el »~ Yrs dlet ; 

ee eo ee bare ree DEATH OF EDWARD L. HALL 

the former with beautiful silver vil uy rhein 

and the latter with gold watch é e! —_ 
tlemen, it need scar he said, w Hf \TE CURTIS BA s 
prised 

Leading up t t . ntation Mr t I 
said ‘ lee 
This associatio s grown to b at { B. Fay of A. C. McClure & ¢ 

nm the community nd it has done s he > tel ‘x Pettibone & ¢ 
it has had at its head pushing nergetic 1 s. D. Childs & ( \I ) 

No man amone 1 e s \I & | S ’ ( >} 
the association as Theodore L. C. Gerrs Cat \mberg | P.M 
fearless actior | nesty f purty na W ! St y » 
his hard work in the interest of tl Ci t Gibbs S 
tion have been the factors in making it what Smith & ¢ = a 
it is. His way of meeting his fellow member » Gil 1 M y 
on the street and telling them they were sla- t Plan \ | re the funet et : 
ted to do certain work ha b n ft mor 1 ( ve! le nad nterment ery mt 
portance in the growth of the association an: May 14t <a es 
the extension of its influence than most \I ; S ( Vi Se : 
realize And not one of us f fus ‘ 1853 nnect vit { tart 
he looks at us in that pleading way tationery bie: = iti ol oa. 2 ee National BI ( 

“As a token of appreciation nd in gratefu tt — 4 . be : 
remembrance f the work dor by vou. Mr t ‘ t A v Ens . 
(serry I wish t present t you thi lovi { taf - McClure & ¢ Chicag 
cup, which I ask you t T pt with the good ving Ww h } , neaged in the ' 
wishes of every member of this ass tion . 

Mr. Gerry responded feelingly Sterling ry rly ‘ 

H. H. Arthur next took the floor and praised In recent y he vas best know? tl DEMISE OF ALBERT FIERLEIN 
the work of Secretary H. W. Rogers and pré ssistant managet f the American hou \ a. entities 
sented him with gold watch He Is spoke , VW Faber Ocitio#n vhich ] resigne: , - 
of his deep appreciation this spring. t ccent more { vats. : 

















May 23, at the home of his parents in Chicago 

terme on v M Y sJ 
\lbert’s sudden taking tf was a terrible 
ick to his many friends and acquaintances in 
Chicag ind ther princip cities where he 

) ll know1 \lbert Was 
mplishments In addition 
being ne f tl finest t the young mu 
ne of t ery fine swim 
5 S AQ 

His father 1 been most enthusiastic ovet 
ibility as an athlete a d indulged his 
every wis] | me tit he had given re 
rkable swimming exhibitions at the pool « 
t Chicag Athletic Association, where those 
ed hin marvel It was 


iplishment that 


ll probabilit veakened his otherwise not 
ibust body ar stened his deat] 
Weep regret been expressed over this 
T stTortune ce brave i boy sO deve ed 
son. so stan riend, should have be bis 


JOHN CARTER DEAD. 


Carter, | d of John Carter & Com 
largest pap houses of the 
ry, passed away May 12. He had been 
uling health for three years past, but had 
ained t unremittingly up to three 
ks pr is deatl He was buried 
lay 14 
Mr. Carter at t time of s decease was the 
est man act ly engaged in the paper trade 
Bosto1 H is $01 f Timothy H 
Carter ; ; the progenitor of the large 
\ He is reputed to have 
! printing press m 
nd to hav perated the first 
Iry in New England With a Mr 
1 he | selling and pub 
g business under the name of the Old 
Corner Book Stor whose rmer home at 
Vashingto1 nd School streets, is yet stand 
g d the bookselling 
f the business is 1 rried on, thougl 
29 Broomfield street 
WILLIAM H. EVANS DEAD. 
| ' riv } i cel 
lobbs & 
( \I \ 28 
bu 
3 en vears 
M. R. Wa 
n Con 
ig n 


100-FOOT FOUNTAIN PEN. 
Pen Con 


ens 100 teet 
i) 


WHAT FIVE YEARS WILL DO. 


lebrated the 


Spring 

of the 

ed and most 

untry His 

e vi S iffair and on 
ok at the picture would never think that 
bout such a change But 

Johnson is mad ; i stuff that wins 


he evidence 
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For Dupucarova Worx 
Quaurry Guseawteen 








xe OUR WORD orn. 


r if inclined to be dubious of our claims-—take a sample sheet of ‘“‘WORLD” 
‘TUXEDO” or “ONION SKIN’’—the special grade for the particular 
work and test it out under any conditions with the highest standard line 


( 


you know of—examine the result most carefully—compare the prices—and 
YOU WILL SEND THE ORDER TO US 


WE CAN HELP YOU TO BUILD UP A PERMANENT BUSINESS THE LONGER YOU REMAIN UNACQUAINTED WITH OUR LINE, THE MORE YOU LOSE 
> WRITE FOR SAMPLES AND PRICES TODAY = Sex 











INTERNATIONAL CARBON PAPER CO. 


241 Center St. NEW YORK 


WESTERN ACENTS HH. L. BOCKFINCER & CO., First National Bank Building, CHICACO 















CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 


oi OL@ 
* 


WAX SEALS 








WeE ARE NOT AGENTS FoR THESE Gooons 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 


NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 
WRITE FOR CATALOGUE 
- MEYER & WENTHE 


92 DEARBORN 8ST. 
CHICAGO 







ee STAMPS 


123456 
NUMBERING MACHINES 











SASS Sn a 
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YAWMAN & ERBE IN SAN FRANCISCO. 

San Francisco is the 
filing equipment store in the world in the new 
Yawman & Erbe headquarters at 712-14-16 
Mission street near Third, which were opened 
to the public on May Ist. Floor space in the 
new salesrooms exceeds that of the Chicago 
store of the same firm, which previously held 
the record, and more than that, the stock 
which has been installed is more complete 
and more thoroughly modern than that in any 
other branch house of the company. The 
floors of the salesroom and storeroom com- 
bined extend back 275 feet from the sidewalk, 
making them the deepest rooms in the city. 
All this space is filled with equipment. Be- 
sides, there is a basement which is kept well 
stocked at all times. 

Before the fire of 1996 Yawman & Erbe had 
one of the best cabinet filing houses in town 
at the corner of Mission and New Montgom- 
ery streets. The blaze left nothing of it but 
the key to the front door. Nevertheless it 
took something more discouraging than quake 
and fire to shake the faith of the firm in San 
Francisco and its future. Just as 
Yawman & Erbe could make the arrangements 
quarters were rented and fitted out 


said to have largest 


soon as 


temporary 


OFFICE APPLIANCES 


tar better to give his staff commodious quar 


ters. 
“The secret of success,” said Mr. Victor, “is 
organization. A lot of people in the larger 


cities of the east would sit up and take notice 
if they really knew how quick to grasp new 
and better the business men of San 
Francisco have proved themselves to be. | 
have unbounded faith in the future of the city 
because there is more public spirit here than 
in any other city of the land.” 


things 


“A FAIR PROFIT.” 

Down in Rochester is the firm of Scrantom, 
Wetmore & Co., handlers of é¢verything in the 
line. The company publishes a 
paper called “The Office Indicator,” 
a splendid sheet and always reflects 


office device 
little 
which is 
the good judgment of the members of the firm 
In the May issue there appeared a timely edi 
torial on the “a fair profit,” whicl 
is reproduced as follows 

During the past few years of unprecedented 


question of 


prosperity there has been a tendency on th 
part of some manufacturers and jobbers, and 
perhaps some retailers, to take advantage of 
the situation and boost prices on some lines 


of merchandise, unreasonably 
There have 


been many cases where ar 
































YAWMAN & ERBE 
at 42 Oak street, where business has been con 
ducted ever since. Now the firm has _ just 
moved to its new and commodious quarters 
which will be finest in the country and well in 
keeping -with the spirit of the new San Fran- 


cisco. 
There are 121 distinct and separate filing 
cabinets, sixty-three of them sectional con- 


struction, with seventeen separate filing meth- 
ods in operation, attractively grouped to show 
the suitable ‘to different business 
needs 

Behind the salesrooms are the general offices 
of the company. They’re constructed on the 
same plan, the same idea of “plenty of room, 
plenty of system, plenty of modern equipment 
—best results,” which is something of a hobby 
with Manager Victor. The _ stenographers, 
bookkeepers. and other employes in these of 
fices could work in half the space they are 
allowed, but Mr. Victor says he has found it 


systems 





SAN FRANCISCO 


OFFICE 


was necessary and legitimate on 
t material an: 


crease in price 


account t imcreased cost 


labor, but we have reason to believe that there 


have been many cases where this increase w 
very slight, if any, but where some retailers 
have advanced their price very much out 
proportion. We have watched this matte: 
caretully, and when these instances have come 
to our notice we have in some cases refused t 


advanced price or looked for and 


uuld be sold at th 


buy at the 


procured a substitute that c: 


old price. We are firm believers in the pri 
ciple of a fair profit on each item, based on 
cost, rather than a cut price on some well 
known article and an exhorbitant profit 
something not so well known to make it up 
Now that there is a downward tendency in 
some lines, we shall watch the price matter 


of it 


carefully and give our patrons the benefit 


thus living up to our aim of a fair legitimat: 


profit on each item 


“NEW HOME OF CROCKER QUALITY.” 

the H. S. Crocker ( - 

street, San 
Unquesti 


new home of 
230-240 Brannan 

indeed a new home 
onstructed 
the Coast 


The 
pany, at 
Cisco, 1s 
best ( 


one or the 


and ap| 


buildings on typifying 


Frisco spirit in many ways. 

At the time of the great fire the comp 
was located at 215-219 Rush street, 
best and most complete establishment 
West was wiped out. To plan a building 
would successfully meet all the requi 


of a printing and binding 


modern stationery, 


plant was a simple proposition, but 


under the conditions that existed during 
first year immediately following 
fraught as it was with industrial strif 
handicapped by scarcity of building 

of all kinds, was a big task, indeed. Ter 


rary quarters were eliminated from 


pany’s calcuiations entirely—all thei: 
being directed to the early completi 
permanent home; and today it is a n 
great satisfaction and pride that th: 
innounces that every pian and speci tio1 


the architect has been carried 


plant fully installed 


The wholesale stationery depart 
juires three immense ors and base 
the Brannan street plant. The stock 
every staple tionery and 
manufacture, as well as an endless art 


velties. bot! 1 vt and domest () 
wholesale flo 
department, wit! 


clusive use of out town merchar 
ers. In connection with the stationery 
ment there is carried an immens 
papers—Royal Mill Paragot d St 
Mills, Royal | 1. Crocker Quality 
Crocker’s Opaline, L. L. Brown’s Ledg 
pers, and other 
The Retail Dey ment is we 
by two fine stores at 541-543 Mark t 
1244-1246 Sutter street The Market st: 
re carries a mplete line of 
The company is the exclusive agent 
Globe-Wernicke lin There is 
date line ippliances, als« 
ddressographs, dupligraphs and the lik 


street store is primarily 


deal shopping pl where the finest 
lain, printed or engraved statior 
rds, wedding invitations d 
\ he h: ad 
The Printing D rtment. Book Com; 
Room, Cylinder Press Room, Job Press R 
Rat id= Ticl Printing Department 
Rinderv—each 1 ire models 
nd facility 
Phe Crock I ry S 1) 
t in Sac t 
WILLIAMS AND SECOR MEETINGS. 
The annual meeting of the stock! : 
Williams and Sec typewriter 
s held May 13 Des Moines. I 
wing directors were elected 
\. E. Richardson, George M. Moo: : 
Brinsmade, F. A. Richardson. W. G 
N. Downs, J. B. Secor, C. A. Kirk! 
\ndrews 
The directors d their innual 
Derby. Conn., May 28, and elect 
1g officers 
W. E. Andr resident and tr 
N. Williams, secretary; F. A. Willias 


\. Kirkland, 


iSSsI1stf 


president, and ( 


tary and treasut 
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BETTER OFFICE EQUIPMENT 


BOOKSELLERS’ ANNUAL CONVEN- 
TION. 

The annual convention of the American 
Booksellers’ Association was held in New 
York May 22 and 23 

The important thing that came up for con 
sideration was t net price question. This 
live topic seems to be exciting deep interest 
down East and, judging from the liberal dis- 
cussion at the booksellers’ convention, it will 
occupy a prominent place for some time to 


>Ome 


The annual dinner was held at Aldine As FURNITURE THAT IS COMFORTABLE, 
ng part. Mark Twain DURABLE AND CONVENIENT 





sociation, over 400 taki 


was the central attraction, in his proverbial 

suit of white flannel, wl jollied the book- | , 

sellers along about his own books, saying that | That will help your Office Force to do better work. 

his own books had sold much better since | That will outlast any other furniture made. 

taken from the hands of subscription agents 

and placed n inds f booksellers “ ‘ . - 
Satisfaction or Your Money Back 


Mark said 
For thirty-six vears mv books were sold | No. 511. Typewriter Chair No. 621. Desk Stoo 


Nake af ae sieount goalies te adeeb past uteen swede Ae 
at Reypaes Let us tell you about our New Typewriter Table and Cabinet which will 


vou then became the pi viders t my diet 





[ think I may say without flattering you that be ready about March Ist. Large Handsome Catalogue on the 
uu have done exceedingly well by me . 
ho the tesnne of war seenienee ame aiaes press. Dealers should send their names for copy now. 
Se ne eee The Toledo Metal Furniture Co., 72 So. Huron St., Toledo, Ohio 
ether they then t It is at this 
point that y r em¢ me in, t was 
your business t unload the 250,000 volumes 
n the public in five ears if you possibly 
sald, Have you succeeded? Yes, you havi MEDAL OF HIGHEST AWARD 
f egg JAMESTOWN EXPOSITION 


v r vou ] . sold th, >) (0 “" ; volumes ~~ Add TONE lo Your Stati- 
—— ; : a ; os F onery in the OFFICE, 


d 240,000 volumes besides. = ; «aa BANK, SCHOOL or 
were Dr. Newell Dwight Ci ¢ ie =6HOME by Using Only 


Other speakers 





































































Hillis, Burges J nson, W n, H aft Pe. W ashburne's Patent 
Dav and Si n Brentar De y 1 Vong : “() K” 
»* “ . 4am P an ; . ” 
AF. 3% . Here’s the handiest hook 
; . a hel . 
ST. LOUIS CLUB PREPARES FOR THE esis iis lin Sea Paper Padaneee ever invented. That’s 
ere is nuine asure m e1r se as as - ~ . Pio ee 
CONVENTION. SECURITY. | These Fasteners are in a class by themselves. There why it’s called the 
P ; : are no otherslike them, therefore they can not be compared with 
\n enthusiast meeting t the St Louis the ordinary paper clips which depend on friction for their holding HANDIHOOK 
Stationers’ Club was held uesday evening, pos : : ; 
“a Yr art eae f sine delennt * oe Seete No Hammering. No Screwing. 
© «GU, “I . Ur pss ( ct gy delegates structible paper -piercing point which goes through every sheet co- sé ‘ ‘ ._ & . . et, a 
d selectis route for the National ¢ acting with a small PROTECTING SLEEVE which prevents A push with the finger and it's 
= Pp , 1 any liability of injury. ¢ in Little in size but big in 
niten at Rosato resident Kennedy pre strength. Holds up to ten pounds. 
din his usu ppy manner and after d HANDSOME COMPACT STRONG Leaves no mark in wall or wood- 
the club was called t rder and the mat NO SLIPPING, NEVER! NATURAL work. The best thing ‘ever con- 
! f the Transportation Committee was SIZES ceived for hanging up hundreds of 
oe cites sel winaatiitaled annie segue Easily put on or taken off with the thumb and hinger things like pictures, signs, calen- 
: Ip, I | £ I Can be used repeatedly and “they always work ; - . 
mmittes Made of Brass, 3 sizes. Put upin Brass boxes of 100 dars, coats, waists, skirts, kitchen 
MI. iy or. Mittae & Vol Fasteners each. A iE nterprising Stationers NOOB utensils, show window displays, 
: : 3 : Send 10c for sample box of 50, assorted. Illustrated etc Your customers will 
~ L. K. Comfort, of t Comfort | rinting jeacriptive booklet free. ask for Handihooks through 
& Stationery | \m« Peting, t t Liberal Discount to the Trade. our extensive advertising. 
George D. Barnard & | THE 0. K. MFG. CO. (Dept. G) Syracuse, N.Y. noi Don't disappoint them. 
These gentlemet re to s t the best rout MANUFACTURERS A Write y= 9 oy 
r the St. Lor tationers to travel 1 né — ugust Goertz o. 
‘ , , , » 4 a L. & C. HARDTMUTH, 12 Golden Lane, London, Eng ea Ave.. NEWARK. N.J 
it their 1 Ing 1u y, June 16 Sole Agents for Europe, India, Australia, New a Asad 
va ughly Zealand and British Provinces NO2B 
sed it B 
+ liege ee ee f Seaulding Tee “COMPLETUS” CABINETS HAVE NO EQUAL 
essrs rf ‘ ’ Vv Pau - 4 . 
Stationery Co.; C. R. Comfort, Comfort Print EMERSON BINDER | |DEALERS:  wmiising it the BiG. 
: i a “a Svat G4 GEST SELLER on 
g «& aig r nay — tie WRITE TODAY 
oa ae the market, 
\ s St pn &S§S ( S Major, M ; ' 
r }? o | ( ~ ~ (+6 g < £ tye Just Pull 
Me . , Ken ‘ 
Meyers, Skinner & K z& S Out The 
( ) & S « 
S Slide 
rt} Pres Si i and it's all ready, 
eir natio A BIG SELLER T ner Stand 
7 > ~ ti A Ite WELL ADVERTISED Stationery Cabiset 
ant The only REAL GOOD inexpensive binder on the market. panel 
Ths. Ee a SE eee Liberal discount. | Samples and « supply of catalogs Hudson Cabinet Co. 
ci . ain ‘ hen: Ellisburgh, N. Y. 
Bartons THE BARRETT BINDERY CO., 181 Monroe St., CHICAGO U.S.A. 
S S etary 
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about your Ink. 


about your pens There is a 


Be fussy 


‘ou are 





vast difference between ordinary inks and 


CARTER’S Writing Fluid 


results—such fine writing, such 











No other ink will give the same 


a facile flow, or such permanenc It is a necessitv in every well 


1 


orderec home and office 





And for an adhesive that sticks when 


stuck, we call your attention to 


CARTER’S Water Well Paste 








Purest paste—most convenient jar-—water well on 
side allows sweep for brush —— 
THE CARTER’S INK CO. Ne. 274. 
New York Boston 


Chicago 








Smvder &@ Black 


STATIONERS LITHOGRAPHIC \SPECIALTIES 


914 ‘WALNUT STREET 


Philadelphia 


“WESTERN OFFICE 209. STATE ST CHICAGO 
Waree fi. Furtone, Manacen 









riterpress 


Produces Real Original 
TYPEWRITTEN LETTERS 





and miscellaneous type forms, using type 
. exactly matching in style and spacing any 
_- ‘ . typewriter. In addition to producing cir- 

















and equipment a printing press outfit 
costing about $275.00, and does not re- 
_ quire skilled labor. 

It is easy for any boy or girl, with 
only a few minutes instruction to set up 
or distribute type and to operate the 
Writerpress in producing perfect work 
with speed of one hundred typewriters. 
” Any number of forms can be held 

™ intact, ready for instant use. 
Printed sheets are automatically removed, counted and piled. 
One form can be set up, another distributed, another printed, all at the same time. 


“ThVriterpress Cmpany , 518 WHITE BUILDING, BUFFALO, N. Y. 


PEALERS EVERYWHERE 








































PEN‘& PENCIL 
———_ 








(By Special Correspondence.) 
Albany, N. Y. 
The case of tl Parker Pen Compan) 
pondent, aga mas W. Wadswor 
pellant, was argued before the appel 
vision of the supreme court in Albany 
month This is an appeal from judgment 
$212.02 and costs rendered in favor 
plaintiff rhe action was brought t 
1 a contract and the goods were 1 s 
e defendant, a1 been in almos 
urt in Kingst for years Phe 
gued by George R. Adams for the app | 
id John A. Stephens for the respondent | 
Baltimore, Md. | 
Samuel Mayer, Chicago manager for tl 
seph Dixon Crucible Company, has beet | 
ing the large iti of the central West 
several weeks Sam says business | 
He returned May 28 with a large number: 
good orders tie’s there all right | 
| 
\s a distinctly American invention t | 
1 pen has come into use throughout th: | 
tire world Cher re many manufacturers 
ering these pens to the trade and users 
hem being the ( nial Fountain Pert | 
ny, 415 F Baltimore street, Baltin I | 
Md., which mak Warren N. Lar ter 
{ Mr. Lar S is president of the ' 
| \ ind stat was the p 
, if vity iving first int 
pe 1879 All vies are ite dl 
plainest t lat t ne 
ds tf the purchas« 
Glens Falls, N. Y. 
Miss Grace Summers, of Glens 
few days will be the proud possessor 
1 Gove! r Hughes used wher 
the bi \ 13, making Glens | 
youngest itv in tl state The g | 
ted the t Assemblyman Jat | 
s, of N uncle of Miss S | 


Montreal, Can. 





Nt | 
in ¢ \ 
be } \ 
( ( lt 
| { tly | 
e , St 
iN vay St \ ria | 
tenti ‘ build: 
| rl tory 
in lengt vay and 80 fee 
complet 
ring the fa 
New York City. 
The New W ntains a strong 
Casper I ber nd the Faber ( 
is deserv: s this company 
strongest institutions in the U St 
\iken-Lambert Company, the 
cturers of su well-known lines as 
Co. Gold Pens Mercantile Fountain P 
Beacon Sty! yral 1¢ Pen,’ Gold and § 
Pencils.” “Advertising Novelties.” et 
just resumed their old address at 15-19 M 
Lane, which thev vacated one year 9 
make room for tft] modern building tl 








PEN AND PENCIL NEWS—Continued. 


cupies the site [heir facilities for handling 
business have been doubled and they are now 
prepared to meet big or little emergency or 
ders. They have an exceptionally fine line oi 


ods for the pre 


premium uset 


and they cater to 
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Spanien INDEX CARD Co 


708 — STREET 
INDEX ILA, PA. 


RDSVPPLIES |) 
















A Talk to Stationers 
Index Gards 









































ees 













is trade wth vigor and intelligence (A 
Philadelphia, Pa. | EXCLUSIVELY) and 
George rd McLeland vho lives at 2526 Hh ese . e 
‘ ‘ | t I " lj 1 @) 7 © 6 HH I e 
i Me fove street >) Filing Cabinet Supplies 
have much use for a pen, inasmuch as he Lo, = 
s not vet 5 S d nevertheless has f 
the mac P¢ ge pe Indianapolis It One of the questions which daily confronts the up-to-date stationer is where 
he ne with whicl Benjamin Franklin to obtain /ndex Card Supplies He has rrequent opportunities to figure on these 
gned the D ration of Independence goods, but on account of the exacting nature of the work required, frequently 
Grandtather was page in that histor turns the inquiry down. There aston for this. We manufacture supplies 
aa aeanaae oe ce io , he yon for all makes oj cabinets—in any quantity or in any size. We can match any 
( grandtather the other day ‘ane « wis 1 ; , ° a 
- : ; 4 ; Shade or guaility of stock 
nicknamed ‘Sandy’ by its mbers. He gave l ; : 
this pen, which is made of a wild turkey Cet the Inquiry Obtain our | es on either special forms or stock cards or 
eather, when I last saw him at our home guides You will get the ord have a satisfied customer and make a profit. 
wn in Jefferson county, in 1831. You see, | 
vas only a shaver, about as big as young “Our Specialty” 
ty ree he g » me He told 2 
ay aye sine Seles ahammaat dina, Waa Celluloid Tipped Index Cards 
T } ependet Cé did not s¢ « Ss ( 
of Indey om iy use th _— Write for Samples and Discounts 
1 ind th n | kli signed it he 
urned to him and said: ‘H Sandy, you tak STANDARD INDEX CARD COMPANY, 701-709 Arch Street, PHILADELPHIA 
s and keep 1d now run along and tell 
sextor no the be . 
Toledo, O. 
Q)1 st ingenious advertising de SAVE ROOM 
ces seen 11 loledo has just been put mut by Price 5 HEAD UARTERS FOR 
- ‘ 
The Conklin Pen Company ft this city, TIME, MONEY Q 
demonstt its Conklin’s Self-Fill Gad ont eonckt 
ing Fountai P whi they manutacture cal low - priced 
. ; a 9 Typewriter 
This device is being exhibited in the window Stand on the 
| “ae re Be & ee Ye c market. Made 
. i tine « IgTavinig on of selected sea 
sake 297 Cccmn med street nd e ittracti soned. Oak, fine 
Jers ' iS attra Seiten Gatt.6 Typewriter Ribbons, Typewriter Paper, 
~ device ists OF a Set Typewriter Carbon Paper, for all uses. 
S ited | ectric mot sia Peteste! Hi nee #1 in. long, 38 in We manufacture the best line ot TYPEWRITER 
1 S re, \ W rk VA rr ere and ex tension slide; Paper Cabinet SUPPLIES on the market. 
" Shelves 14x8x1li¢ ; Cabinet has Roll Cu 
‘ pen . Phe tain Front and Cosy Holder. Shipped Kk D aot tameiee ThE S. T. SMITH COMPANY 
e1 ' reme lvertisingy ma eee Rte et 11 Barclay St., New York City. Tel. 1164 Cortlandt. 
in the s ust enoug saving prices on Office Desks, Chairs, etc., ¢ Please send for our Catalogue and samples of Manifold, 
ted mat \ | and eff We make School, Coeet end Gente Seats, Lodge and Typewriter Linen and Carbon Papers; also Price Lists 
‘ Alia ( an urniture,. of se > SCOUNTS T¢ ? | 
» y. Probably no clev: E.H. STAFFORD MFG. CO., 248 Adams Street, CHICAGO, ILL. ame. DISCOUNTS TO TES SRARE 
Tracy, Minn. 
\ j untait pet torv | s been established H AW KINS 
> . P 
nd will De by June 15. W “schabbca Progressive Firms Install The 
1 , . proved 
\. Houston, t proprietor the inventor ot Automatic 
new p¢ imp istruction dq Stamping and | E GIAN i 
nposed ix | is fit vit Embossing I I L 
k g Pp is simi Press 
, 1 in d busi S 
in 3 Reet sere POWER PRESS 
Washington, D. C. Because—It will print and emboss at one oper- 
\ t invention brings out an ent ) ation ——— from steel dies or plates 
d penci t faster and with more economy than any 
v and other machine of this character. 
) = Slee Because—It has plenty of open feed room, allowing 
" t any size sheet to be fed with ease. 
hy} n the S i P e_@ 
, ; Because—It registers accurately, giving the finest 
ayy engilie> & results obtainable. 
1 11 1 Ssligntly ° . 
' sions h Because—It has all the adjustments in front of the 
tage , press within reach of the operator at all times. 
it The ba Because—It enables you to make prices which will 
. d m land the order at better profits. 
! Conseque Because—It earns its cost in a short time. 
< ball will Write us for Catalog, Pric , etc. Bring or send us your dies for a demonstration. 
4 | ; } 11 d 
; MANUFACTURED AND FOR SALE BY 
| ven" | Hawkins-Wilson Co.,inc., 712 $ St., Phila., P 
vit ut arres aw ins- I son 0., inc., ansom °9 1 a., a. 
pie Canadian Agents: The J. L. Morrison Co., 445-447 King Street, W., Toronto, Canada 
sente é be ing in this Cuban Agents: Arturo Hernandez ~— Havana, Cuba 
I surface of th Mexico Agents: Parsons Bros., Mexico City 
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OFFICE APPLIANCES 


NOTICE 


MANUFACTURERS 


Those who have new specialties, appliances, systems or devices for 
use in the modern office, are requested to send details, drawings 
and photo for review, without cost. 


DEALERS 


Those who desire to be placed in communication with the Manu- 
facturers of Modern Office Devices, Supplies and Specialties, may 


have the benefit of our “Information Department” without cost. 


STATIONERS 


Those who have made special displays of manufactured goods, or 
have increased their business with new stores, should send photo- 
graphs for publication without cost. 


SALESMEN 


Those who are making or have made a success of the “Selling 
Game” with the manufacturers or with the dealers, should keep us 
posted as to their achievements. Include your photograph. 


PURCHASING AGENTS 


Those in charge of the buying of office commodities for large cor- 
porations or quantity buyers, will be given the benefit of our know- 
ledge covering the eatire office appliance field without cost. 


WRITERS 


Those who have ability to describe situations, places and things, or 
cover the respective lines of office appliances, should send manu- 
scripts for perusal. Accepted copy will be paid for. 


SUBSCRIBERS 


Travelers, Salesmen, Managers, and those who are in a position to 
be interested or assist, will be paid a handsome commission for all 
subscriptions to “Office Appliances.” 


We enter the names of all interested parties for three months 
“trial subscriptions” for 25 cents—anywhere in the world. 








THE OFFICE APPLIANCE COMPANY, Publishers 


303 Dearborn Street, CHICAGO, ILL., U. S. A. 
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tended trip for Plew & Motter, and 1s 
! t successful trip 

Grand Rapids, Mich. 

irds-H Company annour 
N York brancl 


1O8 Fulton str t The brancl 
























LOOSE LEAF 
——S—— 





Chicago. 

F. M. Shepp cently returned t 

go othce C. E. Shep} 1 ( 
rom a thirty if 1 I s is 
land, and reports having made ng 
vith numerous d to handle t S| 
Green Round Back Ledger, whi 

Plew & Motter ve just completed 

a new alu um back ledger, wl 
many strong features of merit It 
expansion and is perfectly flat-opening 
he invention C. J. Bryant, manager 

mpany 

E. T. A. Akass 1s he Wset 





CHARLES J. BRYANT 
Manager | & Motter ¢ c 
W. S. Proudfit, Jr 
Edwards-Hine Company, 1 
York City, assisting Mr. Greer 
enterprise under way \ 
it is the intentior1 ft the company 
the I i¢ g 
York office Proud! 1 
vices ha g ! 
p eme¢ g st y 
Ww the { 
spring back ( if ledger 
very purpose Phe dwards-Hine | 
reports business as brisk, notwitl 
general depress! been 
tactory at tu pacity all through t 
Dealers who have t seen Proudfit ¢ 
N 20, whi now ready tor d 
uld write t Edwards-Hine Compar 
pV sw r proposition t 






































LOOSE LEAF NEWS.—Continued. 
New York City. 


I Egat the ( Sheppard Con 
left the st of May for a thirty-day trip 
gh Connecticut and Massachusetts He | 
establishing gencies r the Sheppard 
Round | k ] 


Sacramento, Cal. 
P. B. Johnsor f Berk has been granted 


St. Louis, Mo. 


The St. Louis Republi peaks thus of St 
Irus 
In St. ] rgest | 
f bool t world. 7 
} ‘ ) de avenu 
ly e¢ 1 tories high 
75x175 l as estal 
1 1&9 ) treets by 


company makes 


estic iedgert 


BENTON LOOSE LEAF DEVICES. 


Company, 


yvable iT } 7 } . ‘ ‘ ilities to ft 
iddition to 
John | 
Manufacturi1 
re S ( nt 
H 


BIGGEST LEDGER EVER MADE. 


st ledger ¢ 
s beer ] 
lann Co 
29 N It is n 
? 3.516 or 
1) 2 cea 
e1 ( ny, in 
on 
BAKER-VAWTER BRINGS SUIT. 
, ( meee Chi 
nts 
S t al Sectional P 
wie 
a cae 
t] Libr 
d 
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THIS MACHINE WALL THE 


PACKAGES find 
Bf 













HERE IS A HANDY PACKAGE SEALER. 
DOES ITS WORK INSTANTLY AND THOROUGHLY. 
« IT TIES BOXES, BUNDLES AND PACKAGES 






eas “IN A JIFFY” 


€ CHEAPER THAN TWINE, RUBBER BANDS, SEAL- 
ING WAX OR ANY OTHER METHOD OF TYING 
PACKAGES 

€ THE ONLY DEVICE THAT TIES CIRCULAR}PACK- 
AGES SECURELY 

€ ANY PACKAGE SEALED WITH OUR TAPE IS PROOF 
AGAINST CLAIMS FOR LOSS OR SHORTAGE. 
GRAFT IS ELIMINATED AND TAMPERING WITH 
PACKAGES PRECLUDED. MACHINE IS EASILY 
OPERATED AND HAS NOTHING TO GET OUT 
OF ORDER 





© We want dealers to supply our machines and tape to the users. We 
have an exceptionally good proposition and want live dealers at once! 
WRITE AND WE WILL TELL YOU ALL ABOUT IT. 


THE FRANCIS SALES CO. 


THE NEW METHOD 2159 THE OLD TWINE METHOD 


— ae Madison 
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NORTH AMERICAN SWINGING DESK 





ABUSE OF THE CASH DISCOUNT. 


STAND. President Henry C. Bainbridge, at the an 
The North American Swinging Desk Stand nual dinner of the Stationers’ Board of Trad: 
is a modern convenience for the business man of New York, recently, and John E. Gavin, ot 
It affords a place for the stenographer to take Charles M. Higgins & Company, gave inter 
notes—a stand for the typewriter, file, direc esting addresses on the abuse of the cash dis 
tory, telephones, etc., etc In fact it Is an count evil Both gentlemen are strictly con 
extra desk for all purposes versant with this subject and handled it in 
When in use, it is right where you want it way that was convincing 


Arthur H. Smith read a paper at the N« 
York convention at the National Paper Trad: 
Association the other day, which was directly 
Smith’s remarks may be of m 


—otherwise it swings clear to and off desk or 
folds completely out of the way 





in point. Mr 
little interest to the trade. They were, in part 
as follows 

rhe tendency of the times is toward a cas! 
basis—long time credits are becoming obsolet: 
in every line and the man who cannot borrow 
at his bank if necessary and discount his bills 
is not considered a very desirable risk by con 
servative business houses 

I understand that in the East 60 days tim 


to the printer of good credit is the rule rathe: 
Middle Wes 


have been giving 90 days in most cases, t 


than the exception, but we of the 
large and small buyers alike, when apparent! 
sufficient credit has been established I an 
speaking of the printing trade and not of the 
wrapping trade, which is largely on a 30-day 





basis 

It is high time that we ceased doing a bank 
ing business for trade of any printer 
days time who could buy a case of flats o1 


ton ot book 





Such trade is no longer solicited 





THE DESK FOR TYPEWRITER USE or desired by the best mills, and we no longe: 
, have to meet much of this kind of competitior 
The North American Stand top is made ot 1] i, , 
1 | l k , ind should have non In large centers there 
(carefully selected) oa ogeth or ; ; ¢ 
‘ lly selects Ax, put together tor ap ire doubtless a few publishers who buy from 
pearance, strength and durability and finished ae bh OO dave’ time ad it might 
: 1 fh «> eT mm ; aa . ! J « light 
in Golden Oak, Imitation Mahogany or Mis fon ek a oe shee toca tu uch ¢ 
e : - ne ‘ cst | i ue i¢ cl s 1 suc Cases 
Size 8 -hes ‘he S$ al ; : : : 
sion. Size 14 by 18 inche The brackets are ‘Bela renal the Centra States A ssociatiot 


made of malleable iron, oxidized, nickel plated i neied teoad % 
or with Japan finish. They embody a new — 
principle in construction, giving them not only 
the most compactness when folded, but the 


make n exception 


The change of terms adopted by the Cet 


tral States \ssociation is not a radical one 


hangwe far more ra il was carrie oO bi 
greatest possible strength \ change tar n ud , i Gaeee d out by 
it house for which I traveled in the years tr 











1885 to 1888 We adopted the terms of 3) 
days net or 1 per cent off in 10 days Our 
trade was about equally divided between wrap 
ping paper to the jobbu trade and printers 
goods t the printers Phe ing vas 
idopted easily and without loss of trade in tl 
iwgrewgat rye ine is point B tere €2 
perience ft my wn house \ out a 
ig 1 iste p npt payment mn OO days 
rom a t ‘ who id beet ccustomed t 
00 days sually took four nths, und 
prot s \ t catening tf ‘ ( Is I 
gethe ght bett t it ne lue 
‘ dis ‘ er hills. w .s done ¢ 
since ising » ¢ b meyvy whi is 
reer | m sor ul oOmpe t S 
THE DESK FOR FILES 
rhe stand, as it is swung around, drops aut THE SIMPLEX FAN OSCILLATOR. 
matically into position—remaining locked and \ recent addition to the line of Off he 


pertectly rigid. No braces or knee rests at al pliances manufactured by the Simplex Manu 


are required. By a new method, the mmo ene eel ( makers of the well known Sin 
objection to swinging desk stands ts obviated plex Envelope Sealer, of Granby, Conn., an 
namely, their lack of stability 90 West St.. New York. is a stand which is s 
Compact—Simple. djusted that any stationary electric fan be 
The above illustration gives one something comes, on placing it on this stand, at sell 
of an idea of the neatness and compactness ot! ing far The mechanism of the stand is d 
the stand when folded beside the desk. It may cidedly simple and s rranged that the f 
even be lifted off the hinges and set aside it makes littl ri noise when oscillating 
desired without removing a screw, a feature o! very desirable feature of an oscillating tan f 
no other stand. It is simple in construction, an office. The Simplex Fan Oscillator is mad 
easy and free from complications in operation of cast iron, japanned, and weighs about five 
It is in a class entirely by itself and a half pounds. It will be retailed at four 
It is manufactured by the North American dollars and dealers will be given a liberal dis 


Supply Company, of Columbus, Ohio count 


THE “DEXTER MARKER.” 
\ clever device that will have 
ind gladden t ] rts of the shipping 
is the “Dexter Marker.” Everybody 
the limitations nd the disagreeabl 
of the marking pot, with its stubby brus 
unfit for marking. If infrequently used 
found with its ntents evaporated, t 
stiff and dry, and not ready for us: \ 
to say nothing of the inconvenienc: 
noyance of carrying a pot of liquid 


hand and a dripping brush in the othe 


The “Dexter Marker” provides 1 ) 
the brush a felt irking point 
device, that b tes the necessity 


ping, enabl ng the user to pick it 
it down at any moment, and fi t 
re idy tor service 
Phe devic sin ple and 
squirt gun of our boyhood days, and will b 
as much joy to the user 
Chis fountain marker is mad 


renders it practi 


destructible. It is but 9 inches long and weig 


nickeled brass, whicl 


but a few ounces, so that it could bx 
| 


in the pocket if desired, as the tip is 
by a metal cap 

















THE EXTER MARKER 


i ’ I pe ( 
ty, but the de is constructed 
tirely new principl n that it contains 
ct working automatic pump, which 
k onto the t tip with every strok« 
yrusl he press exerted in 
etters producing thi pumping acti 
simple tl 


The whole devi is s 


Che ink flows nd the t 
ug a gging 1s abs t 
ssible Phe sists S 
whicl ‘ t detinitely 
qd at trifling 
idditior irking 
packages ‘ d te tl : 
le will bs grocers and but: 
vriting ordi signs placing 
Vs ver box ) els s| g 
Phe marke ctures 
Maier & ( 234 Salle s p { 
FACTORY GRADE PLATENS. 
In recent 18s! i ()tt \pp 
ppeared a s ; ‘ 
k being « \mes & : 
g in re g write p 
ment was Ames & | 
é ted” the s This w ¢ 
mmit a eri 
ts t ind \ wv 
stigating | ste ju 
Che writ ‘ t 
Che mpany ry gra 
latens instead of grinding old plat 
t ubbe sired is furnished nd 1a 
S¢ specti comp \ \ : 
tat ent 1s wu diy made that A & 
stead are 3 e method that i" 
mous 



































NEW BRANCH IN CINCINNATI. 


The Re 


wi 
JOLIET 
rH) 


ckwe Barnes Con p 
be i 
‘ () ( 
nciudl 4 new 
iding lines 





GOOD REASONS, 


nt 


iny of Chicago 


in Cincinnati, 


r in the supply 


[he company’s 


partment of roll 


| be handled 


best known 


district man 
host oft 
informed 


has devoted | 


th A. P 
nnected 
TOO. 

f New York 
irable 

oniz re 
urpe n 

ftor 

org atl 
mplisl 

1 the 

n tit 


STATIONERY COMPANY IN- 


CORPORATES. 
rporatior f t Joliet Book 
mp Ill., dated at 
8 led last month 
1 st $20,000, divided 
whic Hall holds 100 
( 50 ind Harry N 
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THE OLD RELIABLE | 


SURE SHOT BINDER 


is still the universal favorite. Nothing could do the work better. 


It is economical and simple. 





WILL BIND FABRIC UP TO }-INCH. 
Holds 100 staples. Is equipped with 
ANTI-CLOGGING DEVICE. 
FULLY GUARANTEED. 






THE LEVER ACTION MIDGET BINDER 


designed for papacy Pape rs and light fabric together. 
banks, 





He in enormous use in urance offices, law offices, 


+ 


phone exchanges and nae eaps offices generally 


MANUFACTURERS and IMPORTERS 


o use the Midget in preparing samples of cloth- 


cloaks, suitings, straw braid, laces. neckwear, PATENTED 
ae ehh. att 
“MOST DEALERS SELL THEM---DO YOU? 
Write for printed and illustrated matter showing the full Acme Line— 


larger and better than all others. 


ACME STAPLE C0., Ltd., 500 N. 12th St., Philadelphia, Pa. 


























Do You Want wo'as aa 
MANN 
LEDGER 


The Mann Loose Leaf 
Devices embody all the 
qualities which have 
made the Mann Blank 
Books a standard for 
erling worth for so many years. They are 
constructed to give satisfactory service and will 
be a credit to any who handle them--are fully 





ruaranteed in every respe: 
The Mann Binder can be fitted with a Yale Tumbler Lok to ensure absolute 
ui One operation of key closes and locks binder. 


btaining the agency in your city. 


“William Mann Company 


Makers of Loose Leaf Devices, Blank 
Books, Copying Books and Pspers (6) 


529 Market Street Philadelphia 
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(By Special Correspondence.) 


Atlanta, Ga. 

Fielder & Allen Company last month sent 
out the following notice to the fire sufferers, 
who had over a million dollars’ worth of prop- 
erty destroyed by fire May 8: 

“Gentlemen—Come and make 
porary office in the Fielder & Allen building, 
will provide you with desks, chairs, typewri- 
ters, safes, private phones and temporary of 
fice equipments gratis, and you are to feel un 
der no obligations.” 

Buffalo, N. Y. 

William Anderson, William T. 
Charles E. Anderson, manufacturers of 
furnishings in Rochester, have filed petitions 
in voluntary bankruptcy, both as individuals 
and co-partners in the business. The debts of 
the concern are placed at $5,350 and the assets 


at $3,523. 


your tem 


Anderson and 
othice 


Chicago. 
The Krag Imperial Cabinet 
been reorganized and will hereafter be known 
as Imperial Steel Cabinet Company. The of- 
George W Moore, president; P 
and W. 7 


Company has 


ficers are 
A. Lorenz, vice-president 
han, secretary 


Mr. Moore 


Callag 


reports a capacity business 


which is very satisfactory indeed. They are 
just bringing out a new and complete catalog 
of their line which will be sent to those in 
terested in metal furniture for the office, bank 


library, court houses, etc 


* . * 
The Amberg File & Index Company has 
opened a city salesroom at 212 Wabash ave 
nue. 


7 > * 

The wind blew in the thirty-foot plate-glass 
front of the store of Yawman & Erbe Manu 
facturing Company, 140-142 Wabash avenue, 
flooding the lower floor before a 


temporary fronting could be 
* * - 


with water 


constructed 
ontinues its 


The Macey still 


steady business 


Company 


* * al 
David D. Walker is hustling hard 
Lake street and says that he has no kick com 


ing at all 


down on 


* . * 


Manager Eggert of Y. & E. has his store 
in fine shape and it looks in perfect conform 
ity with the spring freshness and beauty 

* * * 
1s now occupying 


Wabash 


Shaw-Walker 
its new ground floor quarters at 171 


Cr ympany 


avenue, and Manager Parsons certainly has a 
beauty. The arrangement is perfect and at 
tractive. 

> * * 

Manager Bardwell of Globe-Wernicke has 
received many flattering comments on the G-W 
desk units. 

Cleveland, O. 
(By Our Special Correspondent.) 


O. E. Moeller, local manager of the Yaw 
man & Erbe Company, shows in his April re- 
port that the volume of business for that 
month exceeded that of the corresponding 
month of 1907. In spite of the effects of the 


street car strike he expects to show up May, 
1907, in the same manner 
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local office of Y. & E. is making ex- 


The 


tensive preparations for handling the card in- 


dex cooking recipes through the local dealers 
This is a new device for applying the card 
index system to the culinary problems of the 


housekeeper. It consists of a set of recipes 
printed on separate cards arranged behind 
properly classified guides, all enclosed in a 
neat, cloth-covered box Additional blank 
cards are also provided for special recipes 


and from time to time supplemental sets of 

the guide cards aré 
The device was designed and com 
Alice Gitch 


recipes with necessary 
published 


piled by a Cleveland woman, Mrs 


ell Kirk, a noted domestic science teacher 
Cincinnati, O. 
The Globe-Wernicke announce the follow 
ing new agénts for the month of April, re 
cently made known 


Nickleboro, B 
300k Store, B; 
San Luis Obis 


\labama—Marion, J. ¢ 
California—Chico, Chico 
Fresno, Wormser Furn. Co., B; 


po, San Luis Furn. Co., B 
Illinois—Monmouth, FE. B. Colwell Co. B 
Mississippi—Hazelhurst, McPherson Fur 

Co., B. 

Oklahoma—Cordell, Wm. I. Fisher, B; Dur 

can, H. L. Overton, B 
Washingeton—Bellingham. B. B. Furniture 

Co., B; Centralia, E. R. Zimmer, B; Tacom 

Davis-Smith & Co., B 
\gency changes 
lowa—Moulton, Clark & Burgher succeed 

L. M. Clark 
Mississippi—Crystal Springs, The Biggs 

Furniture ( succeeds Biggs-Clower Furt 

ture ( 

Ohio—Athens, Ellis & Hibbard succeed R 

C. M. Hastings 
Oklahor Mangum, J. M. Walker suc 


Mangum Furniture ( 


South Carolina Sumter, Witherspoor Br 


Furniture Co. succeeds Whilden Furniture | 
> * : 

Walter H. Graveson anager of the At 
tects’ Cabinet and Card File Company, 448 
Main street, died in his me, 704 Hand 
nus Wintor Plac vesterday, ifter a long 
ess frot ervous affection He leaves 
widow, ‘Mrs. Frances H. Graveson The fu 


afternoon at 1:3 
he body will ther 


neral will take place this 
o’clock it tie ré sidence 
be taken t loronte Canada, 


Clarksburg, W. Va. 


tor inter! 


The plant of the ¢ nial Chair Company 
was sold last month to the Federal Carbon 
Company vhich will enlarge it immediately 
It is the intention to manufacture boxes to b¢ 
used in the shipment of carbon 

Ilion, N. Y. 

Reference made by H. |] Davidson, of Bos 
ton, at the Board of Trade dinner to the rel 
tions between the Clarke & Baker Company 
whose ctory is located at Ilion, and the I 
brary Bureau, of which he is president, has 
aused some comment among those who wer 


an explanation thereof it may be 
stated that a controlling in 


irke & Baker Company is held 


present \c 
\uthoritatively 
terest in the Cl 


by the Library Bureau of Boston, which is 
the leading concern in the country engaged 
in the manufacture of high-grade office and 
library furniture, as well as kindred lines. T] 
Library Bureau was the originator of the card 
index and the vertical system of correspond 
ence filing It is recognized everywhere as 


1 


an authority on al 
and is by far the 


subjects pertaining to libra 
manufacturer 
having 


ries largest 


of record cards and similar supplies, 


offices throughout this country, Canada 


sales 


tactories in 


Spring-on 


and parts of Europe, with Boston, 
New York, Chicago, Cold Huds: 
Ottawa and London 

For several years past the relations between 
the Library Bureau and the Clarke & Baker 
Company have been’very close and the Clark 


& Baker Company has manufactured at the 
Ilion factory a great deal of work for the 
Library Bureau, although their sales forces 
have competed for business In the futur 


however, the relations between the companies | 
will be more open and the Ilion plant will be 
known to be a Library Bureau factory, al 
though it is probable that it will continue 

be operated under the Clarke & Baker name 


The changes now made public will in no 
way affect the local management of the fa: i 
tory, but will tend to increase the amount of! 


hl, 


business sent to Ilion and will unquestiona 
be to the benefit of the community 
Milwaukee, Wis. 
(By Our Special Correspondent 
The Northwestern Furniture Company 
dered an automobile party for the visiting 
exhibitors during their ind had 
the cars decorated with and streamers 
ind it proved a splendid advertising featur 


recent show 


flags 


is well as being the cause of winning the eg l 
will of everybody 
* 7. * 

The enterprising Northwestern | 
Company is also interested in the w 
promoting the Milwaukee beautiful and ste 
have already been taken by the firm in 
proving the 180 fe ver frontage of thi 
pany’s factory building Men have been s 
to work digging d planting, sod is to | 
iid on the entire space and trees and 
ré being set out When completed the ¢ 
lener and the florist in charge say 
spot will be nothing short of a beautiful 

R. C. Floorer, general manager of N 
western Furniture Company, has long 
interested in the matter and when agit 
irose in Milwaukee for the purpos« 
ing the Milwaukee river front, Mr. | 
the first to respond and made special trips 
Muskegon and Grand Rapids, Mich.. t ns] 
the methods of tl irge furnitur: 

those cities d that 

rround all f t rge furniture 

Michigan and this will be th 
Northwestern Furniture Compa 

> x > 
In the busir t ontes 
Northwestern Furniture Company of Mil 
kee in conn vith the Business Mer 
Furniture Show, Irving Teutberg, P lof 
man and A. Lawnon were award 
nd prizes 5 | The p 

t e-section b S ew 
¢ pen d v 1 
e Bloch-Danemat urniture Con 
ew organi t | idded 

mddern furnitur tore to the city of Mi 
kee The new busi s is cated at 282-284 
West Water s \ ry mp 

P fice f gethe wit! 
stock furnitu It 1es 
Id furnis gs st hi : 

s ely dec t ae ] 
s now open te bli ( t 
the month a forn g b 
xclusive li stock t s t ) 
by the mpany : 

On Friday night of the show t 
dered a banquet these same peopl 
the express purpos: f getting everyb 

















FURNITURE NEWS.—Continued. 
opinion on what would be the best means of 
closing up the large numbers of prospects we 
have in hand in the shortest time and the best 
possible way It was decided on each exhib- 
itor sending a letter of thanks to each of his 
prospects, and enclosing a return stamped en 
requesting the prospect to state the 
time he was at leisure and would like to have 
us call on him [his will enable us to get at 

important, 
first, and in that way we will run the least 
risk of losing any of this business by virtue 
being unable to get at all of them right 
away. The writer is anxious to see you, and 
would like to give you a great deal more in- 
formation regarding this show, and of course 
more than 
seeing you here Your local 
agency has a list of the exhibitors, and any 
further information we may be able to give 
hall be very glad furnish. 

Manitowoc, Wis. 

Due to the fact that the plant of the Amer- 
ican School Furniture Company at Manitowoc, 
Wis., has been closed for three weeks that 
ompleted and that orders 
increasing, a twelve-hour 
day schedule has been inaugurated and will be 

effect for some time Che report that the 
nanently close was without 


velope, 


those prospects which are most 


it goes without saying we were 


sorry at not 


you we s 


repairs might be 
have been great 


Menominie, Wis. 


\ ip for the manufactu f interior wood- 
nishings has been established at Me- 

Wis., by J. S. Govin and H. M. Han 

son Power for the new plant is being fur 
bv electric motors and a _ high-grade 


ed upon the market by the 


ne iu 
Marion, Ind. 
Charles Wiss the Dearborn Desk Com 
p Ss I is | Ss toreman 
\t] nta, Wa., wl ere he will locate 
Philadelphia, Pa. 
Dp f Meyer C ( y fh 
fur iture. was dat ged \i \ 2 by fire to the 
SS UM) 
Plymouth, Wis. 
Kess lealer in ff rniture, has 
( { Sé st t IK SS¢ 
& Kiefe S Elkhart, Wis 
b is Kiefer & 
~ 
Port Washington, Wis. 

Owing to tl present lack of demand for 
iin sty s, nt of the Wis 
sin Chair Company has been closed tem- 

porarily and the 900 employes are in idleness 

The Boyd (W branch of the company has 

been moved to Evansville, Ind., where a new 
been nurchesed 


Pittsburg, Pa. 
With som f the handsomest and most 
t t buildit1 in the country, the fur- 
uarters must be 


shing « thes ixurious q 
ked after nd as a result there are large 
ses tl fice fixtures 
nd furnituré There has been healthful com- 
petition u ks in these houses 
re more extensiv: nd varied and at 
more satisfact rv prices tl n elsewhere Pitts 
burg demands the best nd Pittsburg business 
men have imsist n mn the best, with the 
result that ther thices f richly decorated 


ind equipped the t odern, artistic 
ind handsom« iituré l ittain that ele 
gance with the permanency that is desired, 

id mahogany and other rich woods are as 
general as n t With these de- 
1 ds calle o be filled, has grown up 

Pittsburs 1 f the most extensive bus! 
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ECONOMY 


The doll 


be estimated where 


It is a questi 
Scale w 
They are m ade in se 
the large busi! 


classes of mail matter, 
4 ounces 





There is no economy in 


National Ibs ) ca a : : 
ae nie: ** that sell for less are worth le 
nion 4 ibe Fo . 
amit: ¢ tm oa Inquire of your Statione: o 

Star ._ th the If your dealer cannot supp! 

Crescent 1 Ib 1.00 age on receipt ol price 


Send for new cat 


Pelouze Scale & Manufacturing Co., 


ars and cents wasted in excess postage cannot 
a postal scale is not used or where 
one is used that is not reliable 
mn of ECONOMY. The Pelouze Postal 
‘If in stamps saved. 

stvlese spe ciall 
e, store and 
cost of postage in cents on all 
ut also give exact weight by 


ill soon pay for itse 
1e€ss tre , oO offi 
They not only give the 
cheap postal scale. 


or Hardware Dealer. 


adapted for 
ome. 





Those 
Mail and Exp., 16 Ibs, 85.09 
Commercial, 12 Ibs, 3.75 

4 ibe, 2.60 


you we prepay express- U.&., - 
136 Ibe. 2.00 


Victor, 


g of Postal Scales. 


403-413 Ohio Street, Chicago 




















HAVE YOU SEEN IT? 


We want Dealers 9verywhere for 
this latest Office Device! 


>a, 





CARBON PAPER IN ROLLS 


oll contain 
ul hig! vTAt le ( ‘art On | ip 
Aluminum Hol 


ae o 
ineal feet 


T, in 
ders. 


e of ou 
irbon paper put up in this way 
Kept clean, tree trom dust an 1 dirt 
d will not dry out. Tear it 


in just the length required 
Someone will be handling 

in your city in the very near futur: 
Why not YOU be the one? It 

to you We give you this op} 
tunity. Why not act n 


We Manufacture 


Adding Rolls 





Cash Register Customers Rolls 
Cash Register Detail Record Roll 
Police Ticker Rolls 

Rapid Roller Copying Tissue 


Time Clock Rolls Telephone Rolls 





All stocs and styles of small rolls made to order, Estimates 
and samples cheerfully furnished, 


BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 
4th and Commerce Streets 
PHILADELPHIA, PA. 
































BOOK-KEEPERS 


CUT OUT YOUR TRIAL BALANCE of Personal Ac- 
counts, by using out Ledger Balance Proof. It’s pom 
and you have not seen it. rite us and we will send 
sestinontals that will make you SIT UP AND TA cE 

iOTICE. 


MILLER & HAM. Chattanooga, Tenn. 














WANTED! 


REPRESENTATIVES IN y 


SUBSCRIPT IONS FOR 


ARTS OF 
“OFFICE APPLIANCES.” 


THE WORLD TO SOLICIT 


We Pay Liberally 


SUBSCRIPTIONS 
1 Year 
4 
» Y¢ 
10 or more at one time 


"THE COMMISSION 
END CO) 


DOMESTIC 

. 50 . . ‘ $ 2.00 

5.00 : : ; 7.50 

10.00 : 15.00 

rO YOU IS 33} PER CENT 
NICATIONS TO 


FOREIGN 


THE OFFICE APPLIANCE COMPANY, 303 Dearborn Street, CHICAGO, U. S. A. 
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BUILD YOUR TRADE ON . 
TWO GOOD SELLERS 





— 
Kant Fade Inks Red Dwarf 
Ink Pencils 


GUARANTEED 
Safety Ink That Is for 5 Years 


Acid Proof. 
WON’T LEAK 


35 YEARS’ TEST in any position 


All Kinds and Colors 








Red Dwarf 
ALWAYS READY 
Fountain Pen Ink 


The Best in the World 





Fills like a Fountain 
Pen — Writes like a 
Lead Pencil. 





WRITE FOR CATALOG 











Useful alike to school children, 


women and men. 





F.W. McINTOSH 
COMPANY 


Distributors for Kant Fade Inks 
and Genuine Red Dwart Ink Pencils 


179-181 Lake Street, CHICAGO 











“COTTON KING” 


Trade Mark 


Mercerized Silk Ribbons 


Made of fabric unobtainable by other manufacturers. 
If you have not handled these superior ribbons, write us. 


PEN-CARBON MANIFOLD CO. 


65 MINE ST., NEW BRUNSWICK, N. J. 





TYPEWRITER CARBON 





ORIGINATORS AND ONLY MANUFACTURERS OF NON-FLAKI 








FURNITURE NEWS.—Continued. 


enterpri kind, « 
orably wit great furniture 
lichig 
Rochester, N. Y 
I Vett Comy vw 
ntract ishing a uml 
x le Natt t! ( 
* * * 
The new t Yawm & | 
d ft he company 
ded I | beauty and i 
ry i | re t] g 
it! rf spac 
Racine, Wis. 
Business is booming with the Am: S 
g Compa Over 300 1 re em: 
l plat s running at tu { 
Spokane, Wash. 
Che news | just reached hers 
& McGurren f Hillyard, Wa 
corn the erectiol I b ild ny 
( na ite 
1m) Ir. Kimba 
Salt Lake City, Utah 
Plans have b mpleted and e1 
> bye broker ' the erectior 
vy factory at thee building f ] 
&w Comy st S$60.000 
be used for t manutacture 
Springfield, Mass. 
\. Hawthor s been granted 
new disk 1 | filing cabinet 
Sheboygan, Wis. 
\ stor tructur isu 
Shel gan, W 
{ | IR uring it 
| | manut 
1) nitur 
The Sheboyeg Comp \ t SI 
n, Wi i n lly 
7.560 cl Repul 
{ ? { 
x 
t i ( 
vilt 2 
{ ~ 
San Francisco, Cal. 
| On S ( Dp 
\ I \ 4 S I 
( & ker ( n 
a p inity 
wn g Fastert 
o send out sor dvertising y 
Western territory and requested S 
1 house t send ft m 5.000 selected 1 
ble th , t 
ten sdves 
n ictly 
ing t mber 
e2 ti f 
benefit I 1 filing sy 
racting tt 
! n ¢ WW 
L. C. Walker d f the R 
Wabash Comp : sfarturere of filis 
inets and fixtur ly visit S 
During hi M UW 1 
the arrangements of his company wt S 
backer, Frey & (| hich tl 
will mtinue t t s coast agent f 
R r-Wabash Company | 
( Lomb ent t Yaw 
a 
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FURNITURE NEWS.—Continued. py the most prominent positions a 
Erbe Company Chas. Clemin, sales man they are worthy of it, to One of these is the 
ger ot the same mpal e here from “M C1 Pric s00k, ne ot the sti gest pi IF 


' ;, nenectit the fine new tas the end pull ring pening 


a = AREY cl f the company and look- books, made in one-half and one inch rings ; 
ne er busines ition ! furnished with ring settings t t any 
f the standard price books 
ce yy! ai Pa n the Meine log 1 ; bet id by iddressing ' y 
Hi, —— sesmece itions n the Milwaukee r the branche ¢ N Y ork 
Pac c Coast better thar inticipated ‘ . 
a NEW FINISHES. 


' ; 3 aewe Who knows the retail trade— 
Wills Walker, recently, We wi limited st t Who knows how to sell goods— 


October 5 1692 was ne nic August 


Who wants to get a 


New ae es Business of Your 


n script, an Mahoganized Oak. 4 yw 
| y M1 (sas \l pi B cks n 
drawing if “ake Gu Pac write to-day for our special agency 
to convey Ss $3.00 $3.2 3.5 : se? : ee 
a 9 29 0) ) =i) offer. We have a liberal policy 
3.00 3.25 5 and can help you to establish your- 
o.U) 4 c.6 self in a business of your own. 
i) {) - 
Our agents throughout the coun- 


duct Mahogany. 
laple B are making big sales daily. So 


Statione: se ] Supply Co., 203 


r} . ‘ ) 
born street, ie . 
nie a 4 an you. 

| 1} Y] ag - 


ot seroma iaie Sat 81 BULLFROG 
ee BRAND 


re rcaaahs ‘(Sane Silk Finish Carbon Paper is speci- 
| | : i i | ally processed, insuring evenness of 
Peaiai ; ; 
t i] Ij THD } ‘ coating and service as long as the 
' ; + 
ali { i | i ace | paper holds together. 
x bi bees: ae | 


ree Every Sheet a Sample 
: — Sheet 


Our guarantee—Goods as repre- 








sented for replaced without ques- 
tion. Weask a trial of the right 
paper for the right work and know 
— that you will be a satisfied cus- 
tomer. By actual test 136 copies 
have been taken with a single sheet 


of Bull Frog Brand. 

‘Get the habit’’ of using it. 

Bull Frog Brand Typewriter 
Ribbons are just as good as Bull 


Frog Carbon Paper. 








THE 


Newton-Rotherick 


MANUFACTURING CO, 
TOLEDO OHIO 


IEW | NEW CHICAGO ST¢ } SHAW VALKEI | 








I22 





COSTS 31.50 


AND DOES THE SAME WORK 
AS AN EXPENSIVE MACHINE 


Seals Envelopes, Packages, Catalogues 
Moistens, Stamps, Labels, Tags, Etc. 


THE SAUNDERS 
ENVELOPE SEALER 











ar 
ih a ~ 1) 


—a 






Seais and Moistens in One Opera- 
tion 50 Envelopes a Minute 


Substantially made of brass, heavily nickel plated. Be 
tifully finished; an ent to any de 


No rollers—no bearings——no rust—no leakage—no cor- 
rosion—no gumming up— water in rubber fountain in 
handle—pads can be renewed for a few cents each. 


iy BETTER THAN A MACHINE 


Can also be used as a pasting device in insur 
library paste on the 


ince ofhces, by putting pa l n 
moistening felt Che thin strip to be pasted ot 
the policies receives the proper amount of past 
when passed over the felt 

Matled anywiere on recetpt , price 


BIG DISCOUNT TO THE TRADE 
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WOODSON L. CRAIG COMPANY, Sole Mnfgs. 
50 Sutter Street, SAN FRANCISCO, CAL. 
ALFRED HALL, Sales Manager. 
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DUPLICATING 


je the TRINER Postal Scales 


e Only Positivel y Accurate and Scien- 























































































ally Perfect At atic Scales made. 
BECAUSE They do not show any varia- 
t tter where the article is placed on 
they register always correct. 
They are const! ted entirely of the 
-_ best Ce Rolled Ste« absolutely no cast- 
Buffalo, N. Y. ings to break in transportation, and are 
The Typewrit Printing Machine Company handsome in design and fini 
has changed its nat f ‘The Writerpress Sold by all Leading Stationers. 
+ . ‘ " ‘ \ Cant y you, we 
Company Is 18 merely nge of name will pay the Express charges. 
and does not i te ny nge whatever : s : 
in the « ompany Of pitalization It had been PRECISION POSTAL SCALE TRINER SCALE @ MFG. CO. IDEAL POSTAL SCALE 
found that th vord “Writerpress” was be Capacity, 4 Ibs. by }-o Price $2.50 1255-57-59 West 2ist Street, CHICAGO, ILL. Capacity, 2 Ibs. by }-oz. Price $1.30 
oming so well known that users generally had 
strong tendency t ddress the company as 
a : F Oo 
“The Writerpress Company It was there pilates 
id if 7h j t o . als ” 
found desirable and convenient to drop Makino T ter Ribb The “Utility” Dater 
old name at pt The Writerpress a in ypewri er | ons Bronze Wheels 
Company, as the firm name Good for 7 Years * $2.50 
Cincinnati, O. Automatic Lever for Changing 
Norman Selby is in charge of the new ofice | Under Your Own Brand Date. 
c oh a ea essitiamiia wiiets thas a A self-inking Stam 
: ag 2 ' “a ar ie \f Be y _ that prints the date 
Oop ed n tne I \ 1LGINE if HeiDV OT- . 
merly represented the company in Los An Is Our § ecialty . STYLE NOV 26 1908. se 
geles p U clearly, legibly and in correct align- vu 
Chicago M ment. No rubber. M 
I \. Richards, the crack salesman of the B THE B 
ddressograp! mpat has made some very 7 . . . 
. ee ee ee a Whether you are a manu « “Commercial” Numberer E 
nice sales ite re Stated that tor € ids 
wee ot west the losed one machine : , . ; : Automatid- Consecutive, Duplicati 
+ = OS gee te ; CMe & Gay facturer, jobber or dealer, we Fi “Steel Wheels, Solid Bronze Frame. 6 
rfte Sil S us , tore part . i Self-Inking, Accurate, ' 
Pop : ee can interest you both in price “ Reliable and Durable N 
epee smut 123456 
Sales M » Ctnsiiatiae at. ee and quality. G . a 
. es Manag \ Ing ) ne 4 Wheels, 4.50 
dressograph Company. is mu n the hop Mi 5 Wh wer st s.c0°o M 
alla gp 0 ak tn eee ween sie aaa s, $6.00 
| a | ~. Let us know your particu- a ae A 
mney H« 1s \ Vs on the TI Ve and that . THE ~ c 
means business His department is in ex in ana ere ere ‘ o> he ] ce ‘“ ° 
seusinadil annedt couldn cad te wallee lar requirements and we will “ Sterling” Numberer , 
sanization working admirably ; lance : ona ith < Lever Operated Consecutive Machine, 
oie be pleased to figure with you i Steel Wheels. B — ‘ 
: N N 
Manager Sheperd of the American Multi accordingly STYLE 
graph Sales Company, has been turning up ; oe | 4 123456 & 
goodly number of orders lately) His business (im eS s.0co ? 
ll spring has been strong and the summer 6 Wheels, SO.OCO 
indicates 1 diminuation whatever He has 
bie mn Pe co 4 ea oe, ee | Send for Circulars describing them 
‘is new offices in the Fisher building splen- | THE FRANK BAYER COMPANY 
didly arranged and they are ndsome suite. SOLD BY STATIONERS AND HAND STAMP DEALERS. 
deed. The force is very ti ind hustling. Makers of Inked Ribbons 
Wm. A. Force & Co., inc, Makers 
i NEW YORK CHICAGO 
e Chicag the “Writerpress” is 22 N. Williams Street, NEW YORK CITY Ee . mecten iY. 200emeee 
making great headway with that fine little ma FOR c = 
ching Manv « 979719197 < r passed on the SS 
wav it works | busines men are well 
ple sed with it i rv respect 
[ I yg [ 84 La Salk mean nav found 
st getting I gorous cam It als ies perfect 
p - I t i h ~ tl BUT HA VE You 
went g of a mu verified the fins s perfection by examin- 
lare pe te ing the ynstru tior ‘aan testing the utility of 
Saginaw, Mich THE 
| | Wy 2 ee Eureka Bath # Cloth System 
+ ne , M D Perfectly sanitary No foul, sour 
7 v — istiness; no mildew. 
n, \ | the n Bc t bath nd cloths remain " 
' TI illers whol y tresh and clean. You 
, ere A will find : t only this sanitation 
S sulte a delis ta great satisfaction 
Winona, Minn. = ad er paps « his 
levice is d being unbreak- 
I : Sorg able and not subject to decay. 
A ss They are Furnished in all Sizes from ‘Correspondence’ to ‘‘Waypbill.’’ THE EUREKA SYSTEM is the Dealers’ Advantage. 


nt elpemenes cree perce ne vce There are More of Them In Use Than All Others Combined. 
| _ Write for the. et. THE EUREKA BLOTTER BATH CO., 6215, 6217, 6219 Wentworth Ave., Chicago, U. S. A. 
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FAULTLESS 
EVERLASTING 


On Records 







e a L < 
‘ _ 


On Your 
Memory 














Stationers ! 


HERE 1S A SYS’ 
for Filing ar me Re 


PRI NTE D 


SAVES OVERSTOCKING AND 
Whether caring for 25 
forms. the svstet , 


SAMPLI 


complete 


C. H. Van Vliet & Co., 








Purchasing Agents! 


TEM 


FO R MS 
SAVES TIMF, WORK AND WORRY 


OVERPAYING 


25.000 


ala 
FREE 


Racine, Wis. 
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I > lal ¢ nd 
Atlantic City, N. J. 
Harry Turner, a wealthy ink manut 
ind vholesale dealer oT Phil ide! phia, 1s 
iti t! Hotel Lroquois 
Butte, Mont. 
\ fir f ink manufacturers shipping 
\ t ce ily 
y t hing ‘ yesterday whe 
Relia ly Company f this city, di 
eda f the ks t Cambride 
( ion at Montre 
u ure of ink 1s new industry 
Ré It kK ( mpany t 
the | e her An j 
‘ bilities for manutactu 
\\ 1 ves iy bi 5 
} < v bet w 1s 
Ouebe government at ( 
| IX ict hat this idustry 
v city will be in es 9 
l tory of tl pany 1s 
N tres nd W ! 
Boston, Mass. 
| ( t | ( mp Vy Wi ere t 
i f Fir d Athens 
( mil ‘ ti cost bout S200.000 
| | plans ‘ ; rE 
e\ rected in the ty d 
k be begun the tour 
is tl question of laying t 
(it Junction Railroad throug 
stri is settles 
i \ss tl \ 
ds e temple in Cambri 
Woodbridge stat 
\ t vy North avenue saving 
! building the Third U1 salist 
( n Massachusetts enue, Ni Cat 
b r] perfected lans | ni \ 
| 1D b it 1s sat say tl 
te ll be ple ery g 
n 
Chicago. 
The Walla \utomatic Machine Addressi 
Company has been incorporated witl 
$10,000 The incorporators 


\\ Stripp ] ( | “Whallert ind F 
Cleveland, Ohio. 


| r the hr KS estate Merrell & Ba > 
mont} P ced ninety-ine-yeal lease 
lancveer Safety ar Ticket Company 
stablished Davton firn The comp \ 
( elane - result of this 
vs from 400 to 500 people 
i< < d Ves \ 
Wi Cw \ it st 
hy Pic \] 
( \ 1) (MM) square leet fl 
| e industry \ 
~ \ Sar be » el 
. 1! cs 
‘ 
| perty lu $50,000 It is said 





ind ¢ 
~ 1 1’ + ‘ 
m 4 \I ( 1 
bi] ( 
for ' . 
npany 
e Cle 1S] ss met! 
Columbus, Ohio. 
) < + ‘ \Ty : 
g Comy } ( 
ircula yoare 
nceing hly d 
~ vable Ay 
ssed and t t! i 
id until Ju n t 
] he cl \ \ 
Che cit sta \ 
idend w July 1 
' pe 
p ny ‘ > 
te wy tee ~ 
rm: } d, whi ( 
stand ts l t 
Some tit stock s 
0) shar vas § t 
DO: -(] S » 
mpany \ ( 
ncreas ted divi 
Is suspe! npany's b 
Decembs ch } 54 
is Sal in fron ( 
st ( ' S1LO0O.000. o1 which SZS 
s been being secul 
ttel n Q tl plant 
\ 
Lansing Mich. 
\ cert i me porati 
ind Br Ay uf ring (¢ 
en filed eK \ st 
ympany ‘ $10,000 
inutacture br 1 | 
irniture p G Q Wrig 
hwenterl ir y Se t 
city. rp it 
t ve i plac f 
Minneapolis, Minn. 
In the lays ] \f 
invent ‘ 
D. H tes 
imp 
tne Mi b 
ers the — s St \I 
my. 3s S4] 5 h 
0.031 < 
e bog ( 
il of 14.887 times 
On Good Ft y. Apt 7 
12 and 4 t] 
407 times 
r peop! sing su 
ere are l 
‘ rr 2 . 1 
ent and S 
2-cen < 
t s NE 
n | 
S St \l ( 
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OFFICE SPECIALTIES.—Continued. 


The Dictapl Comp America has 

p manutacture and deal in 

ographs, dictay nes, et capital $100,- 

00. Incorporators heodore F. Humphrey, 

Barnart Howard S. Fisher, Henry 

(5. King Ji b \ Binder Willard H Mac 
( o " ] ( | 

Watson as beer ppointed receiver 

Multiphone Company by Judge Hough 

Radine Manufacturing Company has 

b gal ink pads, etc., 


apit of $10,000 It : rators FW 


H. M. Browne and E. J 


Waterman Fountain Pen Company suf 
tered a fire loss last mont vhich did not in 
Itate the mpany, | e1 It started 
M 
/ H; \ enu 
| Poli judge Cal iss issue a war 
‘ ging Goetz! with obtaining 
y by false etenses lanson asserts 
Goetzman got $600 fror im by profess 
g t rest in the 
Blackstone’ Ink mpany G,oetzman 
nufacturing 
rm 1 the P c Coast \ mpanying 
amor Gm rridi eadquart . Frank 
Deutel f 2206 Fillmore t t. and F. A 
yu f 2305 Market street. bot] whon 
(y de rable 
p 
Springfield, Mass. 
R. Ha Smit! y-thre , ie 
rgest manu turers of rubber stamps in 
the United States and a pioneer in the indus 
try. which he established in 1865, committed 
ide l; st 1 ant hy «} ‘ himself in his 
\ few months ag Mr. Smith was found 
ting gas \t 
t time it was id that he ll asleep from 
tting verturned a 
ling lamp. Mr. Smith was one of the city 
N tive 1s } 
Waterbury, Conn. 
Roy & Bror Manufacturing 
( D J ] led ificate f 
rp offic 
ipit $ mpany 
mM al 
Ss kals« 
rato 
c 9 S ' 
i he \ 


NEW MEMBERS OF STATIONERS 
BOARD. 


Senne 


M’CALL COMPANY INCORPORATES. 


ANGLO-AMERICAN TWO-CENT AGREE- 
MENT. 


| d King I Gre I in ; 
l ed State € ag d vo-( 
p* between ill Ame kng 
lis [The agreement be 
T l tween 1¢ respe ve ’ ‘ 
r 0 OT ¢ 
I p tive October ] ww 
Briti public receives t 
2: “oe 1 ng, Tickle 
' ' - 
vn I > pa} 
10On ry} ef 
p ft S6 \ 
erie ‘ b ~ 
| postal | 
\1 vl | 
\ rf. \ enny — 
y NitH } 
as 
nually fron 
Ameri Six years ago 
13.000.000 etters sent Last v¢ 
1 20.000.000 
Q 
Octohe 
uh 
| 
{ 1) 
r 
} ‘ 
+ \1 
? \1 ( 
\ 


T. C. HICKS LEAVES TYPEWRITER 
BUSINESS. 
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(ABS) 
NY 


Celluloid 


Reinforced 


Guide 
Cards 


The biggest improve- 
ment ever made in 
card index equipment. 


@ They last forever— 
never become dog- 
eared—never become 
soiled. 


@ They are an econ- 
omy that appeals in- 
stantly to every user of 
card indexes. 


@ Don’t deal with im- 
itations— our process 1s 
the only successful one 
ever devised. Send for 
samples and prices. 


American 
Business 
Supplies 
Company 


Dept. A, 
147 Congress Street 
BOSTON, MASS. 
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AUTOMATIC DESK FILE. 
The Automatic File & Index Compa: 








Green Bay, Wis., has recently added to its 
of Automatic Filing Cabinets and Office S; 
HOUSA l ONI cialties a larger desk file than the one tl 
have heretofore made 
This file has a drop hinge cover and 





cating hinged front which in opening 


—===_— 
file expands the filing rece pts icle from 13 to 1 
inches in dept! It is automatic in action, as 
the opening and closing of the cover operat 

= 


the tront. 





Desk files have come into use very 
ind after once one is installed, fitte 
an efficient follow-up system, for tl 


unfinished business, such as every office man 
ilways has, quantities of which he would like 
to have before him at his fingers’ tips, lesk 
not } 11s- 


fle such as the Automatic can 


pense d with 





the making 


Che desk file eliminates th aku f met 
anda entries and treats with th yriginal 
matter, which in nine cases out of ten would 

be hunted up with the card follow 











ave to 
system 
[The advantages claimed for the Autor 
~4 . _ . Desk File over those of ordinary nsti 
are made especially for commercial corre- aig, apis bane 
spondence and all other business purposes. neers San he eoey, ie i6 s 
where it is out of the way and does 


The man who uses these Bond Papers for 
his business stationery will be satisfied with 
both quality and price. 


Danish Bond for ‘‘Systems’ 








We make the Danish Bond in nine colors 
and white. To meet the demand for a first- 
class Bond Paper at popular price. To be 
used for “‘Systems’”’ requiring a large variety 
of colors. 


Our lines are carried in stock by 
large jobbers in all paper centers 





B. D. Rising Paper Company ject as high above the 


MANUFACTURERS ane low, atte ng t . guid 







































les to g : 
Housatonic, Berkshire County, Massachusetts hinged front automatically connected wit 
ver expe! ds ¢} lor g space eirmuilt ; 
} t] e ‘ y rf 9 
\ 1c ai 
e-third g 
Pa It is made f t nest 5-ply 
BURCKHART'S EVERLASTING INDEX TABS eneers with golden velvet 
7 Tightest gripping and best 25 YEARS EXPERIENCE vith spring t nd lock, 
tabs made. Easiest to astel 1 
, slip on any grade of Gives us an advantage ia Th. ' fa ; ; a4 


paper (even tissue 
paper). Made of finest ES eT Ty 
German Silver. 4 sizes, —— en 
ys of the 1 


a thousand celluloid coat- 

















on s orremovable Let us Prove it to you. ptm wk aff 3 ae act 
i 2 lg t all g 
bequickiychanged, WE RECOVER PLATENS mpanying it an alphabetical | 
no erasing or pasting. They 5 FOR THE TRADE ised as a 
are guaranteed perfect and” Capacity One Platen a Minute ; ion. 
4 unsatisfactory after ten , We use the best air cured rubber which re — * ve: 
a dae y “a7 may be , tains its elasticity indefinitely tained in ( 
fhows compression az ' me. IT WILL PAY YOU TO KNOW US. general files 1 d 

n u out to rangement 
prace fab on thinor fe Raripping The ST. LOUIS TYPEWRITER EXCHANGE _ ee mowers ; ; - 
soft paper. Circu- eleasable gents o1 I King tor t 
lar free,Sample Sc. GripTabs | 812 Olive Street, ST. LOUIS. MO. rovements it » 1 , 








CHICAGO OUSINESS SYSTEM CO., C—100 Van Buren St., Chicago 








HOW TO ADD PROFITS. 
rt dy s in b nnually added to 
profits ot stationer by doing the em- 
sing : g of sti nery for custom- 
s is bee irly demonstrated by many 
wak rs all ove country. The 
that this work is n ertaken by more 
tioners may be due t lack of familiar- 
with the outlay necessary to procure prop- 
presses y be that those not catering 
it, ize th unt of work of 
S Ss be s¢ even in small 
wns 
Alb ( l, the veteran Boston manu 
tt makin rs’ stamping 
sses s 40 ye in that time 
S pp¢ st rs with presses 
‘ gely t profits of the 
s ea rk produced by 
se presses \ g rder, and does 
uffer by I rison that turned out 
é g ns < ng for this work 
usi \ \ t 1 vho has not al 
ly g possil f the stamp 
ind empossing stati ry would do 
nsult Mr I l as e cost of a press 
the Ss k he kely encounter 
his ide 
presses 1ufac by Mr. Mead 
g in pris $35.00 $90.00. according 
size and work it can be done 
smalles ress, lls for $35.00, 
stam] 2 in re or 1x3 
né st s run 2 inches 
} Ss | I Mr Mead’s 
sses ~ ity material 1s 
< iv t ] some of 
st press n d over 36 
g d ind turning 
ry datic 
ling t ble features 
P ess, Mr. Mead s particularly of 
k lt ng, straight 
g S nut solid cast 
poi it nd of screw, 
nes rsing and unter, 
t g \ nt is required 
{ rder or for 
tering for 
g be k of the 
S ble informa 
G 64 Atlant 
B 
New York 
Pr ace 
g I Company 
\ ve orders 
The Ginger Boy 
Ci 
iow 


| 
| 
| 
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For holding books ef record, ete., with line finder 


Made 
of cx py work. 
use with books of record. 
cular describing full line. 


THE DUDLEY 


Loose Leaf, Book, Pad 
and Copy Holder... 





for the efficient handling of all kinds 
The only holder devised for 
€ Send for cir- 


The Dudley Manufacturing Co. 
Marion, Ohio, U.S. A, 





@UR Ne 2 





The “Red Raven” Stylo 


(Registered) 
An American Fluid Pencil, Made in America 


On Which the Consumer Pays No Duty 


to Any { 
Any Color, F 


ther, of Any Style 
Any Shape 


Superior 


inisn, 


Office and Factory, 37 Ann Street, NEW YORK 











Send for prices and 
discounts on above, as 
wellas for our well known line 
of “RIVAL” FOUNTAIN PENS. 


Established 1885 
D.W. BEAUMEL & COMPANY 














a nvenient Ace 


c ar c 4 


4 HARVEST, FOR SALES AGE be J AND DI ALERS 


SCOFIELD & CO., No. 150 Nassau treet NEW YORK 


( 
i 








WHY YO SHOULD HANDLE 


S ea Island 


Copying Cloths 


Chemically Treated Edges 
Will not Rave 

Will not Blur or Blot 
WillCopy Perfectly 

Will Copy Quicker 

Will Wear Longer 





THERE IS 
MONEY IN THEM 
FOR YOU 


Write for Prices and Discounts 
CHICAGO COMMERCIAL AND 
SPECIALTY CO. 
534-536 West 63d Street CHICAGO, ILL, 


Packed in boxes of one dozen cloths each. The 
furnished under your own name and brand. 





are 
fOU 
get the repeat orders and build up your own business. 











HERE YOU ARE! 


AGENT OR DEALER 


MR. OFFICEMAN, 


¢ AUTOMATIC DESK FILE No. 2 FULL 
« CO R i DROP !I 
G1 | ‘ 
¢ IP) 

Every Officeman Needs One for Live 

and Unfinished Business 

C for $10.00. If 
C ; 
M | GG .BIN]I 
ti et 


THE AUTOMATIC FILE & INDEX CO., 143-147 Pearl St 


, Green Bay, Wis. 







LETTER SIZE 


S inchs and 
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THE IRRITABLE MAN IN BUSINESS. 
By C. Vermilyea, Winnipeg. 


Have you ever noticed the man in a business 
organization who goes around with a jerk and 
Things never run smoothly witn him; 
a peck of trouble and is con 
This sort 


a twist? 
he always is in 
tinually nagging at those about him 
of man can do more to upset an organization 
than a pig in a parlor. He is 
everyone and is always finding the trouble he 
continually looks for. His suspicion of others 
is bound to make them suspicious of him. He 
is irritable himself and he continually irritates 
those who surround him. If he is an employer 
there is a continual atmosphere of unrest and 
irritation among his employes when he ts 
around. He always imagines that 
them are doing something to his disadvantage 
and this attitude of his is bound to create and 


suspicious ot 


some ot 


increase imefhciency and dissolution among 

the staff 
In direct contrast to this man we see the 
tone and unruffled temper; the 


man of even 
man who continually creates an atmosphere ot 


faith and unity among his men. For conve 
nience sake let us name the first man Jerk 
and the second Even. Even‘has a salesman 


in his employ who is supposed to be thorough 
ly posted upon the features of the particular 
line which he handles. Even puts the matter 
of handling and getting results from that de 
partment entirely up to the man in charge, and 
makes that man understand that his employer 
has faith in him and that it ts up to 
make good Ninety 
dred he does make good and Even is not back 
Let us see 


Jerk would 


nine times out of a hun 


ward in giving him credit for this 
how Jerk woul] handle this man 


him to 
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probably start out fairly well but he would 


soon commence to butt in with irritating kicks 


over things that didn’t amount to a row of 
beans. He wouldn't allow the salesman to us: 
his own methods in handling customers, even, 
and he would continually find something 
wrong He would show no confidence in his 
salesman and the salesman, quick to observe 
this, would soon come to the conclusion that 
he might as well have the game as the name, 
and the result is that Jerk gets about half as 
much cash returns out of the same salesman 


as Even does 

Friend Jerk places on himself the value of a 
his employes to 
before 


god and expects 
dust and 


every 


solid gold 
kiss the 
him in 
pinnacle (in his 
ot good cold cash to the 


lowing 


prostrate themselves 


way He places himself upon a 


own mind) which means loss 


business He is fol 
precedent set by King John when 
he had his chair carried down to the 


edge at low tide and when the tide commenced 


the 
water’s 


to raise he ordered it to turn back. The tide 
didn’t turn and John got wet feet 

Even is on good terms with his employes 
and they all feel that if they are in trouble 
about anything they can go to him for advice 
They have a wholesome respect for him, born 
out of his treatment of them and the conf 
dence that treatment and his everyday busi 
ness life have inspired His anger is a thing 


to be greatly feared; it is seldom necessary, 
but this anger is not simply the fit of tan 
trums that our friend Jerk daily (or mayhap 
weekly) indulges in \bove all things he its 
just and fair in his decisions and acts affecting 
his employes; he 1s a man 

Che irritable, irritating man ts a canker sore 
in the flesh of business, especially if the man 


The “‘ALDEBARAN” 


Drawing and Copying Pencils 








The “OTHELLO” 


Copying Pencils 


HE 








MADE BY THE 


SWAN PENCIL CO. 


BAVARIA 


lead. 


demand for a copying pencil at a popular price, is of 


‘“‘Aldebaran”’ 
smoothness and texture and durability of the 
Made in sixteen degrees, perfectly graded. 


The ‘‘Othello”” Copying Pencil meets satisfactorily the 


position of et pl 
coming in mor¢ 


happens to be in the 


manager where he is 


contact with the whole staff If he w 
force himself to sit down and look at 

and his actions from the same standpoint 
would look at another, he would probably 


considerable benefit In fact every 





celve 
will find a great many undesirable things 
his make-up if he will have daily heart-to-h« 
talks with himself from the standpoint 
enemy. The ability to size oneself up 
light of a critic is great help in cutting 
the objectionable features; the features 
don't pay. Just sit down this evening a1 
over your acts of the day; take them 
one and decide just what you would say 
someone you dislike, who did the san 
in the same way. You'll be surprised 
different light that this decision wi 
many things. Jerk never has thes 
nions with himself, or if he does he ts 
tistical to see himself as he would see 
who has the same infirmities 

Another class man who causes 
less irritation to those around hin 
fortunate ass who thinks he, and 
knows it all I have met several assu 
tions in the form of man whose sok 
is the mighty I. Most of thes bi 
cases of the enlarged ego have 
chronic stage where it is impossibl 
ister anything in large enough doses 

cure or even semblance of a cure 
have mercy on the unfortunates wl 
work near or under this egotistic 
For them there is no hell; they are gettin 
all right on this earth At some futur 
may give | discourse | 
forms of obesitv of the ego 





Drawing Pencil is perfect in 


the required hardness, contains no grit and is not brittle. 


One fixed price to the consumer. An unvarying and uniform cost 
to the dealer, the difference a profit large enough to warrant your 
co-operation in popularizing these high grade pencils. 


Samples and prices on 


request. 


Stock complete and well assorted. 


Technical Supply Co. 


40 East Fourteenth Street, NEW YORK, N. Y. 


Sole American Agents 








A DEVICE STENOGRAPHERS WILL 





WELCOME. 
a a ‘ or iph 
rating 1 Ines not t isible type 
So-( For this 
nda ready , 
( the annoy 
g teatures ot keeping the ty] ean 
ry | gether with 
ho in that the 
is curved, at the end provided with a 
that bl at t same in 
I br ing placed in position as shown 
t the carriage is dropped 
res g the brush 
g p 
~—sIT r 
q > S 
5 
4 
A 
THe BRUSH IN POSITION 
ean the type it is only necessary to run 
keyboard two or three times, striking 
e keys and thereby causing the type to strike 
igainst the bristles. The bristles being placed 
in angle, this in combination with the im 
p ns them thoroughly It 
y dirty type, the brush can be satur 
wit b hereby facilitating the 





\ F BI SH 
Che met part tf this devi is made of 
lyminin ari . sore } ] i ‘ 
luminum, s lig ands e, and dura 
] I hard wood 
lock, w 
ig x] 
| Vik net ‘ 
, aie 
~ <T ) et 
oe g b tters 
be 4 | S ne 
getting 
ith t 
w iil t 
I ( in 
~ 2 _ _ ( uo 
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CHICAGO AGENCY—79 LAKE STREET 




















We make 
a full line of 
vertical and 
horizontal 
Filing Sections. 
Our catalog 
will show the 
complete line. 
Sent on request 
to dealers and 
agents. 
Write us today. 
We want your 
business. 
You need this 




















PRATT BUNDLE AND PACKET TIE 


Cheapest tie on the market and the only one 


TO STATIONERS 
on which memorandum can be made 


who handle Typewrit 





RSPE ers or Supple e want 
POT camole of on 100 mailed to any United States 
Fo wesBnono™ RRub-beRR Type address on receipt of . . 
wee vor" Setter ( + ae Applies to any size bundle, any shape. 
fachine r Send for free sample. 
; een me Pratt F. Mig. Co., 117 Point Street, Providence, R. I. 
egisters, et RRut 
beRR stands for all Roxsory, Boston, Mass., June 1, 1906 
thas is best ino toneucites ceees, Gah cotainned Please send us 100 fasteners (Ties) like en- 


closed. 


They are O. K. 
—s, 
PEOPLES NAT’L BANK OF ROXBURY, 
BOSTON Beale. 


scounts to the trade They wil 


TYPEWRITER SPECIALTY CO., Inc. 
72 West Broadway New York 


(This is their third order.) 























un more than pay your store 
ne and 


ard 


You Can Make $10 to $15 Per Day 


r profits tror 


ticket 













Size: 


12x21x24 


AUTOMATIC CARD PRINTING PRESS 


ts 120 7200 per r 
‘ ‘ tal size and register er © ° 
peees im Your wis inches high 
atest self-advertising busine 
er $10 per day it wi 

" like ne ymnly $2 

i trade magr A erty Aror r 

more I { pir 

$250 I} Write today for 


Automatic Printing 
Press Company, 


161 Dearborn Street 


CHICAGO 


Visitine « Busine 
GARDs PRINTED 
WHILE You WAIT 


Satisfaction buc 











Correspondence. ) 


(By Special 


Atlanta, Ga. 

The Atlanta Envelope Company sustained a 

damage in the fire of last month of $500 
Appleton, Wis. 

The plant of the Appleton Paper and Pulp 
Company, at Appleton, Wis., will be operated 
only about three months longer. When the 
present supply of pulpwood is exhausted the 
plant will be closed down and the company 
will begin the erection of a new electric power 
house, the power to be used for commercial 
purposes. The plant of the Appleton Paper 
and Pulp Compainy is one of the oldest in 
the Fox river valley and is a pioneer in the 
paper industry. 

Chicago. 

The Earl Photo Paper Company has in- 

creased its capital from $60,000 to $75,000 
. * * 

The J. W. Butler Company has about con 
cluded negotiations for the purchase from the 
heirs of the late Michael McDonald of the fee 
in the land at the northwest corner of Frank- 
lin and Harrison streets, the price being in 
the neighborhood of $240,000. 


* * 7 
A complete change in the physical com- 
plexion of the American newspaper is pro- 


posed by Wisconsin print paper manufactur- 
ers. That is, they would have newspapers in 
future print on black instead of white paper, 
and use for the type impression white instead 
of black ink. They claim that millions of dol- 
lars may be annually saved, in dispensing 
with wood pulp, in assisting in the preserva- 
tion of the forests, and in reducing the price 
of newspaper to about one-half its present 
cost. Black paper, they say, can be made of 
old newspapers, and almost any fibrous stock, 
while white. paper requires spruce and hem- 
lock wood. The matter, so we are informed, 
will be brought before the Eastern manufac 
turers, with a view to bringing about concert- 
ed action with the publishers of the country, 
but no positive steps will be taken until the 
congressional investigation into the paper 
trust shall be concluded. 
. . * 

The J. W. Young Manufacturing Company 
has been incorporated ai 71 West Erie street, 
with a capital of $10,000, to manufacture pa- 
per and stationery. 

. * * 

The Tarentum Paper Mills Company, of 
5000 Drexel boulevard, has been incorporated, 
with a capital of $250,000, to sell paper 

* > * 

The Midland Paper Company, William J. 
Mullin, president, is having a great sale on its 
famous “Crescent Bond.” The last issue of 
“Midland Trade Wins,” a small sheet from the 
pen of Mr. Mullin, is printed on this paper 
and makes a great show. 

Clinton, Iowa. 

The Clinton Paper Company is erecting a 

new three-story factory. 
Dubuque, Iowa. 

The Dubuque Paper Company is putting on 
the market some very high class wrapping pa- 
per that is interesting stationers. 
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Green Bay, Wis. 


Contracts for the machinery of the new 


$100,000 paper mill which the Green Bay Pa 


per and Fiber Company will erect at Green 
Bay, Wis., and operate in connection with the 
sulphite plant have been awarded to J. H 
Horn & Co., of Lawrence, Mass \ huge 
modern paper machine, four feeding engines 
and other machinery is included in the con 
tract. The machinery is expected in Green 
gay within sixty days. 
Holyoke, Wis. 

Four mills of the American Writing Paper 
Company as follows Linden, Parsons, Gill 
and Norman. W. N. Caldwell, president of 
the American Writing Paper Company, has 


1 


returned from an extended trip through Eu 
rope. 
Hammond, Ind. 
The American Safety 
has been organized with 


Envelope Company 
a capital of $20,000 


The incomporators are Frank R. Brown, 
Nicholas D. Connelly, Edward F. O'Toole, 
Harry J. Kennedy and William W. McMahon 


Hartford, Conn. 
W. F. Oliver has been granted a patent on a 
safety envelope. 
Milwaukee, Wis. 
(By Our Special Correspondent.) 
F. P. Mann, of the Milwaukee Bag 
pany, will be among the number who will go 
on the annual excursion of the Milwaukee 
Merchants and Manufacturers’ Association on 
June 7. Three sleepers will be occupied by the 
representatives of the various Milwaukee con- 
destination will be southern 
South Dakota 


* * 7 


Com- 


and the 
and 


cerns 
Minnesota 


of a 
States 


soon be the location 
The Western 

secured a long term 
property at 311-313 East Water 
Paul Irwin, president, and T. J. 
Taylor, and treasurer of the com- 
pany, will arrive in Milwaukee this week from 
Chicago, when machinery will be installed in 
The factory will have a floor 
feet, and it is that 
one for the in 


will 
factory 
Company 


Milwaukee 


new envelope 


Envelope has 
lease on 
street, and J 
secretary 


the new plant 
area of 18,000 square 
the location will be an 
dustry 


said 


ideal 


* * * 


Ex-Congressman S. A. Cook, the well known 


paper manufacturer of Neenah, Wis., recently 
in Milwaukee, expressed himself as being in 
favor of reciprocity on the pulpwood tariff 
question He would be willing to see the 
tariff on paper manufactured to be shipped 
into United States 


New London, Wis. 


The Wolf River Chair Company has com 
menced the erection of a 60x150 feet ware- 
house at New London, Wis The structure 
three stories in height modern in 


every detail 


will be and 


Neenah, Wis. 


The marriage of Morgan Hewitt, the young 
millionaire paper manufacturer, of Neenah, 
Wis., recently occurred to Miss Elizabeth 


Schott, of Marquette, Mich. Miss Schott, who 
a stenographer, was wooed and won by 
Mr. Hewitt in 
The young couple are 
trip abroad and will! later reside in Neenah 


was 
a brief courtship of seven days 
now on an extended 


> * * 

The marriage of John 
of F. J. Sensenbrenner, the well known paper 
manufacturer of Neenah, Wis., to Miss 


Sensenbrenner, son 


Grace 





Kerwin, daughter f Judge and Mrs. J 
Kerwin, took place on May 27. The wedding 
occurred at St. Patrick’s Catholic Church and 


was attended by over 400 of the relatives 
riends of the popular young people 
Niagara, Wis. 


For the lo 
machine at 


hand in a 
the plant of the Kimberley-Cl 

Company, at Niagara, Wis., Walter Glens] 

has been awarded the sum of $5,500 by 

in the circuit court at Neenah, Wis. Evid 


s ota paper making 


I 


showed that a guard board usually in p 
on the machine was absent from the 
when the accident occurred. 

Oconto Falls, Wis. 

The work of rebuilding and refurnishing 
paper mill of the Falls Manufacturing C 
pany at Oconto Falls, Wis., which was 
stroyed by fire last December, is now being 


carried on and it 
facture of paper will 
Pittsburg, Pa. 
Lomegtoft is the invent 
having for its pri 
envelope which in! 


is expected that the n 
be resumed early in July 


William W. I 
an improved envelope 
object to provide an 
be opened without detection 


St. Louis, Mo. 


Years ago the big Eastern and Chicag 
houses maintained branches of their business 
in St. Louis for the purpose of supplying tl 
Middle West. To-day it is St. Louis tha 
maintains branches in the big cities tl 
territory. One of these institutions is 


Sam’l Cupples Envelope Company, manufa: 


turers of all kinds of envelopes The mati 
plant of this company is in St. Louis, with 
branches of it in Chicago and New York It 
{ 


has $250,000 capital stock invested in its bus | 

ness here. John H. Hewitt is in charge of 

the general offices at Sixth and Cerre streets ) 

Worcester, Mass. ( 

L. H. Buckley, of the Logan, Swift & Brig 

ham divisions of the United States Envelops 
Company, was last month elected a direct 


ct the corporation and one of the three mem 
bers of the executive committee. The electi 

was to fill the vacancy caused by the death of 
W. H. Prescott, of Connecticut, last February 


Washington, D. C. ; 
Clarence L. McNair, Cloquet,’ Minn 
ager of the Northwest Paper Company, testify 
ing recently before the House paper invest 
gating committee, explained charges that his 
company had refused to renew contracts 
iting that the newspapers 
yntracts for too long 
than one year, w 


newspapers by st 
sired to renew ci 
in advance and for mor 
was contrary to the policy of the company 


denied the existence of an agreement among 


the manufacturers to fx prices 
customers ‘ 
Waukegan, Wis. ti 
The National Envelope Company must be n 
arded as among the larger and mor i 
ising manufacturing concerns operating d 
Waukegan, where they have been M 
ness for fourteen years. The company 
140 to 150 hands [The main building 
substantial brick structure, 120x303 feet. A 
gether, something like seven acres 1 
devoted to the company’s purposes. T! 
pany are large producers. They have tw 
systems of electrizing for lighting 
nts. They business mostly in 
nd northwest, also in a number 
tral states. Bef establishing tl B 
Waukegan, the National Envelope Comy p 
was a Milwauke -oncern It s 
Waukegan in 1894 g 
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SAUNDERS ENVELOPE SEALER. 
[The accompanying illustration is of th 
ne nders | | i] irkable littl 
with which anyone can seal fifty en 
pes a minute, the moistening and sealing 
ne operatior [The operation is a sim 
ovement of passing the device over the 

pe 





SEALER 


SAUNDERS ENVELOPE 


which is contained in a 
out to a felt 


The water supply 
rubber well in the handle is fed 
at the sufficient quantity to keep the 
felt at the right degree of moisture. Over the 
felt pad, and attached to the handle, is a metal 
which acts as the sealer. As the 
device is passed across the envelope, the flap 
inserts itself between the pad and the projec- 
tion above \ downward motion with a littl 
pressure moistens a Che effect is pre- 

flap with the 
\fter ten min- 


base in 


projection 


nd seals 
ot pressing down the 


vers when sealing by han 


utes’ practice nyone can 50 envelopes a 
minute [he simplicity and effectiveness of 
the device commends it at glance There 1s 
absolutely nothing to get out of order. It can 
not leak The top of the handle is left open 
and the pressur fa finger on the rubber well 
sends any amount of water sired to the pad 
It not “gum 1 the rest unattach 
( the base d can be discarded when 
ne sary. New cost you a few cents each 
can be inserted in half minute 
For use as a mp moistener the sealer pro 
jection can be removed, leaving the felt pad 
open for us¢ [he device is made of brass, 
heavily nickel-p! 1 and ornament to 
iny desk. It will retail for $1.50 with an espe 
cially attractive discount to the trade 
The “Saunders” is manufactured and sold 


Woodson L. Craig Co.. 50 Sut- 


exe lusively by 


ter street, San Francisco Alfred Hall, the sales 
manager of the company, has been interested 
in envelope sealers for several years. In this 
device Mr. Hall has an article that we believ« 


will have an enormous sale 


INVENTOR OF ENVELOPES. 


rious that such a simple 


contrivance as t envelope should be a com- 
Dal itively Tt! ode rn inventior 

~ As a matter of fact it is j 100 years since 
1 pay manufacturer of srighton named 
Brewers ted pes etters in their 
present for Even then it was some con- 
siderab time before their use became at all 
gener not nti ewhere about 
tl ve 1850 
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THREE 


1 METHOD OF CONTROLLING 
3 METHOD OF REPLENISHING 
A Rel » Pp ri 


Attentio and 


PATENTED POINTS IN 


WELTY’S SCIENTIFIC FOUNTAIN PEN CONSTRUCTION 


THE AIR All Embodied in the 

INK “NEW IDEA” SELF-FILLER 
actical Self-Filler That Attracts 

Sells On Demonstration 


2 METHOD OF CONTROLLING THE INK 











114 5th Ave 
NEW YOR 





k’* THE WILLIAM A. WELTY COMPANY 


WATERLOO, IOWA, U. S. A. 


Another g i seller is the “NO-LEAK.” One turn of the thumb-piece opens valve or 
oses it. A pen that can be carried in any position; absolutely non-leakable. 
W TE FOR BOOKLET 


“¢3 A PUSH HERE AND IT’S FILLED. 


1302 Hartford 
CHICAGO 





























Krag Imperial Cabinet Co. 












We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. @ Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- 
inets and never shrink, bind or 
warp. Send for svecial circular. 


816-822 Fulton St., CHICAGO, ILL. 














Trademarks and Copyrights 


Send your business direct to 





r service. 


Washingtoa Saves time and insures bett« 
Personal Attention Guaranteed 
25 Years’ Active Practice 
Specialty T ng and iding Machin 


prone G. ‘SIGGERS 


Suite 33, N. U. Bidg., Washiugton, D. C. 








CARBON PAPER AND RIBBON 


MACHINERY 


Hard Finish Carbon Machinery 


5 years’ experience 


JOHN WALDRON COMPANY 


NEW BRUNSWICK, NEW JERSEY 








We f etc 


THE ROTARY LINEOGRAPH 


CLE 
1 he most modern, simple and rapid duplicating device on the market. 
IM PO R TAN T Lineograph Machines are sold without restricting the 


AN SIMPLE EXPEDITIOUS 


8 Ibs Prints anything from a postal to a foolscap. 





gor t t i: 


THE 


112 FULTON 








tifically adapted materials, regardless of the great reduction 
t to expedients other than the superior excellence of our 


tronage 


user to purchase or use our Supplies. We make the 
from those which hitherto obtained, and are under no 


Send for Price Lists and Descriptive Booklet. 


LIN EOGRAPH COMPANY 


Makers of Duplicators and Supplies 
STREET NEW YORK, U.S.A. 





AGENTS WANTED. 


hed 1844) 





Red Baby Vulcan Ink Pencil 


At your Sta- 
tioner's or sent 
direct on re- $1. 00 
ceipt of price 


J. M. ULLRICH & CO., “Sty Tocnarntc AND FOUNTAIN PENS. 








rae | a a 





135 Greenwich Street, (Thames Building.) 
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OLD HAMPSHIRE BOND. 

The trade will the 
Paper Co.’s announcement of their new line 
of Old Hampshire Bond typewriter papers and 
manuscript covers for it combines the three 
important factors in sales making—goods of 
quality, national and attractive 
packages. Three such salient selling features 
can hardly be ignored. 

Old Hampshire Bond is the choicest prod 
uct of a mill that confines itself solely to the 
manufacture of bond papers. It is the exem- 
plification of the specialist theory of the pres 
ent as opposed to the jack-of-all-trades idea of 
the past. It is just this idea of doing one 
thing and doing it as well as possible that has 
given Old Hampshire Bond the character and 


welcome Hampshire 


popularity, 


W)ld 
Mampshire 


71% .. ‘ 
WUTLU 








OLD HAMPSHIRE BOND PACKAGE 


distinctiveness through which it has truly 
earned its reputation as “The Standard Paper 
for Business Stationery.” 

For the past five years Old Hampshire has 
been well advertised in the best magazines. 
Consumers have been educated to “look for 
the water-mark” until it ts hardly exaggera- 
tion to say that 99 per cent of the business 
and professional men who are at all in touch 
with the affairs of the day recognize the paper 


as the standard of quality by which other 
papers are judged. They have been told so 
often that this paper or that paper was as 


good as, or nearly as good, as Old Hampshire 
Bond that when they are sold Old Hampshire 
they know the quality of goods they are buy 
ing and the dealer wins their confidence with 
out qualification. 

To a certain extent it may be said that the 
boxes that .have been used for the new line 
form an epoch in the typewriter. paper field. 
The above illustration gives a very clear idea 
of the general appearance of the box, but it 
must be seen in order to appreciate the at- 
tractiveness of its color scheme. The repro- 
duction of the familiar Old Hampshire Seal 
is done in three colors and gold, which on the 
rich gray of the background and with the 
black Old English lettering completes a most 
striking effect, yet pleasing, harmonious, and 
in the best of good taste. 
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A NEAT PIECE OF MECHANISM. 


Auto- 


has 


We show an illustration below of the 
matic which 
been designed to turn out with great rapidity 
anything up to 344x5% inches to be printed on 
trom 2-ply to 10-ply stock 

The i. beautiful piece of mech 
inism, neat, compact, and occupying but two 


Printing Press, a machine 


machine 1s 


square feet of counter space Can be opt rated 


by hand or electricity 





PRESS 


AUTOMATIC 


PRINTING 


Che type is held face down in a chase which 
fits into a dove-tailed groove. This permits 
of the rapid insertion and withdrawal of the 
form. The feeding, as well as the printing, 
inking, and ejection of cards, is entirely auto- 


matic. The cards are stacked up in the guides, 
which are adjustable, and the press auto 
matically takes the last card at the bottom, 


shoves it into printing position and a fraction 
of a second later it is deposited in the receiv- 
ing tray. 

The Automatic can turn out 
business cards, mailing cards, etc., 
of 7,200 per hour. 

These presses have been installed quite ex- 
tensively in the cities in the department stores, 
and public places, where there is an oppor 
tunity to get business from the crowds, as well 
as in the stationery stores. It is going to 
hustle some of the stationers around the coun- 
try who buy these machines to keep them busy 
with orders. However, it 1s comparatively 
easy to pick up orders for business cards in 
making the rounds soliciting other business, 
and various other forms of this size, such as in- 
, can be printed with 


any kind of 
at the rate 


dex cards, post cards, etc 
equal facility. 

This machine is manufactured 
the Automatic Printing Press Co., 
born Street, Chicago, III. 


by 
Dear- 


and sold 
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A NOVEL WINDOW DISPLAY. 

In their window display during gala week, 
when the great American fleet was anchored 
in the Pacific, the Los Angeles office of the 
Remington Typewriter Company secured a 
veritable triumph in the line of window ex 


hibits. Their display consisted of a miniature 
battleship built entirely from Remington parts 
or accessories. The only thing foreign to the 
Remington which entered into the construction 
of this war vessel was the “smoke” issuing 
from the funnels. These funnels were Rem- 
ington cylinders; the guns, rolls of carbon 


paper and oil cans wrapped in carbon paper; 
the capstans, a couple of bells; the davits, desk 
hooks; the turrets, ribbon spools; and the deck 
ind bridge, pencils. 





THE “MEAKER” COIN CASHIER. 


" 
hier + 
i i 


bination coin. cash 
and and Matthews Manu- 
Detroit It is a hat 


[This 1s a con 
product of the Ir 
facturing Company 


fast and d 


machine strictly, works very I 
become affected by dust, heat, cold or 1 
It is made with eight keys arranged to 

the different combinations with the _ tew 
possible movements Che coin trays are gt 
uated 

[he machine has been thoroughly t1 
ind has met the most exacting det $ 
criticisms. 

The “Meaker” is the invention ; 3 \ 
Meaker, who is t ‘riginator of the cas 
oin handling n ine At one time h 
a teller in the Tl National bank of Cl 
when the first n hine was placed on the! 
ket in 1877. Since then Mr. Meaker has give 
the world sever inventions, some ot 
are being used all over the world. 

The first patent on the Meaker Coin Cashi 
was issued in May, 1905, and others follows 
in September, 1905, April, 1906, August, 190¢ 


February, 1907, October, 1907, and the 


provements in 1908 


The Ireland and Matthews Company has 


cured the servi of C. L. Forgey as sal 
manager. Mr. Forgey has been connect 
with the selling force of the National ( 


Register Company for the past seven years 


The Chicago representative will be ; 
nounced later. Other important plans are on 
the tapis. 

The “Meaker” Coin Cashier 1s shown 
“ad” on page 62 this issue, to which atter 
tion is called 

The Ireland and Matthews Company 
secured a decided triumph in this combination 
coin cashier 

BUYS 100 “BURROUGHS.” 

Frank A. Munsey, the publisher of 
less periodicals and daily newspapers, wl 
never does anything except on an extraordi- 
nary scale, signed an order the other day for 
100 Burroughs Adding and Listing Machines 


which is by far the largest single purchase 


idding machines ever made 

The fact that one concern buys 100 
chines at one time for its own use shows vet 
clearly the important part which the But 
roughs performs in doing the world’s w 
to-day All of these machines are to be used 
by the Frank A. Munsey Company and its 


prominent among wl 
syndicate of 


issociated companies, 


is the great Munsey retail stores 


called the Mohican Stores, with headquarter 
in the Flatiron Building, New York, whi 
also houses the Munsey publishing interests 


The Me yhican 


in retailing 


Stores represent a 
methods, and the 


accounting between the 


great ad 
vance system of 
various stores and the 
offices is unusually complete. Among 
other things, the branch managers make 

daily reports to the home offices which woul 


home 


require a great deal of.time and hard work if 
handled in the ordinary hand-and-mind way 
By using the BURRCUGHS, however, tl 

day’s transactions are recorded on the report 


sheets and duly tabulated as fast as an opera- 
tor can touch the keys and move the lever. A 
Burroughs will be installed in each of these 
stores, forming a part of the equipment as im 
portant as the scales or cash register. 
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Advertising Importance of Business Stationery 


Taken From “Profitable Advertising” for May. 









There has beer decided improvement of letters should show clean, solid, and sharp. 
ess stationet vithin the past few years, large dividend The difference in cost be Chis is of the first importance. A design and 
ere’s 1 ir mu W hoever tween poor and good stationery is inconsidet printing can be adapted to any paper, but the 
do witl rrespondence, bills, state- able compared with the benefits derived fro: typewriter must be catered to. 
d the | realize t t in the daily the us f good stationery We are showing on this page reduced fac- 
ived t attract proportion is Chree things are necessary good paper similes from a booklet upon this subject of sta- 
l | g, good typewriting . 
G ting involves a good sign 
g Sig my y] ( 2 d | c 
be S vy wor S | on t 
. rt, | nam EY 
y _ 
MTA I P 1S i 1 } isine 5 | b 
usually, nothing else. The letterhead is n 
' J ) I for a price-list, or advertising argument 
known bj pince for: 5 pee ee 
product, should be used must be a matter t 
. a! ’ ‘ " ‘ 
the stationery be considered. The design, whether for lit! 
— ography, halftone, or typography, should b 
rk OTA cal illv made. having always in mind that it 
te VOR Us nothing to compete with It has the whol 
x t nd the undivided attentio1 oft t 
It s] be t 
\ } o h es 
y > y he lett { I - 
I J nd through his He 
neid lly } 





; Which, when it was 
| cter of the printing, the tori pial upon the alietle over four 
e and color of the typewritten mat 


1 Reduced one half. Printed in bronze 


ire the elements of a business lette ; 
Reduced one third. Printed in bronze, violet, 2 . violet, gray, and black 
vhich put the 


gray, and black 





reader in a humor to deal favor 
ibly with its subject matter 
In planning for good stationery, one must tionery recently sent out by W. E. Wroe & 


It is quite evident that t majority of busi- first select the paper, and then adapt the de Co., Chicago, printed upon a medium finish 
ness men are not yet awal the fact that sign to the paper. Great care should be ex bond paper, which appears to be peculiarly 
business stationerv mav be utilized for adver ercised in this. Specimens should be tested well adapted for making such business station- 
tising, and that such advertising pays a very by writing letters on them. The typewritte ery as we have tried to indicate. 


THE PENKALA AUTOMATIC PENCIL 


PATENTED IN ALL COUNTRIES. 


coy wee “EVER POINTED=NEVER SHARPENED=ALWAYS READY” 


lownward on 














1 hard surface 
nd the writing 
Sciliar of hands The neatest Pen on the market. Looks like a Fountain } If your jobber 
impossible Pen—is really a Fountain Pencil. can’t supply 
you send his 
name to 









“Standard Size,” 35c. = —_— = 
Double ended office 
pencil 50 cts 


Double ended pocket The simplest pencil to operate No screws or complicated 
pencil, 60 cts mechanism to get out of order 


LC 18 East 17th Street 
-ntion is its most startling WEW YORK 


feature. 





Se eee Se eee 
PATENT E PENRALA DP . 















1 refills in all colors, con- 


taining . daa de Ka ennt r= : : = : 
SIMING + COS. ads, SC Gach. The very simplicity of the inv 


Refills for double ended 

pencil con o 2 } i i 
penctis, < gage By Generous Discount to Retailers. 
aoz eaqds, c eacn 


THE TWENTIETH CENTURY PENCIL 
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WHAT OFFICE APPLIANCES 
WILL DO FOR YOU 


AB A SUBSCRIBER. 


{ It will keep you in touch with the condi- 


tions existing in your field—conditions 
which affect you either directly or indi- 
rectly. 

It will give you ideas that will help you 
make your business bigger and better. 

It will put you in the way of making more 
profits on your old lines and point out 
new ‘‘green pastures’’ for you. 

It will inform you, as no other paper does, 
of the new things that are about to come 
upon the market—things the business men 
around you—your customers—will want 
to know about. 

It will create added interest and enthu- 
siasm in your selling organization and in- 
spire you to greater efforts. 

It will keep you in close touch with the 
men and concerns who make the things 
you are looking for. 

It will enable you to find almost instantly 
any article you are looking for—if it is 
an office appliance. 

It will pay back its cost to you a score or 
more times every year if you are the right 
sort of a subscriber. 

It will show the relationship which va- 
rious office devices bear to one another, 
and don’t overlook this fact—they all 
dovetail. 


AS AN ADVERTISER. 


It will put your proposition before more 
men who make their living buying and 
‘*‘reselling’’ office appliances than any 
other paper on earth. 

It will put that proposition before them 
through a medium in which they have 
confidence—for they pay us to get it. 


{ It will help not only to keep your name 


before this army of buyers, but to burn it 
into their minds. 

It will often in a single month bring 
enough business to pay your advertising 
expense in it for a whole year. 

It will present your proposition with a 
dignity and foree which you can deter- 
mine in advance. 

It will call on more prospective customers 
each month than you ean reach for the 
same amount in any other way on earth. 
It will not run up large expense accounts 
of doubtful accuracy. 

It will live at least 30 days after reaching 
destination, and often 60, 90 or a year, 
which you can’t say of circulars. 

It will cut out all waste for you, thur sav- 
ing you the cost of paying for waste. 

It will create a wider and deeper interest 
in all office devices, because it creates dis- 
cussion, and in this wider interest you are 
bound to share. 

It will sell goods for you at a lower cost 
than any other force I know of. 
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CaLnwcliuto 
REGIS 
ba os f 






cial Corre 


Alliance, O. 


Mowrey, general agent for 


sp ndence. ) 


Me ° 


UNIS 


\ ( the 
Caskey Register Company in Texas and Li 
lana, spent several days here last month at th« 
He reports the South as rapidly re- 
ym the depression 


factory 
covering fre 
7 > = 
The American Case & Register 
in a mail received for 
believed to be the largest amount of business 
fact, in 


Company 
singl orders what 1s 
single mail, or, in 
account register at 
as this not only speaks 


ever received in a 
al single day, by 
Such a 


iny any 


time record 


volumes for the product of the American 
Case & Register Company, and how well 
it has become advertised, but it looks very 
encouraging for business in general, as this 
company operates from coast to coast, and 1s 


necessarily in close touch with all parts of the 
country 
Ann Arbor, Mich. 
the National Cash Regist r 
wreck near here last 
not serious, how 


of 
hurt in a 
were 


a 
Company, was 
month His injuries 
ever 


urry, 


Aurora, III. 
W olsgeld, agent 
Scales Company, 
take on the 


for the Toledo 
has rented of- 
National Cash 


Nicholas 
Computing 
fices here and 
Register Company. 

Buffalo, N. Y. 

An interesting rumor has been in circulation 
here for some time to the effect that John H. 
Patterson, head of the National Cash Register 
Company, was negotiating with Alexander 
Winton, president of the Winton Motor Car- 
riage Company, for the purchase of the Cleve- 
land factories of the Winton company, and 
that the National Cash Register interests would 


will 


engage in the production of automobiles. But 
Mr. Winton says the rumor is just a rumor 
and has no foundation in fact 


Canton, O. 

Canton capital and enterprise seem to have 
boomed affairs in the plant of the McClaskey 
Register Company, according to the following 
article in the Alliance Leader 

“A representative of the McCaskey Register 
Company reported Friday that the company 
the 
The 


is receiving numerous orders for registers, 
remarkable increase. 
very promising 


business showing 
outlook is said to be 

“A personal representative of the company 
has just made a trip to the furniture manu- 
facturing districts of Michigan to secure cabi- 
net-makers and has employed a of ten 
skilled workmen who will come to this city at 
once and take positions at the McCaskey shop 


torce 


Men are being added daily to the forces in 
the various departments.” 
Cleveland, O. 
(By Our Special Correspondent.) 

The receivership has been lifted from the 
Globe Register Company, located in the Ter- 
minal building The receiver's last report 
showed a handsome profit \ new company 
has been incorporated to carry on the busi- 


Boyd, who has been with the 
been made 


ness and B. M 


old c 


mecern for seven years, has 


general manager been 


elected under the 
ent time. This company 
forty styles of autographic registers. 


Columbus, O. 


Dennison D. Byers has been allowed $1,000 
Hallwood Cash 


[he officers have not 
new charter up to the pres- 
manutactures about 


is fee as receiver for the 


Register Company 


- * 


Willis law of the 
Thompson last 


year was paid 
nth 


The 


into Secretary 


largest 
state 


by the National Cash Register Company, of 
Dayton. Its capital stock of $10,000,000, and 
as the fee is one-tenth of 1 per cent of the 
capital stock, the company 1s required to pay 
an annual fee of $10,000. 

a2 > * 

W. W. Hunt, Jamestown, N. Y., president 
of a large grape juice company, is in Colum 
bus the guest of his brother-in-law, W A. 
Marsh, treasurer of the American Cash Regis 
ter Company Mr. Hunt was formerly presi- 
dent of the Gillette Sales Company, the cor 
poration which pushed the sale of the famous 
satety razor rd-breaking proportions 


* * 


Orders have been showing a steady increase 


Register 


at the plant of e American Cash 
Company in West Broad street, and now the 
company is employing a full force and work 


full time 


The company 
men if room l 


could 


ing every department 
would put on additional 
| 


be found for then [he factory this week ts 
behind almost 500 orders and it is probable 
that steps will soon be taken for an enlarge- 
ment of the plant in order to obtain additional 


cash registers. 


output of 


x ~ 7 
The .working force of the plant of the Amet 
ican Cash Register Company in West Broad 
street is being steadily increased and now 
bout 200 men are being employed. The com 
pany has fitted up handsome salesrooms at the 


factory and some large orders have been taken 


in the last few weeks Indications are that 
within a short time all the men which can be 
employed in the present quarters will be at 
work, as the new sales force is doing good 
work in opening irket for the product of 
the local factory 

Dayton, Ohio. 

Edward F. Gennagel, for some time 
iger of the N. C. R.’s branch at Dubuque, has 
been called into the office at Minneapolis 

George H. Young, who for seve ears 
has been connected with the Nat Cash 
Register, has gor Minneapolis, where h 
will be connected th the sales brancl 
2. 

a. > * 

Eugene Schenck, shier f the Nat 
Cash Register Work vas the victim n 
ccident May 10 i ne near causing him 
his He had | driving in his buggy 
when his horse took sudden fright at it 
mobil lliding \ irm wag ind 
t wing him t ground He is vy f 


| b ird I Ss ppointed i 
mittee of three t solicit stock for t c. 2 
Bennett Account Register Company, whi 
vas organized two years ago by Lisbon bus 
ness men; $18,000 of the $50,000 capital stock 
has been subscribed. The negister, now tw 
years old, is being manufactured at Garretts 
vi Ohio, bt vill be removed to Libs 
S ly 








CASH REGISTER NEWS—Continued. 
Mansfield, Ohio. 


t H. Fleming, whi s been connected 
with the local agency National Cash 
has been appointed manager 
the Mansfield office. 

ocion Ohio. 
Che contract for the structural steel 
American Cas 


work 


the factory building of tl 
ind Register ¢ pany was awarded at a meet- 
ing of the building committee on last month 
to the Republic Iron and Steel Company, of 
Cleveland Tr} framework will be steel 
throughout, while the remainder of the con- 
struction will be of concret: [It is likely that 
he steel work ll be begun within thirty 
ys Tr} vork 1 the indation is being 
pushed as raj s possibl ugh some de 
lay has been experienced because the Penn 
sylvania Raiulr 1 Company has not yet con 
tructed a switch into the factory site 
San Francisco, Cal. 
By Ou Sp ial ( sp ent. ) 
Nat Cash Reg ( Ipany is 
s mj mi ges in the inew 
oms at 1040 Market street, by whic! 
, nt arrangement of stocks is 
ed. 7 modeling of the display win 
ws ~ eness Tl 
itlook for tl Pacific ( st trade in the 
h rister bu ess 18 most encouraging 
ording to t manager of the National con 
ly He s t . S suffering 
t g ss | lready « 1 
S g g é is little hop 
ey W k il until afte 
f el s tl gradually it 
ve till t 


NEAT PIECE OF FURNITURE. 





One « f the ‘ cf d 1 < piece S of fur 
e for t - ired in many 
lay 1S the ing bin t ust being offered 
the public by D. J. Burlingame, 746 Firs: 
ynal Bank building, Chicago, agent for th 
Dust Proof Furniture Co f Rochelle, Ill 
Tl binet innova Mr. Burlin- 
me’s and is gned p ir the filing 
ylue p gs ( gs, maps and 
in cter where 
™ 
DRAWING AND BLI PRINT FILI 
5 flat and 
is well is 
¢ of bein 
t cK 
name 
1 dep 
m whe 
1 
ied 
pie ST) 
[ 
> ] Dl 
g sts up 
side 
’ case t 
: | supporting 
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[he maps or whatever is filed away are kept 
ge heavy paper envelopes or bags about 

t square and they are so arranged tl 
ny one of the ten separate envelopes may be 
ken out and rested upon the table By 
ving down the flap of the envelope the 


ind, ready for inspection or 





> al’ i 
emoval or for the reception of new maps, 
et cete 
The w thing is dust Lg yofed as are al 
I ducts this com pa ind the cabi 
is made of hard w vod and = 1utitt y finished 
For any one who has use for sual i cabinet 
t be duplicated in the market tod 
and Mr. Burlingame is certain to have tl 
if nage which the device des 
A hese seseeces ie ERASER. 
| dv« ng columns w ve tound 
ustrated the Sterliah Adjustable Magazine 
5 W Ss a very i inventor 
! gs g points dural ind 
\ imy| rK1 g } ? I 
S { ! sen 
nt ubl < 1 
the ling end 
T} Ss ‘ 
STERLING ERASER 
y _ ira ristics rit 
tri S is kind and is t l 
ly 
ul tured by the Cre 1 Marz 
g | I sburg, Pa., wv furnis 
( erature upon 1 5 
\ feat f ti eras 
p I , is a dist ge 
} d 7 t ( mf oe 
S S Sa SI ll 





















Cs « pacer pile Ait ar Att 6, 


bs ‘ omer fils 
Can Pact ¢. marge 


pyre 4. 
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Above we sh w rigina 
cate copy made with WHT FIEL os pen 
We can produce six copies at one writing, 
clear and legible 

OUR SPECIALTIES—Pen, pencil! an 
bons, either full or semi- meme ling, oil 
or flat sheets. Sample on request. 


WHITFIELD CARBON PAPER WORKS 
121 LIBERTY STREET NEW YORK CITY 








i typewriter car 
tissues in books 
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“THE BEST LINE” 


TYPEWRITER 
CARBON PAPERS 


‘“‘and we can prove it.” 








Sold at the lowest possible 
prices, quality considered 











(Incorporated) 


MANUFACTURERS FOR THE TRADE 


OFFICE: FACTORY: 
96 John Street 180-182 Centre St. 
NEW YORK, N. Y. 






















DEALERS’ 
PROFITS 
—_ = ~ 








300% 


when they handle 


MORTON'S 
CRYSTAL 
TYPEWRITER 
OIL 
This oil is absolutely 
ODORLESS and is 
the only oil that does 
not injure the rubber 
rollerorplate 1 because 
it is pure and gumless. 
Finest Made. Sold all over 
the world and bottled 
undér Special: Dealer's 

Label if desired. 

Free Sample to typewriter 

and office suppiy dealers. 
Get our Dealers Terms. 


{MORTON | MEG. CO., “1 





MORTON'S 
ODORLESS 


TYPEWRITER OIL. 
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How a Thumb Tack 


Says Alphonsus P. Haire in Printers’ Ink: 


Writers have*written and jokers have jest- 


ed of the various, sometimes amusing and 
sometimes startling, forms and effects which 
modern advertising activities have often ta- 
ken. 


Says the writer: “Advertising is to-day the 


mightiest factor in the business world. It is 
an evolution of modern industrial competition. 
It is a business builder, with a potency that 
goes beyond human desire. It is something 
more than a ‘drummer’ knocking at the door 
of the consumer—something more than mere 
salesmanship—on paper. It is a positive cre- 
ative force in business—a that builds 
factories, skyscrapers and railroads. It makes 
two blades of grass grow in the business world 
where only grew before.” 

And the joker never wearies of telling that 
hoary story of how a shrewd Yankee, during 
a great locust plague, comfortably feathered 
his little nest by advertising that for the mod- 


fi ree 


one 


est sum of ten cents he would send a sure 
way of killing off the pests. His recipe was 
simple, sure and cheap. Reduced to its es- 


sence, it consisted solely in placing each locust 
upon a large flat stone and striking it sharply 
upon the head with another stone 

But, funny or otherwise, these songs and 
stories all point out a moral. In 
ment published some time ago by one of the 
leading weeklies in the interests of its adver- 
tising columns, this moral is succinctly de- 
fined. The advertisement read in part 

“One of the proper functions of advertising 
is the creation of new desires and new needs 
among the people. This makes for a higher 
standard of living—it pushes civilization along 
Twenty years ago no one felt any need for a 
‘snapshot’ camera; to-day it is almost as nec 
essary as a guide book to the tourist 


an advertise- 


“If you have a commodity, or even an idea 
of a commodity, which would be a good thing 
for the people, you need not wait for them to 
ask for it. You can, by advertising, make them 
want it—and then reap the reward that comes 
to the pioneer. 

“In the business world pioneering pays.” 

The story of the Solidhed Thumb Tacks is 
a story of successful business pioneering. It 
is the story of how one man conceived the 
idea of a handy hammerless tack to be used 
for decorative purposes in the home, office and 
store—the story of how he developed his idea, 
applied it, marketed it and pushed it, by ad- 
vertising, to a most satisfactory success 

As compared with the stupendous commer 
cial successes which are being made on every 
side every day, this little story fades almost 
into insignificance. But in its way and in its 
particular sphere, it is unique; and it illus 
trates, better perhaps than could the account 
of a more inspiring achievement, what adver 
tising may do in the creation of a market for 
a new commodity. 

Ten years ago, Arthur P. Jackson, now 
president of the Hawkes-Jackson Company, &2 
Duane street, New York City, manufacturing 
the Solidhed Thumb Tacks, severed his con- 
nection with the Spencerian Pen Company, 
and began to cast about for some promising 
enterprise toward which he might turn his 


energies. The first thing that presented itself 
was a thumb tack. It was then a rather empty 
proposition, was manufactured in uncertain 


quantities by an obscure concern, was not ad- 
vertised and was confined in. its sales to a most 
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Was Made Famous 





restricted market. But it looked good to Mr s, studios ces 
Jacksor So, despite the warnings of friends effort s be t] lve S g 
that it could never of itself ripen into a sat m t ¥ t 
isfactory business, he tied up with it for bet mb t t t 
or wors indy s t | 
At that t t tacks we know t s the prog 
“thumb tacks nd were used only by sts cre ‘ 
ind draughtsmer1 To-day they ire . It d s 
“handy immerless tacks, | ised | t S ertising 
housekeepers, bachel men and bachelor e ertis 
students, business men, advertisers and ev thie rep 
body else for de tive and every other pur to mt ~ 1itiONS 
pose At t time they were only made t ting 1 . Ss Was 
wuntinis ad ste sol one style d . 
but o1 rest ted \ ety f sizes | ition ore 
ther ( some ng h tw r r t ¢e the H ; ( pany 
styles in as many sizes for every styl S, pos s, booklets 
ire steel tacks, brass tacks, german tising | distribu 
tacks, flat tacks, and tacks with beveled edgt le In t taken up and dis 
cellul red tacks in all the c rs of nsiderab! the rious ; 
solar spectrum, felt ‘ 1 tacl ‘ f S lr} » Tacks 
tacks with “letters id “numerals d handy makes g re g ft t 
tacks for every purpos« Chere are tacks at with ; the y 
four d s a thousan nd tacks at twent I inst 
five cents a dozen Chere is nothing in tacks the ‘ 
that cannot be found in the “Solidhed.” S Ba poss 
Mr. Jackson has not been advertising id g : 
more than five years. It is interesting to note 7 enient wit = 
therefore, that the greatest development in e office fe g blotters te 
his business has taken place during these five photographs s, pict $s, pos 
years. For instance, upon a three per cent etc.. to t ind without t slig 
advertising campaign in 1903 sales were in est urv te Draughtsmen 
creased fifteen per cent. In 1905 ten per cent employ them ving board 
of the total sales was expended on adverti tisers find venient for displaying 
sing, and a twenty-five per cent result was show cards in s and public place 
realized And an expenditure of fifteen per | ace perecees, fox aad 
cent in 1907 just doubled the business of 1906 r Breas b > ig pCR Bot gaan 
During the present year the advertising appro nhs ee pao oe bed : : ws 4 vie 
priation will be still further increased of Timah, F = tr few Gee te st 
The advertising itself is divided into two mny , 
campaigns, one directed toward the trade and “Can be pushe by the thumb and 
the other directly toward the consumer. In ln decir deamiienai Ger then Gameeen™ 
the former campaign such mediums are em- sabe ees gt . ‘toe Pe 
ployed as the International Studio, American , oto take wage advertising Is writt 
Stationer, Walden’s Stationer, National Sta- °% * Jackson iMSers He has been — 
tioner, Guyer’s Stationer, System, Bookkeep- aes wae dhed rhumb Tacks, h 
ing, Technical World, Office Appliances, Hard- ‘“* — d their r+ possibilities id use 
ware Dealers’ Magazine, Canadian Bookseller ‘S° thoroughly he feels able to prey 
and Stationer, Bookseller and Newsdealer, and *)' rte ied _bett. ny agent could w 
such house organs as “Hoskin’s Office Topics.’ ght be less f F with the propositior 
For the direct-to-consumer campaign space is ‘I know my advertising is not t g 
taken in the Ladies’ Home Journal, Good yet,” said Mr. Jackson to the writer; “but 
Housekeeping, Harper's Bazar, Collier’s, am progressing expect to make gr 
Everybody’s, Short Stories and other maga- changes in the y, so as to make it m 
zines of national circulation. Some college informative and perhaps more interesting; b 
papers, such as the Yale Record and Prince these changes be made cautiously Uy 
tonian, have been used with unusually good to the present ve realized excellent results 
results from my advertising, and I don’t want 
The style of the advertising is governed by opardize Its 1g qualities by too radic 
the character of the medium. In the trade © ‘l-advised changes 
publications, the copy revolves about two prin- All the advertising of the Solidhed Thumb 
cipal centers, the now famous nigger trade Tack is placed the Hawkes-Jackson C 
mark and the striking display boxes in which pany by W. F blin & Co., New York 
the tacks are put up. In every advertisement ALPHONSUS P. HAIRE 
to the trade, therefore, is included always a 
large illustration of the trademark and gen- rag 
erally a reproduction of the newest display ON TO BOSTON! The Fourth A: Cc 
carton Emphasis is placed in these adver- . a 
tisements upon the large profit which accrues Yervon of the Nati “ae tion of ot . 
to the dealers from the sales of Solidhed id Manufactur (mer meets in B 
Thumb Tacks, and upon the trade-pulling at- 7... 99 91) 99 , ; siamiions ws 
tractiveness of the trademark and the unique ~ ai 5 ~ 
display boxes, together with a brief description t Hote co M Brad 
of the tacks and the uses to which they may _ Fletcher B. Gi s A. St Wi 
be put. In the general magazines, the burden ©-~ ¢-,-:.,, pher = ( 
of the text is given over to explaining the part 
which the various styles of thumb tacks may Falcone Che G har 1. Ma 
be made to play in the decorating of homes, shall, John A rs will speak 
= 
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Australia 
g 1 large mant 
} writes the Bu 
in the Unite 
» d like to cor 
\ ns desiring 
tes that he 
t ustoms and 
y an excep- 
I to estal 
t His lett 
4 st | I paid I 
1 Ne . 
Great Britain 
consul in 
lemand for 
celve qu 
fr ers of th 
I H 9 i ct uld I 
\ report has b received from an Amert- 
ynsul i f the cities of eastern Eu 
p¢ advising that l lox il merchant of good 
nding desires to correspond with American 
firms exporting typewriter supplies, duplicating 
pparatus, stationery, novelties, etc The firm 
is willing to buy direct on its own account or 
g the Amer n concerns 
Los Angeles, Cal. 
9 \ c r Want 
Ss g 144, is “P on just ar- 
Y ‘ p if) Los An 
nd will afford an opportunity for ex- 
He has had 
‘ S 1 hicago in the 
tationery business and four years on the Pa- 
- ¢ st as s s agent on specialties He 
vill be joined in his enterprise by a partner, 
building up an 
ition 
Russia. 
sregor Brot rg and Samuel 
t Ekatet1 slan. wit! branch at Eli- 
i h hig! ! connections, 
, rk ties, devices, 
| pens, fountain pens, typewriters and spe 
The firm wholesales in paper and sta 
. The atlemen want to hear from 
San Francisco, Cal. 
e P [Typewriter Company, 107 Mont- 
ery street, San ‘Francis anxious to 
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MADE OF WRITING PAPER 


Not the soft finsh book paper with which you are familar 
ALL ROLES GUARANTEED Z250FEET WITHOUT BREAK 


PERFECT WHITING SUREACE-FREE FROM LINT 


PACKED 24 = 50 AND 100 ROLLS IN A CASE 
WIDTHS 25% — 3H 


DIRECT MILL CONNECTION 
WRITE FOR PRICES AND SAMPLES 


ROCKWELL-BARNES CO. 


800 BALDWIN BLD. CHICAGO, U. S. A. 








DEALERS SHOULD GET SAMPLES AND PRICES OF OUR “SECOND SHEETS” 
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e* Sterling” 


“MAKES A LASTING IMPRESSION” 








No matter how good your machine is, 
“Sterling” you are not 


from it. We have been making “ 


getting tne 


teen years and do nothing else In other words, we are typewriter 
ibbon SPECIALISTS, If you want the very best non-filling ribbon 
made, get the ee 


Dealers wanting a line of 
“ Sterling.” 
Write and get them. 


on Cc molainte o can find it 1n tl 
Our ‘dion uunts are most 











NATIONAL GHEMIGAL COMPANY 


Office and Factory 


Typewriter Ribbon 








unless the ribbon is a 
best results that can be obtained 
Sterling’ typewriter ribbons for four- 


ribbons that will do away with their 


41 West (16th Street, NEW YORK CITY 








Issued More Rapidly than any Other! 
PAY ROLL CHECKS BEST IN THE WORLD! 


MODERN CHECK CO... Box 364, Station HH, CLEVELAND, OHIO. 


Safest, Best, Cheapest! ji; 





y Ordere 10,000 


LESS THAN ONE YEAR 
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TRADE OPPORTUNITIES.—Continued. 
Tulsa, Okla. 


E. J. Hannon, proprietor of Hannon’s Book 
and Stationery Store, has arranged for men 
to work the office supply business in Tulsa 
and surrounding towns, and he is open for 
agencies for all up-to-date office appliances, 
office furniture, stationery and specialties. 

West Indies. 

A report has been received from an Amer- 
ican consular officer in the West Indies, in 
which he states that a leading commission mer- 
chant in the city in which he is located desires 
to secure the representation in that region for 
some good American furniture manufacturer 
selling office furniture, especially desks. The 
consular officer states that there is a good 
demand in his district for American office fur- 
niture and manufacturers of the same will find 
this an excellent opportunity to enter the 


market. 
New York City. 

The Audit System Supplies Co. is a new 
office appliance concern that has opened at 
373-375 Broadway, New York, and will handle 
a full line of office appliances. The company 
has already arranged to handle the lines of the 
Wabash Cabinet Co., the Pike Adding Ma- 
chine, the Ambler Myriagraph, Brunsviga Cal- 
culating Machine, Burkhardt Calculating Ma- 
chine, and the Pull Fastener (“the 20th Cen- 
tury Tieing Device”). They will also make a 
complete line of loose leaf binders and sup 
plies. This company is open to consider agen 
cies for all kinds of office appliances and spe- 
cialties. In addition to their New York office 
which occupies an entire floor at 373-375 
Broadway, they have an office in the Munsey 


building, Washington, and will handle the 
same lines there as in New York. W. M. 
Raynor is vice president and general manager, 
and J. L. Mock is sales manager. Both men 
are well known in the office appliance field, and 
will undoubtedly succeed in obtaining a good 
share of the business in their lines 


THE MODERN. DIALECT. 
(Dubbed by the author “A Spasm."’) 
I have a machine 
Not working right 
Though I try 
With all my might 
It hangs up 
The alignment is bad 
Sometimes I think 
It will run me mad 
The platen turns 
Awful hard 
It will not feed 
An index card 
The type will pile 
The colors will mix 
And leaves the writing 
In an awful fix 
The Keys will stick 
The ribbon will hang 
And worst of all 
The bell won't ring 
That tabulator 
Will never do 
It will certainly tear 
A machine in two 
It looks to me 
Like you could make 
A good typewriter 
That would stay in shape 
Trade it out? 

For its mate? 

Now wouldn't that 

Exasperate? 

How much would you give 

Talk up: Come clean 

You'r people's the worst 

I have ever seen 

It cost a hundred 

I will swear 

You surely want 

To do what's fair 

Give me $45.00 

And take it along 

Though your getting it 

For a song 
Well then $35.00 
For the darned 
But send me up 
A duplicate. 


“old skate" 


J. E. BYRLEY. 
Lexington, Ky 


























OFFICE APPLIANCES 

















The surface affords the same results in color 
and white plate work that are secured from 


much higher price. 


A SACRIFICE” 


absorbent quality for printing surt.._.- 


of 
} 1n popular price blotting papers is no 
WANG IAEA AD AWW longer necessary. There is no better 
Ae hant 4 Wi surface for 
HALF TONE AND COLOR WORK 


than our 


PLATENS, ‘siottywooo” 
FINISH / -reuiance” 


processes and black 
coated stock at 


WRITE FOR SAMPLES OF OUR LINE. 


THE ALBEMARLE PAPER MFG. CO., Makers of Blotting 


RICHMOND, VIRGINIA 
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FLUID PENCIL 


(Made in England) 


Made in Red and Black Vulcanite All have Plz 


Can be carried ir 


Eckel & ieee 


Importers 


Used by the 
Government 


num Point and 










THE FLUID PENCIL 
MADE JIN ENGLAND N° } 
ECKEL AGT NEW YORK 


No. | Fluid Pencil, Price $1.50 Postpaid 


Spring Needle and are guaranteed to give sat 


on without fear of leakages 







39-41 Cortland St., New York 





THE FLUID PENCIL 
MADE IN ENGLAND N°2. 


No. 2 Fluid Pencil, Price $2.00 Postpaid 
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CHECK and DRAFT’ PROTECTION 


ALL MAKES, INK AND CUTTING MACHINES 
NEW AND REBUILT SUPPLIES AND REPAIRING 


THE CHECK PROTECTOR EXCHANGE, CHICAGO 


















DESK 
ADDING MACHINES 


For All Busi 









The New Standard Desk Calcumeter 


With Automatic Resetting Device 


The most convenient and only prac- 
tical desk adder. The perfected result 
of five years’ experience in making 
Calcumeters for employes of biggest 
railroads, telegraph companies, U. 8. Government, busines. 
houses, architects, engineers, etc. 14 models, 65 sizes. Sold 
the world over. Guaranteed 3 years. Free Trial. 
Write to-day for illustraied catalogue No. 1°. 
HERBERT NORTH MORSE 173 Green Bidg., Trenton NJ. 


















STERLING ADJUSTABLE MAGAZINE ERASERS 


are the Best for 
Steno raphers Bookkeepers, Artists and Draughts- 
men. Never get dirty, always havea thin edge, no 
waste, no necessity of a shield, do not cramp the 
fingers, size 3j-im. long, f-in. wide, 3-16-in. thick 
Nickeled holder, will last for years. Sample 2k 
Agents wanted. Liberal discount to the trade 
CREAHAN MFG. COMPANY, Pittsburgh, Pa. 
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10257 17129 2033 11231 16086 22198 28182 32518 36309 
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19 ety ae te + = 23220 32606 43696 57696 © 78544 156070 
5557 12184 18281 24303 28924 33842 37316 24157 32706 44660 87708 80428 186487 
Hammond Typewriter. 5949 12301 18482 24505 29131 33874 37337 4172 33019 «44781 60288 82426 18782 
1956R 5999 84256 41 84943 97404 6204 12444 18878 24885 29541 33939 37365 241i2 3: aos 4 + 0693 8617 4 
°634R 11728 34459 & 181 s «76222 «84944 «—«100817 6323 12492 18994 25025 20507 34013 37718 — . oo oe eens aasene 
2934R 13438 37490 59819 76889 85602 104880 6536 12501 19070 25052 29771 34438 37834 aeees. (34433 5063 62565 87 32 : 
42963R 22888 40499 64 77233 89875 105808 6583 12813 19121 25056 29833 34594 38198 15916 25083 34422 rte See ane 161955 
4888 27836 42894 65648 89609 7848 12953 20007 25080 30000 34809 38217 i66e2 oeaee ores ; aoe eoase hee 152972 
Monarch Ty writer Model No. I 7954 13130 20114 25123 30050 34837 38250 17160 26386 34734 §8=A670R §6Cenee (ate 
- one ~~ , * 11138 8236 13241 20123 25404 30156 35080 38272 17477 26810 35134 47 
= oaaT 3363 4. lé7oo «—« 8654 «13302 «20424 «25632 30159 35005 38306 Underwood Ao hart treale Model No. 5. 
62: 2¢ 62 3 31 enk7a 8665 13757 20741 25831 30242 35168 38319 6067 23764 100740 111037 
e0004 8945 14330 20838 26056 30407 35212 38495 8078 5 : otaas tei 101265 117701 
Monarch Ty pew witer, Model No. 2. 9071 14420 20989 26134 30559 35213 38587 10522 59210 79236 102410 121585 
226 1600 4320 8342 9646 14479 21004 26297 30619 35245 38597 17617 62009 87575 103891 146230 
1703 9750 14539 21012 26382 30829 35277 38673 17975 64557 89191 104314 151435 
1541 1876 5674 6748 9186 9816 14701 21112 26928 31133 35564 38825 813 3 67580 95102 108656 153667 
1552 2755 4299 7488 9822 14678 21123 26844 31448 35628 38881 21656 | 51884 71032 96217 110082 
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Alphabetical Index of Advertisers 





Acme Staple Co........... 
Addressograph Co. 
Albemarle Paper Mfg. Co. 

a? =’ 9 Pree 

. Bus. Supplies Co...... Sig 
a: Multigraph Sales Co....... 
Am. Sectional Furniture Co..... 
Am. Writing Machine Co...... 
i i i, Jo os anegecesccce 
Asbestos Copying Bath Co........ 
Automatic Adding Machine Co.. 
Automatic File Index Co...... 
Automatic Printing Press Co 


Baird Mfg. Co saan 
Barrett Bindery Co............6665: 
Bayer, Frank 
Beaumel, D. 
Berger Mfg. Co....... 
Blickensderfer Mfg. Co..... 
Buchanan, E i 
Burlingame, D. a4 
Burroughs Adding Machine Co....... 
Bushnell, Alvah Co.......... ad ‘ 


Carbon Paper & Ribbon Mfg. Co., 
Carter’s Ink Co..........55... 
Check Protector Exchange.. 
Chicago Business System ppt 
Chicago Commercial & Spec. Co. 


Chichester Bros. Chair Co....... 
Columbia Ribbon & Carbon } Baty. Co. 
Combined Tool Co...... 
Commercial Supply Co. 
Creahan Mfg. Co......... 
Crai Co, 

Crooks Co., S. &.. ighwant saat 
Crown nie on & Carbon Co 


Cushman & Denison Mfg. Co 
D 
Dearborn Desk Co......... 
Decorated Metal Mfg. Co. 
Dexter, C. H. & Sons............ 
Ss Bee Mb GBicccccccccvece re 
Ditmars, Kendig Co....... ‘ 
Redes. Se UMihekinisecheescecuee 
pomenerty, Pe i: ceeceesocens 
Dudley, he Mfg. Co 
Durkin, Reeves Co. 
E 
SEE eee 
Economy Carbon Co.............. 
Edison Business Phonograph Co. 
Elliott-Fisher — rey 
+ poe MD GEG. Giiccccvccccess 
a Bitter Bath Co 
Fr 
Feit & Tarrant Mfg. Co.. 
Force, W. A. & Co., Inc 


Fox Typewriter Co..... 
Francis & Co.......... 


General Typewriter Sushange 
Goertz, August & Co.. 


H 
Hammond Typewriter Co 
Hampshire Paper Co... 
Hawkes-Jackson Co. 
Hawkins Wilson Co.. 


Heale, J. H. & Co...... 
Higgins, Chas. M. & Co 
Hudson Cabinet Co. 


ideal Book Mailing Corner Co , 
imperial Methods Co. a 
Indeliba Mfg. Co...... ts 
industrial Law League... 
international Carbon Paper Co. 
ireland & Mathews Mfg. Co 
irving-Pitt Mfg. Co.. 


Junior Typewriter Co 


K 
Keystone Carbon Paper Mfg. Co 


Krag Imperial Cabinet Co 
é. 

Leonard m Go. Co 

Lineograph Co. 

Little, A. 


McClellan Mfg. D ws 
McFarland, A ; 





Chicago Shipping & Receipt Book Co..... 
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. 123 


6 
115 


13 


87 
131 


102 
131 
63 


107 
79 


Mcintosh, F. W. & Co.. 
Maier & Co., A. J. 
Manifold Supplies Co.. 
Mann, William Co..... 
gt gy Cabinet Co 
Mead, A. G. ; 
Meyer & Wenthe. “s 
Miller & Ham. 

Mittag & Volger. : 
Mittaneague Paper Co. 
Modern Check Co.. 
Monarch Typewriter Co. 
Morse, H. ; 
Morton Mfg. Co : 


N 


National Business Show Co. 
National Chemical Co 
National Folding Machine Co 
Neidich Process Co.... aa 
Newton-Rotherick Mfg. “Co... 
North American Supply Co. 


oO 
Office Appliances 
O. K. Fastener Co... ii be) 
Oliver Typewriter Co. : Bk. 
Pp 


Peerless Carbon Paper & Ribbon tal Co.. 
Pelouze Scale & Mfg. Co. 
Pen Carbon Manifold Co 
Pratt Fastener Mfg. Co. 
Printograph Co., The. 
Progressive Wire Goods Co 


R 


Rebuilt Typewriter Co 
Remington-Sholes Typewriter Co i 
Remington Typewriter Co. 

Republic Carbon & Ribbon Mfg. Co. 
Rising, 8. D. Paper Co.... 
Rockwell-Barnes Co. 
Rose & Frank 
Rothschild, M. M....... 
Royal Typewriter Co 


Secor Typewriter Co 

Security Mfg. Co.. ; 
Seiber & Trussell Mfg. Co.. 
Scofield & C oa peas 
Gh CIN, ccoccccccscocenseccccoeses 


Pe Cd benegeencsecertesecoceens : 


vyperter a 


Smith, L. C. & Bros. 
Smith, S. T., Co 
Smith Premier Typewriter Co. 
Snelling & Son 

Snyder & Black ‘ , 3 
St. Louis Typewriter Exchange. SET AE 
Stafford Mfg. Co., E. va 
Standard Folding Typewriter Sales Co. 
Standard Index Card Co.... 

Superior Mfg. Co 


T 


Technical Supply Co 
Thomas, H. Co 
Thorp & Martin Co 

Toledo Metal Furniture Co 
Triner Scale & Mfg. Co 
Twinlock Co., The 

Typewriter Emporium 
Typewriter Inspection Co 
Typewriter Printing Machine Co 
Typewriter Specialty Co 


U 


Ullrich & Co., 
Underwood, B. 
Underwood Typewriter Co... 

Union Ribbon & Carbon Co. ; 
U. S. Typewriter Ribbon Mfg. Co.. 
Universal Adding Machine Co..... 


Vv 


J. M. 
D. 


Van Viiet & Co., C. H 
Victor Typewriter Co 


John & Co 

Walker, David D. Co 

Webster, F. S. Co., Supplies 
Weeks-Hopkins Co., A. A. 
Wehrie, The Co... 

Weis, The Mfg. Co 

Welty, Wm. A ; 

Weston. Byron Co.. 

Whitfield Carbon Paper Works... 
Wholesale Typewriter Co 
Wille, M. 
Writerpress Co., The 


Waldron, 


Y 
Yawman & Erbe Mfg. Co 





RIBBONS and CARBON PAPER. 


Contracted supplies in large or small quantities 


PLAIN and DECORATED Boxes 
HAVE YOUR OWN IMPRINT BOXES. 


SNELLING & SON, Manufacturers to 


the trade 


SO. BROOKLYN, N. Y. 











THIS b 
DON'T : 
HAPPEN 


with the \ 
“Right-in-Sight” 
Copyholder 


Peter A. McKear 
LOST THE CHAM 
PIONSHIP AND 
FIRST PRIZE be 
cause his copy wth te 
the floor in the In 
national Typewritin 





a 
CAT 
ZV 







Contest for Seced, 
and Accuracy. 

It was a noticeable fact, that the operators who DID 
use Copyholders, made the best recor 4 Those who 
were ‘“‘wise’’ to the little things that go to assist an 

perator in —— events were among the ‘‘prize wir 
ners It quite e\ ident that a good “COPY 
HOLDER" "should be used by al = Ss 


cure the most from their machines, and the 

“WRITING- IN- SIGHT” COPYHOLDE k is the t 
practical one for this purpose, because it brings the sine 
of vision directly over the typewriter keyboard. 


These holders are selling in iarge quantities to 
schools, colleges and commercial users. 


ine 

A Right-in- 
Sight Copy- 
holder express 
to any dealer 
in the U. §S. 
upon request. 


Our Agents 
are Making 
Big Commis- 
sions. Send 
for Sample. 





THE COMBINED TOOL CO., 


LEOMINSTER, MASS. 











“AS GOOD AS ANY—BETTER THAN MANY” 


JOHN ALLEN @ CO. 
478-480 Pearl Street, NEW YORK 


facturers of 


Cuten Pitan 


@ Typewriter, Pen, Pencil and 
Full Carbon. 

QGuaranteed Non-smut. 

GLong-lasting. Clean Writings. 


Typewriter Ribbons 


Fer all makes of machines. Will give best 
service and insure satisfaction to users. 


Write for Samples and Prices 
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As supplied by 


RETAIL TRADE OPPORTUNITIES. 


“OFFICE APPLIANCES” 


Magazine, Chicago, Ilis. 





“RETAIL TRADE 
the KIND OF GOODS TO BE 
anyone in advance of the issue. 
sales each month. 


OPPORTUNITIES” consist of the names and addresses of NEW FIRMS and CORPORATIONS 
PURCHASED. The supplying of this list of LIVE 


Those interested may rest assured that the information given is ‘fresh,’ 


as indicated by the * 


PROSPECTS by th blicat il be contin ~! a aiy ander hs eae ye nished 
y this publication wi ontinued monthly, an t 

The perusal of this department by the SELLING ORGANIZ ATION of all companies engeen in the sale of office pra 4, and aint catia 7 
“ready” dates. 








ADRIAN, GA. 


Adrian Power Works, Box 142, Adrian, Ga Bus 
ness, grist mil ice plant, « ectri light, water sup 
oil mill, et J. E. Ta r, secretary and pur 
hasing agent Interested Blank Books, Check 
Books, Copying Presses, Bookkeepers’ Supplies, 


Desks, Inks and 
ers, Memorandum Books, 
Oilers, Order Blanks, Paper, Pens and Pencils, 
Rubber Stamps, Safes, Scales, Signs, Specialties, 
Stationery Specialities, Stenographers’ Supplies, 
Telephones (interior), Telephone Brackets, ype- 
writers ane Typewriter Supplies. Will be ready 


wher 


Ink Stands, Invoice Books, Ledg- 
Office Furniture, Oil and 


k is sol 


AUGUSTA, ME. 

The Bennett Stoddard Co Vicking 
gusta, Me Business, ele cal engineering. Caro 
lvn Stuart, secretary Inte re d in: Card Systems, 
Facsimile Letters, Letter Files and Trays, Rubber 
Stamps, and Safes 

BELGRADE LAKES, ME. 
Sporting Goods Co., Belgrade Lakes, Me.; 
otic of clerk, Oakland, Me. Business. 
) x ods of all kinds. Clerk, Géo. W. Field, 
Oakland Me Dana L. Clark, Belgrade Lakes. Me., 
purchasing agent Interested in: Carbon Papers, 
Cash Benes, Check Books, Erasers, Fountain Pens, 
inks and Ink Stands, Order Blanks, Paper, Pens 
and Pencils, Show Cases, Specialties, ravelers’ 
Expense Books and Typewriters. 
BIRMINGHAM, ALA, 

America College 101 First 

airmatmatheses Ala Bi 
. Eelkourie ind | 
Will be read May 

BUFFALO, N. Y. 

Dunkirk ¢ olate Co., Dunkirk, N. Y. 3usiness, 
hocolate and candy manufacturers F. Jelinck 
secretary and purchasing agent; present address, 23 
Oxford Ave Buffalo, N. ¥ Interested in: Ac- 
counting Systems, Addressing Machines, Auto- 
graphic Registers, Bill-Lading Books, Blank Books, 
Bookkeepers’ Supplies, Card Indexes, Card Sys- 
tems, Check Books, Check Protectors, Desks, Desk 
Specialties, Duplicating Machines, Filing Cabinets, 
Ledgers, Letter Files and Trays, Loose Leaf Bind- 
ers, Loose Leaf Specialties, Office Furniture, Order 
Blanks, Show Cases, Stenographers’ Supplies, Time 


block, Au 


Maine 
business 


portir 


National Bank 
educational 
yurchasing agent 


Syrio 
isiness, 
secretar’ 


1909 


Recorders and Typewriters. Complete office outfit 
Will be ready shortly 
CHAPIN, ILL. 
Farmers’ Elevator Co., Chapin, Ill Business, 
grain, coal, live stock and commodities. H. P. Joy, 
retary; Jas. F. Cowdin and H. P. Joy, purchas- 


ing agents Interested in: Bill-Lading Books, Bind- 
ers, Blank Books, Carbon Papers, Card Indexes, 
Check Books, Desks, Desk Specialties, Erasers, 
Fountain Pens, Inks and ink Stands, Invoice Books, 
Ledgers, Office Furniture, Order Blanks, Paper 
Fasteners, Pens and Pencils, Postal Scales, Rubber 
Stamps, Safes, Scales, Stationery Specialties and 


Typewriter Supplies. 
CINCINNATI, Oo. 


Acme Utilit 410 First National Bank Blidg., 
Cincinnati © Besiness manufacturing hardware 
ind patent spe ilties Felix S. Goldsmith, secre- 
tary; Chas. S. Nagel, purchasing agent 

CLARKSBURG, W. VA. 

Travis Glass Co., Clarksburg, W. Va Business, 
glass manufacturers (bottles and milk jars) H. E 
Travis, secreta! nd purchasing agent Interested 


in: Accounting Systems, Addressing Machines, Bill- 


Lading Books, Binders, Blank Books, Carbon 
Papers, Desks, Duplicating Machines, Envelope 
Sealers, Facsimile Letters, Filing Cabinets, Inks 
and ink Stands, Invoice Books, Ledgers, Letter 


Files and Trays, Loose Leaf Binders, Loose Leaf 
Specialties, Manifold Books, Numbering Machines, 
Office Furniture, Order Blanks, Stenographers’ Sup- 
plies, Telephones (interior), and Travelers’ Expense 


Books. 
CLEVELAND, 2. 

The Owen Bucket Co 2 nion Ave., Cle 
land, O Business, manufacturers’ buckets, iror 
ind steel work I. H. Neiding, secretary c “a 
Denly, puré sing agent 

“CORINTH, Ky. 

Corint Crean intl Ky Creamer} 
business H. R. Simmons, secretary and purchas 

gz agent 

CROOKSTON, MINN. 

Wright Carpenter Co Crookston, Minn susi 
ness, general mer dise ind department store 
Geo. F. Carpenter, sé ‘retary ind purchasing agent 
Interested ir Blank Books, Bookkeepers’ Supplies, 


Carbon Papers, Check Books, Coupon Books, Fac- 
simile Letters, Manifold Books, Order Bianks, Rub- 
ber Stamps and Lithographed Letter Heads. 


DENVER, COLO. 


American I rted Light C 65 So. Broadway 
Denver, Colo Business, gas ne lighting systems 
: Thoresor secretary and purchasing agent 


te ted Adding Machines, Carbon Papers, 
Check Books, Check Protectors, Filing Cabinets, 
Novelties, Safes, Show Cases and Specialities. 


Supply Co., 1310 
Business, machinery 


The Colorado Machinery & 
Larimer St., Denver, Colo 
ind supplies Interested in: Bill-Lading Books, 
Binders, Bookkeepers’ Supplies, Calculating Ma- 
chines, Carbon Papers, Card indexes, Catalogue 
Cabinets, Letter Files and Trays, Loose Leaf Bind- 


ers, Loose Leaf Specialties, Telephone Brackets 
and Tabulating Devices. 
I S. Smelting & Refining Co 413 Nassau BIk., 


Denver, Colo John A. Baum, secretary; Edgar L 
Williams, purchasing agent Will be ready July 1 
1GO0O8 

DES MOINES, IA. 

Des Moines Poultry & Butter Co., Des Moines 
la Wholesale business S. W. Dorsey, secretary 
nd purchasing agent Have bought first ipply 

Carbon Papers, Erasers, Loose Leaf Binders 
Loose Leaf Specialties Will be in the smarket 


Expense Books and Rubber 
Adding Machines and 


soon for Travelers’ 
Stamps. Later will buy 
Time Recorders. 


Herrmann Glove Co., In¢ Sixth and Mulberry, 
third floor Business, gloves and mittens Geo 
W Smitt secretary L. G. Herrmann, purchas- 

igent Interested in: Addressing Machines, 


Biil- Lading Books, Bookkeepers’ Supplies, Card In- 
dexes and Postal Scales. 


DU BOIS, IND. 
DuBois Canning Co., DuBois, Ind Business, 
inning fruits and vegetables W F Pinnick, 
cretary 
EATON, IND. 
Eaton Canning Co., Eaton, Ind Business, can 
ning tomatoes and other vegetables. J. Cooper 


purchasing agent Will be ready in 
Et PASO, TEX. 

Independent Lumber Co., Box 595, El Paso, Tex 
Lumber business. C. W. East, secretary; F. H 
Davis, purchasing agent. 

EL RENO, OKLA. 

El Reno Wholesale Produce and Cold Storage 
Co., El Reno, Okla. Stanley South, secretary; A 
H Knox, purchasing agent Interested in: Ac- 
counting Systems, Blank Books, Book Cases, Book- 
keepers’ Supplies, Cabinets, Carbon Papers, Card 
Systems, Check Books, Copy Holders, Coupon 
Books, Desks, Desk Specialties, Envelope Sealers, 
Erasers, Facsimile Letters, Inks, Invoice Books, 
Ledgers, Letter Files and Trays, Loose Leaf Bind- 
ers, Numbering Machines, Office Furniture, Office 
Cutlery, Order Blanks, Paper, Paper Fasteners, 
Pens and Pencils, Postal Scales, Rubber Stamps, 
Safes, Scales, Sectional Bookcases, Signs, Special- 
ties, Stapling Machines, Stationery Specialities, Tel- 
ephone and Telephone Brackets, Travelers’ Ex- 
pense Books, Typewriters, Typewriter Cabinets and 


secretary and 
\ugust 


Supplies, and Tabulating Devices. Ready June 
GUINEYS, VA. 

Caroline Canning Co., Inc., Guineys, Va Can- 
ning business W. R. Tompkins, secretary; H. 8 
Evans and W. R. Tompkins, purchasing agents 

HAMMOND, IND. 
American Safety Envelope Co 504 Hammond 
Bldg., Hasuneni Ind susiness manufacturing 
opes N. D. Connelly, secretary => = 
Brown, purchasing agent 
HANOVER, PA. 

Hanover Plow Handle Co Hanover, Pa Busi 
ness, wood working Cc. F. Maul, secretar ind 

irchasing agent 

HARRIMAN, TENN. 

Tennessee Lubricating Co., Harriman Ten! 

Manufacturers of axle grease, stove polish, et 


HOT SPRINGS, ARK. 


Rexall China Co., Hot Springs Ark Business 
manufacturing china. W. H. Tarver, secretary and 
hasing agent Interested ir Bookkeepers’ 


Sesndion, Cash Registers, Catalogue Cabinets, Let- 
ter Files and Trays, Loose Leaf Binders, Office 
Furniture, Rubber Stamps, Safes and Typewriters. 


Will be ready by June 15, 1908 
HOUSTON, TEX. 
Kloppenburg Walker Co., Inc., Paul Bldg Hous 
Tex Drug business. Chas. Walker and J. R 
Kloppenburg, purchasing agents Will be ready by 
June 10, 1908 
Southwestern Talking Machine ‘¢ 1007 Ca 


talking mas 


Houston, Tex Business, 
Gimbel, secretary Frank P. Tailor purchasing 
gent Ready now 
KENNERDELL, PA. 

The McClintock Store Co., Kennerdell, Pa. Me! 
intile business Harry Cubbinson, secretary J 
KE McClintock, purchasing agent Interested ir 
Bookkeepers’ Supplies, Invoice Books, + ay Of- 


fice Furniture and Paper. Will be ready by ig 


LITTLE ROCK, ARK 
Beact Abstract & Guaranty Co 215 W. Second 
St Little Rock, Ark Business, abstracts and ti 
t ind insurance George Vaughan, secretary and 
purchasing agent Interested ir Binders, Blank 
Books, Cabinets, Desk Specialities, Erasers, Filing 





‘ 


Cabinets, Letter Files and Trays, Loose Leaf Bind- 

ers, Paper Fasteners, Postal Scales, Rubber 
Stamps, Stationery Specialties and Telep es. 
LODI, CAL. 

Morehead Lumber Co., Lodi, Cal. 

ber business. M. C. Dow, secretary. 


MEDFORD, OKLA 

Medford Security Bank, Medford, Okla. Bank- 
ing business. 

OKLAHOMA CITY, OKLA. 

Oklahoma Spring Bed Co., Oklahoma City. Build- 
ing not yet completed. A. M. Sorey, secretary and 
purchasing agent. Will be ready by July 1, 1908. 

OMAHA, NEB. 

Omaha Wool & Storage Co., Omaha, Neb. Theo. 
Backer, secretary. 

PRAGUE, OKLA. 

Farmers’ Union State Bank. ew owe J business. 
E. L. Garnett, secretary. Interested in: Adding 
Machines, Bank Fittings Beaks Supplies, Carbon 
Papers, Card Systems, Chec heck Pro- 
tectors, Coin Counters, hy Leaf Binders, Office 
Furniture, Rubber Stamps and Safes. 

RICHMOND, VA. 

U. S. Attorneys’ Union, Box 70, yon ong Va. 
Interested in: Banks’ a Carbon yo Fac- 
simile Letters, Rubber Stamps, Signs, tati onery 
Specialties, Stenographers’ Supplies and Typewrit- 
ers. Will be ready by June 1 

ROBINSON, ILL. 

Robinson Ice & Milling Co., Robinson, Ill. Busi- 
ness, making ice, flour mill and feed. Foster H. 
Link, secretary; A. N. Link, purchast™6, “f° agent. In- 
terested in: Rubber Stamps, etc. ready 
by June 15th, 1908. 

SAYRE, OKLA. 

Hodges Mercantile Co., Sayre, 


General lum- 


Okla. Business, 


hardware, a groceries, etc. Lee Baum- 
stock, secretary. E. es, pane agent. 
Interested in: Bank Fittinne keepers’ Supplies, 

Erasers, Fac- 


Carbon Papers, Cash Carriers, Desks, 
simile Letters, Inks and ink re, Desk Invoice Books, 
Letter Files and Trays, Numbering Ma- 


Ledgers, 
lanks, Paper Fast- 


chines, Office Furniture, Order 


eners, Pens and Pencils, Rubber Stamps, Signe, 
Seenegreeay Supplies, Typewriters and Typewrit- 
ers’ Supplies. 
SMITHFIELD, O. 
Farmers’ and Merchants’ Exchange Bank saute 
field, General or commercial banking. i 
ed as ‘Adding Machines, Bank Fittings, 


Supplies, Check Books, Check Protectors, 
Cabinets, Safes, and Time Locks. 
SNYDER, OKLA. 

Snyder Ice & Storage Co., Snyder, Okla. Busi- 

ness, ice and storage. Secretary not yet named. 

Purchasing agents at present, trustees. Interest- 


ed in: Accounting Systems, Biil-Lading Books, 
Bookkeepers’ Supplies, Cabinets, Carbon Papers, 
Check Books, Coupon Books, s, Desk Spe- 


cialties, Inks and Ink Stands, Ledgers, Office Fur- 

niture, Oll and Ollers, Rubber Stamps and Safes. 
SPOKANE, 

Inland Clay Products Co., Spokane, Wash. Busi- 

R. Patton, 


ness, manufacturing clay products. A. 
secretary. 
ST. LOUIS, MO. 
Bldg., St. Louis. Manufacturers’ agents. Liye 
Garrison, secretary; M. L. Adams, purchasing 
agent. 
SYRACUSE, IND. 
State Bank of Syracuse, Syracuse, Ind. Banking 


Purchasing agent, M. 9 Self, Cashier. 


SYRACUSE, N. 

Syracuse Brass Bedstead Co., 238 Wolf St., ayre 
cuse, N. . Business, manufacturing brass - 
steads. John A. Devine secretary nterested in: 
Bookkeepers’ Supplies, Carbon Papers, Filing Cab- 
inets, Ledgers, Letter Files and Trays, Loose Leaf 
Binders, Memorandum Books, Order Blanks, Paper, 
Safes, Scales and Typewriter Supplies. 

TACOMA, WASH. 

Crescent Candy Co., 952 Pacific Ave., Tacoma, 
Wash. Confectionery business. O. B. Dewey, sec- 
retary and purchasing agent. Ready by May 25th. 

The Star Fuel Co., 1317% Pacific Ave., Tacoma, 
Wash. Business, all classes of fuel. George Bur- 
nett, secretary; Richard Sampair, purchasing agent. 
Interested in: Blank Books, Desks, Inks and Ink 
Stands, Ledgers, Office Furniture, Safes, Scales, 
Signs, Stenegrapnery’ Supplies and Typewriters. 

RRE HAUTE, |! 

American Clay Co., Terre Haute, Ind. Business, 

manufacturing clay goods. J. A. Dailey, secretary. 
TULSA, OKLA. 
Building & Loan Association, Reeder 


business. 


Fidelity 


Bidge., Tulsa, Okla. Building and loan business. 
Cc. S. Avery, secretary. Ready May 28th. 
VINCENNES, IND. 


Merchants’ Family Cook Book Co., Second St., 
Vincennes, Ind. Advertising business. J. R. ul, 
secretary. Will be ef by July 1, 1908. 

WYMA . 
Savings Bank, Wyman, Ia. T. H. Hus- 
Will be ready August 1, 1908. 


Wyman 
ton, secretary. 


Filing | 








OFFICE APPLIANCES 








Write for our new Supply Catalog No. 1148 --- just out. 
Entire line beautifully illustrated. 


five colors. 





YAWMAN 4»? FRBE MFG.(O. 


Every Office Man Needs 
This “Y and E” 
Utility Desk Tray 


It-is no longer necessary to tolerate those unsightly 
wire baskets on your desk. 
mar or scratch or become rusty. 


Our new Utility Desk Tray is made of choice quartered oak. 
monize with most any desk. 


The opening is at the side, really the most natural place to grasp papers. 
The tray is 24 in. deep inside --- and accommodates letter-size papers. 
It takes up but very little space on the desk --- and like all “ Y and E” cabinet work, is neat and substantial. 


There's a wide market for these trays among office men. 


Too often they 


Main Factories and Executive Offices 


Branches: 


Its hard, durable, golden finish will har- 


Price is very reasonable. 


Contains 64 pages --- printed in 


Look Us Up) New Yerk, Boston, Chicago, SanF rancisco 
LosAngeles, Cleveland, Pittsburg, Philadelphia, St. Louis, Washington 









Discount will interest you. 


ROCHESTER, N. Y. 


Montreal 

























































































= Canada: The Office Specialty Mfg. Co., Lid., Toronto, 
Makers of ‘es Filing Systems Winsizes, Vencewwa: 
| ; 
WANTED—We want a live dealer or agent in MISCELLANEOUS 
every city in the country to sell a machine for — ceemmnenmmins : 
sealing and fastening packages and bundles 
These machines are quick sellers to merchants and MANUFACTURERS 
—_—_—_ . — > business men and there is a good supply business D ' . we : t} Pacif 
in connection, for tapes must be supplied for fu- pe Ww th es see esentation on rae ny 
NOTE—“‘Want" advertisements are received for ture use. Write for particulars and terms to Thor a 4, open store o omic in Los Angele 
thie department at 2 cents a word for light faced = Francis & Co., 2159 Madison Ave. New York City ee ee , ggg FF 
type and 3 cents a word for heavy faced. Mini- = rye — _one or two more good lines. Address 
mum charge of 50 cents. Only legitimate adver- FOR SALE PACIFIC, care Office Appliances 
tleements received, and those relating to trade a > 
necessities. : 
FOR SALE Ten American change makers nt ne Ink erasir co fluid ty pewriter rit 
— ——————— Brand new; never been used. Make me an offer Ons, Car un paper, commer iat muctage, Writing 
HELP WANTED Address “CHANGE,” care Office Appliances inks, rubber stamps {0c each PARKS & CO 
— FOR SALE—The advertiser has several slightly 
Se har operate 3 ~‘oughs j , ¢ ist ¥ Office specialties of verv desc pti 
WANTED High grade, experienced typewriter oe Bama. sale os end —s ae i peg he em _ new - ae ae ec} — +: t 
= : . -. — Ms ‘ S: at al dis ) ces o be listec oO ‘ italogue—no charge ) ( 
salesman hs — on of ae Uregon a — for new machines. These machines are as good as manufacturers. J. G. EDWARDS, 218-52 Dearbort 
manent position to rig a man eatery, Commission new and will last a lifetime. They have been dis- St., Chicago 
and expenses. Give age, experience, name, pre- placed by the latest style Burroughs Electric I 
vious employers and compensation expected Must ain , . ‘ “RImeR —_—_— — - - — — 
furnish surety bond. Address Box 40, Offi Appli will be glad to quote prices on request. BUR- 
g > : é *Ss « . ce 4 - > ’ . . ; . . TT . . 
aneee . ROUGHS, Spitzer Arcade, Toledo WANTED Second-hand or rebuilt Monat 
= typewriter Give description and serial lumber 
FOR SALE—Three brand new Royal Standard Must t bargain Address MONARCH care Of 
SALESMAN WANTED To take charge of our typewriters; never been used; $35.00 each, or $100 fles Appliances 
St. Louis branch, handling a complete line of type- for the three Address ‘Bargain, care Office 
writer supplies. Splendid opportunity for the right Appliances, Chicago 
man ROCKWELL BARNES CO., 267 Wabash ee WANTED—A second hand Gammeter Multi- 
Ave., Chicago. FOR SALE—Patent covering loose leaf, current graph. Mention number of machine and lowest 
binder. Mechanism is simple and inexpensive to cash price Walter Baldwin, 925 South Farragut, 
manufacture, and posseses distinct advantages West Philadelphia, Pa ; 
WANT ED— Experienced manager for typewriter Price $500 Address ‘‘Inexpensive,’’ care Office r 
department for one of the southern states. One of Appliances, Plymouth Bldg., Chicago 
the oldest and best known machines. Give refer- BUSINESS OPPORTUNITY i ‘ : 
ences and experience. Address ““T. W.,"’ care Of- energetic mat 
fice Appliances SITUATIONS WANTED. with —— $10,000 and aoe can secure inter 
————— ——— est in a well established office equipment business 
: , : — on Pacific Coast. No pioneer work to be done 
WANTED—Traveling salesman with established POSITION WANTED First-class repairman Business is already made. Ample working capital 
trade for ribbon and carbon paper. Send particu- who speaks French, German and English is open now. A working partner is desired for the fut 
lars as to salary. references, etc Box 36, Office for a permanent position in Chicago or West. Good ther development of the business Thorough in 
Appliances, Plymouth Bldg., Chicago, Il references. Address 102, care Office Appliances vestigation is invited by reliable parties. A spler 
— a did opportunity Address 106, care Office Appl 
WANTED—To correspond with a man capable SITUATION WANTED—\First-class repairman of ances 
of manufacturing ribbon and carbon ink, paste and many years’ experience repairing and rebuilding 
mucilage. One at present engaged in the business all makes of machines Have been in business for 
preferred. Address P. O. Box 454, Atlanta, Ga. self Will remove to any city Address 502, care 
EN SD <SD Office Appliances MECHANICAL OFFICE SPECIALTIE 
WANTED High-class experienced specialty — — a EF Ce Ey MOE RENE aE EN , > cr per ae a eee eee 
salesmen as branch managers in the following EXPERIENCED SALESMAN—Well acquainted for iversal and ex e introducti 1 European 
cities In New York state: Albany. Troy, Schenec- with Pacific Coast dealers, wants agency for_es- Market Please address offer ARITHSTYLE ( Ber 
tady, Cohoes and Watertown. An exceptional op- tablished specialties test of references Will Wa lLeincie Str 112 American Agents for 
Z2ipzig otrasse é Ameéfican Ag 
portunity to control exclusively the sale of a high | consider salable machinery or other office equip- 7 OF Bien te Pie 
grade, non-competitive line. with an unlimited ment. Only first-class lines desired. Salary and European Speciaities 
market Profits average 200 monthly Address, expenses or other satisfactory proposition if line is Ww A N T E D 
dealers’ business. Address 14, 


with references, Specialty Sales Co., Glens Falls, 
r ¥ 





right. Can _ get 
care Office Appliances. 




















N — but a COMPTOMETER could Effect 


No question remains in my mind that the 


n 1Aail ! Comptometers are a constant protection 
Comptometer in this office is equal to three = Such a Saving! against loss and error on whatever figuring 


mental extenders Its accuracy can not they are being used. They are infallible. They 

















questioned. During the past month the Comp- save you the expense of an accountant. 
| tometer operator caug sht mistakes ar — owete® rERFO, 
to about $1 700.00 underchar; ges an about < . ° 
| Where Other Machines Fail 
{ $1,400.00, in round numbers, over ene 
| ! This means a very large saving to the Com This Comptometer is being used for figuring 
| pany, not only because we have been able t the extensions on freight bills, for which no 
collect a big portion of the underchargs listing-adding machine is adapted, 
it ha ived the expense of claims on ov: ; Cit ‘ 5 
charges. Claims are at present costing th It is claimed by listing - adding machine 
Comnany $1.40 each. regardies o manufacturers that their machines can be 
emount ' ro used for multiplication and division. TRY 
é = THEM. You will find them very much slower 
he foregoing ts an extract Of a letter wri © 4 : 
a — than figuring by mental process. They 
ten by the chtef clerk of an Ohto Ratlroad t > : °d 
, ss kes 2 are therefore too slow for practical use in 
the vice-president regarding the Comptomete J 
business 
In mistakes prevented, this Compto 
1 its price, $200.00, many times over dur- The Comptometer is twice as fast as its 
g this month of service. Think what th nearest competitor on addition. It has no 
vidends on the investment will be competitor for multiplication and division. 
f the ye: = Proved in all official contests. 
ot rove to you that the Comptometer has no equal for all kinds of figuring, we will gladly send you one, express paid, 
or Canada, on free trial. No obligation to purchas« Twenty minutes’ practice will enable you to multiply many 


times faster than can your bookkeeper or bill extenders. Write for literature explaining tts many uses. 


FELT & TARRANT MFG. CO., 867 N. Paulina Street, CHICAGO, ILLINOIS 























THE Sale 
TUMBLER LOCK 


Made 
In 64 Combinations 
One Key to Fit 64 Ledgers 


or 
04 Ledgers With Individual Keys 


MAJESTIC 


Loose-Leaf 


LEDGERS 


Fitted With 


TUMBLER LOCK 
For Closing Key-Hole 





Can be 
Locked Automatically 
With Finger or Thumb 





This Fact 
Is True Only of The 


S& T 
TUMBLER LOCK 


All Sizes of the Majestic Ledger can be Equipped with this Lock 


‘ Stationers! Send us Your Orders for Samples 





Sieber & Trussell Manufacturing Company 


4000 Laclede Avenue, St. Louis, Mo. 82 Duane Street, New York 
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Map Out Your Own 


Business Career! 


ON’'T be the toy of Circumstanc: 
Map out your own career! Let it 


be one that brings all your powers 


into free play and full develop 


ment. Too many young men are rushing 


into the overcrowded professions or swel 


ing the ranks of routine workers. Don't 


make the same mistake. The most attrac 


tive career open to young men today is 


that of 

Salesmanship 

There’s magic in that word It’s the 
open sesame to the best paying positions 
in the business world 

The doors of Success 
swing wide to the man 
who can sell goods. 

The demand for 
trained salesmen far ex 
ceeds the supply. Sales 
ability commands a 
premium 

The Oliver Typewriter 
Company, one of the 
largest employers of 
salesmen in the world 
has established a free 
traininy school for sales 
men: The training is 
worth hundreds of dollars to the man 
who takes full advantage of its oppor 
tunities 


Here are some of the pre-requisites for 
acceptance as Local Agent for the 


OLIVER and free course of training in 
the Oliver School of Practical Sales 
manship 

Honesty 

Energy 

Initiative 

Enthusiasm 

Self-Reliance 

Tenacity of Purpose 

Agreeable Personality 





Take stock of vour qualifi ations N 


man who possesses the ones enumerated 


can afford to sink his identity in tl 
colorless activities of a routine work 
Strike out for a successful busin 


career as Local Agent for 
he —_—- 
OLIVER 
ypewriter 


The Standard | sthle Vi rile? 


We can alwavs make a 
place for qualified mei 
who set their stakes for 


1 


Success and then work 
win! Our Sales Force is 
made up of just this sort 


They are setting the 
world aflame with Oliver 
enthusiasm. The result 
of their work 1s shown 11 
record sales of the won 
derful new Oliver Type 
writer No.5. Itis reflected in the rapid 
rise of Local Agents to important post 
in the Organization, 

New territory is being invaded. This 
calls for the employment of additional 
Local Agents. The door is open to vou 

Write at once for a copy of our 

Free Book-—“The Rise of the 
Local Agent” 

Your request for this interesting book 
may prove the turning point in 
career, just as it has for hundreds of 
ambitious young men 

Business men—ask jor a Free Dem 
stration of Oliver Typewriter No. 6. 


The Oliver Typewriter Company, 93 Dearborn St., Chicago 
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